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of Success in Retailing 
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Barnum (Pictured at left, below) 


1904 ¢ WITH THE KEY ON THE COVER «+ 1956 








Webster 
covers the 


quality 


...Lo make /more customers 


Sell 
Webster 


the Profit Line 





(and profits) for you! 


WEBSTER COVERS THE QUALITY MARKET with quality carbon papers 
and quality features found in no other line. This means that all your 
customers can be better satisfied with a Webster purchase. Your pres- 
tige grows right along with your profits when you can supply them with 
products as reliable and serviceable as Webster’s. 

WEBSTER’S MULTIKOPY DURAMETRIC is the crown jewel of all carbon 
papers. No other carbon paper surpasses these quality features found in 
each carefully inspected sheet: 


¢ Balanced construction for long dependable life 


*« Micrometric Scale Edge to prevent ‘“‘running over’’ at the end of a 
page and to protect fingers from carbon smudge 
« Webster Shurflat treatment to prevent curling 
You’ll find Micrometric and Shurflat features available in other lines of 
Webster Carbon Papers too. 
MICROMETRIC scale edge is available in MultiKopy, Web-Star 
and Old Oak Tree brands. 


SHURFLAT — treated carbon papers can be purchased in Multi- 
Kopy, Web-Star and OK brands. 


This means that today you can recommend a Webster Carbon Paper 
with either Micrometric Scale Edge or Shurflat Treated Back in a weight 
and finish for every office need and for every office budget. 


F. S. WEBSTER COMPANY 
13 Amherst Street, Cambridge 42, Massachusetts 
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Acco Products, In 
Ace Fastener Cort 
Acme Letter File Cort 
Acorn Products Co. 
Adirondack Chair C 
Advanco Product: 
Aico Indexe 
Aigner, G. J., Co. 
All-Steel Equipment, Ir 
Allen, R. C. Busines 
Mchs. 


Allied Carb. & Rib. } 


c rp. 


‘ e : on 
uminum Seating Corp. 


Ambera File & Index C 
American Hair & Felt 
American Numbering | 
Co. 
Ames Supply Co. 
Angler's Products C 
Ard Mfg. C 
Arrow Fastener ¢ 
Art Metal Constr, C 
Art Steel C Inc. 
Atlas Sten Files C 
B 
Bankers R v C 
Bankers & Merchant 
Barkley, C. L. & C 
The Bassick Co. 
Bates Mfg. C 
Baumgartnen, Fred 
Beach Publishing : 
Bentson Mfg. Co., The 
Bohn Duplicator 
Borroughs Mfq. 
Braden Mfq. C 
Bright Chair C 
Brush, John D., & C 
Budlew Products C 
Bulman C Ir The 
Burroughs Corr 
Cc 
C-Thru Ruler C 
Campro Sales ‘ 
Can-Pro Cort 
Capit | Meta Prod T 
Cardinell Corr 
Cel-U-Dex Corp. 





These advertisements present the products 
of the leading manufacturers in each di- 
vision of the industry. Because of the 
ground for honest differences of opinion, 
the publishers obviously cannot undertake 
to guarantee transactions between adver- 
tisers and customers. They do, however, 
offer their services in resolving any dis- 
agreements which result from relations 
established through the journal. 





T.. Service Bureau of Office Appliances 
is maintained for the exclusive use of 
subscribers and advertisers. It answers by 
personal letters all inquiries upon matters 
germane to the field, supplies names of 


Service Bureau 


manufacturers of any office article wanted, 
puts man and job together, aids foreign 
dealers in securing U. S. A. lines, and in 
many other ways performs useful service, 
all without charge. Subscribers in every 
land have made, and are making, good 
use of this bureau. Manufacturers in this 
field have evidence of its proved value. 
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For the benefit of the subscribers the lines 
advertised in this issue are here classified. 
Many of the requirements of the modern 
business office are represented. Should sub- 
scribers be interested in any article of of- 
fice equipment not listed here, they are in- 


bureau, through which the information will 


lassifications |Ee=e 

















Boxes, Strong, Fire-Protected 
tioner 
Brief & Zipper Cases 
idiery ( 
Exhibitions Bulletin Boards 
W. A 
f Cabinets, Storage & Wardrobe 
B 1 t Furn F 
cquip. Co., In 
tow Vifa. Corp 
A ke Co 
Vieta 7 Co 
Prods 
tal Mfg. ¢ 
+. 
F Periodical eel P l 
W € . 


Calendar Pads & Stands 


Cases, Bankers Note 


is 





Chairs, Folding & Banquet 


Chairs. Office 
a 
Cha ( 
f Cc 
Lea. F C 
ms 
W. H.. Chair C 
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y l her Group 
We p 
WwW 
Chairs, Posture 
A teel Equip. In 
im Seating Corp 
( r ¢ 
r Ir 
teel £ p. Co., Ir 
i ture Chair Co 
é Fireprofing C 
ke, W. H., Chair C 
ton Mfg Corp 
High F Bdg. & Chair 
r r 
Chair Co 
P pepe a Cc 





Chairs, Tablet Arm 


ry | Works Cc 
W & C 
Clipboards 
r Me C 
2 Cc vv K 
ar at ) 
NV W 


gf Nfq 
De 
Howard, Pen C 
Pin Ticket C 
c 
Copyholder 
ffice . 
D f A 
f 
Costumers 
Ww 
rc rc 


Covers, Brief 


Covers, Office Machine 
R ew c ‘ Cr 


“ c 


Covers, Plastic, Loose Leaf 
é r C 








be promptly and cheerfully given by letter 
without obligation. 





Cushions, Chair 


Perfect 


Fasteners, Paper 
A Prods., Inc 


LA Uakyv e \ Viv. > 


Custom Manufacturing 
Watson Mfc 


V Files, Blueprint & Plan 





A ) 

Dating Stamps All-Steel Equip. In 

American Numbering Mact Art Metal Constr. Co 
i nig ab Art Steel Co. Inc 

Bankers & Merchants 1 Cole Stee! Equip. Co., Inc 
Bate Mfg. (¢ { umbia Steel Equip. Co 
Force. Wm. A.. & Corry-Jamestown Mfg. Corp 
Rivet-O Mfa. | General Fireproofing Co 
Stewart. R. A R. Globe-Wernicke Co 


vincible Metal Furn. Co 
Lyon Metal Prods 
Desk Pads & Tops Peerless Steel Equip. Co 


Fe r , 
Office f W haw Walker Cx 
tacor Equip. Co 
Desk Sets Yawman & Erbe Mfg. Cx 
Changepoint Ir 


Files, Box Letter 
Acme Letter File Corp 





Desks Amberg File & Index Co 
All-Steel Equig Art Steel ( Im 
Art Metal ( tr Cole Steel Equip. Co., Ime 
Art Steel Co., I slobe-Wernicke Co 
Bentson Mfg. Cc Weis Mfg. Co 


Cole Steel Equip. C 
“or lamectown Mfa f re 
Corry-Jamestown Mfg. Files, Card Index, Box & Tray 
A 
Co 


ral Fireproofing | , 
- : 4 Acorn Products 








G P : —~ ke C All-Steel Equip. In 
Haskel mbe 
te wcible Metal F Y { amhate Fite & “whee 
, vir D V Co t Art Metal Constr. Co 
Spe es ¢) 
po rs Art Steel Co. Inc 
opol¢ 0 ntsc 
KA rv a! Corp a ~ wip c 
Morve Cole Steel Equipment Co., 


Peerless Steel Fa 


P Inc 
Shaw Walker C Cc " 7 c 
Standard F C Columbia Steel Equip. Co 
Standar urn “wae ' 
ee ts pA Corry-Jamestown Mfg. Corp 
ells Chair Corp 
W den Ce F General Fireproofing Co 
Vorden Cx 


slobe-Wernicke Co 
Guide System & Sup. Co 
H-O-N Co 
Dictating Machines Imperial Methods Co 

De ir-Amsco C Invincible Metal Furn. Co 
La Joila Inds Inc 


Yawman & Erbe Mfg 


Ar 


Drafting Instruments & Equip Parker Steel Prods... Inc 
C-Thru Ruler C Peeriess Steel Equip. Cr 
Cardinel! Corr shaw Walker Co 
Haskell, Inc Smead Mfg. C Inc 
Mayline Co. Ir Weis Mfa. C 
tacor Equip. ( Wells Chair Corp 


Yawman & Erbe Mfa. Co 
Drills, Paper 
mead Mfg. C I Files, Clipboard 
be-Wernicke Co 
Hardboard Fabricators, Inc 
Shaw Walker Co 
Yawman & Erbe Mfg. Co 


) 


Duplicating Machs. & Supplies 


Arr Supply ( 











Bohn Duplicator 
Code Mfa. Cort 
Curtis-Youna Cort Files, Desk Side 
Harding, M ( Amberg File & Index Co 
Heyer Cort Art Steel Cx 
Ink - ‘ Cole tee! Equip. C Inc 
y" - teel Parts Mfa. Ci 
ter A ‘ { Watson Mfq C Ine 
Mittag & Volg Weis Mfg. C 
Old Town Cort Yawman & Erbe Mfg. Co 
Preac.t | Corn fA 
c t-0-Mat ( 
eg ‘ , Files, Insulated 
we ~ Fi t 
Bognpde ch Herring-Hall-Marvin Safe C 
: Mosler fe C 
, + ¢ ‘ , 
haw Walker ( 
Envelopes 7 
he i Files, Metal 
Y 
Nartherr tate Advanco Prod . 
d : ~ All-Steel Equip Inc 
ra 
ry + Art Metal Constr Cx 
Steel Co. Inc 
Bentson Mfa. Co 
Envelopes, P'astic Cole Stee! Equip. C Inc 
Aigner ), Ce Columbia Steel Equip. Co 
g J Corry-Jamestown Mfg Corp 
Ar Pp c 
r ¢ Py 3eneral Fireproofing Cc 
C x Cort be-W ke C 


err 
H-O-N Co 
nvincible Metal Furn. Co 


Erasers, Blackboard yon Metal Prods., Inc 
Rowles & a 





W Neiman Steel Equip. Co 
Parker Steel Prods Inc 
Erasers, Rubber f ess Steel Equip. Co 
xon Cr e Remington Rand Inc 
berts, We Rubbe Shaw Walker Co 
p Flight Prods. Co., Inc 
Watson Mfg. Co., Inc 


Eyelets, Metal 
Rate Mfaq tc 


} 


Rivet-O Mfg 


(Cont. on page 6) 





(Cont. from page 5) 


Weis Mfg. Co 
Western Mfg. Co 
Yawman & Erbe Mfg. Co 


Files, Rotary 
Smead Mfg. Co., Inc. 


Files, Stencil Duplicator 
Atlas Stencil Files Corp 


Files, Storage 
All-Steel Equip. Inc 
Amberg File & Index Co 
Art Metal Constr. Co. 
Art Steel Co. Inc 


Bankers Box 
Barkley, C 


Co. 


L., 


& Co 


Bentson Mfg. Co 
Cole Steel Equip. Co 
Columbia Steel Equip 


Co 


Corry-Jamestown Mfg. Corp 
Dolin Metal Prods., in 
General Fireproofing Co 
Globe-Wernicke Co 

Guide System & Sup. Co 
Herring-Hall-Marvin Safe C 
H-0-N Co 


Imperial 


Methods 


Co 


Invincible Metal 
Oxford Filing Sup 


Furn 


Co 


Parker Steel Prods., In 
Peerless Steel Equip. Co 
Shaw Walker Co 

Top Flight Prods. Co., Inc 
Weis Mfg. Co 


Filing Supplies 
Acco Prods In 
Advanco Prods Inc 
Aigner, G. J., Co 
Amberg File & Index C 


Art Metal Constr. Co 


Art 


Steel 


Co 


Inc 


Barkley, C 


L 


& Co 


Cole Steel Equip. Co 


Corry-Jamestown 


Mfg 


Inc 
Corp 


Hardware, Office Furniture 








Paper 
Paper Shredder jhs_ Mf 


Partitions, Office . 
ral Firer f 
We ‘ P 
P Walter 
i ee 
A-Wa 
W lfg eee RA T n 
' ys, D 


Pencil Sharpeners 


Mechanica Sig 


Pencils, Wood Cased 


Penholders 


S!eeve Protectors 


Photocopy Equit 


ng Devices 


Ennis Tag & Salesbook Co . wre. 
Eureka Specialty Prtg. Co nn 


Guide System & Sup 


Globe-Wernicke Co 


Imperial Methods Co 
Northern States Env 
Oxford Filing Sup. Co 
Parker Steel Prods 
Quality Park Env. Co 
Shaw Walker Co 
Warshaw Mfg Co., Inc 
Weis Mfg. Co 
Yawman & Erbe Mfg 


Fixtures, Store 


All-Steel 


Equip Inc 


Bulman Co 


Inc 


I 


Co 


Co 


Inc 


{ 


Reflector-Hardware 


Corp 


Pins & Pin Container r Mig. C a 


Pocket Protect 
Price Marking Mach 


Publications 


Stamps 


is, Office Machine 


Eo 


Forms, Business 
Aigner, G. J 


Co 


Hano, Philip, Co 


Inc 


Miami 
Nat! 


Systems Corp 
Litho Forms Co 


Stock Forms 


Co 


Forms, Continuous 
Hano, Philip, Co 


ine 
in 


Natl 


Litho Forms C 


Punches f y Stand C Typewriter Par 


Stock Forms Co 


Forms, Loose Leaf 
Amberg File & Index Co 
Free Hand Binder Co 
Sheppard, C. E., Co 


Fountain Pens, Incl. Ball Pt 
Changepoint, Inc 
Esterbrook Pen Co 
Hunt, C. Howard, Pen C 


Furniture, Off. Modular Units 


Art Steel Co 
Columbia Steel 
Corry-Jamestown 


Inc 


Haskel! 


Inc 


Equip 
Mfg 


Co 
Corp 


Peerless Steel 


Equip 


Cc 


Furniture, Suites 
Leopold Co 
Morval Corp 
Standard Furn. C 


Furniture, Upholstered 


Ard Mfg. Co 


Inc 


Bright Chair Co 
Grand Rapids Lea 


Gunlocke, 
Modernize 
Niemann 


W.H 


Inc 


In 


ne 





Wells Chair Corp 
Worden Co 


Furniture Wholesale 
Off e A lecale Nictr 


6 


Mats 


Name 


Plate 


Stands, Telephone yoewriter 


Ww 


Racks, Hat & Coat ™ 
y Vietal F Staple Removers 


Ribbons & Carbons 


Sta 


& Supplie 


Marking, Brass 


e T 


Ribbon & Carbon Tester 
Rubber Band 
Rubber Stamg Viet . 


Rubber Type ’ ‘ . i 


Rulers 
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SALESMEN AVAILABLE 
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SALESMEN WANTED 





year experience in Tice ma 
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30 6 


WITH LOOSE LEAF and office 
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TURER of steel office 


> chairs ha 
3lesman travel- 
ndiana, Ohio and 
An excellent op- 


‘ MAN WANTED for inside sales and 


ence helpful. Age not prime con- 
California. Top salary to right 


N-125, Chicago 6. 


NITURE: Horder’s Inc. rapidly ex- 
need of salesmen, experienced or 
yr if desired. Mr. H. C, Schu- 
sckson Blvd., Chicago 6, Illinois. 


furniture has 
w York metropolitan area. Line 
b 


| pportunity tor someone with 


arket. Address Office Appliance 


AD SALESMEN calling on stationers 
{ ell tast-moving, protit-producing 
money making office tools. 
available except New York 


ce Appliances, Box N-127, 


: . -_ = 
ng business in great industria 


volume in office furniture. ma- 

100. Age, between 30 and 35. 
nd additional opportunities for 
slars as to background and ex- 
» Appliances, Box N-128, Chicago 


2 


The rate for classified advertise- 
ments is eighteen cents a word, 
minimum charge $3.60, payable 
with order. Add six words if box 
address is used. 








WANTED: ASSISTANT STORE MERCHANDISER—must be trained 
and experienced in buying stationery items, supervise stock con- 
trol record, store arrangement, with five inside salesmen. Unusual 
pportunity. Mail photo and details. William R. Diehl, care Diehl 
Office Equipment Co., Columbus, Ohi 





WANTED—Experienced office supply and stationery store manager, 
age 30 to 45. Must know stationery, office furniture and office ma- 
chine business with sales management experience. Fine opportunity 
for future. All replies held in strict confidence. Intermountain 
Printing & Stationery Company, Grand Junction, Colorado. 





OFFICE MACHINE MECHANICS WANTED 





EXPERIENCED MECHANIC on Typewriters and Adding Machines 
with sales ability for permanent position. Leon W. White, 406!/2 E. 
San Antonio St., El Paso, Texas. 





SERVICE MAN, Typewriters and adding machines. Opportunity for 
advancement with one of Indiana's best office equipment firms. 40 
hour week, Blue Cross, Blue Shield insurance paid. Phone TUrner 
5-0577 or write Mr. Hamann for appointment. Jacobsens Inc., 
Gary, Indiana. 





TYPEWRITER OR ADDING MACHINE Service Man, or combina- 
tion man, needed for one of West Texas largest office machine 
dealers. Permanent position with good working conditions for the 
right man. Application confidential if requested. The Baker Co., 
Box 910, Lubbock, Texas. 





EXPERIENCED SERVICEMAN for Typewriters and Adding Ma- 
chines. Top salary, permanent position with a well established com- 
pany. Burgauer Business Machine Co., 109 W. Jackson, Muncie, 
Indiana. 





TYPEWRITER AND ADDING MACHINE MECHANIC capable of 
operating shop and handling customers wanted by Olympia, 
Odhner and National dealer. Good salary, permanent position. 
Typewriter Service Co., 218 Third St. N.W., Albuquerque, New 
Mexico. 





SALES REPRESENTATIVES AVAILABLE 





DO YOU WANT BETTER COVERAGE IN ‘56? Young aggressive 
sales agents are looking for school and office furniture manu- 
facturer that needs intensive coverage in Wisconsin, Northern Il- 
linois and Minnesota. We have business references, a proven sales 
record and lots of friends. Office Appliances, Box A-141, Chicago 
6. 





HELP! MANUFACTURER SOLD OUT FROM UNDER ME. Five 
years in Spokane, Washington. Well established. Have excellent 
customer clientele. Need to make connection with Business Machine 
Manufacturer of product requiring creative selling. Exclusive area. 
Write Office Appliances, Box A-142, Chicago 6 





BEN M. BLATT well known to the commercial stationery and office 
furniture field, formerly with a large steel office equipment com- 
pany, is now a manufacturers’ representative, and interested in 
obtaining lines for the Metropolitan New York and New Jersey 
area. 220-38, 73d Ave., Bayside, N. Y. 





MANUFACTURERS REPRESENTATIVES — Excellent following, 
nationwide coverage. Showrooms in New York and Chicago. In- 
terested in filing cabinet line for department stores only. All re- 
plies confidential. Address Office Appliances, Box A-i!43, Chicago 
6. 








WANTS AND FOR SALE, Continued on page 8 











WANTS AND FOR SALE, Continued from page 7 








MANUFACTURERS REPRESENTATIV 
and equipment dealers in Metro lew y area 
additional line. Proven sales re 1, Highest ferences, Addre 
Office Appliances, Box A-144 East 42nd St., New York | 


> 





SUCCESSFUL REPRESENTATIVE AS ATE verina ~ lowa 
Minnesota, and surrounding territory, interested Letantial maior 
line. Wood or steel, furniture or ting, with y ne potentia 


Address Office Appliances, Box A-|4 





SALESMAN HAVING REPRESENTI NE MANUFACTURER 
the office supply field for 20 yea snother for tl ast 10 year 
would like to hear from manufactur wanting presentation ir 
Southern Mid-Western state Add ff Appliance Box 
A-146, Chicado 6. 





LINES WANTED, OHIO—MICHIGAN. Mar 

tive with excellent background 1 reference eeking 
stationery, gift and department st ntact Office Appliance 
Box A-147, Chicago 6. 





LINES WANTED West Coast chair manufact Jesires de 
files, etc. as iobber for West ast. Have capable sales { 
covering |! western states, Plenty of waret tacilities. Addre 
Office Appliances, Box A-148 





WELL ESTABLISHED MANUFACTURER REPRESENTATIVE 
South East, wants addit W rit Hice ppliance 
A-149, Chicago 6. 





SALESMAN TRAVELING FIFTH TRICT se 1 labels and 
dexes has ample capacity to handle one more mmercial stat 
ery line. Equipped to give first-class representation from Michiga 
to West Virginia. Address Off Appliances, Box A-I50, Chicaaq 
6. 





SALES REPRESENTATIVES WANTED 





MANUFACTURERS REPRESENTATIVE WANT 
r 


supplies and furniture Midwest Distribut A tate per 
except lilinois, Indiana, OF Addre ff Anniian f 


N-129, Chicago 6. 





REPRESENTATIVE WANTED f Rocky Mounta territory t 
represent West Coast manufacture f molete ste. fie cl 
line. Address Office Appliance 





RETAIL BUSINESS FOR SALE 





OFFICE SUPPLIES AND MACHINE tore. Midwest. ar $90 
000. Owner requires experienced help for expanded franchise and 
business. Substantial interest +t man to buy from earnina 
$2000 cash required. Write fu fice Applian Box N-1/3] 
Chicago 6. 





OFFICE EQUIPMENT, Stations ipply Firn sted in desirat 
town in Florida, population approximat Handle torer 
nation's franchise lines and equipment. W equire approximately 
$40,000 to handle. Address Off Ar snces, Box N-132, Chicaaq 
6. 





RETAIL BUSINESS FOR SALE k due ne Office 
Supply Company, Detroit. All tox by leading manufacturer 

Store completely equipped. tory fresh mer 

turns a year. Will discount t of inventory and fixture ind take 
low down-payment. Balance easy. Addr f 


N-136, Chicago 6. 





PARTNERS WANTED 





WANTED—Partner r merase 
plant and stationery store. T Y f W to manaas 
Object: increase in me. decr j cf Any - 


Box N-133, Chicago 6 





PRINTING PLANT OFFICE SUPPLIES AND EQUIPMENT FOR SALE 





FOR SALE M dern Print ng Plant 1NnG Nad bindina 
together with office upplie Ind pn ' iP - 
Good earnings record: estat ion than ea R 
Mountain state. Wonderfu pportunity, M h require 
ment $60,000 to handle. Writ Anplia Box N-134 
Chicago 6. 





WANTED TO BUY RETAIL BUSINESS 

















WANTEL BIIY tat 
DEALERS WANTED 
B : k. N. Y. Free 
LISTS 
R MAIL STS 6,262 
; an 1 A 578 indie 
T pank and 
>F RESS, 48-0 V J 





FOR SALE AND WANTED TO BUY, USED EQUIPMENT 





WILL BUY AND SELL—all make 


kkeeping achines and other off hinery e us fu 
4 al number 
V qu Internat i te 
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O4's Press-Time Bulletin 





Benjamin F. Cutler has been named vice- 
president of the Royal McBee Corpora- 
tion. Mr. Cutler, a director of the 
firm, will continue in his post as 
treasurer. He joined the McBee Com- 
pany in 1939 as comptroller and sub- 
sequently became treasurer, vice- 
president and director. He remains 
vice-president of McBee. 














appointment of William F. Drake as ex- 
ecutive vice-president of the Sound- 
Scriber Corporation has been announced 
by Joseph H. Hoyt, company president. 
Mr. Drake started as sales manager of 
the Detroit territory for Soundsciber, 
and later was appointed special fac- 
tory representative to the Air Force. 
He was named vice-president of Sound- 
Scriber's sales subsidiary in Washing- 
ton D.C. in 1952. 
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W. A. Sheaffer Pen Co. abandoned its Fair 


Trade policy in a statement which said 
in part, "In fairness to all Sheaffer 
dealers, we are permitting them to 
price our merchandise in accordance 
with their own local economic condi- 
tions." The firm is also now accepting 
large volume outlets as dealers, espe- 
cially in metropolitan areas. At the 
same time the Parker Pen Co. issued a 
Statement reaffirming its vow to con- 
tinue to protect fair trade policies to 
dealers, as "a most important decision 


+. 


for our industry." 





Lowman & Hanford (sas Bs SEULEAL. Hens 





Company, Portland, Ore. The companies 
will be maintained as separate opera- 
tions headed by officers of the Gill 
Sompany. 


Wholesale Stationers' Association conven- 
tion and 40th annual meeting is sched- 
uled at Chicago's Drake Hotel, March 
1-5. Innovations include group confer- 
ences and the first national marketing 
and sales promotion clinic and exhib- 
it. The clinic will be directed by Mor- 
ris I. Pickus, Personnel Institute, 
Inc., marketing and sales promotion 
consultant. A total of 93 display 
booths will be available for the ex- 
nibit. 








Robert C. Miesemer has been named sales 
development manager for the portable 
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Late and Important News for Our Readers 


department of the Royal Typewriter 
Company. He was formerly special port- 
able and sales training reprentative. 


Clary Corporation will unveil plans for 





expanding its nation-wide dealer sales 
organization in 1956 during a three- 
day conference of district managers in 
New Orleans, January 19-21. The firm 
also announced four new franchised 
dealers: Amidon's Business Machines, 
4526 S. 6th St., Klamath Falls, Ore.; 
Marjim's, 220 E. Lincolnway, Valpa- 
raiso, Ind.; Richmond Typewriter Com- 
pany, 515 W. Broad St., Richmond, Va., 
and F. P. Meyers, Pineville, Ky. 








David Ziedman has been appointed special 





sales representative in the New York 
City area for Royal Metal Manufactur- 
ing Company, Chicago. He will work with 
general merchandise and industrial 
chains, school dormitory trade and 
specialized contract departments. 





W. B. Thomas has been appointed midwestern 
divisional sales manager of the McBee 
Company, division of Royal McBee Corp. 
The promotion fills the vacancy occur- 
ring when A. T. Craft, general sales 
manager, assumed his present posi- 
tion. Divisional headquarters will be 
changed from Columbus, Ohio, to Chi- 
cago. 








G. J. Aigner Company has leased six and one- 
half acres of land and a building to be 
constructed in Rochelle, I1ll., which 
will be used as a branch plant. This 
will be a complete fabricating plant, 
and should be completed by March. 


Star Steel Equipment Company, Inc., has ap- 
pointed two sales representatives. 
Max Spak & Company, Los Angeles, will 
cover ll western states, and Arnold 
Storch of Brooklyn will cover New Eng- 
land. 








Date of the New York Office Furniture Show 
has ‘been changed from January 7-9, as 
originally planned, to May 5-7, in the 
New York Trade Show Building, accord- 
ing to an announcement of the Offureps 
Club of New York, Inc. 








The appointment of David H. Kollock, III, 











as general sales manager of Safeguard 
Corporation's new Office System, Divi- 
sion was recently announced by Francis 
J. Tucker, president. 











State of the Tudustry, 


@ The Trend is Upward. One decade has ended tion to the achievers, adviser 
since World War II. With 1956 on the horizon the ictive in the J. A rogram 
experts don't agree on their predictions but there is J. A. Week will be a $3,00 
unanimity on one thing our national economy pic ‘ontinued growth of Junior 
ture is “upward and onward” as it comes into focus 
Reviewing the next I ye irs for Sales Manage tunity to young citizens now 

ment, Sumner H. Slichter, one of Americas most dis 1dviser manpower and financ 
tinguished economists, predicts 48 jain in gross Participating in the Chica 


national product, a demand that will keep pace with office equipment manufacturer 
output and a trend in the direction of a more stable pany, Ditto, Inc., and Internation 


Ty 


economy. It all adds up, he states, to a $570 billion thines Corporation. 


economy in 1965. ¢ Trade acai Calendar. ' 


ert J. McFall, $500 billion, and Peter B. B. Andrews side for observance, mostly 
$550 billion. But even with this varia 


Mr. Slichter’s figures excee j ine ft redictic Nn of Rok more han the usual number r 


: AN NNN and will nin choiut £227 a ds 
in 1954 was $360,474,0! md will run about $387 Special Days, Weeks and 
billion for 1955. secured for $ -50 from the 
Meanwhile, the Census Bureau foresees around merce, Washinaton 6, D. C.” 
190 million population for the United States by 1965 
» Ms % oA is i Automation. An 
@ What Does It Mean? For the stationery and office a chronic shortage of office w 
equipment industry these figures can mean only one te tlie Mas was pact 
4 s , — i: three to five years, points ou 
thing—the demand for the product: e 
offices of tomorrow’ Ss expa ric din Jy ec nomy com Only expected tc row more acute 
go forward and not backward ut. my expands and more jobs 


M4 £ thie indiiciry ke moct of the - a , 7 ’ ; 
The well being of this industry, like most of the It all adds un to the fact that 


others, will be in direct proportion to the national women readying themselves 


fc ise it offers for America’s futu 


nce the forecasts tion. In fact, just about everyt 
; ina that the aroce national vn rt ' ’ aoe | . pany ‘ngtiie 
look rosy considering that the gross national product coffee break” is listed. This | 


rKers 


‘ember issue of Nation’s Busine 


economy. P iropping sharply in certain 


Now, if ever, is the time for careful planning by while the number of iii ‘ok 
Mr. Stationer. The problems of better display, better moe 
outside selling to the expanding manufacturers, the ae 
importance of parking facilities and the possibility of 
store expansion in the suburbs all demand attention 
as they relate to the picture abe 

Now is the time to ponder on the words of Dar 
Burnham, Chicago's lakefront planner 

“Make no small plans—they have no magic to stir 
men’s blood, and probably will not be realized 

“Make big plans—aim high in hope and work re- 
membering that—big plans well followed will lead 
to great accomplishments 


@ Trade Fair Interest High. The Stationers’ Associa 
tion of Great Britain and Ireland promoting the Sec 
ond Annual Stationery Trade Fair in Blackpool, Ena 
land, February 6-10, reports that practically all ee ee fF 
space for the event has now been allocated and ieee dt: See tanene Pilain 

fewer than 12 stockrooms remain vacant. Together how these fixtures w 

with the Fancy Goods Fair, which is being held in back to give Cliff W 
Blackpool at the same time, the total of exhibitors FCS OF 


an 


will comprise nearly 1,0( Puke BM Eanene Benes hee co 
@ Mailing Innovation. A favorable response has merchandising. He ¢ 
been made to the new post office mailing plan 7 1d paggemnes te aaser 





Starting November 28 a 60-d ty test is being made tin th Beet Sek ee. CG 


on inclusion of a piece of first class mail in a fourth istomers with all th 
class package. To send a letter inside the package econd home in the 


it is only necessary to affix first class postage for the “paneer artag gE < iat 
letter in addition to the postage on the package. It vena eis 
must be stated on the parcel that here is a piece of Page 22. Once again, OFFICE 
first class mail enclosed. This statement is to be ffice specialties sé 
placed just below the postage and above the ad os 
dress and can read “First class mail enclosed” or Se Eiciadios aa a ct 
“Third class mail enclosed help dictating machine 


. p : ; MM Ratty Barun 
@ Junior Achievement. A nation-wide salute fron Page 32. } : sf Mb nepcagie ~ 
January 29 through February 4 will hail Junior iow Lack * kee 


Achievement Week and bring well-earned recogni makes a profitable 
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O4 Editorial 





Business No Longer Seasonable 


ECENTLY, a well-known and well-managed public 
R utility company which supplies gas and electric 
power to home and to industries, commenting on the 
increase in the second and third quarters over similar 
periods in the year preceding, wrote in its report to 
stockholders 

‘It is the first time in the history of the company 
that the summer peak has been larger than the 
peak established during the preceding winter 
season. This fact is an indication that the character 
of our load is changing. It is quite possible that in 
the future our summer peak will continue to exceed 
that of the previous winter.”’ 

That is an example of the constant change that is 
characteristic of American business. A large corporation 
suddenly finds its July and August volume greater than 
January and February. As the gross billing of this cor- 
poration increased, so followed the net profit. Summer 
is a good time for utilities regardless of the area in which 
they operate. The one referred to is in the North. 


Profitable utilities are good prospects for the best in 
office equipment and supply. In Summer and Winter, they 
consume large quantities of supplies. Their needs for 
the best in office furniture and mechanical equipment 
are as great in the Summer as in Spring, Winter or Fall 
— greater perhaps because mechanization to some 
degree has to make up for smaller staffs during the 
vacation period. The suppliers of these utilties share in 
their profitable operations, likewise those who manu- 
facture and sell the equipment powered by the utility 
company 

Summer is a lively season for utilities. It is for others 
as well. This is the logical time to start planning a Summer 


sales program. 





About User Acceptance 


HEN the office equipment industry began to form 
W as an industrial entity anything radically new, 
such as a loose leaf ledger for example, a dictating 
machine, or a mechanical pencil sharpener was sold in 
face of strong obstacles. 

A typewriter would take the personal touch out of 
correspondence. Loose leaf record keeping was an invi- 
tation to fraud. Why buy a machine to sharpen pencils 
when the task can be performed so quickly with a pocket 
knife? The dictating machine was a menace to the health 
of the user. 

The salesmen who pioneered such early developments 
in modern office utilities were men of unusual intelligence 
and initiative. By perseverance they put their ideas and 
their equipment over. 

Today, a company can sell its wares on the basis of 
definite savings in office working hours, convenience and 
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satisfaction on the job. A prospect still must be sold. 
Generally, an open-minded office manager will invest 
in equipment that will pay for itself in economies effected 
or in activities too expensive to be handled by old 
methods. 

The trained salesman in articles for office use, which 
includes everything from staplers to electronic calculators, 
contributes much to the orderly conduct of American busi- 
ness and helps to make possible its operation on today's 
greatly expanded scale. The office equipment salesman 
1s an ambassador of business efficiency. He is one of the 
most important cogs in American business. 





How Essential Is Office Equipment? 


IFTEEN years ago manufacturers were faced with the 

problem of proving their wares were essential in order 
that they might sell to business as well as to government. 
The needs for record-keeping equipment never diminish. 
Because every business and government at all levels 
require office equipment and supplies to operate, the late 
Evan Johnson frequently referred to the field we serve as 
the imperial industry of office equipment. 

In recent years many manufacturers have broken 
sales records with great frequency. The sales volume 
may fluctuate but the need continues to grow. Because 
of that fact, many of the smaller cities with prosperous 
dealers today could not support one as recently as 10 
years ago. 

The future is good. The office equipment industry con- 
tinues on the march. It will set new records in 1956. 





Again, We are Grateful 


HE NATURE of the publishing business is more or less 

personal. Through the years OFFICE APPLIANCES, 
too, has counted and depended upon its friends with 
whom it has been on intimate terms in written and speak- 
ing acquaintance. 

We are particularly reminded of that fact each passing 
Christmas season. Many expressions of good will pour 
into our office in the form of cards, letters, calendars 
and personal comment from friends at home and in 
other lands. 

To each of these we express our gratitude and once 
again, because they fit into the pattern of cordiality 
extended to us, we repeat the words of A. B. Hegeman: 

‘| expect to pass through this life but once. If, there- 
fore, there is any kindness | can show, or any good | 
can do to any fellow-being, let me do it now. Let me not 
defer nor neglect it, for | shall not pass this way again.”’ 





Office Appliances 


Service 
Builds 


Business 





"Our Rental Plan Is 


Responsible for a Large 
Share of Our Success” 
—Popkin’'s of San Jose 


@ COMPLETE OFFICE SUP- 
PLY service geared to a rental 
purchase plan has parlayed Popkin 
Office Equipment Company in little 
more than eight years from an 
original 2,000 square feet of floor 
space to a sparkling greatly ex 
panded location at 162 W. Santa 
Clara St. in downtown San Jose, 
Calif. 

Operating with a _ continually 
climbing sales volume and the slo- 
gan, “Everything for the Office,” 
the 1947 venture doubled in size 
three years later, and late in 1954 
celebrated seven years of outstand 
ing service in one of the nation’s 
fastest growing areas by a newer 
and greater expansion. 

Harry Popkin, owner of the 
swiftly growing office equipment 
company, said he believes service is 
responsible primarily for the firm’s 
success. 

Mr. Popkin’s own experience in 
office equipment is indicative of the 
experts who stand ready to serve 
Popkin’s customers. A veteran of 
27 years in the business, beginning 


in 1929 as an office machines sales- 


FULL VIEW ... Popkin's recently enlarged store in San Jose, Calif. 
if | 
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man in San Francisco for Reming- 
ton Rand, he moved to San Jose in 
1935 where he continued to work 
for RR until he went into business 
for himself. 

Store manager is Fay Hickok, 
formerly in the office appliances 
business for himself, with 30 years 
experience in sales and service. He 
had an Underwood and Steel Age 
agency in Janesville, Wisc., before 
joining Popkin’s in 1950. 

Experienced Staff 


Mel Hickok, partner in the affili 
ated Hickok & Popkin Safe Com- 
pany, backs up his safe and vault 
service with 10 years experience. 

Other members of the firm are 
Frank Howard, outside salesman; 
Dale Munson, assistant in the serv 


ice department, and Mrs. Ruth 
Peterson, general office manager 


and inside saleswoman. 

High on the list of popular con- 
veniences in Popkin’s service pro- 
gram is the drive-in entrance 
around the corner on a side street 
where customers may park their 
cars in a 50 by 60-foot covered 
area and enter the store through 
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a rear entrance. The drive-in fea- 
ture offers customers the conven- 
downtown location with 
suburban shopping area parking 
facilities 

Mr. Popkin credits his rental 
purchase plan with a big share of 
the firm’s success. 

“It's a highly important phase of 
the service we offer in this rapidly 
expanding area where new busi- 
nesses are opening almost daily, and 
new industries are locating with 
amazing speed,” he said. 


lence Ol 


Plan Explained 


A brochure made up shortly 
after the new store’s opening ex 
plains the popular rental purchase 
plan 

“If you are uncertain as to what 
your permanent requirements will 
be, rent the equipment you now 
need and take advantage of our 
rental purchase plan,” the attractive 
three-color brochure advises. 

Further explaining the plan, the 
brochure advises, “Come in an se- 
lect the equipment you require, and 
rent it from us at a nominal fee. 
lake up to 30 days to decide what 


your permanent requirements will 
be 

“If you wish to retain the equip 
ment you rent, or exchange it, all 


rent paid in will be applied towards 
the purchase of the equipment, one 
for one, on our RENTAL PUR- 
CHASE PLAN. Renting does not 
obligate you to purchase.” 

‘Many of our new business office 
managers are not sure of their 
needs when they open,” Mr. Popkin 
said. “We advise them as best we 
can on the information they are able 
to furnish, but we keep in close 





“TRY IT OUT” 


shelves lend to accessibility of 


Roll out 


new and rental units for custom- 
ers convenience. 
OA—1/56 





SAFE DiSPLAY .. . Popkin’s offers full safe and vault service as well as 
sales and expert protection to its customers. 


contact with them after opening, by 
telephone or through personal calls, 
expanding or reducing their equip 
ment as it is needed. 

“If they find unexpected prob- 
lems cropping up we’re able to ad- 
vise them on office machines or 
equipment that will solve their prob 
lems. And if we find equipment or 
machines are lying idle, we ddvise 
them to cut down. 

It’s good business to work close- 
ly with them. The more our custo 
mers learn to rely on us to solve 
their office equipment problems, the 
more long range business we build 
for ourselves,” Mr. Popkin said. 


Offer Safe Service 


The firm’s safe and vault service, 
directed by Mel Hickok, is another 
feature that has built business 
through service. Mr. Popkin said 
his is the only office equipment firm 
in the area affiliated with a complete 
service in this field. Mr. Hickok not 
only can offer expert advice on the 
best kind of protection for valua- 
bles, but also supervises installation 
and offers maintenance services as 
well. 

The firm stocks new and used 
safes, rebuilds, changes combina- 
tions and services alarm systems. 
Mr. Hickok is licensed to handle 
tear gas charges and open safes and 
vaults, specializing in opening safes 
and vaults which have been dam- 
aged or otherwise tampered with. 
He also resets combinations, a serv- 
ice he emphasizes should be used 
when help is changed. 

Although Popkin’s sales staff 
covers five counties, including Santa 


Clara, Monterey, Santa Cruz, San 
Mateo and San Benito, the recently 
produced brochure is used by mail 
to spearhead the outside sales effort. 

“We subscribe to a service that 
supplies us with full information on 
new businesses and industries locat- 
ing in our territory, and we follow 
up on those tips. First we mail out 
the brochure. Then we follow up 
with personal calls to explain fur- 
ther our services and confer with 
the prospect on office equipment 
problems. Using direct mail and 
personal calls we have been able to 
assist many businessmen with their 
office equipment problems to our 
mutual advantage,” Mr. Popkin 
said. 

Although the direct mail and 
personal call program is a major 
part of the firm’s merchandising, 
Popkin’s also carries a monthly 
schedule of display advertising in 
the local newspapers, and has con- 
sistently advertised several times 
weekly on radio. 


Civic Duties 


Mr. Popkin also takes his civic 
duties seriously, working actively 
with the Chamber of Commerce, 
the Lions, Elks, Shrine and Sciots. 


“Our office service has been a 
highly satisfactory program, both 
from a business standpoint and 
through service to new and estab- 
lished businessmen in our territory. 
We also are proud to believe that 
our assistance to businessmen has 
helped to develop the business and 
commerce in this rapidly growing 
area,” Mr. Popkin said. 
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THIS STYLE of quick service fixtures is used at Wilson’s 


OA Staff Intorwiow 


@ QUICK SERVICE fixtures have 


had nine months to prove their 
worth to the Wilson Printing & 
Stationery Company of Houston, 


Tex. Cliff Wilson, president of this 
successful office supply and equip 
ment firm, has found that the fix- 
tures have measured up to every 
expectation. 

In a personal interview with a 
staff member of OFFICE APPLI 
ANCES, Mr. Wilson provided some 
interesting observations concerning 
what quick service, or “self selec- 
tion”, fixtures can do and also what 
the limitations are. 


Four Advantages 


Mr. Wilson states that there are 
four clear-cut advantages to the 
fixtures his store has installed: 


Customers may be served with 
@ more speed than formerly. 


Customers naturally up-grade 
& purchases when _ confronted 
with the complete selection of a 
given product. 


New sales personnel can be 
trained much faster 


Time is saved in the requisi 
tioning of stock. 
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Mr. Wilson compares the new 
set-up with the previous store fix- 
tures which were also of the open 
display type. (The Wilson store 
thus made no sudden transforma- 
tion in its display methods and the 
experiences here enumerated have 
unique value. ) 

As proof that customers can be 
served faster, only 13 floor sales 
cierks are required now to handle 
slightly more customers than were 
handled by 16 clerks previously. 
[his reduction in floor sales staff 
has been accomplished through 
normal turnover of personnel. 

As evidence that customers are 
up-grading their purchases, there 
has been an increase of 10% of the 
average sales since the quick service 
fixtures were installed. This figure 
is even more impressive when con- 


New Fixtures 
Prove Merit 
at Wilson's 












sidered in connection with the re- 
duction of the sales staff. 
Training Speeded 

That new sales people can be 
trained much faster than formerly 
is an advantage which Mr. Wilson 
did not foresee. It is a fact, though, 
that the open display of merchan- 
dise in logical groupings enables a 
new salesman to familiarize himself 
with the entire store in approxi 
mately two weeks. This was not 
possible previously. Since all out- 
side salesmen must first serve at 
least six months in the store, this 
advantage has even greater impor- 
tance. 

One of the difficulties experi- 
enced by many dealers who have 
installed self-selection fixtures is in 
keeping the bins filled with mer- 








“Self Service” in Our Industry 


Has No Illusions for Cliff Wilson 


There is no illusion in the mind of Cliff Wilson concerning the 
term self-service. In fact, he states quite bluntly, ‘‘Complete self-service 


in our industry is a lot of hooey.’’ 
Mr. Wilson feels that only a comparatively few items in a sta- 


lionery and office equipment store are properly classified as impulse 
items — to be sold without assistance from salespeople. 

The majority of merchandise can be properly selected by the 
customer only with heip of trained employees, the Houston dealer insists. 
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] The first step in the simple, 


but effective stock control 
system at Wilson Prtg. & Staty. 
Co. is the inspection of merchan- 


dise shelves below open display 


bins. Here, Mrs. Evelyn Moss, 
one of the 13 sales clerks, makes 
a note of needed merchandise in 
a Denison fixture. 


chandise. Mr. Wilson has found 
that the Berry quick service fixtures 


lend themselves to a simple “in- 
spection” system of stock control. 

Each clerk is assigned two or 
three fixtures for stock responsi- 
bility. When the store is open each 
morning and whenever possible 


throughout the day, the clerk in 





ONE OF THE big advantages 


oO} juick service type of seil 
in it new salespeople can 
be trained more quickly. Here, 
R. | Lively, store manager, 

( ne instructions on loose 
leaf nes to Allen E. Ham- 
mol » will spend at least six 
mol n the floor in training 


lor itside selling position. 
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spects all of the bins in his fixtures. 
Stock is moved from the shelves at 
the bottom of the fixture to com- 
pletely fill all bins. 

As it becomes apparent that shelf 
merchandise must be replaced, a 
stock request is written out and 
placed on a clipboard. The stock 
clerk picks up this merchandise 
from the basement stock room and 
brings it to the clerk requesting it. 
The clerk then marks the price on 
each package or item and places it 
on the proper shelf below the fix- 
ture. 


Defining Service: 


Quick Service or Self-Selection 
— Merchandise is on open dis- 
play easily accessible for compar- 
ison. Sales clerks assist customers 
in making right selection. 

Self-Service — Merchandise is 
on display as in quick service 
or self-section. Customer makes 
choice, however, without sales 
clerks’ help and then takes mer- 
chandise to check-out counter. 


In this way, there is a continuous 
supply of marked merchandise 
available. The requisitioning and 
marking of merchandise is handled 
during slack periods so that there 
is no time lost from selling. The 
plan works remarkably well and all 
personnel are enthusiastic about it. 

The quick service fixtures and 
layout used by the Houston com- 
pany are those of Henry Berry of 
Henry Berry Associates. The man 
ner in which this installation was 


(Turn to Page 26, Please) 


After picking up the stock 

e request, Clarence Prescott, 

stock clerk, fills the need from 
basement stock room, 





The merchandise is delivered 
¢ to the fixture in the presence 
of the clerk in charge. 





Mrs. Moss marks the price 
« on each package. 
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Some columns of selling ideas based on the experience of smart 
salesmen both in and out ‘of the office appliance field. 


Tact — they tell us — is the 
great ability of seeing other people 
as they think you see them. 


A booklet of the Foreman-Clark 
Company has an interesting note 
on planning ahead. It is the story 
about the snail and the cherry trees: 
One cold winter morning, the snail 
started climbing slowly up the trunk 





of the tree. A wise-guy beetle, see- 
ing the slow progress he was mak 
ing, stuck his head out of a crack 
in the bark and said, “Hey, buddy, 
you're wasting your strength. There 
ain’t no cherries up there!” 

But wise old Mr. Snail kept right 
on going, and replied, “there will be 
when I get there!” 


NEA says everyone starts out 
with five senses. The smart ones 
add horse and common. 


Beamed to Buyer 


One of the smartest merchants 
I ever knew was a radio dealer who 
sold men auto radios by telling 
prospects about the programs they 
could hear while driving back and 
forth between home and office. 

First inquiring the hour his pros- 
pect left home in the morning, he’d 
check off on the radio program 
column of the newspapers the actual 
programs on the air at that hour. 
This is personalized selling at its 
best — clearly beamed at a buyer’s 
need. 
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A cow, they tell us, will eat 120 
pounds of grass per day if the grass 
is five inches high, but only 40 
pounds if the grass is three inches 
high. 

Cows are not alone in their re 
luctance to bend over. People don’t 
like it either. That’s why displays 
of merchandise should be well oft 
the floor for maximum value. 


Watch the papers for news of 
sales clinics run by Sales Execu- 
tives Clubs around the country. 
rhese usually run from two to four 
nights, are conducted by outstand- 
ing men, and cost from $5 to $15. 
Write us if you have trouble locat 
ing sponsoring groups. 


Does Profile Fit You? 

H. E. Searle, vice-president for 

Sales of the Miller Printing Ma 
chinery Company, gave the Toronto 
Graphic Arts Club this eight-point 
profile of a good salesman. Why not 
try it for size? 

1. A real salesman likes the 
better things in life. He 
likes to dress well and he 
wants an automobile he 
can be proud of. He is jus 
tified in wanting things so 
because it is his job to im- 
press people. 


2. A successful salesman has 
the desire to compete with 
others. He enters into a 
contest like a duck takes to 
water — and he has a men- 
tal toothache if he is not 
in the lead. 

3. He is at heart a pioneer. 

4. He hates a rut. 

5. He is a gambler. No, he 


does not follow the horses 
much. His gambling is of a 
different form. He _ will 
wager himself against odds 

and love it! An unsold 
prospect is a challenge he 


By Zenn Kaufman 


will accept and he will 
bank on a successful out 
come against all kinds of 
odds. 

6. He believes lack of action 
is the cardinal sin. Right 
or wrong, he will do some- 
thing. 

7. He does not know what an 
excuse is. He knows an ex 
cuse will not pay a bonus 
or commission so he does 
not try to kid himself. He 
is sincere. He does not tell 
lies. 

8. Finally, he knows that al- 
though there is a lot of 
malarkey broadcast about 
the Golden Rule it is not 
just an empty platitude. He 
does not do to others what 
he would not want done to 
himself. 

Does it fit? 


Conscience, they tell us, is the 
part of you that feels so bad when 
the rest of you feels so good. 


The Worm Turns 


We wrote a few months ago 
about a firm in Cleveland promot- 
ing a “Better Mottoes” club and 
selling a batch of printed cards 
bearing such statements as “Work 
Fascinates Me — I can Sit and 
Look at it for Hours.” 

Recently we were out working 
with a client salesman who was 
loaded with these cards and watched 
fearfully when he handed one pros 
pect a card reading, “Don’t Just 
Stand There — Buy Something!” 

The buyer was more than equal 
to the situation. Reaching into his 
desk he handed us one. It read, “I 
Want To Help You Out. Which 
Way Did You Come In?” 

Selah! 


Sometimes misfortune can be 
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turned into an asset. For the Bond 
Clothing Store in New York, a first 
class fire provided copy for a good 


window display. Bond windows 
read 
‘Men at work. That fire was a 
lulu, but now we are on the up- 
beat again, building a swell new 
sfore jo! all our mid-town 
iriend 
and 


‘Don't peek. The ashes are all 
gone and what we are doing be- 
hind this front will open your 
eyes wide — wait and see.” 
Which brings to mind that won- 
derful story about the fire in the 
chorus girls’ dressing room. It took 
one hour to put out the fire and two 
hours to put out the firemen! 


Sheer Nonsense 
“Are these sheer stockings really 
invisible?”’, the lady asked. 
“Pll say so,” said the clerk, “we've 
been out of them for three days 
and we're still selling them.” 


Max Schling, New York florist, 
ran a whole ad in shorthand in the 











New York Times. Many a curious 
business man cut it out and handed 
it to his secretary to translate. 

The ad asked secretaries to think 
of Schling when the boss wanted 
flowers for his wife. 


Call for Sales 

A while back we read of a Scars 
dale, N. Y., minister who set up a 
perpetual prayer system so that any- 
one calling a special phone number 
could hear a recorded prayer. The 
phone line was soon jammed — 


which fact in itself is a revealing 
index of these troubled and con 
fused times in which so many are 
groping for spiritual help. 

Beyond this — the incident set 
us thinking about the untapped pos- 
sibilities of the recorded message 
for purposes other than currently 
used, i.e., weather and time infor- 
mation, movie timetables, and so 
forth. 

We lapsed into the contemplation 
of what we thought was the ridicu- 
lous and fascinating possibility of 
selling a coded phone number of 
Marilyn Monroe’s voice offering un- 
happy husbands a few cooing words 
of friendly affection. 

Now reality confronts us with a 
story in the New York Times of a 
new and successful promotion of 
the Victoria theater in running an 
ad in the papers reading “Call 
Eileen — Judson 2-6022” Response 
was tremendous — over 120,000 
people called to talk to Eileen — 
and hear a recorded message for a 
movie. 


Anyone can kiss a girl once, (The art is in being invited again!) It's the same in sales- 
manship. It's the first impression that your prospect gets of you, your merchandise 
and your company that counts up to long run profits. 


—250 Successful Sales and Promotion Letters 
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A "LOST-SALE” QUIZ 
Stereotyped Stanley He loses sales because... 


“THE CANVASSING CUCKOO”’ 
a) ... the prospects resent the imper- 


uses the selfsame canned sales presenta- 
tion on every one of his prospects. sonal sales approach. 
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b) ... he becomes flustered when a pros- 
pect asks a question. 


c) ... he makes no attempt to fit his 
product to the prospect’s needs. 


Most prospects can spot a memorized pitch and 
they resent it. However the reason Stanley's 
presentation sounded memorized was that (c) 
he made no attempt to fit his product to his 
prospect. 


It is important to have a pattern for your sales 
presentation but it should be designed with 
flexibility. And always be careful that you aren't 
so absorbed in your own sales presentation that 
you don't pick up the prospect's key question. 
For it is the answer to this question that is often 
the beginning of the sale. 











-~S SER ER SRR ERR ESR ER SESE ER EERE ER ER ERE ER ERE EEE ERE EE EE EE ES EE SS SS & SE ES S&S SS SE SO ES 
.S BERBERS SEER ER EERE ERE ERE EER EERE EER EEE SR ESR EER ER EER EE EEE SE EEE EEE SE ES 


li i i ~ SRE RRRER SRR ESR SERRE SE FE SSSR ER ERE SE SERRE ER ESE EEE SEES SR SERS ERS SEER EERE REESE EER EER EEE ER EEE SE SS SS & 


OA—1/56 17 









































@ THE EDDIE FISHER success 
tune, “I Believe”, parodied to read 
“I Believe, | believe for every thing 


I buy . I'll snare someone, 
I'll make them want to buy. I be- 
lieve, I believe.”, properly invoked 
into our by-laws as our confidence 
song would certainly create a sales 
bonanza! 

School and organizational songs 
are written to inspire confidence, in- 
still pride, and pressure victory 
thus, pondering our approach to 
selling, this song penetrating our 
industry is “just what OUR doctor 
ordered”; or do you fancy our sales 
approach one beyond reproach? 

Lack of confidence in our mer 
chandise, fostering an inability to 
infuse mental security in our sales 
force, is a failing throughout this 
industry, protruding beyond all 
other inate faults. 

Interested in selling, and mer- 
chandising generally, I recently in- 
vited myself into an old friend’s 
office, Tom Hagan, assistant to the 
vice-president of Encyclopedia 
Americana. This call was prompted 
by my quest for selling knowledge, 
— coupled with the realization this 
book selling constituted the best in 
“door to door” salesmanship. 

Mr. Hagan took me on a blind 
call. The approach was fantastic. 
The entire sales talk was memorized 
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verbatim. He recited it, pausing at 
objections, but never acknowledging 
them or offering any rebuttal. After 
each objection, he continued on 
with his talk exactly where he had 
left off, regardless of whether it 
followed in sequence. Completing 
his sales talk, the customer bought. 

At intervals, as contracts for the 
sale were being completed, Mr. 
Hagan advised the customer of vari- 
ous sets of books to be sent free of 
charge. These gifts were added in 
centive to the buyer. The buyer had 
bought only what the salesman had 
“set his cap” to sell. 


Positive Approach 


This exemplifies confidence and 
the positive approach. Not once did 
he falter. He had what the customer 
wanted. He was confident the cus- 
tomer would buy as soon as his 
facts had been presented! His con- 
fidence in the books transformed 
the sales procedure into a public 
service. 

The problems of a_ perplexed 
youngster I recently met exemplifies 
our disregard of stressing selling 
features. The “boss”, in training the 
young man, had him memorize style 
numbers. He was having difficulty 
accomplishing this assignment, but 
his real worry stemmed from the 
boss’ statement, “Soon as you have 


Third in a 
Series of 


12 Articles 


“T BELIEVE...” 


contidence in merchandise 
mean confident customers 





them down, you can go out on your 
own.” 

What could that boy sell? Cata 
logs are for reference, to eliminate 
worry of mix-ups in orders. Mem 
orizing them was wasted time — 
doing what they are created to elim- 
inate. You can not sell style num- 
bers! 

A wiser investment of the lad’s 
time would have been to advise him 
of strong points in a line or item, 
as well as to allow him to exert his 
ingenuity creating a floor or window 
display emphasizing the outlined 
features. 

Jim Boling of High Point Bend 
ing and Chair Company recently in 
vited me to his plant in Siler City, 
N.C., after | had asked, “What is 
that BENDING business in your 
name?” I accepted. 


Miss Feature 


Upon completion of the tour, | 
was no longer in the dark on “bend- 
ing’. The knowledge that bent 
means simply that the wood is bent 
to shape in steam presses, rather 
than shaped on a lathe, proved 
secondary to the realization that in 
previous close association with his 
executive chair, I had not once 
heard mentioned the fact that the 
outside extremities actually formed 
a perfect circle. 

These extremities, comprising the 
arms, seat, and back, are uphol- 
stered sections of the chair, prevent- 
ing damage to the desk. This fabu- 
lous selling feature—a real gimmick 
on which to elaborate ——had been 
untouched by selling forces I had 
encountered. 

Relayed and stressed, it paid off. 
Years of development by Boling 
had been ignored by “the style num 
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ber memorizers”’. 

It is finding and working on the 
soft spot in the consumer that you 
best accomplish your selling end. 


Style number salesmen, encounter- 
ing an office marred by unruly use 
of chairs less deftly designed, suc- 


ceed, but only because the customer 
enjoys the same ignorance of avail- 


able pre ducts. 


\ confident salesman, equipped 


with knowledge of his product, 
transfers his confidence to his cus 
tome [he customer opens new 


doorways to this man, who obvious 
ly knows what he is doing. 

lransfer of confidence is actually 
a chain process. It originates with 
the manufacturer. It is the duty of 
the manufacturer to instruct the 
buyer of his line; to suggest means 
of display that will highlight strong 


points; to arrange sales demonstra- 
tions for sales forces of the retailer. 


Transfer Enthusiasm 

rhe retailer, becoming enthusias- 

tic over merchandise, automatically 

transfers to his sales force his ac- 
quired confidence. 

When you are placing an order, 
place yourself in the consumer’s 
position and mentally sell yourself 
the article you are buying. 
it have price acceptance? 
Does it fill a need? Is it an improve 
ment over other items of like na 
ture? What, especially, will make it 
sell? Does it fit-in with other mer- 
chandise so its sale is easily sug- 
gested? HOW WILL I DISPLAY 
IT; what suggests dramatization? 
Examine carefully all features; and 
while it is fresh in your mind, relay 
it to your sales help. 

Preliminary build-up before the 
merchandise reaches. the _ store 
creates enthusiasm that develops 
into confidence when the merchan 
dise becomes a reality. The manu- 
facturer is responsible for igniting 
the original spark of enthusiasm. 
However, this responsibility needs 
fulfillment 


Does 


At Convention 

At the NSOEA convention, 
where Paul Burbank and his asso- 
ciates created one of the finest ex- 
amples of “putting over” and “be- 
lieving in” that has ever been 
demonstrated, there were 10,432 
people, by actual count, touring the 
booths. Using myself as a barometer 
for all new blood at the convention, 


| felt a bit on the outside when I 
entered the booths. 
My name badge, by a mix-up 


(not planned but fortunate), was 
that of a retailer. My appearance 
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was enough “well-to-do” to portray 
either a small order purchaser or 
future big business customer. How- 
ever, throughout the show, in only 
three booths was | approached and 
eagerly “shown the line”. 

The manufacturer is constantly 
bemoaning the stores disregard of 
properly selling merchandise. 

“We're going to yank our line, 
if they don’t start showing some 
improvement,” says Mr. Manufac 
turer as he greedily rubs his hands 
together, and then bounces his 
paunch into a less cumbersome 
position. 


Threat Overused 
Today, overuse of this threat has 
worn its fear away. The chain of 
confidence is near collapse. Threats 
to remove lines are turned into re- 
quests to find another outlet. Dis- 
satisfaction stems from lack of un- 
derstanding by these involved par- 
ties. 
Before what more appreciative 
audience could our manufacturers 
have portrayed their showmanship 


by Eugene Barnes 
Merchandising 
Advisory Service 


Washington, D.C. 





than these 10,432  convention- 
goers? 

File cabinets are a tremendous 
worry to retailers. Trying to make 
them look attractive on the floor 
— presenting them intelligently in 
windows is a universal headache. 
Not one company showed a possible 
“file section”, with cement block as 
a suggested background. No one 
showed a file room that could be 
integrated into a retailer’s floor. 

No one suggested the retailer em- 
phasize filing in his display area by 
installing an informal conference 
group ‘%e business manager, boss, 
and secretary could huddle in, as 
they examined files in relation to 
needs. 


Tell The Story 

The manufacturer is staffed to 
tell his story. YOU HAVE TO 
PUT OUT TO TAKE IN! The 
manufacturer, accepting this the- 
orem, can best utilize his staff creat- 
ing ideas in displays that demon- 
strate and disclose selling points. The 


retailer would catch the obvious en- 
thusiasm! Our stores would begin 
to expand with living breath. 

My briefcase bulged with free 
literature as I fell on my bed each 
night. However, the next morning 
I could not remember anyone thing 
1 saw. No displays loomed up as 
good ideas to experiment with — 
no displays suggested window 
themes —— no salesman’s name 
stood out as “the fellow who showed 
me that terrific new gadget.” 

Had any of these thoughts been 

present, my fatigue would have 
been compensated. However, though 
it was not, I put fresh bandaids on 
my feet and trudged through again 
and again — searching. 
Lack of confidence in our sales 
ability and the broken links in the 
chain between manufacturer, retail- 
er, and consumer are clearly exem- 
plified in this industry’s approach to 
selling DESK SETS. 


Retailer Frightened 

Recently, in a Southern store, the 
desk set business was discussed. It 
was overruled and the order for 
stock merchandise was set aside. 
Though not stated, the retailer was 
frightened by the prices on the 
leather desk sets. 

Calling the cards; accusing the 
entire staff of being discounters, 
not merchants; refusing to test their 
skill at selling, in a price range be- 
yond their present scope; lacking the 
initiative to display, even when its 
possibilities were as prominent as 
a fly on their nose; they finally suc- 
cumbed. The order was placed! 

Upon receipt, the merchandise 
was properly displayed on a desk. 
Three sets, retailing well over a 
$100.00 each, were sold. Also, 
matching sea-foam green leather 
chairs went oyt with one order. 
Desk sets became an item. 


Take Confidence 

The desk set manufacturer, who 
helped “crack this nut”, took heed. 
Confidently, he is attaching a new 
flyer to his staid old catalog. It 
shows desk sets playing an integral 
part, color and style-wise, in “pack- 
age-job groupings”. He is collabo- 
rating, wholeheartedly, with other 
manufacturers, — creating co-ordi- 
nated groups, combining chairs, 
sofas, draperies, and rugs — all 
matched to encourage suggestive 
selling. 

Shall we incorporate I BELIEVE 
sure victory in our fight to instill 
as Our organizational song to pres- 
confidence? 

I BELIEVE — we should! 
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@ A “HOME IN THE OFFICE” 
is the objective of Harper Brothers, 


Inc., in its merchandising plan em- 


ployed at the remodeled and en- 
larged store in Greenville, S. C. 

So successful is the firm’s attack 
on dull, drab offices that its modern- 
ization has already won NSOEA 
honors, receiving the award made 
possible through the Illinois Book- 
sellers & Stationers Association fund 
set up for that purpose. 

At Harper Brothers, the accent 
has been placed on color and acces- 
sories throughout offices and recep- 
tion rooms to increase efficiency 
and make for more pleasant sur- 
roundings. 

In its bold new concept of mer- 
chandising for the home in the of 
fice, Harper Brothers presents fas- 
cinating ceramics, Scandinavian im- 
ports, modern wrought iron, and 
Harlequin fabrics among its office 
machines, equipment and supplies. 

On lavish display at the Green- 
ville firm are vases, ash trays and 


RECESSED .. . furniture depart- 
ment window displays merchan- 
dise in black, white, gray, orange 
and turquoise blue 
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bookends to be used in office deco 
ration and accent the comfortable 
furniture upholstered in warm col- 
OTs. 

Ihe story is a tribute to the ad- 
vice of Eugene Barnes, Merchandis- 
ing Advisory Service, Washington, 
D. C., writer of a dealer merchan 
dising series now appearing in OF- 
FICE APPLIANCES. Store fixtures 
were designed by the E. O. Bulman 


HOME 


in the office 


Harper Brothers, Inc., Places 


Emphasis on Accessories, Color 


in New Concept of Merchandising 


Company of Grand Rapids, Mich., 
and Harry E. Bush, Sr., of that com- 
pany planned the floor layout. 
The furniture department was set 
up in exciting fashion by the Barnes 
organization and includes, first, the 
merchandising of the store (gifts, 
accessories, furniture) and then 
decorating around the merchandise. 
Harpers’ has more than 40,000 
square feet of floor space given 
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over to satisfying all office needs, 
including its bargain basement and 
service department. 


The firm is particularly proud of 
its newly decorated display room 
and its self-service stationery and 
supply department employing fix- 
tures which encourage browsing and 
selection of merchandise without 
consultation with clerks. 

Harper Brothers began in busi- 


ness as office equipment dealers and 


di.cributors 
Operation Expanus 


After establishing this business 


firmly in Greenville, S. C., and 
throughout the entire Piedmont 
District South Carolina (three 
branch stores—Spartansburg, An- 


derson and Greenwood), the sta 
tionery field was entered. Just as 
the office equipment developed, so 
did the stationery, but to such a 
degree that the firm was required 
to expand its whole operation. Fur- 
niture crept into the picture 
gradually, but it had never been 


given a chance due to lack of 
space 

After new section was added 
to the Harper Brothers building to 
accommodate the stationery it was 
decided to give the furniture a real 
vgoO-around 

New ideas were probed for mer- 


chandising, office furniture stores 
were studied, namely office inte- 
riors, planning and package job de- 
partments 

Merchandising Advisory Service 
was contacted on recommendation 
of Tom Pitts, official of Myrtle Desk 
Company, one of the firm’s leading 


suppliet 
Plan Accepted 
Mr. Barnes’ Merchandising Ad- 
visory Service studied competition, 
market needs, analyzed stocks, turn 
over and controls. Recommenda- 
tions were made. Harper’s accepted 
the pl sed on merchandising 
first and decorating second. All 


decorations were to be movable or 
adjustable eliminating closed-in 
permanent showrooms if possible. 

All merchandise used for deco 
rating wv to be “for sale.” To elim 
inate costly drawings, expensive fac- 
tory cabinet work, and so forth, 


Carpent painters, paperhangers 


and electricians known, or previous- 
ly used by Harper’s, were called in 
and instructed in detail what each 
Was 

Wh« e artisans started to 
vork, Ed Iler, manager of the firm, 
left for } York, with a represent- 
ative Merchandising Advisory 
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HARPER BROS... . 


grouping in walnut sherry tone from Myrtle with 


red leather 40 winks’ chair from High Point Bending & Chair Co. 





“HOME IN THE OFFICE” . 


Service. Gifts, lamps, accessories 
were purchased by him in a market 
he had never seen before, as well 
as gift wrappings and a few other 
items to increase Harpers’ transac- 
tions, such as “sourballs” and other 
hard candies that are enjoying a 
sudden vogue in reception areas 
today. 

After Mr. Ler completed these 
purchases, he returned to Green- 
ville and made the store ready to 
accept the merchandise. A new 
“unit control system” outlined by 
Merchandis:»g Advisory Service to 


merchandise displayed on felt-covered 
card tables. These are “pick up” items. Note self-service fixtures in rear. 


accommodate style merchandise was 
set up. The perforated two-part 
ticket was installed in the system. 
Merchandise was dated on tickets 
as it arrived and was marked. 
After all the merchandise was re 
ceived and the new items of furni- 
ture, such as sofas in fabric, end 
tables, coffee tables, credenzas, and 
so forth, which had never been car- 
ried in stock before were received, 
Mr. Barnes’ representative went to 
Greenville and placed the merchan- 


(Turn to Page 31, Please) 
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cated by OFFICE APPLIANCES. This section is de- 
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3lst Annual Feature Section .. . Specialization as a 
means to larger sales volume has long been advo- 


voted to dealer ideas in selling machines and systems 
where specialty selling techniques have been found 
mandatory. These same promotion methods when 
applied to other items have met with equal success. 








General Line Salesmen Can Handle Specialties 


by J. WALTER SCHOETTLEI 


sales manager, 
Gregory Mayer & Thom Company, 
Detroit, Mich. 





@ AT GREGORY MAYER & Thom Company we 
fully appreciate this is an age of specialized selling but 
we do not want our practices to be construed as un- 
sympathetic to specialty salesmen. Neither, do want to 
minimize the valuable contribution they are making 
daily to our economy. 

With a general sales organization such as ours, it 
would be impractical to have specialty salesmen for 
each of the numerous major lines carried. Based on 
past experiences, we feel busy purchasing agents would 
be reluctant to grant interviews to four or five specialty 
salesmen from one supplier. It would appear to be a 
needless ‘imposition. 

Our field men are assigned specific territories and all 
inquiries ior specialized items emanating therefrom are 


assigned to the representative in charge. If lacking in 
complete product knowledge of the active item, he re- 
views it before contacting the prospect. Where deemed 
necessary, appealing brochures are also prepared with 
pertinent statistics. Obviously, this preparation is im- 
perative to even feebly fit our salesman to cope with 
the specialty salesman who has a single interest. Natur 
ally, closer ties, because of numerous routine calls, and 
full knowledge of the prospect’s office procedures, also 
become ultimate closing factors. 

On all major specialties we have trained department 
heads, who are thoroughly acquainted with their partic 
ular specialty, available to assist the salesmen in the 
field. Every inquiry is given individual treatment. 

In our furniture department we deviate from the 
routine. We have roving field men specifically trained 
in furniture sales, both wood and steel, who are as- 
signed all open prospects not already listed with the 
regional field men. They are also prepared to assist the 
territory salesmen where necessary. 

Periodic sales meetings are held to cover all the 
major specialties, more thoroughly acquainting our sales 
force with their potentials, practical applications, con- 
struction, and so forth. Factory-trained representatives 
are granted the opportunity to present their particular 
products. At times, we have salesmen participation, or 
have the department head interested present to stimu- 
late his sales. 


Reputation for Service Is Best Publicity Medium 


@ “WE HAVE FOUND that the very best publicity 
medium is the service we give,” said T. H. Berglund, 
manager of the typewriter department of E. W. Hall 
Company, Inc., Seattle, Wash. 

“We have been in operation for more than 60 years, 
and have earned an enviable reputation for the atten- 
tion we give to all the machines we sell. Just one case 
in point: We sold a $500 order of machines to a large 
firm here, and after a year’s time, when we had re- 
ceived no calls for service, we telephoned the manager 
and said we would like to clean and thoroughly check 
the machines without charge. This voluntary service 
so pleased the executive that he placed another order 
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for an expensive machine, which he said he had been 
contemplating purchasing for some time. 

“We take in old machines on the purchase of new 
ones, thoroughly recondition them, and sell at a slight 
profit. We rent typewriters and other machines, and 
if after a time the renter wishes to buy it, the first 
rental payment is allowed on the purchase. We do not 
as do some firms allow all that has been paid for rent 
to apply on the purchase, as the profit on the machine, 
especially if it is a reconditioned one, is too small. 

“We do a big rental of office machines, such as 
adding machines and calculators to small firms, many 
of whom only require such machines for a short time 
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each year, and find it cheaper to rent than to buy. Our 
most faithful renter is a man who has used one of our 
adding machines for three years, and says he finds it 


cheaper to do so, especially as we service the machine 
without charge 

“We advertise regularly in the city papers, the main 
thing being to keep our line constantly before the 
public. We do not advertise in the school papers, for 
as a rule these papers never reach the eyes of the 
parents, who generally pay for the machine when 
bought or rented. 

“Window display always attracts, and when we ad- 
vertise in the papers we feature the same items in the 
window, be they typewriters, business machines or 
various items of office supplies”’. 

A Christmas display that at once suggested type 
writers as an appropriate gift had the several steps 
covered with cotton wadding to simulate snow, and in 
the corner the life-size cutout of Santa. At his feet 
were a number of type writers, one of them wrapped in 
cellophane. There was also a packets of typewriter 
ribbons, wrapped in white and tied with red ribbons— 
an appreciated gift for one who already possessed a 


machine. A small pine tree in the corner, and a num- 
ber of brilliant red poinsettias scattered over the snow 
completed the holiday effect.—WBS 





WINDOW DISPLAY .. . helps E. W. Hall Co. type- 
writer Promotion in Seattle, Wash. 


“Reproduction Center Boosts Duplicator Sales 


@ AN ACTIVELY-OPERATING “reproduction cen- 
ter” is a simple idea which has substantially boosted 
duplicating equipment sales for Jones Office Supply 
Company of Dothan, Ala. 

[This idea was developed by Cobe Jones, Jr., son 
of the founder, both to provide a bustling scene of 
activity which is bound to attract attention and to 
develop prospects throughout the sales territory. 

One of the worst drawbacks to the display of office 
machines of any sort is that they mean little when 
resting dormant on the shelves or display tables, ac- 
cording to Jones. “Most people have some idea of the 
work produced on various types of duplicators, but 
unless they actually see a sample, are not inclined to 
pay much attention,” the Dothan office machines dealer 
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COBE JONES .. . keeps a duplicator in constant use 
at the front of the store showroom. 
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said. “With the result that the businessman is likely 
to get along with obsolete, costly equipment, long 
past its productive usefulness, when some newly- 
developed duplicating process might actually save time, 
effort and build profit.” 

During one month Mr. Jones kept a Rex Rotary 
duplicator in constant action on a broad, heavy table, 
just inside the front entrance. The following month, 
another brand of machine was demonstrated, and over 
a period of a year, each of the nationally-known lines 
in the stock will receive similar attention. 

In attempting to interest prospects in Dothan and 
other southeastern Alabama communities, Mr. Jones hit 
upon a highly practical means of making such demon- 
strations forceful. In calling upon small offices, govern- 
ment agencies, restaurants and advertising agencies, 
Mr. Jones makes it a policy to pick up a sample of any 
reproducible form or menu list which the firm is using, 
and then, offers to run off any desired number at a 
moderate cost. 

This sort of demonstration has worked out so well 
that more than a dozen better-priced duplicating ma- 
chines have been sold from it. Now, the dealer receives 
regular requests for duplicating service from local 
merchants, all of which he cheerfully accepts, as a 
small, but consistent additional income for the store. 
Besides, these jobs help to keep the duplicating ma- 
chines “‘active demonstration” busy. 

“In fact, we are actually now running off news 
letters, programs and menus for firms which can 
scarcely be expected to buy duplicating equipment,” 
said Mr. Jones, “All of which we accept, simply be- 
cause it gives us an opportunity to make practical 
demonstrations in the store. Neatly printed, eye-appeal- 
ing copies are bound to impress store vistors, and even 
the smallest business, which apparently has no eco- 
nomic justification for ownership of an automatic 
duplicating machine, may suddenly expand and make 
the purchase.”—RAL 
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Free Typing Lessons Quadruple Machine Sales 


Delaware Dealer Employs Unique 
Instruction Method to Attract 


Customers who Can't Type 


@ TEN FREE TYPING lessons with the purchase 
of every machine has helped to sell more typewriters 
for the Accurate Typewriter Company, Wilmington, 
Del., in fact, since this offer has been made available 
to the public, typewriter sales have more than quad- 
rupled. 

“We found that a good many of our customers 
didn’t know touch typing and because they didn’t, 
they wanted to spend as little money as possible when 
buying a machine”, says owner Arthur M. Berlin. 
“Their usual thought was that they couldn’t type well, 
so why invest in a good typewriter. They were inclined 
to look for used machines or something that was very 
low in price.” 

“Then we have the customers who are buying the 
typewriters for gift purposes. Although they want to 
give a portable as a present, they often change their 
minds because they feel that the person getting the 
machine isn’t a touch typist so they wouldn't appre- 
ciate the gift as much. Therefore, the sales picture 
hinged, to a great extent, around the typing ability 
of the person who was to use the machine.” 

To overcome this situation, Berlin decided to offer 
10 free typing lessons from public school instructors 
to every customer who bought a typewriter or to the 
person the typewriter was given. This had an imme 
diate effect upon sales, and they boomed immediately. 

The free lessons are offered with every typewriter 
selling over $50. Once customers begin to examine 
typewriters in this price range, they have already passed 
by the used machines and are on their way towards 
buying a quality typewriter and this was the original 
intent of the promotion. 


Tell About Lessons 


“As soon as we start showing a typewriter to a 
customer, we tell them about our offer’, relates Berlin. 
“Customers become as much interested in these as 
they are in the typewriter. Customers are told what 10 
typing lessons would cost them in an evening school 
and they realize that they are receiving something 
valuable. 

“If the customer is looking at a $39.95 used ma- 
chine, they immediately swing over to a new machine 
in order to take advantage of our offer. If a customer 
is buying a portable for a gift, they get a gift certifi- 
cate that entitles the receiver to the 10 free lessons. 
It is an attractive offer.” 

This promotion is featured in newspaper ads, win- 
dow signs and on placards in the store. In fact, it has 
grown so popular that many out-of-town customers 
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CUSTOMER’S CHOICE . 


as a customer tests a typewriter of her choice. 


Arthur Berlin stands by 


call Berlin to find out “if this is the store that offers 
free typing lessons ‘with every new machine.” And this 
offer is extended to out-of-towners too! 

Typing lessons are given selected dates, and out- 
of-towners havé an instructor near them so they don’t 
have to travel to take advantage of this offer. 


Ads Get Instructors 


Berlin recruits his instructors by placing small block 
ads in the Diamond State’s Teacher’s Journal. Almost 
every state or county has its own teacher’s trade maga- 
zines and Berlin advertises in them to get his instruc- 
tors. His ad asks interested teachers who want to make 
extra money teaching typing to write him for infor- 
mation, and he always has a steady stream of inquiries. 

These instructors are informed that they are to give 
10 one-hour lessons to a group of five pupils or less 
at their home one day each week. They may select 
certain evenings or week-ends, whichever is most 
favorable to themselves. And the “classroom” can be 
set up on an enclosed porch, recreation room, base- 
ment or other suitable location. 

Each pupil supplies his own typewriter, paper and 
supplies. Berlin supplies the instructor with touch typ- 
ing booklets, wall charts, folding chairs and tables. 

For each hour instruction of five or less “pupils”, 
they are paid $5. Thus 10 lessons brings them $50. 
If a pupil fails to attend a session, that is the pupil’s 
loss. The instructor doesn’t have to make it up. 

“We have some typing teachers who are handling 
two ‘classes’ of five pupils or less each week,” says 
Berlin, “and from what I am told, their pupils are 
seldom. absent.” 

As soon as Berlin has sold and “signed up” three 
pupils for lessons, he calls the instructor and makes 
arrangements for the lessons to start in two weeks. 
This gives him time to sign up two more students 
to make a full class. With new “classes” being organ- 
ized at.two week intervals, typewriter customer-pupils 
always have a class they can start. 


Out-of-Town Trade 


“We get a lot of out-of-town trade too,” says Berlin. 
“In this case we wait until we have three customer- 
pupils and then contact an instructor in that area. 
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Out-of-towners are told that we have to have a mini- 
mum of three to a class and they agree to wait a few 
weeks until the class is organized. Sometimes, they 
even get us additional customers to make up the “en- 
rollment 

Although there is no financial tie-in, Berlin’s in- 
structors have been responsible for added typewriter 
business. When students in their regular classrooms 
talk typewriters, the Accurate Typewriter Company is 
recommended to them. Many customers have come to 
Berlin because of a teacher’s recommendation. 

In many cases, a typewriter prospect doesn’t know 
what kind of machine he should buy and he turns a 
“deaf ear” to the suggestions made by Berlin. 
He will immediately call up one of his instructors 
and let the prospect talk to them, or he will pass the 
prospect's name along to the instructor to call the 
prospect. In either case, the customer is flattered 
that a public school instructor is interested in helping 
him and he readily accepts the recommendations. 


Finds Employment 


Another reason for Accurate’s high average of sell- 
ing typewriters is the fact that it gets employment for 
many of its Customers. 

“We know that many housekeepers want to add 
to their husbands incomes by doing some kind of 
work, but they can’t leave the house”, says Berlin. 
“So we promote typewriter business by assisting them 
to side-line incomes.” 

Berlin always has a list of mail order houses, busi- 
ness firms, advertising agencies and others who are 
constantly in need of typists to address letters and 
envelopes at home. The usual rate of payment is six 
to eight dollars per 1000 three-line addresses. 

When a customer comes in for a typewriter he de- 
termines the intended use. Many times a customer 
wants a minimum priced or used machine because it 
is intended for home use and he doesn’t feel that he 
should make a substantial investment. Berlin imme 


diately offers them an opportunity of making extra 
side money. He will even telephone the firm who 
needs a home typist and makes arrangements for that 
customer to do some of this work right on the spot! 
And a typewriter sale is naturally made too. 


Firms Need Help 


“Many firms keep asking us if we know of any 
people that want to address envelopes, postal cards 
and letters at home”, Berlin added, “so that we always 
have side-line jobs available. We immediately tie this 
in with our newspaper advertising, telling readers that 
we have typing work for them to do at home. Dozens 
of housekeepers, partially disabled people and others 
call us about it and when we offer them this side-line 
activity they must have a machine to use.” 

Accurate enjoys a substantial service and repair 
business because of its lenient policy. A typewriter is 
lent to every customer who has to leave his machine 
for repairs. Any customer wishing to trade-in a ma- 
chine within 60 days not only gets the normal allow- 
ance, but also the credit for repair work done. 

Every typewriter leaving the store, whether new or 
used, is equipped with a brand new cover, instruction 
book, touch typing book, typing eraser and brush. 
Berlin feels that these accessories are needed. This 
helps to give owners of used machines a feeling of 
“newness” in the one that they purchased. And if 
traded in within 60 days, they get full allowance 
towards a new machine. 

“There’s more to selling a typewriter than just sell- 
ing this piece of merchandise,” explains Berlin. “We 
give customers a reason for buying the machine and 
feature our service-after-the-sale policy. Our experi- 
ence has been that the majority of customers only buy 
a typewriter when they need it, such as business people 
and students. But we have opened new avenues to 
sales with our employment service and free lessons 
that have more than quadrupled our sales since we 
have started featuring them.”—PL 


Rentals Prove Important Part of Office Machine Business 


@ TYPEWRITER RENTALS are an important part 
of the overall operation of Dewees’ Typewriter Service, 
Camden, N. J. This firm has over 300 machines rented 
out monthly, and this number is constantly growing. 

“Rentals to us are an extremely important part of 
our business, not only from the income viewpoint, but 
also because it helps us to sell other equipment.” says 
Horace S. Dewees, firm president. “Although we have 
many customers who consistently rent machines, we 
have others who eventually end up buying them. In 
either case it means more business for us.” 

Dewees charges $6.00 a month for the rental use of 
a typewriter. Although this rental rate is slightly higher 
than the usual rental fee in the area, the firm neverthe- 
less has a waiting list. That is bacause Dewees believes 
in renting his customers modern typewriters and the 
machines best suited to their particular needs. 

“We do not have rental machines out that are more 
than four years old,” says Dewees. “By giving our rent- 
al customers practically new equipment all the time, 
they are more than willing to pay a little more for the 
service 

“As an illustration, in the case of school students, we 
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RENT OR SALE? . 


. Rental of adding machines, 
like typewriters, often lead to a sale. 


learn the style typewriter being used by the student in 
school and we give the student the same type of ma 
chine for use at home. In the cases of offices or other 
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. Customers having a 


SATISFACTORY SERVICI 


machine serviced are loaned another without charee. 


general use, we find out who is to use the machine, get 
their preference and try to please them. 

If at any time customers wish to purchase the ma- 
chine that they have rented, we allow them credit on 
the rental payments already made to us. Many custo- 
mers after having rented our machines for a few 
months, decide to purchase it. Other customers rent our 
machines year in and year out and never seem inclined 
to purchase them.” 

The firm has found a great many customers rent 
typewriters and other office equipment year after year. 
If these machines are purchased by these customers 
they are listed as asset values. So for tax return pur- 
poses many firms would rather rent the machines than 
purchase them. 


Heavy Rental Demand 

During certain periods of the year there is a heavy 
demand for rental machines. For example, during the 
first few months of the year, accountants, office man 
agers and others, acquire additional machines in order 
to prepare income tax reports. Then, too, there are 
many organizations that rent typewriters during elec- 
tion periods.. Many firms doing mail-order business, 
have use for extra typewriters, and this naturally helps 
to increase the list of rental prospects for equipment 





made and the advance planning to 
insure a quick changeover were de- 
scribed in OFFICE APPLIANCES, 
September 1955. 

Concerning the changeover, Mr. 
Wilson feels positively that the de- 
tailed advance work was responsi- 


Mr. Wilson 


ventional 


over a period of weeks allowed his 
company to make 
change in one weekend with no in- 
terference with normal store hours. 


store can display about 25% more A 
merchandise than ' 
“table” 


under the con 





rented out by this firm. 

Typewriters and other office machines can be quick- 
ly rented out when they have been returned by a 
customer. This is done by simply contacting different 
businesses and factories and asking them if they can use 
any rentals. Many firms are willing to rent typewriters 
and other equipment for their offices even if just to 
have them around as “spares”. So, whenever there is 
a rental office machine on hand, a quick run-through 
of the list customers and a call to these firms results in 
a fast turnover. 

Rental Records Kept 

Dewees keeps records of all of their rentals. These 
are maintained in a loose leaf book which has been 
divided into different sections according to the roller 
size of a typewriter. That is, there is a sheet devoted 
to a 10”, 12”, 14” and so forth. There are individual 
sheets for the calculators and other office equipment 
rented by this firm. 

On these sheets are listed serial number of the par- 
ticular machine, the machine number, the date it was 
rented, and the person to whome it was rented. These 
records make it simple for Dewees to bill customers 
for rental equipment and simplify any other reference 
work they may have concerning these rentals. 

The firm also maintains permanent records on the 
sale of its equipment. These are broken down in a 
similar manner, except the purchasers’ name is in the 
column where the name of the person renting the ma- 
chine appears on the other sheets. 
Repair Work Important 

Servicing and repair work is also an important part 
of this firm’s business. Inasmuch as they have the 
Royal franchise, they service their typewriters on the 
Royal contract service basis. Under normal situations, 
$3.00 is the service fee when typewriters are brought to 
the store. Home calls are made at a flat $3.50 rate if 
parts are not required. If parts are necessary their cost 
is added to the $3.50 charge. 

The firm provides machines for the use of the cus- 
tomer while their own machines are being repaired. 
This additional service on the part of the firm is re 
sponsible for bringing in a lot of service work. 

“We found it easy to sell typewriters and other office 
equipment when we have already rented the machine to 
a customer,” Mr. Dewees pointed out, “For that reason 
we go after rental business in an aggressive manner, and 
we find that machine sales generally follow.”—PL 


Progress Report 





Continued from page 15 


on the quick service idea. Under 
the supervision of R. F. Lively, 
store manager, the floor clerks are 
able to give assistance to all cus- 
tomers without delay and keep up 
with stock control duties as well. 

a result of this first nine 
months’ operation there are certain 


the complete 


found that his 


which 





ble for a comparative smoothness 
of the operation. He strongly ad 
vises dealers who are anticipating 
changing to open display to work 
out detailed merchandise arrange- 
ments in each case prior to installa- 
tion. Such painstaking planning 
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display 
characterized the previous opera- 
tion. This, in itself, is a_ sales 
booster as well as a means of facili- 
tating stock control. 

It is obvious to the observer that 
the employees are thoroughly sold 


changes which Mr. Wilson and Mr. 
Lively think might be made for 
more efficient operation. These 
changes will be presented in future 
“progress reports” that will appear 
exclusively in OFFICE APPLI 
ANCES. 
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Free Servicing Builds an Office Machine Firm 


An Idea and Borrowed Capital 


Parlayed into Flourishing Business 


@ STARTED IN 1936 with $500 in borrowed money 
and an idea, Lee Holton Office Machines, Kalamazoo, 
Mich., is now doing a $100,000 yearly business. 

Efficient free service on all office machines, rendered 
as quickly as possible after calls are received — is the 
idea that has paid off in a big way. 

[he partnership firm started as the Holton-Martell 
Company, in a basement room in the Holton home. 
Free service was maintained from the start. Without 
franchises, the business at first was limited to the sale 
of products and §$ervices. 

rhe first firm to extend credit was the Ault & Wi- 
borg Carbon and Ribbon Company of Cincinnati, Ohio. 
The same firm has furnished the major portion of 
these products ever since. 

In December of the firm’s first year, for the prestige 
of address they moved to a small office on the top 
floor of the American National Bank building. 

Mr. Martell’s experience while with the Dictaphone 
Corporation in Detroit, secured a sub-agency through 
the Grand Rapids office, for Ediphone dictating ma- 
chines. This was the first connection with a nationally 
known firm. 

Shortly afterward, the Victor adding machine line 
was procured. Victor is still one of Holton’s main 
lines a continuous and most satisfactory business 
relationship 


Add Store, Dealership 


A store and dealership for L. C. Smith products was 
available in Kalamazoo in 1938 and both were taken 
over. A former term of salesmanship with Halverson 
[Typewriter Sales & Service had given Lee Holton the 
necessary experience needed for handling a typewriter 
line 

Knowing that typewriters were subjected to a form 
of abuse not given other office machines, a unique 


LEE HOLTON- OFFICE 
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THE HOMI . of Lee Holton Office Machines where 
entire store is visible from front. 
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STYLED . for efficient display and servicing of 
office machines is the Lee Holton firm. 


service policy was initiated, and has been maintained 
ever since. 

Knowing that eraser grit sticks to rubber operating 
parts of a typewriter, and can not be completely re- 
moved, Lee Holton Office Machines has never sold 
typewriter contracts. Instead, any firm large or small 
that gives the firm a reasonable amount of typewriter 
business, is never billed for service unless a part is 
broken out of the guarantee. And then, for the part 
only. 

This policy is based on the stipulation that machines 
are to be overhauled whenever necessary. Sometimes 
a machine will go for three years before needing an 
overhaul. The same free service is cheerfully rendered. 


Partnership Terminated 


During World War II, with the freezing of office 
machines and curtailment of operations, the Holton- 
Martell partnership was terminated and continued 
under the present Lee Holton Office Machines name. 

In 1950 a move was made to the present location, 
607 S. Burdick St., into a new building. The builder 
incorporated certain things that made for more effi- 
cient operation of the business. 

Specializing mostly in office machines and supplies, 
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Lee Holton Office Machines also handles a complete 
line of Invincible Metal furniture, Schwab safes, Tiffany 
and Maso stands. 

Holton is exclusive dealer for Friden Automatic Cal 
culators, Victor Adding Machines, Smith Corona type- 
writers, Rex-Rotary Stencil duplicators and Rex-O 
Graph fluid duplicators. 

In addition to the owner, two outside salesmen, 
three service men and a bookkeeper are employed. A 
lucrative business is done in several surrounding coun- 
ties. 

At only one time because of the lack of funds 
was Lee Holton worried about meeting payroll de 
mands. At almost the last moment like an answet 


to prayer a call came in for immediate delivery of 
three typewriters to a mill. Taking the invoice along 
to save a stamp, Mr. Holton was much relieved when 
the firm paid cash on presentation of the invoice. 
[he payroll was met on time and he slept easier that 
night. 

“Hard work, plus quick efficient and cheerful serv- 
ice” is Lee Holton’s recipe for business success. “During 
the firm’s entire existence, service has been the most 
important thing in our minds,” he says. 

Answering a comment on the phenomenal success 
of a neighboring businessman, Lee Holton said almost 
reverently, “This is America. Nowhere else in the 
world could it have been done.”—IP 


Potential Market Exploration Guides Sales Expansion 


In New Orleans, E. F. Keplinger 
Finds that Research Pays 


@ GETTING OUTSIDE of normal 
sales channels and carrying on a 
research program slanted at detect 
ing the possibility of developing of- 
fice machines sales is a policy which 
constantly pays results for E. F. 
Keplinger & Son, business machines 
dealership of New Orleans, La. 
The Keplinger organization, 
which was established in 1918, was 
one of the first in the southern 





E. F. KEPLINGER 
metropolis to “diversify” into complete lines of office 


machines and equipment. E. F. Keplinger, Sr., head of 
the firm, reasoned that most machines dealers were 
concentrated on a single line, so that the businessman 
in search of a new typewriter, and adding machine, 
cash register and bookkeeping equipment, had to go to 
a separate dealer in each case. This seemed illogical to 
Mr. Keplinger, back in the early 1920's, and conse- 
quently, the store became the first “one-stop” office 
machines dealership in the city 

In setting up a versatile inventory, the Keplinger 
organization has been equally progressive in scouring 
potential markets for business machines. As a result, 
the firm regularly sells unusual outlets which were 
scarcely given any consideration by other dealers until 
Keplinger salesmen had pioneered the market. 

An excellent example is the coin machine operator, 
who utilizes strings of coin-operated phonographs, 
amusement machines such as pin tables, ski balls and 
shuffleboard, and who must handle large volumes of 
nickels and dimes at the end of every week. From a 
comparatively small factor in business, the coin ma- 
chine operator has today grown to an extremely im- 
portant factor in the amusement world 


Saw Potential Market 


In the resort city of New Orleans with its tens of 
thousands of visiting tourists each year, the coin ma 
chine business has burgeoned out into maximum pro- 
portions to the point that there is scarcely a cafe, 
restaurant, waiting room, cocktail lounge, or other 
entertainment center which is not packed with coin- 
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UNIQUE SIGN .. . conveys message of E. F. Keplinger 
& Son to New Orleans, La. trade. 


operated machines of various types. 

Looking into this market seemed a “natural” to Mr 
Keplinger several years ago and when he made a few 
tentative sallies into the field, he was immediately con- 
vinced that here lay a wide-open market for efficiency- 
building, time-saving machines. 

Lack Business Methods 

Most coin-machine operators, it was found, had very 
little experience in business methods of any sort, and 
with the exception of electrically-operated counters for 
pennies, nickels, dimes and quarters, there were few 
instances in which business machines were being used 
—even in examples where operators were maintaining 
strings of 400 or 500 machines. Consequently, the New 
Orleans office machines dealer invested a few additional 
hours per week in “missionary work” and came up 
with some rather surprising conclusions. 

These were, that most coin machine operators could 
eliminate more than three-fourths of the total time re- 
quired to maintain their accounts, through the addition 
of only one or two office machines. Another was that 
the average operator was ignorant of the value of 
business machines in keeping his records and paying 
his taxes. 

Since that time, the Keplinger office machines 
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dealership has made a major forte out of the sale of 
down-to-the-minute office machines equipment in oper 
ating companies who are responsible for most of New 
Orleans phonographs and pin table amusement ma 
chines 


Operating Costs Cut 


Typical is the New Orleans Novelty Company, one 
of the largest coin machine concessionaires in the 
South, with hundreds of machines in top-notch loca- 
tions throughout the city and in four “Penny Arcades” 
which flank famous Canal Street and the colorful 
French Quarter. In this instance, the New Orleans 
business machines dealer successfully demonstrated 
and sold electric typewriters, capable of making eight 


to 10 clear-cut carbon copies, for use where many 
copies are required for route operators. 

After experimenting with the various types of ma- 
chines recorded, this* live-wire coin machine agency 
was able to cut its operating costs sharply to “weed 
out” a number of unwieldy, slow records-keeping 
processes. 

Following through, a dozen other coin machine 
entrepreneurs have become Keplinger customers for 
every type of office machine carried in the inventory. 

Both Mr. Keplinger and his son, E. F. Keplinger, 
Jr., plan each week to permit plenty of time for “re- 
searching” the possibilities of various markets in this 
way.—RAL 


Automobile Inverters Aid Dictating Machine Sales 


Colorado Firm Aims Specialty 


at Traveling Businessmen 


@ THE EASY ADAPTABILITY of current inverters 
which can deliver 110 volts alternating current from a 
six-volt or 12-volt direct-current automobile battery 
has opened up a profitable new market in sales of dic- 
tating machines for Al Bachman, head of Bachman 
Office Equipment Company, Greeley, Colo. 

Bachman’s, a modern office supply firm, with com- 
plete service in all branches from stationery to office 
furniture, is franchised over an eight-county area with 
leading manufacturers of duplicating machines and 
dictating equipment. Because salesmen, inspectors and 
investigators, in the central Colorado area cover long 
distances between towns, the territory has proven ideal 
for “dictation on the roll” as Mr. Bachman put it. 


Specialize in Inverters 


“We have specialized in supplying Dictaphone with 
simply-installed inverters which will operate from either 
a six-volt or 12-volt electrical system”, the Colorado 
dealer said “In each case, the equipment has been sold 
to professional men or businessmen who must allow a 
large part of their weeks working hours to driving be 
tween stops. Most of our sales to date have been made 
to insurance adjusters, for example, who normally 
spend much of the day in driving from one accident 
to another 

“The ability to simply snap a switch, pick up a 
microphone and describe the accident while looking a 
the wreckage, of course, means much time saved, a 
less confused report, and extreme clarity in stating the 
details. Likewise, the statements of the drivers involved 
in the accident can be recorded simultaneously for typ- 
ing along with the report of the accident. Consequently, 
we have enthusiastically presented the “portable dicta- 
tion” theme to all insurance personnel we can contact, 
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TYPICAL BACHMAN ... 


tape recorder installation 
made in auto of Greeley firm’s customer. 


and with good results in most cases.” 

To dealers who fear getting into the automobile- 
dictation field, Mr. Bachman points out that it isn’t 
necessary to have a practical knowledge of electronics 
or to hire highly skilled technicians to make such in- 
stallations and service the equipment. 

“There are a lot of misconceptions on the subject”, 
he said. 

Probably the most common of these is the fear that 
operating any sort of motor-driven equipment from the 
automobile battery will run it down sharply. Actually, 
the reverse seems to be true. Men who make con- 
sistent use of dictating machines were the only source 
of power is the automobile’s electric system, report that 
batteries appear to stay in better shape with the small, 
but varying, drain which the inverter imposes. Our ex- 
perience has been that whenever we have made an 
installation of equipment for dictating in the automobile 
the customer immediately becomes an enthusiastic 
booster.” 


Simplicity Stressed 


Mr. Bachman stresses “simplicity” at all time in 
broaching the suggestion to the customer and in later 
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installation. For that reason, instead of using an ex 
pensive power system which involves a large inverter 
installed in the trunk of the car, with multiple cables 
to a power outlet at the dashboayd and more cable for 
switches, he advocates a simple type which plugs into 
the cigarette-lighter recepticle 

“The sales possibilities are many”, he stressed “Even 
if the customer already has a new set of dictating equip- 
ment, he can still be sold the inverter which will still 
make it possible for him to operate his previously 


owned equipment in the car. Our experience has been 
that the man who does so soon finds it a nuisance to 
transfer the dictating machine from office desk to 
automobile, and because of the convenience he will 
prefer to have the complete installation ready for serv- 
ice at all times in the automobile.” 

Most users to date have reported that this handy 
arrangement has allowed them many more hours of 
relaxation at home with their families and has resulted 
in better reports and record keeping.—RAI 


“Extra Interest’ in Display Builds More Traffic 


Denver Store Owner Uses 
Clever Windows to Attract 
Office Machine Customers 


@ WHILE*IT ¥S TRUE that the average office ma- 
chines dealerships holds little interest to the public 
unless the visitor is specifically in search of a type- 
writer, adding machine, duplicating machine, or such, 
there are many ways in which “extra interest” can 
be instilled to build traffic, according to Paul Honour, 
owner of All-Makes Typewriter Company, Denver, 
Colo. 

Honour has operated his small downtown Denver 
office machines dealership for more than 15 years. 
During that time he has built up one of the city’s top 
volumes of rental business and a highly impressive 
yearly sales average. His first step in competing with 
dealers on a larger scale was, of course, the highly 
unusual name of the store, which “indicates at a glance” 
that the shop isn’t limited to one or two nationally- 
franchised brands but, instead, can offer a complete 
choice of all office machines manufactured. 

From the outset, Honour has “tooted his horn” 
loudly by the regular use of newspaper display adver- 
tising, colorful, unusual windows, and a_ telephone 
directory ad which is responsible for most of his rental 
volume. In each instance he has been gunning for 
“floor traffic’, which, as he points out, is essential 
to sales expansion. 


Stunts Attract Attention 


“There isn’t too much which is calculated to attract 
the average person into the office machines store,” he 
said, “therefore, it has been up to us to develop as 
many stunts as can be practicably put to use to attract 
the attention of persons who may be typewriter repair, 
rental or sale prospects in the near future.” 

One of the most valuable assets in “glamorizing” 
his typewriter shop has been the Denver dealer’s col- 
lection of antique machines, some of which date back 
almost to the Messrs. Glidden and Sholes. He started 
his collection some 10 years ago and has gradually 
built up an inventory or rare and unusual typewriters 
which goes far beyond normal 

For example, when Collier's Magazine, sometime 
ago, ran an article on the development of the type 
writer, Honour was able to display a Williams type- 
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/T WRITES 


THIS PORTABLE DOES NOT PRINT 


EYE CATCHING .. . signs keep passing public alert 


to products offered inside, and build interest. 


writer of the type shown in the illustrations of the 
magazine article in his display window. He then in- 
cluded tear sheets of the article itself. This machine 
was purchased from an elderly Denver resident who 
brought it in and simply offered it for sale 

Sometime ago Honour built up an elaborate dis- 
play of his old typewriters with a short history of each 
ippended on a small card. This window brought in the 
largest number of visitors the store has ever experi- 
enced, and also attracted actual customers who came 
in to talk over old machines in their own possession. 





TOUCH OF HUMOR .. 


. is present in window dis- 
plays to stop passers-by. Here the “little things” count. 
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[hey wound up buying new portables or new uprights. 
Honour is careful to use this window display spar- 


] 


ingly since he found that a space of a year or so whets 
interest and makes the display “new” again whenever 
if appe 


Another example of his perspicacity in keeping the 


stock highly interesting is the chrome-plated portable 
which appears regularly in the display windows or 


stock shelving inside the store. Largely as an experi- 
ment, Honour arranged to have a deluxe portable 


typewriter brightly chrome-plated and found that it 
worked out perfectly. The glittering machine, although 
t is on sale, has remained on the shelves due to the 
high price of the chrome plating, but it never fails to 
draw curious attention and much comment from store 
visitors 


Old Machines Work 


Among his 15-machine coliection are a variety of 
imprinting type machines, manufactured since the turn 
of the century and before, all in working condition. 

“The collection by no means covers the field,” 
Honour said. “What we have done is locate one good 
example of each which does the best job of illustrating 
trends in typewriter manufacture.” 

Scattered around the shelves are tiny, folding type 
writers, which were fairly plentiful 15 or 20 years ago, 
but which are becoming rarities. Honour does not rank 
them as “oddities”, as yet, and all of these machines 
are bought and sold. 

He quite frequently makes use of clever humor in 
his windows, with cartoons, miniature mannequins, and 
the like. One thing he has learned in window display 
merchandising is to “take nothing for granted.” Thus, 
elaborately painted water color signs point out such 
features as “Yes—You May Trade In Your Old Ma- 
chine On a New One”. 

Simple as this bit of intelligence may be, there are 
still many people who do not know that trade-ins are 
a regular thing with the typewriter dealer. 

Displays are constantly. rotated in the store, with 
many typewriter accessories shown at every opportuni- 
ty, in the windows and on tables down the center of 
the store 

Probably one of the most unique promotional fea 
tures in the store is the huge octagonal rotating table. 








ROTATING TABLE .. . makes it possible for custo- 


mer to try out eight different machines from one chair. 


samples of typewriters, one at each flat side of the 
eight-sided table, it revolves easily on a roller-bearing 
center shaft. 


Typewriters Parade By 


When the season for portable typewriters is at hand, 
Honour simply sits the customer in one chair and by 
rotating the table “parades the typewriter choices by” 
so that the customer can peck away at each and make 
up his mind for himself. 

Fight slots around the edge provide typing paper and 
scratch paper for sampling purposes, “Getting the 
prospect seated is half of the sale,” Honour said, “Once 
a prospect takes the trouble to sit down and actually 
type on a machine, we can be reasonably certain that 
he is actually in need of a machine, and the ability to 
make a comparison without getting up acts favorably 
towards selling better-priced machines which offer more 
features.” 

These methods have kept the Denver office machines 
dealership constantly busy with visitors and have been 
responsible for a rental volume so large that one full- 
time service man is assigned to it—RAL 


Home In The Office 


Continued from page 21 








Finished in heavy gray, and capable of supporting eight 
dise in the proper strategic spots. service department. They enjoyed 
All the finishing touches, such as free customer parking while view- 
artificial green leaves, were placed ing South Carolina’s largest inven- 
around, and the store generally was tory of office machines, equipment 
made ready to open. and supplies. 

[he promotion included a Girls Innovations in display were 
Friday luncheon, open house and found, such as the file room under 


clever announcements. This was all 


backed up with extensive newspaper 


| 


advertising 


Before the store was even opened 


more than 50 pieces of merchandise 
were sold just from word-of-mouth 
idvertising 

sightseers came and became cus- 
tomers. They toured the modern 
display rooms, the office interior and 


planning department, the efficient 
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the balcony. Here, the employer, 
with his office manager and secre 
tary, can bring sample files and 
cards into the file room and find 
suitable and proper files for every 
need. An informal conference group 
(soda, coffee table and chairs) 
placed here allow the customers to 
relax and discuss their problems. 

Exciting to customers is Cald- 
well Harper’s office. It is a cus- 


tomer relations office also, which 
was designed as a closing room for 
sales. Plate glass from ceiling to 
floor separates it from the store. 
Colors are beige, flame, green and 
custard. 

Planter lamps and Gould bird 
prints to make the office more beau- 
tiful mingle with desk and consoles 
from Myrtle Desk Company. Office 
chairs are presented from High 
Point Bending & Chair Company. 

Such is “different” presentation 
of merchandise at Harper Brothers, 
where accent is placed on the acces- 
sories to make the office a second 
home. 
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Office Furniture 


She Sells 


The NEW LOOK 


MISS BETTY 


@ WHEN THE OFFICE became 
a thing of beauty and proportion 
as well as utility, a new dimension 
was introduced into the selling of 
office furniture. Today, with color 
photography making monochrome 
practically obsolete, with black-and 
white movies going the way of the 
old silent screen, and color T\ 
coming breathlessly just around the 
corner, nearly everyone who is not 
color-blind is color-conscious. 

It makes no difference that many 
of us are not conscious of why we 
are color conscious, and often 
don’t know that we do react to 
color, or in what combinations 
That part of it is left to the de- 
signers and decorators and artists. 
And that, too, is where women are 
getting their toes inside the door 
of a profession previously con 
sidered a male precinct the sell 
ing of office furniture. 

“I find that executives in oul 
territory are inclining more and 
more to take professional advice 
on appearance in their office set- 
ups,” says Miss Betty Barnum, 
manager, furniture sales, for the 
Joplin Printing Company, of Joplin, 
Mo. 

The average man, she adds, usu- 
ally has a very vague idea of what 
is appropriate color-wise, and in 
the whole question of furnishings 
If you ask him the color of his 
walls he answers that it is “some 
sort of green,” or whatever it hap 
pens to be. He has become accus 
tomed to his wife deciding all mat 
ters of home furnishing, and for 
that reason he is likely to be open 
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BARNUM 


woman in 


to suggestion from a 
equipping his office. 

Do wives ever have to be con- 
sulted on office furnishings as well 
as on the choice of secretaries? 
Unfortunately, yes, although usual- 
ly not with such bad results from 
the esthetic point of view. In these 
situations Miss Barnum realizes the 
necessity for tact. When one cus- 
tomer called in the firm to help in 
completely renovating his 
Betty went to the other stores and 
obtained samples of draperies and 
carpets for the buyer to choose 
from 

On a subsequent call the cus- 
tomer introduced her to his wife, 
and turning to the windows, said: 
“Miss Barnum and I have decided, 
dear, that this material is the thing 
for the south window.” This clumsy 
way of putting it of course raised 
complications that only a woman 
would fully understand. But by ex- 
ercising all the diplomacy she 
could command, Betty was able 
to steer the selection through with- 
out too much compromise to meet 
the wife’s view of how to dress 
that south window 


office, 


Takes Bank Job 


When one of Joplin’s banks 
moved recently into its new build- 
ing, Miss Barnum worked closely 
with the interior decorator in har- 








monizing the furniture with the set 
ting. She rendered the same serv 
ice for an insurance company when 
it occupied a completely renovated 
building. The insurance offices were 
furnished in a suede-brown scheme 
throughout, with walnut for the 
private office. 

Typical of her problems was the 
bank directors’ room, which nar- 
rowed down to the selection of a 
large divan. The carpeting was light 
green, the draperies beige with 
green and gold, and the walls in 
walnut panelling. She was able to 
please the bank president by sup- 
plying a divan upholstered in pi 
rate’s gold. 

At the same time, she satisfied 
the interior decorator and — what 
is most important of all from a pro 
fessional point of view her own 
sense of what was in good taste 
for the room. Jerry Brown worked 
with her as the salesman on this 
account. 


Inspires New Look 


When a new courthouse was 
erected, the local bar association 
obtained quarters for a library and 
lawyers’ consultation room which 
they furnished with a conglom- 
erate of antiques. The officers of 
the association were induced to give 
the place the new look. Betty called 
in Robert Higgs, the firm’s artist 
who spends most of his time in 
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the printing office, to help her with 
a design 

Mr. Higgs made up a complete 
floor plan of the room to show the 
proposed arrangement of desks, 
chairs, tables, and bookcases. The 
old furniture had to be taken in 
on the deal. It was moved to the 
warehouse, repaired, revarnished, 
and sold without any loss. 

fo solve a color problem she 
sometimes gets Mr. Higgs to paint 
in water colors on a mat a repre- 
sentation of the effect to be sought. 
In one such case he illustrated a 
gray and red floor, chartreuse walls, 
light green desk and blue swivel 
arm chair. With swatches for com 
parison on the layout they were 
able to judge the effect of different 
shades of upholstery for the chair, 
and by proper blending, to hit upon 
an appropriate blue that harmo 
nized with the other colors. “It 
seems like going to a good bit of 
trouble with such a detail, but we 
will never have to apologize for 
the appearance and design of that 
office,” she said. 


Preference Considered 
Naturally, customers will have 
their own predilections and prefer- 
ences. Sometimes these are of a 
bizarre nature, but they can nearly 
always be induced to concede 
enough to accept some judicious 
compromise 
Future plans of the Joplin Print 
ing Company include the addition 
of a line of floor coverings, dra 
peries, office accessories, lamps and 
wall pictures. This expansion is in 
keeping with the modern trend 
toward buying a packaged office. 
Miss Barnum started with the 
Joplin Printing Company as a floor 








DIRECTORS’ ROOM of First National Bank, Joplin, Mo., furnished for 
dignity, comfort by Joplin Ptg. Co. 


clerk. Previously, she had some 
experience selling hardware in a 
retail store —- enough to set the 
selling bug implanted in her mind. 
After 242 years selling office sup 
plies, the manager of furniture sales 
resigned and she promptly applied 
for the vacancy. At first, Jack Man- 
ning, president of the firm, was 
dubious about a woman — and 
particularly a young woman — 
filling the post. 


Job Is Her's 

He ended by giving her the job 
with the understanding that it was 
to be temporary and she would be 
superseded when the right man 
could be found. About a year later 


JOPLIN PRTG. CO installed officers’ desks in new First National Bank, Joplin. 


he said to her one day, “Betty, you 
don’t need to worry about your job 
being permanent; you're in.” 

She has five salesmen in her de- 
partment, covering a very consid- 
erable territory in the Tri-State area 
of Missouri, Kansas, and Okla- 
homa. She looks on office furniture 
sales as a field that offers a par- 
ticularly good field for women. So 
far, she has not encountered any 
handicaps to speak of because of 
her sex. “I wish sometimes that I 
could move desks and other furni- 
ture around more vigorously with- 
out seeming unladylike; but then, 
you can’t have everything.” —F. D. 








Dancker & Sellew 
Open Completely 


New Showrooms 


Dancker & Sellew, Inc., dealers 
in fine office furnishings for over 
125 years, have opened their com- 
pletely redesigned and remodeled 
showroom at 318 Broadway in New 
York City. 

The decision to bring this show- 
room completely up-to-date was 
made to present these fine office 
furnishings to better advantage for 
the comfort and convenience of 
Dancker & Sellew, Inc., customers. 
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On a single floor in this new showroom there are OFFICE IN MODERN manner as demonstrated in 
displayed 25 complete and separate office settings to new showrooms of Dancker & Sellew, Inc. 


serve as an inspiration to anyone interested in furnish- 
ing offices with the most handsome and functional 
pieces of furniture and equipment available. 

In addition to completely furnished executive offices 
and conference rooms, there are many correlated 
groups of every style and design of furniture to fill the 
various needs of office routine and procedure. Desks, 
tables and storage units are convenie \tly displayed 
along with chairs and seating places in logical arrange- 
ments for ease and selection at the planning stage. 

One section of the showroom floor is devoted to 
beautiful metal furniture, popular because of its easy 
maintenance and functional qualities. Here, one finds 
the styles and groups arranged in settings to quickly 
display their color and purpose. Accessories in all dis- 
plays are color-styled to harmonize or blend with 
the groups. 

Furniture made of fine woods is found in a wide 
range of styles and designs to suit both modern-minded 
or strict traditionalists, and any office furnishing or 
decorating problem can be solved with these pieces of 
fine quality. 





FITTED FOR EXECUTIVE who wants somethine 


different. Pictured at right aré typical offices. 
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FIT FOR CONFERENCE ...., is this 
om at Barry Steel Co., Detroit, Mich., 
furnished by Ideas, Inc. of that city. The 
Detroit firm used Carlton-Surrey chairs 
and sofas as well as JG chairs and 
tables to impart the idea of leather 
uxuriant comfort. 










TYPICAL .. . of courtrooms in the new 
Wayne Courthouse in Detroit, Mich., is 
the one pictured. The contract for the 
W. H. Gunlocke Chair Co. seating was 
filled by Gregory, Mayer & Thom Co. 
of Detroit with Michael Notars in 
charge. All the wood is walnut, in a 
variety of finishes. Both leather and 
plastic upholstery coverings were used 
and foam rubber was utilized quite 
extensively. The whole effect is of mod- 
ern decor and furnishings. 




























REDUCTION .. . in floor space re- 
quirements by 20% resulted with in- 
stallation of Art Metal Modular El-Unit 
panels and furniture in the offices of 
Federated Funeral Directors of America, 
Springfield, Ill. An additional six people 
were provided with work space in the 
riginal office area, and all employees 
were supplied with job-engineered 
equipment in semi-private offices. Alu- 
minum office chairs by Art Metal Con- 
truction Co. round out equipment 
furnished by Central Office Equipment 
2 Springfield, 
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SECURITY STEEL .. . furniture provides 
efficient working convenience in the 
Dallas, Tex., offices of the Great Ameri- 
can Insurance Co. The installation here 
and in New York City offices of the 
company was made by the General 
Desk Co. of New York City. Desks are 
sea green and chairs brown. Bill Harris, 
general manager of General Desk Co., 
supervised both the large installations. 
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DIGNITY and efficiency both, as 
well as beauty, are attributes of the in 
stallation made by Sierra Stationers of 
Redding, Calif., for the new Anglo 
California National Bank in Redding. 
Sierra Stationers used Art Metal steel 
office furniture in the upstairs contract 
department office and throughout the 
consumer loan department. The Leopold 
Co. walnut furniture was furnished for 
the officers’ platform and for the of 
ficers in contract and consumer loan 
departments. 





INSURANCE . . . department of Mar- 
quette National Bank, Minneapolis 
Minn., furnished by Farnham School & 
Stationery Co. of that city. The furni- 
ture is all by Jens Risom Design, Inc. 
with the exception of the posture chairs 
which were manufactured by the Taylor 
Chair Co. The impression of separate 
offices is gained by modular design 
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A COMPLETE .. . counter installation 
features Bentson Mfg. Co. furnishing of 
business office of Central High School 
in Tulsa, Okla. Trim lines of all-metal 
office were supplied through Business 
Equipment Co., Tulsa. 





























WHEN THE BRIDE walked down 
the aisle in this wedding setting in the 
Drake Hotel, Philadelphia, her guests 
watched while sitting on chairs made 
especially for the Drake by the Ohio 
Chair Co. The chair frames are alumi 
num, anodized in black. The upholstery 
is in avocado green. Inset is the Ohio 
Chair Co. model of which the Beverly 
Hilton, Los Angeles, Calif., used |,- 
200. The frames are aluminum, anodized 
in gold. The cushioned seats and back 
rests are covered in a variety of differ 
ent upholsteries, selected by the hotel. 

















TOWER SUITES, INC. . . . made this 
mposing installation of massive execu- 
tive desk and other furniture in har- 
mony for the handsome office of con- 
tract advertising executive at Carson 
Pirie Scott & Co. Note the remote con- 
trol television set controlled from desk. 


SECTION .. . of lounge in the new 
men's dormitory building at Loyola 
University, Chicago. The contract for 
the lounge furnishings was awarded to 
Modernize, Inc. in conjunction with 
Mandel Brothers contract department. 
Selected from the Modernize 400" 
group were pieces in a variety of clever 
arrangements, incorporating the use of 
love seats, sofas, chairs and sectionals. 














DONE IN STEEL... The G. R. Kinney 
Co.'s Camp Hill warehouse office in 
Harrisburg, Pa., is graced by steel furni- 
ture manufactured by the Invincible 
Metal Furniture Co., Manitowoc, Wis. 
The G. R. Kinney Co., operates the 
largest chain of family shoe stores in 
America. The installation shown was 


made by Admiral Desk Co., New York. 
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Co. dominates this office in Norris 
Grain Co., St. Louis, Mo. The installa- 
tion and other room arrangements for 
the handsome setting was by the Clark- 
Peeper Co., Jasper dealer in St. Louis. 

















ut" eo Ondeagggunens 2 | 


ND THERE 


um Wi on 
lh anes ualhe sates 





Busy Man Ivan Allen, Jr.. 
Gets Important New Posts 


Atlanta’s man in motion, Ivan Al- 
len, Jr., has received new honors and 
increased responsibilities in colleg 
and merchandising circles. The NSO 
NA president has been elected general 
chairman of the newly-founded Geor 
gia Tech Program, 
called the “most important in Tech’s 
history”, and has been chosen di 
rector of Rich’s Inc., of Atlanta. 

Rich’s is the largest department 
store in the entire southern half of 


Development 


the nation. From a small start it has 





THE CHAIRMAN 


FRONT COVER .. . of The Georgia 


Tech. Alumnus features Ivan Allen, Jr. 


grown into its present position of 
eminence in the national retail pir 
ture and has enjoyed a_ reputation 
as one of the nation’s boldest and 
most successful merchandisers. This 
year, Rich’s opened a new store in 
Knoxville, Tenn. It acquired by merg 
er S. H. George Company and dras 
tically modernized it. Last year was 
the most Rich’s 88 
years of progress. 

In the edition of The 
Tech Alumnus heralding Mr. Allen's 
appointment as general chairman of 
the college’s new development pro 
gram, the NSOEA | 
ture appeared on the front cover. A 
profile of his career was carried and 
the magazine featured an article by 
him entitled, “A New Look in Higher 
Education.” The goal of $250.000 
per year for the foundation was oul 
lined in effort to make Georgia Tech 
“the finest engineering university i 
America.’ 
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TY SPONSOR 


Murray Vernon, 
chairman of board of Jacob Ruppert 
Brewery and president of S. E, & M. 
Vernon Co. 


Vernon Signs Ruppert 
As Giants’ TV Sponsor 

Rights to sponsor the television and 
radio of the New York Giants’ base- 
ball eames for the next four years 
have been obtained by Jacob Ruppert, 
brewers of Kni kerbocker beer. This 
was announced by Murray Vernon. 
chairman of the board of Jacob Rup- 
pert, and Horace C. Stoneham, presi- 
dent of the Giants. 

Mr. Vernon is in addition presi- 
dent of the S. E. & M. Vernon Com- 
pany. manufacturers of office sup- 
plies. 

Knickerbocker outbid seven other 
business firms, climaxing a month 
of negotiations and resulting in the 
most lucrative deal in the history of 


the baseball club 


Dunfey New President 
of Hamilton C. of C. 


Roy F. Dunfey, vice-president of 
the Herring-Hall-Marvin Safe Com- 
pany, Hamilton, Ohio, has recently 
been elected president of the Hamil- 
ton chamber of commerce. 

Vr. Dunfey’s election followed his 
service as a member of the board of 
directors of the chamber and as vice- 


president. 


Savannah Dealer Gets 


Coast Guard Post 


Henry |. Coleman. head of Nathan 
Coleman and Son, Savannah, Ga.. 
was recently elected captain of Divi- 
sion 2. U.S. Coast Guard Auxiliary. 
Mr. Coleman is present commander 


of Savannah Flotilla No. 7. 
9 


Division 
He has been active in the Coast 


Guard Auxiliary for the past nine 







vears. serving one term as division 


training officer. Mr. Coleman is a 
vice-president of the National Office 


Furniture Association. 

Settles on Ranch 

in Hills of Texas 
William | 


ntative. who has lone op 


Gigliotti, manufactu 
ers’ represe 
erated out of Houston. Tex.. has re- 
cently moved from the big city to a 
little city in the hills of East Texas 
called Nacogdor hes. 

To help wile away his free hours. 
he reports his new property consists 
of 34 acres just about one-half mile 
from town with a lake full of fish. a 
ranch house with a huge rock fire- 


place for logs. lots of trees and a 
barbecue pil Chis. it can be noted. is 


Texas liv ing! 


Office Supply Man 
Kills Deer with Bow 


Larry Whitson, with Capital Office 
Supply Lincoln, Neb.. 


since December 1, 1953, is a mighty 


Company ol 


hunter with the bow and arrow. 
On Sunday. October 2, while hunt- 
ing in Washington County near the 
Missouri River. Mr. Whitson bagged 
a two-point deer weighing 145 
pounds. This is the first deer to be 
killed in the state since the bow and 
arrow hunting has been legalized. Vir. 
Whitson is to receive a trophy lor 


his skill. 





AIM WAS GOOD... 


Larry Whitson 
with deer he killed by arrow. 
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MAniFoLp Supputes Co. 
19 Rector St. New York 6, N. Y. 
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He's not nervous but he is excited. It's not often 
you'll see a Panama-Beaver man like this BUT. . . in 
this case .. . he is honestly proposing that Panama- 
Beaver Carbon Paper will lighten your typing effort 
by producing much sharper, much more readable 
copies. While he catches his breath may we remind 
you that Panama-Beaver Carbon Paper ends carbon 
smudge and streaking and allows the neatest, 
cleanest erasures you've ever seen. 

You may be starry-eyed over our proposal so just 

pyt out your hand . . . the one with the pencil... 
quickly fill in the coupon below. Our Panama-Beaver 
man will see that you receive FREE PANAMA-BEAVER'S 
outstanding eraser, that helps you “erase 
without a trace’’, while he tells the TRUTH 
. about carbon paper. 


— Mail Coupon NOW! - =~ = 


MANIFOLD SUPPLIES CO. -“ 
19 Rector Street, New York 6, N. Y. 


r 

l / 1 want to learn the TRUTH about Carbon 
| Paper and at the same time receive my FREE 
PANAMA-BEAVER eraser. 


Nome — 
Cc 
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New Products 





SECTIONALS 
Monarch Furniture Co., Inc. 
High Point, N.C. 


New ‘'Modulaire’ group wa ed by N He 


Assoc iate ; The ection ) pr ré } va Ny 

i s 
Saran and said to be washat snd stain-¢ th piece 
in group include ba hair f nd sts. (For 


more information write manufacturer, or circle No. 14 on 
inquiry card). 


POSTURE CHAIR 


Harter Corp. 
Sturgis, Mich. 


eat heig ydju (For 

more information write manu- 
facturer or circle No. 13 on 
inquiry card.) 





KEY PUNCH ADDER 


Systematics Inc. 
30 Hermosa Ave. 
Hermosa Beach, Calif. 

Key punch adder 

mediate veritication 

pany. Automatically f¢ 

ber on the card and 

over a batch of cards 

a single card. Pur 

place until motor bar 

lowing correct | 

may be used even whe t j i 
is in motion. (For more information 
write manufacturer, or circle No. 10 on 
inquiry card). 





STENCIL 

Old Town Corp. 
345 Madison Ave. 
New York 17, N.Y. 


U | a 
} mir 
UDE = 
trenatt 
~ be typed 
c a 
+] cusn 
( .+ 
4 k we 
} Tr 
ype ng na 
} re. (For 


more information write manu- 
facturer, or circle No. 26 on 
inquiry card). 





LAMP 

Swing-O-Lite, Inc. 
13 Moonachie Rd. 
Hackensack, N.J. 


ted of juare steel tub 


ated spring 
at r ten 

5] ve 

M “ here ha 
but t f five 
silable Offers 
$6U deaqree wive n base 
1 head and 2/70 degree 
ngle. (For 


more information write manu- 
facturer, or circle No. 28 on 
inquiry card). 





STORAGE CABINET 
Standard Pressed Steel Co. 
Jenkintown, Pa. 


sTora 

WOUC 

* b te tor + 
UPE 

aGjustac 


ped assembled or disa 

bled. (For more informa- 
tion write manufacturer, or 
circle No. 25 on inquiry card). 





DIVIDER 


C-Thru Ruler Co. 
827 Windsor St. 
Hartford, Conn, 


Yew easuring divicger 


eter 5 mace 

} parenr plast (For 

more information write manu- 

facturer, or circle No. 15 on 
inquiry card). 





Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 
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Easier to sell... Easier to rent...Easier to service 









from 


$94.50" 






or 
u 
i. model shown 
$112.50" 
Cor () | a *Price for all states permitting Far Trade Laws. Subject to chenge. Federal Excise Tax extra on Adding Machines. 
D. 
. f 7. . . 7 | 
The lowest price, full-featured Adding Machine in America! 
= he Smith-Corona Adding Machine is “the best bet” for dealers, for 
a). three very obvious reasons: (1) Low retail price. Actually the lowest 
price, full-featured Adding Machine in America today. (2) The per- 
fect rental machine — because of your low dollar investment and high 
return. (3) Freedom from service needs. Service calls and complaints, 
no matter how minor, eat up profits fast. The Smith-Corona Adding 
Machine is really rugged and practically foolproof. Dealers every- 
where appreciate this, knowing that their net profit is all that it’s 
supposed to be. 
A fourth reason could well be its high capacity, high versatility and 
applicability to almost every type of business and office youll ever 
encounter. Then of course there’s the name — Smith-Corona. It's well 
known and accepted in business and industry all over America. 
* 
Smith-Corona In Syracuse 1 N Y Other factories in Toronto, Brussels and Johannesburg. Makers also of famous Smith- 
Corona Office Typewriters, Portable Typewriters, Cash Registers, Vivid Duplicators, Ribbons & Carbons. 
56 


OA—1/56 4) 








RIBBON, CARBON TESTER 
F. Simonye Engineering Lab. 
Mt. Airy and Harbourton Road 
Lambertville, N.J. 
Crank type tester 
turned as fast a 
still working one at 
neavine print wna 

Ided to fit int a £ 
mation write manufacturer, or circle No. I8 on 
inquiry card}. 


{For more infor 


DUPLICATOR 
Ditto, Inc. 

2243 W. Harrison St. 
Chicago 12, fil. 





A three diaet reset 
naragin adjustment are 


feature n rc rated 


Price remains at $195. (For more infor 
mation write manufacturer, or circle No. 


11 on inquiry card). 


PARTITIONS 


Martin-Parry Corp. 
Metiwal Div. 

P.O. Box 964 
Toledo 1, Ohio 


Metlwal J: 





now available tr 
68-54-42 inche snd 
Partitions shown | 


tiuteag obscure gia |W 


¢ r nad ad } 

dere 4 (For more information § write 
manfacturer, or circle No. 6 on in- 
quiry card). 








Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 






NEW PRODUCTS continued 
™Y CALCULATOR 


Pius Computing Machines Inc. ' 
5 Beekman St. é 
New York 38, N.Y. 
































r 7 } d pa 

(For more information write 
manufacturer, or circle No. 27 
on inquiry card). 





PORTABLE TYPEWRITER 


Royal Typewriter Co. 
Portable Department 
Two Park Ave. 

New York 16, N.Y. 








tne 
= 
| ) 
L ng E: 
{For more’ information write ; 
manufacturer, or circle No. 12 on in- 3 
quiry card) ¢ 
FS 
: 
é 
2 
a 
2d 
MODULAR DRAFTING DESK : 
Emeco Corp. f yned 
Hanover, Pa. Jraftsn , i M ree 
4 7 
0a 
No. 10 


(For more information write 





manufacturer or circle No. 33 on in- “heck 
quiry card) and yc 
dccupy 
aving 
REFILL CARTRIDGE 
Mastercraft Pen Co. 
Monterey, Calif. ' 
j 
Je f 
sf ‘eae 
aT ) 
, t (For Prices 
more information write manufacturer, or 






circle No. 34 on inquiry card). 






OA-—1/56 









CoLe’s FAMOUS ‘A|R-FLO” FiLes 


A heavy duty Grade “A” bonderized cabinet with a progressive 






































ball-bearing suspension cradle within a suspension cradle. 

An outstanding achievement in engineering by COLE, 

world famous for fine office equipment. 

Equipped with safety latches and positive side lock compressors. 
Constructed of heavy gauge steel, electrically welded. 

Because of the structural strength of the case work and ease 
of drawer operation, “AIR-FLO” files will last a lifetime. 

Olive Green, Mist Green, Desert Sand or Cole gray finish. 






































Olive Green With Plunger-type Grained Walnut 
Mist Green lock that Mahogany 
Desert Sand automatically or Knotty Pine 
No. or Gray locks all drawers Finish 
TWO DRAWER 
1002 _—s Letter Size $54.50 $65.25 $9.00 add’. 
| 8002 Legal Size 59.75 70.50 9.00 add'l. 
THREE DRAWER 
1003 Letter Size $74.50 $85.50 $14.25 add'l. 
8003 Legal Size 82.50 93.50 14.25 add'l. 
FOUR DRAWER 
1004 __—s Letter Size $83.75 $95.00 $15.00 add'l. 
8004 Legal Size 93.75 105.00 15.00 add'l. 
FIVE DRAWER 
1005 __—sLetter Size $98.00 | $111.00 $17.00 add'l. 
8005 Legal Size 108.00 121.00 17.00 add'l. 
> SPECIFICATIONS 
19800 No. Wide High Deep Shpg. wt. 
1002 Two Drawer, Letter Size 147% 30%" 285%” 100 Ibs. 
8002 Two Drawer, Legal Size 17%" 30%" 28%” 109 Ibs. 
Save Valuable Floor Space 
7 1003 Three Drawer, Letter Size 147 40” 285%" 136 Ibs. 
~heck the square foot rental you pay for office space 
Ind you will start using these 5 drawer cabinets. They 8003 Three Drawer, Legal Size 177%" 40” 2856" 150 Ibs. 
trengeo pr ple dec yom 4 drawer cabinets thereby 1004 Four Drawer, Letter Size 14%" 52%" 28%" 184 Ibs. 
avin % valuable 
rn ie ata 8004 Four Drawer, Legal Size 17%" 52%" 28%" 208 Ibs. 
1005 Five Drawer, Letter Size 14%” 60” 28%" 207 Ibs. 
8005 ‘Five Drawer, Legal Size 17%" 60” 28%" 230 Ibs. 





<FILING STOOL 


Makes filing easy, ends fatigue. Smooth rolling cas- 
ters, finest fabricoid top. Beautifully covered in 
green, gray, red, blue or brown. 1158” high. 


No. 750 $g75 Shipping weight 10 Ibs 


r in Texas, Colorado, West of the Rockies and outside of U.S.A. SEND FOR OUR LATEST CATALOG 


COLE steet equipment CO., INC. 


NEW YORK 285 MADISON AVENUE » CANADA 











or 
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DRAWER DIVIDERS 











TWO COMPARTMENT DRAWER 








FOUR COMPARTMENT DRAWER 








SIX COMPARTMENT DRAWER 











EIGHT COMPARTMENT DRAWER 


Prices slightly higher i 




































os 






A five drawer unit built of heavy gauge furniture steel Used” 
many government offices and defense plants. Smooth glidit 
drawers on ball-bearing rollers, equipped with rear hood af 
lift compressor in front for protection of contents. Drawer sto 
prevent drawers from being pulled out accidentally though easi 
released. Additional units can be added and interlocked. Co 


gray or olive green. 


Inside Drawer Outside Cabinet Shps 
No. WwW H. D Ww H D Price Wr 
4030 a7 fae ae 40%” 15%" 28%" $ 92.50 165! 
30-B Base .. . for above cabinet, 742" high 14.25 24) 
4332 437 3G" 23" 4636" 15%" 35%” 106.75 250! 
433-B Base... for above cabinet, 712” high 15.95 29! 
5038 So” 2%" 30" 53%" 15%" 41%” 132.50 301! 
538-B Base ... for above cabinet, 742” high 19.00 33! 


KEY LOCK controlling all Five drawers, $15.00 additional. 





f the Rockies a tside of U.S.A SEND FOR OUR LATEST CATAL 


COLE steet Equipment CO., INC. 


. COLE STEEL INTERNATIONAL, LTD 
ISON AVENUE ¢ CANADA 5), occreein street. TORONTO, ONTARI 































EWODERN POSTURE CHAIRS 








EpUce OFFICE 
FATIGUE... 


The “SECRETARY” Chair 


You can afford these colorful chairs for every employee. 
Eliminates fatigue and corrects improper posture. Five 
Bway adjustment. All nylon bearings. Thick foam rubber 
upholstered with DuPont's famous “Fabrilite.”” Brushed 
Z aluminum frame. One piece drawn base equipped with 
kick plates. Seat size, 1634” x 14” x 234". 


No. 2810 $39°5 weight 32 Ibs. 


i 

Ay te FIVE WAY ADJUSTMENT 
\. l - ~~ 1—Seat Height 
T bd _— 2—Back Height 


| 3—Spring Tension 


; LA} \ 4—Back Angle 


& c- ~ 5—Back Tilts 
4 ; ee Independently of Seat 
ssed 
glidis 
id af 
rti iO EXCITING COLORS 
1 easi 


Cole presents both vibrant and muted SAODLE TAN 


1. Co tones created by foremost decorators 


for the modern office of today. ila 
A HIRE BLUE 


RUSSET OAK LEAF GREEN 


DARK GREEN 





TERRA COTTA 


APPLE GREEN 


A L¢ Rep 


GRANITE GRAY 


COLE street equipment cO., INC. 


NEW YORK 285 MADISON AVENUE «© CANADA “°°E STEEL Interna 




















the Secretary SQUARE TOP 


For use where space is at a premium. 






Drawer pedestal with arm rest on right 






(as illustrated) or left. Convenient center 






drawer. Heavy steel with linoleum top and 






aluminum edging. 4134’ wide x 24” deep. 











1 letter drawer, | box drawer, | center drawer—413/;" wide x 24 deep No. 1707 ST $125.00 
Three box drawers, | center drawer—412/, wide x 24” deep No. 1708ST 125.00 











SQUARE TOP 






Above desk has 
center drawer although 







not illustrated 


She #leno 





Fixed bed typewriter desk. Drawers to 
right (as illus.) or left of knee space. 







j 1 letter drawer, 1 box drawer, 1 center drawer—413/, wide x 24° deep No. 1705 ST $125.00 
Three box drawers, 1 center drawer—4]3/, wide x 24 deep No. 1706 ST 125.00 





SQUARE TOP 
She President 


A smartly styled desk for top 











executives. Drawers glide 
smoothly and easily, never warp 
or stick. Its size (55” wide x 24” 


deep) will save you valuable 





floor space. Heavy furniture 
steel, topped with linoleum and 
beautifully trimmed in aluminum. 


DESCRIPTION —SIZE-55° x 24°—\ | -—SIZE-55" x 28°—~ 


1 letter drawer, 4 box drawers, | center drawer No. 1700 ST $135.00 No. 1702 ST $145.00 
2 letter drawers, 2 box drawers, | center drawer No. 1701ST 135.00 No. 1703ST 145.00 : ADJUSTABLE HEI( 
Prices slightly higher in Texas, Colorado, West of the Rockies and outside of U.S.A. SEND FOR OUR LATEST CATAL 





COLE steet EQquIPMENT CO., INC. 


NEW YORK 285 MADISON AVENUE « CANADA 




















WORN: OUT CASH REGISTE 


We really don’t want worn-out cash registers—literally—but you'll 
make so much profit selling Royal Portables to the youth market 
that you’ll wear the durned thing out, ringing up sales. 


The most wanted portable is Royal. That’s why the affést wanted 
cash register is a worn-out one. How do we know this? 


y 


More students would rather own a Royal Portable than the next 3 
makes combined. Why? Because students vote Royal the best portable.* 


Pp Ul Ssh C d AL —then send for the cash register repair man 


\ : * Based on a nationwide survey among more than 
Standard ¢ Electric ¢ Portable Typewriters 4000 high school students of both sexes living 


Roytype® Business Supplies in 30 different cities located in 22 different states. 








yal Typewriter Company, Division of Royal McBee Corporation 











COVERS 
Amberg File & Index Co. 
Kankckee, Iii. 


oe a NEW PRODUCTS continued 
MACHINE STAND 





r 
' 


Three new covers have 

added to the company 

No. 515 brief cover 

and available in five 

assorted colors to the | 

called “Proposa snd 

cover set, tophide grade 

window opening for title. No. 587 
the same as No. 567, Pacif 
grade at a lower price. (For more in- 








STENCIL CUTTER 
Bohn Duplicator Corp. 





formation write manufacturer, or circle Hardware Engineering Co. 444 se Ave. 
No. 24 on inquiry card). Office Equipment Div. sow York 16, N.Y. 
Garrett, Ind. he t nr develor 
ve ae ment ot the Electro-Rex, an electronic 
SU ster itter which transters grapfr 
} aC erea Dy material fT 2 plast tenci hat ca 
For more informa- t ph mact 
tion write manufacturer, or Head drawin 
nda enea pnorograpl an pe re 


circle No. 37 on inquiry card). 

pr Iucead i e ¢ e sctronically 
(For more information write manufac- 
turer, or circle No. 39 on inquiry card). 


TYPEWRITER 
Green Office Equipment Corp. 
251 W. 40th St. 
New York, N.Y. 





OFFICE PARTITION 


KNIFE 
Move-A-Wall Steel Corp. 
oe a Ra Flash Box Opener Co. 
33 Jumel!l Place Du J oTys 
New York 32, N.Y te J noUi ei 52 W. Houston St. 
; ey eee al New York 12, N.Y. 
Line, according to c f 1 i | | " | tur 
est construction in tield. A t “3 ‘ : F oy nd che wert : ts a a 7 
interchangeable and portat plet INgle 1Gjuste yf ea j sndle Jed to + the 
e { juard nd } nt juara nand nd of: } 1 with storage 
recessed and have rattle-t ie . } J 
“4! "ee T er v 1€ d¢ jneq fT ea pace Vv T pa piadge Made 
with electrical utiet } ; stan he ; a eee 
tured and 15 wiatt wit , : or ; . = isa ’ ms fe Pe, ay . per ig nee 
range. (For more information write manu practi od ge gegmatlicen ne ome and fact 
facturer, or circle No. 41 on inquiry card). ; Ptbak., use Knite fed by manutac 
f nur } IDi€ 6'1S0. (For Ture } pped d T Tne C xX. Fricée 
more information write manu- is 49 ent (For more information 
facturer, or circle No. 32 on write manufacturer, or circle No. 23 
inquiry card). on inquiry card). 
TAX GUIDE 


Tax-Forms, Inc. MASSAGE CUSHION 
11 W. 17th St. j . oo & hom Niagara Mfg. & Distrib. Corp. 
New York 3, &.Y. Adamsville, Pa. 


KA vel ry ar ana 
d 1g ind 


nd ease ne and pains de- 


office 





e. (For more information 
write manufacturer, or circle 
No. 30 on inquiry card). 


$1. (For more infor- 
mation write manufacturer, or 
circle No. 16 on inquiry card). 


Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 
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NEW SPIRIT DUPLICATOR 





ifac 





ard). 
_ 
co 
13.450 
+ FET 
COUNTER $10.00 EXTRA 
AUTOMATIC FEED 
ation Look at today’s best buy in spirit dupli- 
23 GRAVITY FLUID SYSTEM cators! The new BDC brings you every 
important feature—including an auto- 
matic feed—for less than you would 
ROLLER MOISTENING expect to pay for hand fed equipment. 
N Cam operated, the BDC Spirit Duplica- 
-orp. PERFECT REGISTRATION tor will give years of service-free per- 
formance. Compare the superb design 
AUTOMATIC MASTER CLAMP by Burton Tysinger, check the outstand- 
ing technical features, and write for 
dealer information today. Bohn Dupli- 
PRESSURE CONTROL cator Corp., 444 4th Avenue, New York 
16, New York. 


‘ce BALL BEARINGS THROUGHOUT 


GUARANTEED I YEAR 
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me =P desks 


YLSOQO series 


p ve desks 


STOO series 





=MB=| desks 
YLIOQO series 


business 2 
files Ber as 
E ATO series os BLROO mies 


filers 


non-susp. 


LOO series 


modern 


files 


ZIDY series 


gp DTN, 
: == x Ih, A U WoO 
= desk modulars wy ) desk modulars 
ZOOL series a | 


2009 series 


JIN |S 
desk modulars 
ZYOY series 


JO 
desk modulars 
ZOQCLU series 


Build-up tk> multi-draw 
card il __ units 
A Xt cabinets ea 200 series 


P + — 
24h card fi 
: Se work station 


ui 


series 
build-up 
add-unit 


add-a-unit = 4 AUERBOY 
files ] GOGO wie 





america’s greatest office equipment line 























BORROUGHS 


“CYCLOPS” Swing-Door 


Storage Cabinet 


Takes the eye at a glance 


Words cannot do justice to this new, smart-looking storage cabinet by Borroughs. You must see it—open and close 
the smooth, safe-like, swinging doors—to fully appreciate its outstanding beauty, quality and value. You'll see 
more features than are found in higher priced cabinets. There’s nothing like the “Cyclops” on the market.. 
there’s no comparison! 3 models to choose from. Each is an excellent profit-maker for you. Write Borroughs sales 
department today, and let us tell you more about the “Cyclops”. 








1 handle 
does the 
work of 2 


Read these features! 


—Central handle with Yale & Towne lock. 

—Enclosed throw-bolt mechanism. 

—Doors swing easily and quietly. 

—Meeting edges of doors are double- 
wall for greater strength. 

—Doors removable if desired. 

—10 screws and 15 minutes put cabinet 
together. Cannot be disassembled 
when locked. 

—Smooth interior—no projecting lugs. 

—No bolt heads on front, ends or back. 

—Shelves adjustable on 1” centers, with- 
out tools. No loose shelf clips. 

—Cabinet constructed of first grade fur- 
niture steel. 

—Baked-on enamel finish. Choice of 5 
colors. 

—Shipped K.D. for economical transpor- 
tation. Packed individually in protec- 
tive carton. 





PATENT APPLIED FOR 














and here's an Extra’ Borroughs feature for ‘56 
all Borroughs office furniture products now available in 


5 modern colors 


GRAY, DARK GREEN, BROWN, FALL TAN AND SPRING GREEN 
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greets the New Year with a brand new product! 


1956 is going to be a big year for Borroughs and its dealers. Introducing this new smart line of storage cabinets 
is only the beginning of new products and innovations that you can expect of Borroughs. It’s been very gratifying 
how enthusiastically Borroughs products have always been accepted. When Borroughs offers a product, it 
realizes that the product must serve the consumer well, and at the same time, it must be priced to make an 
attractive profit for the dealer. 


keep your eye on Borroughs in ‘56 


BORROUGHS 


wardrobe 
cabinet 


No. 61802—36"'x 78”x 18” 
No. 62402—36"'x 78"x 24” 
Holds 12 or more heavy 
coats without crowding. 
Clothes hang full length 
and remain clean. 





3 “cyclops” models to choose from 


All 3 styles are convertible, with interchangeable interior parts. 


BORROUGHS 


No. 61803—36"'x 78"’x 18” 
No. 62403—36"x 78x 24” 
Serves the dual purpose 
of wardrobe and supply 
cabinet, with complete 
security and protection 
to supplies and clothing. 


\ 


Je 





\*.- 


BORROUGHS 


No. 61801—36” x 78” x 18”. No. 62401—36” x 78” x 24” 
7 Stores supplies from view in an efficient, neat and clean 
manner—plus genuine security. 





BORROUGHS MANUFACTURID 


THE AMERICAN METAL PRODUCT 


: 


3004 NORTH BURDICK ali KALAMAZOO, MICHIGAN 


OMPAN 


amp Plants and other Subsidiaries: (American Metal Products Co.—Detroit, Michigan—Union City, Tennessee) (AllianceWare, Inc.—Alliance, Ohio— 
Kilgore, Texas—Colton, California) (General Spring Products, Ltd.—Kitchener, Ontario, Canada) (Tube Reducing Corp.—Wallington, New Jersey) 


turers of quality products for automobiles, trucks, aircraft, offices, factories, warehou: rd homes. 
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ENVELOPE 


7 a Central Envelope & Lithograph 
Co. 


7329 Harrison St. 6 
a Forest Park, Ill. NEW PRODUCTS continued 
' BOOKCASE 


Good Wood Furniture Co. 
Box 1817 
Chicago 90, Iil. 





AEM NN) = 


‘ 
‘ 


(For more in 
formation write manufacturer, or 
circle No. 31 on inquiry card) 








k (For more 
information write manufac- 
turer, or circle No. 8 on in- 
quiry card). 


POCKET PROTECTOR 
W. H. Watt Enterprises 
Radnor, Penn, 





SALESTAG CONVERTER 


Underwood Corp. 
1 Park Ave. 
New York 16, N.Y. 





PENCIL SHARPENER 


Apsco Products, Inc. 


flap are offered | 336 N. Foothill Rd. 
reta s+ $I Beverly Hills, Calif. 

the protectors are di 

item. Advertising car 

verse 36 Tor Tir Ww 

to customers. (For more information 


write manufacturer, or circle No. 36 on 
inquiry card). 


desir 





é {For more in- 
ae « eta, formation write manufacturer, or 
FLEXIBLE SHELVING “wr oer itts TP circle No. 29 on inquiry card). 
Reflector-Hardware Corp. 
2235 S$. Western Ave. 


Chicago 8, Ill. 
PEN-PENCIL SET 


David Kahn, Inc. 
North Bergen, N.J. 


(For more 
information write manufac- 
turer, or circle No. 5 on in- 
quiry card). 





PAPER SHREDDER 


industrial Shredder and Cutter Co. 
707 S. Ellsworth Ave. 





“Econ-O-Flex 7IKS ¢ V 3/4 Salem, Ohio 
square feet of W ff, - V 
square teer of fT ; y nat pat id r t troduced 

inches long and has 24 a thal ‘ 3 7 peed ut 

All 30-inct Spacemast A 

can be used inter et : 
model. All she i 1 the e, | trial off e yea $3.7 t. (For 
binning splicer (For more information yuarant (For more information write more information write manu- 
write manufacturer, or circle No. 7 on manufacturer, or circle No. 35 on inquiry facturer, or circle No. 21 on in- 
inquiry card). card). quiry card). 


Use INQUIRY CARD (inside Back Cover) or Write Direct to Manufacturers 
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ALSO AV 


That’s the wonderful news from the makers of 
“steel-pride”’ Cabinets. A complete line of quality- 
constructed cabinets, from the smallest desk-high 
to the largest wardrobe cabinet, is now available 
in two new, strikingly beautiful colors—Mist 
Green and Desert Sage—and at no extra cost! These 
two rich-looking colors are being offered in 
addition to Forest Green and Office Grey— 
available also at no extra cost. 


—————— 


i OK _ CONSTRUCTION TOO 


All “‘steel-pride’’ Cabinets, including those in the new 
Mist Green and Desert Sage colors have exclusive JET- 
LOK ¢ struction. This is the unique principle of con- 
struct that makes for faster assembly, extra rigidity 
and added pilfer protection 


Investigate Now— Write for Additional information 


fin 
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yw’ 
arase® 





? 
SOG 53-C CABINETS 
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MONROE, MICH. « 


Cte 


NEW YORK, N. Y. 


. the simple result of the constant standard of highest 
quality at reasonable prices. 


innumerable millions of Sf folders have proved a 
permanent profitable business to our customers. They 
know it for sure—the Jf line is a reliable and pros- 
perous one today, tomorrow and always. 


Carpenter Paper Company 

Federal Stationery Company 
Associated Stationers Supply Company 
Adams, Cushing and Foster, Inc. 

J. A. Hoerner Company 


OFFICE FILING EQUIPMENT ° FILING SUPPLIES e STATIONERY SPECIALTIES 


i 
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TYPEWRITER STAND 
Meilink Steel Safe Co. 
Toledo 6, Ohio 


NEW PRODUCTS continued 


(For more in 
\ formation write manufacturer, or 
{7 ie : : ‘ 
(S| } circle No. 22 on inquiry card). 











CHAIR MAT 
Stationers Mfg. Co., Inc. 
1414-20 W. Tucker St. 
Fort Worth, Tex. 


FIREPROOF CHEST 


Lyon Metal Products 
23 Madison Ave. 
Aurora, Ill. 


NJ 
Yew 





MAGNETIC TAPE 
Minnesota Mining and Mfg. Co. 





ay gi (For more information write man- 
#. Paul, Minn. ufacturer, or circle No. | on in- 
quiry card}. 
| 
New ‘"Aristo-Ma ae ined 7 } er -*F “a lina Mi 
the executive chair ise eet Bi ae ae 
tn a egal erm esistance perature PHONE BOOK COVER 
may be alike or: ntrastina ; eror { y 5 iat Osco Stationery Co. 
= Max _— = px 4 oe (For more information ony arnt gece 
finishes include black wi t ] write manufacturer, ar eirele Me. e or P Ve 
' w a tones. (For more information write 17 on inquiry card). 
manufacturer, or circle No. 20 on in 
j quiry card). 


AUTOMATIC COLLATOR 


J. Curry Mendes Corp. 
One Curry Lane 
Canton, Mass. 





ELECTRIC STAPLER 





The Staplex Co. j (For more informa- 

777 Fifth Ave. . . mer ; 

A py 32. 11 tion write manufacturer, or circle No. 

rookiyn ‘ ° 19 on inquiry card) 

n wn r | 

5,000 standard 

ana a 3 

1aeca rc 

>| Star j aes (For 

eer ene more information write manu- 
i, Ma facturer, or circle No. 40 on 

sal ; inquiry card), 

iple requiring y t 

f paper to activate it. (For 


more information write manu 
facturer, or circle No. 9 on 
inquiry card). 





Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 
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Famous Dips® te 


TICONDEROGA 


The finest 
family 
in all 







Ae 
e we of 
pencil-dom g a 
Lae 





l\ 














Dixon TICONDEROGA — For genera- colors mixes perfectly with water, pro- 
tions, the favorite of executive, secretary, ducing a smooth, professional finish. 


and just about everyone who demands a “Dixon BEST’—All of it colors moke 


fine pencil. 
bold, broad strokes. A favorite among 
Dixon THINEX — Slim and strong, in a architects, engineers and artists. 
wide choice of colors. Particularly good F ; 
for bookkeeping and fine color work. Dixon ENDURO — Movable mouthpiece 
takes any size pencil and sharpens it 
Dixon ANADEL—Each of its assorted quickly, smoothly, easily. 


Thinex, Anadel, and ‘‘Best'’ are packed in a 


variety of assortment boxes. 


Every Dixon pencil is made of the very best woods, 
clays, waxes and graphites — and exclusive 
LEADFAST® construction insures perfect points 


every time. 


Stock the full family of TICONDEROGA and company. 
You'll find them nice to be with. . . your customers 

will find them too nice to be without. 

Order them today. 





Pencil Sales Division 98-J-1 


THE JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City 3, N. J. 
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Enhance the quality 
of your office chairs 


National Lock 


CASTERS 


fried and proven for quality 
construction, long dependable service 





NEW HOODED-TYPE CASTER 


FOR WOOD AND METAL APPLICATIONS 





Designed for both beauty and utility, National struction throughout. Double-race ball bearings 
Lock’s NEW Hooded-Type Caster will lend out- provide free swiveling action. Choice of Rubber 
standing sales appeal to your chairs. Quality con- or Phenolic wheels molded of the finest materials. 





Double-race ball bearing casters by National 
Lock are for use on either wood or metal 
office chairs and furniture. Subjected to 
rugged laboratory tests by our engineering 
department, these quality-constructed casters 
assure you dependable long-term service. Both 
grip-neck and top-bearing type sockets are 
available. Samples furnished upon request. 


DISTINCTIVE HARDWARE...ALL FROM ] SOURCE 


IF YOU ARE AN ORIGINAL EQUIPMENT MANUFACTURER OR JOBBER, 
WRITE US. IF YOU ARE A DEALER, SEE YOUR JOBBER. 


NATIONAL LOCK COMPANY 


tees of 686-6 oc ene 
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In the ads — and on your floor 









Invincible Chairs in 
glowing color 
make’em brighten up 


and buy 


Ger set for your biggest year ever of Invincible office 
furniture sales! And here’s why it’s got to happen .. . 

1. Invincible has developed a wonderfully complete and 
colorful new line. Chairs, desks, files, Modernettes — all in a 
choice of six strikingly handsome, functional finishes. 

2. Full-page full-color Invincible ads run consistently in 
Newsweek, Business Week, other leading business magazines. 
Carrying a powerful selling message direct to 
the men in your area who buy office furniture! 

3. Invincible’s line has all the business-engineered features that 
sell customers and keep them sold. The Modernease executive 
chair shown, for example, is built of the finest steel — 

af luxuriously upholstered to complement the chair finish — 
comfort-engineered for lasting satisfaction and office efficiency. 

And the whole Invincible program is sales-engineered for 
your profit — we have no company-owned outlets. Tie in 
with ad mats, displays, the four-color catalog, the beautiful 
new Invincible brochure. Write for details today! 


Invincible conference Invincible Invincible 
room chair secretarial chair posture chair 


ay 


INVINCIBLE 


Invincible Metal Furniture Company, Manitowoc, Wisconsin 









Office equipment 

business-engineered 
for better 

business living 


In Canada: A. R. Davey Company, Limited, Factory Representative, 175 Bedford Road, Toronto 5, Canada 
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Proof is in— 
EATON’S QUICK-SERVICE PROGRAM 


increases business and social papers volume 


In just one year sales results in stores that 
adopted Eaton’s Quick-Service merchandising 
program prove that this is the way to get turn- 
over, volume and profits in selling business and 
social papers. Eaton’s Quick-Service fixturing 
plan (based on flexible display units) has the 





WS-1—Eaton’s Quick-Service Wall Case* shown with 
combination display of Berkshire Typewriter Paper packets 
and. tablets with matching reams and envelopes. Holds 
merchandise with retail value of up to $750. 





answer to just about every selling problem: 
permits stores to display items they formerly 
could only keep in reserve, gets more wanted 
Eaton merchandise on a self-selling basis, pro- 
duces more sales per salesperson and per square 


foot of floor space. 


So 


) EATON'S fam “itis paper. 





{1S-1—Eaton’s Quick-Service Arc Segment* shown as 
used by many stores for Eaton’s Social Letter Papers and 
Notes. Holds merchandise with retail value of up to $300. 
Can also be used for Berkshire Typewriter Papers. 


* Eaton's Quick-Service Merchandising Program and fixtures 
developed in cooperation with Henry Berry Associates. 


EATON PAPER CORPORATION 


makers of 


Berkshire Typewriter Papers 


rive GPrISC£4t 
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Eaton’s Fine Letter Papers 


MASZBEACH USE TT §S 
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al 
Ca 


pl 


lil 
sh 
er 
pe 


cle 
of 
st 
O] 
off 


POM “Eom. 
 seeeuiianemainnental 


##/RHEDM/ JONES WHAT DID YOU SAY 
OUR PRICE WOULD BE ??? 


For clean, readable 
office copies 
be sure she uses 


carbon papers by 














The carbon copy is your record of promises 
and commitments. You can’t afford to use 
carbon paper which blurs, smudges, fades or 
produces broken letters and figures. The su- 
perior ink coatings of quality carbon papers, 
like Old Town Dawn, are fade-proof and each 
sheet is aged to allow the coating to set prop- 
erly. The result: clear, sharp copies with 


permanent legibility. 





FREE CARBON PAPER FOR YOUR SECRETARY 


ourself that Old Town carbon papers do produce finer 
_ your secretary address her request to us on 
model of her typewriter 


Prove to 
copies. 








your c tating the L 
electri i ) and the number of copies 
ee of charge or obliga- 





Old Town carbon papers save time and 


money, too . easier, 


They are non-curl . . 
cleaner to handle. They can be re-used dozens 
of times without “‘bellying”’ or losing copy 


strength. Four weights and five finishes of 


Old Town carbon paper .. . for every type of 
office work, every make of typewriter. 
OA—1/56 





duplicators and duplicating supplies 


CARBON PAPERS 





World’s foremost maker of carbons, ribbons, 


63 








LABEL HOLDER 


Office Products, Inc. 
9920 Freeland 
Detroit 20, Mich. 





Kolor-Klips" are labe 
ers designed for ring ¢t 
which slip right on back 
of the binder. Meta 
clips slide inside 
and swivel for perf: 
Available in red, blue 
ivory and black in pla 


three standard 


7- oO 


storage space 

vered with celluloid wind 
to keep it clean. (For more 
information write manufac- 
turer, or circle No. 2 on in 
quiry card). 





BATES MANUFACTURING 
CO., Orange, N.J.—N 
remover display i i 
construction wh 
on one side for sal 
the other. Each unit 
movable and replaceable. 
colors are red, black and 
(Inquiry Card No. 127) 


NEW PRODUCTS continued 


WRITING AID 


Sightless Enterprises, Inc. 
Canton 2, Ohio 


A 


ed 


(For more information write manu- 
facturer, or circle No. 38 on inquiry 


card). 





IMPERIAL DESK CO., Evansville 7, Ind.— 


(Inquiry Card No. 102) 


EAGLE PENCIL CO., 703 E. |3th St., 
New vork, NT Per i 
Ath Cae 
nts, office managers and 


my (Inquiry Card 
No. 107) 


NATIONAL ENGRAVING CO., 807 S. 
20th St., Birmingham 5, Ala.—Com; 
emt the dea tirm nan n the 


weaad 


$5.20. (Inquiry Card No. 109) 





OFFICE FILE 


Schwab Safe Co. 
Lafayette, Ind. 


A 


yew TT é T } Té epr 


(For more’ information write 
manufacturer, or circle No. 3 on 
inquiry card). 


BUCKEYE RIBBON & CARBON CO., 
7209 St. Clair Ave. Cleveland 3, Ohio— 


Se ret T i € t new 16 
Or r ¢ wl r npany ha 

ea ed T now of ind arb 

paper are | jJuced. Feat many phot 


yraphs. (Inquiry Card No. 108) 


KOHLHAAS CO., 8012 South Caleege 





Ave., Chicago 17, —Cat istrat 
vertica t nd 
wWVallable eV f € T 15) | 
arate { j (Inquiry Card 
No. 114) y 
v 
xX 
fi 
b 
F 
} 
AMBERG FILE & INDEX CO. 
Kankakee, IIl_—Amfile 
are now ft 9eaq ial ane 
12 fold @ package with a 
Oise | r . Wispliaying ce 


ages to 1 (Inquiry Card 
No. 124) 


Use INQUIRY CARD (inside Back Cover) or Write Direct to Manufacturers 
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a the popular Cturgis 
No. 624 and No. Y0.924 


i ha 


Veemmiuniiiaiie 


hugging backrest 


te AK 






V cofter, more gracefully 
curved tubular base 

















7 624 Smilemaster. Steno swivel chair 
with Follow-Flex® back support. 17” x 13%” 
x 3’ coil spring and foam rubber seat. 14”’ x 8’’ 
figure-fitting curved foam rubber cushioned 
backrest. 2’’ ball bearing soft rubber casters. 
Fully adjustable 





A 924 Sp ring master. Full s ring- back 


action Pn swivel chair with Follow-Flex® 
back support. 17’’ x 13!4" x 3” coil spring and 
foam rubber seat. 14” x 8” figure-fitting curved 
foam rubber cushioned backrest. 2’’ ball bear- 
ing soft rubber casters. Fully adjustable. 


Upholsteries come in a variety of attractive 
colors: Versilan, Montclair, Gros Point, Elastic 
Versilan, Bedford Cord, Top Grain Leather. 


| 
| 
| 
| 
You cant get too much of a good thing. | 
Here are two popular, inexpensive chairs in the Sturgis line, 
improved in two important departments, and now | 
ready to win even higher popularity honors. | 
The gently curving tubular base is more pleasing. | 
‘he foam rubber backrest has been redesigned 
in the streamlined style of more expensive Sturgis 
stenographic chairs. And the wonderfully comfortable | 
coil spring and foam rubber seats are still wonderfully | 
comfortable —we couldn’t improve them! You'll like the new 
look of the 624 and the 924 and so will your customers. 
So get busy showing them and selling them. | 
| 





POSTURE CHAIRS 


Manufactured in Sturgis, Michigan and Charleston, South Carolina 
THE STURGIS POSTURE CHAIR COMPANY, STURGIS, MICHIGAN 
General Sales Offices 154 East Erie Street, Chicago 11, Illinois 


The softer, more gracefully curved tubular bases 
are now standard on all Sturgis tubular base chairs 
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MASTERCRAFT PEN CO. 
Monterey, Calif.—A 


4 ma srr 


rn y T 
(Inquiry Card No, 122) 





REYBURN MFG. CO., INC 
h St , Phil 
AMES SUPPLY CO., 564 W. Randolph prey my "Pa rae Aig : 
St., Chicago 6, Ill_—Compa bee 
al catalog No. 9? is n . 
Contains 302 page 
parts and accessors , 
sections. (Inquiry Card No. 104) ; 
{Inquiry Card No 
121) 


LIT-NING PRODUCTS CO., 3907 Du 
quesne Ave., Culver City, Calif.—j95¢ 
catalog now availale to dealer 
new items. Two new c 
desert tan, added +t tanda 
design of catalog make: 
consumer as well as deale 
be obtained for salesn 
No. 101) 







(Inquiry Card 
~ YEAR ‘ROUND 
"PEACE OF MiND* 


CHICAGO DESK PAD CO., INC., 15 N 
Jefferson St., Chicago 6, III_—N ; 
available with pictures and ds 
Company's line of pads and a 
the desk: Catalog wit ' 
chart available on request a (Inquiry 


Card No. 103) 


FILE 


DOLIN METAL PRODUCTS 
INC., 315 Lexington Ave., Brook 


FRITZ-CROSS CO., St. Paul 1, Minn lyn 16, N. Y.— 
New catalog put ecent t 
firm has offered. Suitable { lea 
to show customers, the book 
line of exe uTive, Tenoaqrapne "nna ara 
man posture chair (Inquiry Card No t { (In 
112) quiry Card No. 125) 


X-ACTO, INC., 48-41 Van Dam St., Long 
Island City 1, N.¥.—Specia prepared 
lustrated folder now available + jeale 
which helps explain to customer old a4 
new uses for X-Acto knives and biad 
Knives illustrated and retail prices are 


cluded. (Inquiry Card No. 106) 


Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 
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SALES STIMULATORS continued 










AMERICAN NUMBERING MACHINE 
Co., Atlantic and Shepherd Aves., Brooklyn 
8, N.Y.—I ‘ 1 an advertising 


$ a 


imk (Inquiry 
Card No. |10 


TOLEDO METAL FURNITURE CO., 1100 
Hastings St., Toledo 7, Ohio—Four page 
et silat Ww trates pro- 

A 


c 


) ea Dy 


(Inquiry Card No. 113) 


MEILINK STEEL SAFE CO., Toledo 4, 
Ohio.— d s series have 


(Inquiry Card No. 105) 


NU-CRAFT PRODUCTS CO., INC., 32I- 
327 Clarkson Ave., Brooklyn 26, N.Y.— 
Ne 24 ; 4 j j ver 
trated and priced 
wit (Inquiry Card 
No. III) 


STEIN BROS. MFG. CO., 1401 W. Jack- 
son Bivd. Chicago 7 Wi.— T ] Jevel- 


(Inquiry Card No. 115) 








BATES MFG. CO., Orange, N. 
J— } i } 


{Inquiry Card No. 123) 
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BATES B-50 


STAPLER REFILL 


rustiess Brass 


staples each loading. 


BATES 


SILENT STAMP PADS * 


Reversible, renewable 
filler for long life, 
clear impressions, 


BATES 
AUTOMATIC 
EYELETER 
Feeds, 

inserts and 
crimps eyelets 
in one automatic 
action. 


PF ence 


PERFORATOR 
Easiest action, 

large waste container. 
Compact, economical. 
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BATES J 
MODEL C STAPLER 
Makes its own staples. 
One loading—5000 staples. 


- 


BATES 
NUMBERING 
MACHINES 


Exclusive inside movement, 
watchlike precision, 

dial setting and 

roller bearing action— 

all these combine 

to make Bates 

Numbering Machines 

the world’s outstanding 
leader. 


END-ICATOR 
STANDARD STAPLES 
Red staples give warning 
towards end of strip. 
Save time and temper. 


es —_— 


BATES 


MERCURY STAPLER 


Wide range of models 
for every requirement. 


BATES 
LIST 
FINDERS 


Press 

++. presto! 
There's the 
address, 
phone number, 
recipe, etc. 
quick as 

a wink! 


BATES 
QUALITY 


means lasting 
satisfaction olelan 
to the seller 
and user of 


Bates Products 


‘ 


BATES 
STAPLE REMOVER 


Removes all sizes 
of staples instantly 
without tearing paper. 


— 


the 
BATES manufacturing co. 


‘Ole 14) -4- a Lo ae a 
New York Office, 30 Vesey Street, N.Y. 7 














— 


ST-300-S 


ALUMINUM INSTITUTIONAL CHAIR 
with Stretchers 


FEAOEDEOUSUEESGROSEDGEASAEUUGEOEGEEAEASERUDEOUGEEOEO ROG CHOUOAAAOGEOEOEO NO NOEOUOAbEOEOEE 


CHECK THESE FEATURES / 


Natural satin brushed aluminum finish on the frame. 

Genuine foam rubber cushioning throughout. 

Gracefully styled. 

Upholstering is available in a wide variety of materials and 
colors. 


Beauty 
: Materials can be furnished in any desired combination. 
: A beautiful product by expert craftsmen. 
: Ai Comfort SPECIFICATIONS 
Tne: for ST-300-S 


Economy Overall Height ............ _g3° 





ES ee , one 

ene : Width of Seat ........... ..17" 
Durability © oven cise. aes 
: Height of Back . , , er we 

Width of Back .. sagalews ..14Y_” 

Net Weight paste eettt ...14 Ibs. 

Shipping Weight ........ ae ...35 Ibs. 


enna pueeueeensensnenns oomuwnw (Two Chairs to Carton) sanecnnnsesnesonsscesenneqnseseetes 


America’s Standard of Business Seating 


DISTRIBUTORS + 


METROPOLITAN N. Y. & EXPORT DISTRIBUTOR 
AETNA SAFE CO., 46 W. 29th St., N. Y. 





ALUMINUM SEATING 








4 EASTERN PA. DISTRIBUTOR TE 
b SAFE & EQUIPMENT WHOLESALERS, 260 8S. Fifth St.. Philadelphia 6, Pa. hah 
17 S$. CHERRY? STREET °* AKRON 8,OHIO WEST COAST DISTRIBUTOR 
WHOLESALE OFFICE EQUIPMENT CO., 81 Minna St., San Francisco, Calif. 
WAREHOUSES: Los Angeles, San Francisco, Seattle UPREA 
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SUPREME of Maspeth 


IS NOW 
SUPREME 


of Brooklyn 


NEW NAME 
AND LOCATION 


SAME QUALITY 
PRODUCTS 


SAME KEY 
PERSONNEL 


SAME SKILLED 
“KNOW-HOW” 


SAME PRICES 



































AND POLICY 
STEEL CABINETS of Brooklyn 
4 “1s ight—and 
ir field. Designed right—built rig —— a 
Tops in roo T for today's selling! + storage, word complete 
PRICED lete line oF § nd 78 line of 
e features © comp | cabinets - ne 0 
7 k hi steel 
lockers 
e write today for dealer price list and catalogues of the COMPLETE SUPREME LINE! 
| T NE 1 rT EVERY REQUIREMENT — QUALITY, UTILITY AND ECONOMY 
TE iat) (ma (ET Ss] 
HI eH face 
| STEEL Cl] STEEL | (1 | STEEL St) STEEL PARTS 
ve) LS = LOCKERS | [4 CABINETS | 1] SHELVING [Esc BIN UNITS 
=e - eee 








UPREME STEEL EQUIPMENT CORP. ° 53rd Street and Ist Avenue °* Brooklyn, N. Y. 
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INJURED MAN AN EMPLOYEE 


@ Furniture in a real estate office 
was to be moved into another build- 
ing and the owner contracted with 
a truckman to do the work. The 
truckman then employed a helper 
When the safe from this office was 
being pushed from the truck over 


“Whe Salt Lich 


MONTHLY MUSINGS ON SALESMEN § 
AND THEIR PROBLEMS © 


by L. R. ADDINGTON, vice-president 
stock sales, Art Metal Construction Co. 


@ There IS A definite pattern to 
creating sales which when followed 
will produce more sales for the sales- 
man who has the responsibility of 
finding a need for his products and 
then convincing the prospect that it 
will pay his company to own the new 
product. 

The pattern of creative selling in 
the area of office equipment can fol- 
low the steps below: 

1. Find out whether there is a 
need by observation, inquiry and 
conversation with the individual who 
is responsible for the use of your 
products. 

2. Be constructive in your conver- 
sation, never critical of what the 
prospect is now using 

3. When the prospect shows inter- 
est to the extent that you are given 
an opportunity to make a submission, 
it should be made on the basis of 
knowledge gained from a specific 
study of the conditions under which 
the equipment will be used 

4. Present your submission to the 
individual or the committee who will 
make the decision to purchase. Your 
effort and work cleserve a hearing 
with those people who make the final 


decision. 

5. Your proposal should be com- 
pletely confidential, between you and 
your prospect. 

6. When _ purchas 1as_~—s beeen 
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What the Courts Say 


CASE HISTORIES REPORTED BY 
ALBERT WOODRUFF GRAY 





planks into the new building the rear 
wheels slipped from the planks and 
the safe fell against this helper pin- 
ning him against the wall and inflict- 
ing injuries from which he died. 

In its decision that this man was 
an employee and his estate entitled 
to the benefits of the Workmens’ 


made, the salesman should work as 
hard to have the equipment fulfill 
every expectation of the customer as 
he did to’sell it. Nothing is more 
creative in the whole field of selling 
than the satisfied customer who en- 
thusiastically commends you, your 
product, your company's policy and 
service to his business friends. 

When the salesman services the 
prospect in need, the customer will 
serve the salesman by deed! 


“Help me. too” 


L igi | 
i) 
Py 3 


3 






Compensation Act of that state, the 
court said of the defense that the 
injured man was an_ independent 
contractor and not an employee. 

“The test by which the relationship 
of the parties is determined is the 
right of control. A servant is one who 
is employed to perform a service in 
which he is subject to the employer's 
control as to the details of the work 
An independent contractor under. 
takes to do a specific piece of work 
for another without submitting him- 
self to such party's control as to the 
details and binds himself only as to 
the result. 

‘The real estate operator kept an 
office as a place in which to trans 
act his real estate business. The of 
fice was the means which he used te 
carry on his business. Injuries to an 
employee while engaged in the worl 
of supplying the means by which the 
employer carries on his busines 
result from risks to which such em 
ployment exposes him and therefore 
arises out of and in the usual cours 
of the employer's business. Sud 
means may include an office, store 
factory or other structure used for th 
business purposes of the employer 


Byhardt V. Ballord, 296 N. W. 304 
Minnesota. 


Fight Against Polio 
Far From Over 

[The National Foundation 
for Infantile Paralysis has 
an urgent plea this 


of the 


remind- 


issued 
yeal for support 
March of Dimes. 
ing everyone that the fight 
against polio is not over. 
VW hile a vac ine has been 
developed, there is need for 
more research to develop a 
more permanent vaccine: 
there is need to assist the 
thousands of persons already 
stricken with the disease: 
there is need to train tech- 
nicians and workers for po- 
lio hospitals, and there is a 
need for an educational pro- 


JOIN tue MARCH OF DIMES 








gram to increase public de 


mand for polio protection. 
GENER 
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the 
ident 
: 
nship 
; the 
who 
ce in 
yyer’s 
work 
nder: 
work 
him: 
o the 
as to 
pt an 
trans 
e of Units are 36” 
ed t wide, 90” high ... hold 
up to nine adjustable shelves 
to an can be used for any size installation 
wort 
h the 
sines 
1 em Vleta/ solution to 
refore 
oot OFFICE SPACE 
Sud PROBLEMS 
store 5 
or Where file references are to the complete 
yer file in a subject folder, Shelf Filing offers 
space savings of 50% or more, with faster 
304 filing, fewer errors in filing service, and 
lower initial investment. 
In your customers’ interest and your 
own, check all the engineering features 
0 of the Art Metal line. See for yourself how 
68 years of experience in manufacturing 
library shelving pays off in greater savings 
ion and greater efficiency. 
has Remember, too, that Art Metal offers a 
his complete indexing service and a complete 
the line of indexing products. You will want F 
nd- to take advantage of this because proper Write for your free copy of AD 2287-55. This 12-page booklet 
ght indexing is vital in producing maximum will give you complete details on Art Metal Open File Shelving 
value and service from your Open File and recommended indexing systems. It shows typical installation 
pe installations. Write us for details. photos, explains how to order. 
D | 
ne; This is another product that 
= Art Metal Planning Service helps you sell 
at 
ise 
ll ART METAL CONSTRUCTION CO. 
0 
‘ a Jamestown 8, New York 
pro- 





ym 
GENERAL OFFICE AND EXECUTIVE DESKS + CORRECT-SEATING ALUMINUM OFFICE CHAIRS - FILING EQUIPMENT - WABASH FILING SUPPLIES - POSTINDEX VISIBLE INDEX CABINETS AND SYSTEMS 
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leading desk manufacturers 
sell desks equipped with 


Oxford PENIAFLEX” 





Oxford 





PENDAFLEX” 
best by field test! 





A typical Pendaflex ® 
installation in 

the distinguished 
contemporary 
Document Suite 

by 

The Leopold Company, 
Burlington, Iowa 


It’s getting so you can’t open a deep desk 
drawer and not find Pendaflex. And 
rightfully so! Pendaflex adds value to a desk. 
Pendaflex is work-conserving—20% faster 
filing by actual test. Pendaflex reduces 

7 filing motions to 3. Pendaflex adds to 

the desk owner’s sense of pride in having the 


best in appearance and service. 


No wonder more and more desk 
manufacturers have found it wise to 
equip their lines with Pendaflex— 


installed at the factory. 





OXFORD FILING SUPPLY COMPANY, INC. 


Clinton Road, Garden City, N. Y. 


214 Tyler Street, St. Louis 6, Mo. 
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reason why 
I sell the 
Burroughs 


line is... 


This trademark identifies a 


leading business machine dealer 


Burroughs was first 
with a Ten Key in colors!” 


Today’s trend in business machines 
is toward color! So profit minded 
dealers stay ahead of the times by 
featuring the Burroughs Ten Key. 
It was the very first adding ma- 
chine (thousands upon thousands 
are now in use) to offer your 
customers a choice of colors— 
Alpine Blue, Sea Mist Green, Capri 
Coral and Amber Gray. In all other 
ways, too, it’s the most modern 
ten key you can stock. It’s split- 
second fast. Light. Compact. 
Whisper-quiet. Electric, naturally. 


Burroughs backs you up with 
plenty of advertising power, too. 
A steady drum-fire of advertis- 
ing in top-circulation magazines. 
Award-winning direct mail litera- 
ture. Eye-catching counter and 
window displays. And all the sales 
promotion help you need from your 
own Burroughs dealer representa- 
tive. Get the facts on the dealer- 
ship with a present and a future! 
Write to Burroughs Corporation, 
Detroit 32, Michigan. We'll help 
your business grow from there. 
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Even routine benefits of the Peerless Franchise 





Makes the Big Selling Jobs 
Easter! 


—“* 





Mr. “Peerless Dealer U. S. A.” 
referred to in Mr. Noble's 
letter which reads as follows: 





**On behalf of all the Peerless Dealers in the United States, may | thank 
you. The writer has been in the office equipment business since 1926. 
Hundreds of price lists from numerous manufacturers have strained his 
20-20 vision. Finally, a manufacturer has printed a price list that is a 
joy to read and easy fo consult 


That’s right, even routine benefits of the Peerless Franchise make selling easier. True, 
the industry’s outstanding combination of metal office furniture styling and construction 


gives you a combination that’s hard to outsell . . . but competitive selling calls for other 
important factors under any franchise. Consider the Peerless leadership in color stylizing 
. . . in competitive product pricing . . . in sales literature aids . . . in all the factors that 
make the Peerless Franchise so valuable. 

Yes, even routine benefits like easy to read . . . easy to 

consult .. . easy to quote price lists. 


It will pay you well to consider all the advantages, big 
and small, of the Peerless Franchise. 






Ask for the facts now. 


PEERLESS 


STEEL EQUIPMENT CO. 


6600 Hasbrook Ave., Philadelphia 11, Pa 
New York « Chicago « Dallas *« Los Angeles 
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ise _- 


it all adds up to 
a low cost 

high quality 
product...the 


new 
Regna 
itemizing 
cash 
register 


a cash register, 
adding machine 
and simplified 
bookkeeping 

4 machine 

ALL IN ONE 
STREAMLINED UNIT! 


Ideal for all small and medium 
sized retailers—a superb quality 
product in the low price class. 
Compact, sturdy, precision-built; 
manual or electrically operated 
models in green or ivory. 


« Customer gets itemized 
receipt of each item purchased; 
Regna simultaneously records 
copy for owner « Sale Total and 
Grand Total are automatically 
registered and recorded; total 
receipts can be instantly 
checked any time « Single item 
key records single item sale in 
one swift operation « Non-add 
key allows use as adding machine 
—without affecting Grand Total 
« Customer counting device 
shows volume of daily traffic 

¢ 6 designating keys for clerks, 
departments, special items « 
Lock for Grand Total and Sub 
Grand Total—and for tape « 
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zing 
that 


| 
ee Individual keys for Charge 


Sales, Paid-Out, Non-space 
and Repeat operations. 








Complete stock of Regna parts available throughout the U.S. 
ee 


Regna Cash Registers, Inc. 
175 Fifth Avenue, New York 10, N. Y. 


Gentlemen: 
Please send more information on the new Regna itemizing Cash 
Register and outline advantages of becoming a Regna dealer. 


a i 





IN CANADA: Regna Cash Registers of Canada Ltd., 704 Notre 
Dame St. W., Montreal, Que., and Business Equipment Machines, { 
489-R King St. W.. Toronto, Ont. Address 


OUTSIDE CONTINENTAL U.S.: " ‘ ’ ; 
Norway Ss Jorgen &, Glen, Sex Sev, Semen | CP cscdvibtedncctntchaeientanscidaliinlindinansinebiiains Zone 2 ee 
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in Other Lands 


NOTES AND NEWS FROM BRITISH ISLES 
By S. E. Rhodes 


Lancashire Press Agency, 277 Corn Exchange Buildings 
Fennel Street, Manchester 4, England 
Manchester, December |! 

The Stationers’ Association of Great Britain and Ireland 
who are promoting the Second Annual Stationery Trade Fai! 
to be held at Blackpool February 6 to 10, announce that prac 
tically all space for the event has now been allocated and 
fewer than 12 stockrooms remain vacant 

Together with the Fancy Goods Fair, which is also being 
held in Blackpool at the same time the total exhibitors will 
comprise nearly a thousand, making the combined event the 
largest of its kind ever to be held, it is claimed. 

Some of the firms who will be present at the fair are: John 
R. Ainsworth, Ltd.; Atlas Lace Paper Company; B. & §S 
(Manufacturing & Distributing) Company, Ltd.; Blick Office 
Equipment Ltd.; Bowler Products, Ltd.; British Olivetti, Ltd.; 
British Patent Perforated Paper Company, Ltd.; British Type 
writers, Ltd.; Michael Butler; Conrad Press, Ltd.; Alex. Cowan 
and Sons, Ltd.; Croid, Ltd.; Cross and Company, Ltd.; Dailley 
and Company, Ltd.; Dargue Bros., Ltd.; Thomas De La Rue 
and Company, Ltd.; Dennison Manufacturing Company, Ltd.; 
John Dickinson and Company, Ltd.; Henry Elwin, Ltd.; Eng 
lish Numbering Machines, Ltd.; Errington and Martin; Ester 
brook Pen Company, Ltd.; Everite Pencil Company, Ltd.; 
Eversharp, Ltd.; Gambit Ceres; Stanley Gibbons, Ltd.; Gosh- 
eren (sales), Ltd.; Green, (fancy papers) Ltd.; Gutteridge Samp 
son, Ltd.; L. and C. Hardtmuth, (Gt. Britain) Ltd.; Hartley 
Reece and Company, Ltd 


Others Represented 


John Heath and Company, Ltd.; Hunt and Broadhurst, Ltd.; 
Hutson Bros., Ltd.; Insley, (London) Ltd.; Percy Jones, (Twin- 
lock), Ltd.; Samuel Jones and Company, Ltd.; Kent Nail 
Works, Ltd.; Kolok Manufacturing Company, Ltd.; H. B 
Langman and Company, Ltd.; Charles Letts and Co., Ltd.; 
Macniven & Cameron, Ltd.; Mansell, Hunt, Catty and Com 
pany, Ltd.; Mayflower Greetings, (Burton) Ltd.; Meglaplas, 
itd.; Miller and Lang, Ltd.; National Loose Leaf Company 
Ltd.; Neatex Products, Ltd.; Newton Mill, Ltd.; Office Ma 
chinery, Ltd.; Oppenheimer Casing Company, (U. K.), Ltd.; 
Parker Pen Company, Ltd.; P. P. Payne and Sons, Ltd.; Perry 
and Company, (Pens), Ltd.; Pirie, Appleton and Company 
Ltd.; Recreations, (RCL) Ltd.; Reeves & Sons, Ltd. 

Remington Rand, Ltd.; Rexel, Ltd.; Richardson-Nicholls 
Company, Ltd.; Russell Stationery Company, Ltd.; Scholl Pens 
Ltd.; Setten & Durward, Ltd.; W. A. Sheaffer Pen Company 
(England) Ltd.; T. J. & J. Smith, Ltd.; Spicers, Ltd.; Spirollo, 
Ltd.; Standard Office Supplies Company; Swan Mill Paper 
Company, Ltd.; Sylko Paper Converters, Ltd.; Tollit & Har 
vey, Ltd.; Trade Loose Leaf Company, Ltd.; Unique Pen Com 
pany, Ltd.; Venus Pencil Company, Ltd.; John Walker and 
Company, Ltd.; Waterman Pen Company, Ltd.; George Water 
ston & Sons, Ltd.; T. Webster and Company, Ltd.; Andrew 
Whyte & Sons, Ltd.; Winsor & Newton, Ltd.; World Dis 
tributors, (Manchester) Ltd 


x ye vy ve 
“ a ae at 


catalog entitled “From A Paper Clip 


A comprehensive 
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Representatives of office equipment concerns 
abroad, visiting in the United States, are cordially 
invited to make the offices of this journal their 
headquarters. The staff at the main office, 600 W. 
Jackson Blvd., Chicago, and the staff at the branch 
headed by G. C. Wheeler at 1023 Pershing 
Square Bldg., Pershing Square, 42nd St. and Park 
Ave., New York, will be happy to be of any pos- 
sible service. While the facilities at New York are 
not so many as at Chicago, there will be found 
the same desire to serve. 


to A Complete Office”, is published by Messrs. D. Matthews 
& Son, Ltd., office furnishers, Liverpool. 

This catalogue is one which is well worth requesting, and 
I know that a letter to the firm in question will result in one 
being sent to you. 


New retail establishments continue to be opened. One 
such firm is “Typewriters”, 65, Oxford Road, Manchester. As 
the name implies, the em shasis is on typewriters and machines 
may be hired as well as bought 

But other things apart from typewriters are sold, including 
stationery and office equipment generally. The picture, which 
shows the interior, has one or two features of interest. On the 


ieee 


4, 





» 


. is the descriptive name of a new retail firm 


“TYPEWRITERS” , . 


in Manchester. 


back left, for example, may be observed a mirror, which 
gives the impression of “length” and roominess to the shop 
interior. On the right hand side wall, too, is another mirror, 
and from the photograph at first one may be forgiven for 
thinking that this is another window. It is, in effect, a reflec- 
tion of the window curtain seen on the right of the photograph. 


Gay Prints Help 


Cream is the predominant color motif and the shop is 
furnished in contemporary style. In particular one notes the 
modern curtain material. These gay, colorful, contemporary) 
prints make the interior of the shop, after dark especially, a 
gay and inviting affair. 

Ihe door into the back premises of the shop is centre back 
Here again, however, note how, instead of plain wood panel 
ling, or instead of frosted glass, the use of contemporary 
prints enables the centrepiece to conform with the general 
interior atmosphere. 

The lady at the desk who is so busily engaged in typing 3 
telephone message, has the phone resting on her shoulder with 
the help of the simple aid which may be seen attached to the 
phone 

* £ & & F 

Another newly-opened establishment along the Oxford 
Road, Manchester, is W. H. Preece and Company, Ltd. Thi 
firm is an old-established one, and formerly had shop and show 
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ne the most complete line of carbon papers and inked 
othe ribbons. Manufactured under the careful analyza- 
ily tion of electronic and other quality-control devices 
a - - - AND - - - packaged in the new "SELL-POWER” 
fr packages, all M & V products guarantee greater 
oral profits through greater sales through greater cus- 
enera tomer satisfaction. 

ping ! M&V MEANS MORE VALUE 
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now 


Al ARTE RR 


with the amazing durability of 


Nvlo-Saran 


100% NYLON-AND-SARAN FABRIC 


THE ONLY 


Harter's No. 
66 Executive 
Posture Chair 
covered with the 
rich Tiffany pattern of 
Boltafiex Nylo-Saran. 
Features foam rubber 
cushioned seat, 
arms and back; 
exclusive one- 
piece formed 
sheet steel 





base and 

baked enamel! 

finish. By 

Harter Corp., 

Sturgis, 

Mi hi SALES OFFICES: Chicago, 747 American Furniture 

ic igan Mart; Cleveland, Ohio, 7306 Wade Park Ave; 

Miami, Fla., 113 N. East 9th St., Philadelphia, 405 
Vine St.; los Angeles, 1601 So. Compton Ave.; 
San Francisco, 498 Alabama Ave.; Portland, Ore- 
gon, 11945 S. W. Douglas St. (Beaverton); Salt 
lake City, Utah, 525 W. First South; Phoenix, 
Arizona, 1249 W. Pepper Place (Mesa); New York, 


45 West 34th St.; Buffalo, N. Y., 1200 Niagara St.; 
Jamestown, N. Y., 929 Monroe St.; Denver, Colo- 
rado, 3076 Ames St throughout 
Canada by A. B. Caya Ont 


Represented 


ltd Kitchener 


available! 


the distinctive styling of 


A Harter Chair keeps the best 
company. And the best company a 
chair can keep today is BOLTA- 
FLEX NYLO-SARAN one of 
the most exciting upholstery fab- 
rics ever designed for office 


furniture 


Harter covers its distinctive furni- 
ture with BOLTAFLEX NYLO-SARAN 
because this remarkable new fab- 
ric delivers that rare combination 
of luxurious beauty and rugged 
durability. NYLO-SARAN blends the 
finest qualities of two of the most 
outstanding fibres ever to come 
out of a test tube: the strength, 
wear-resistance and sure-fire sales 
appeal of NYLON the abra- 
sion-resistance, the washability 
and remarkable stain resistance of 
BOLTAFLEX-SARAN. That's why 
BOLTAFLEX NYLO-SARAN' means 
more volume sales for you! 


VACO 


VIRGINIA 
FIBRE CORP. 


GENERAL OFFICES 
625 Ward St., High Point, N, C 
FACTORY: Petersburg, Va 
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No. 6692 
Top size — 913%4” x 42” 


Beautiful and Distinctive 
in Styling 


Here it is! The new, modern, beautifully styled 
executive desk by All-Steel. Introduces an air of 
distinction to any office. Top has 
pleasing lines . . . gracefully contoured to provide 
the functional overhang. 


Enables the busy executive to hold 5 or 6 man 
conferences right at his own desk. Colorful Textolite 
or Linoleum tops with protective dent-free 
Styledge moulding. Available in two spacious 
top sizes to suit executive needs. 


Write for complete information... Franchise may be open in your community. 





AURORA, ILLINOIS 


Hyvecutive 


(\ nlerence DESKS 











Better Built 
for Better Business 

















9194" 





No. 6622 Desk Top Size 


No. 6683 has smaller top size 
83” x 39” 


Standard finishes —ASE Dawn Gray, 
Stylite Tan, Mist Green and Green. 





room at 27, Brown Street, Manchester. Due, however, to the 
expiration of lease, the headquarters had to be moved. 

The new showroom, much bigger than the previous one 
enables a more varied range of office equipment to be seen 

The picture shows a general view of the showroom. A fea- 
ture which may be noted is the arrangement for display of 
typewriters. The specially-designed and equipped shelves on 
the right, run the whole length of the showroom 

As will be seen, each wall-display of this nature has its own 
lighting unit and a chart containing a picture of some aspect 
of typewriter production, or advertisement 

An official of the firm of W. H. Preece’s, said that they 
were finding these dispiay units very effective indeed for in 
creasing sales and in addition they utilized space which would 
otherwise be wasted. 

The furniture seen in the 
bess. 

D. N. 


photograph, incidentally, is Ab 


showroom, 
He believed 


Lawson, the manager at Preece’s new 


said that the move had proved well worth while 





NEW SHOWROOM ... W. H. Preece and Co., Ltd., Manchester 


recently moved into a new, enlarged showroom. 


space if 


he said, in having plenty of display possible. They 
encouraged people to come along and “see for themselves” and 
there was no pressure brought upon them to buy at all. The 
“browsing” idea which has so caught on in _ bookshops, 
whereby passers-by are encouraged to look-in, stroll around, 
and then carry on their way, has proved to be a good system, 
because if not then, the made a mental 
note of a book or article which he must buy in the near future 

The idea is equally advantageous for stationers and office 
equipment distributors and dealers. Many a passer-by sees 
something in the window, is encouraged to look in, have a 
look round, probably enquires the price, looks at other equip 
ment, and the sale is effected very often several weeks late! 

But this first “sales-impact” is an important factor of 
“browsing.” It is essential, for example, that the shop interior 
shall be “intimate” and have a friendly-atmosphere; that the 
person in charge shall have that disposition which makes 
would-be customers feel these points are im 
portant and they all contribute to the sum-total of success 
or otherwise of “browsing” 

Probably another word for “browsing” 
tainly in many stationery 
mediate sales; with, as mentioned, articles of office equipment 
which are more costly, the sale may be effected some con 
siderable time later. But the first contact is vital, and display, 
interior lay-out, decoration, and atmosphere of the shop gen 
erally all contribute to this ’s establishment is par- 
ticularly fortunate in this respect 


‘browser’ usually 


welcome. All 


is self-selection. Ce1 


tems browsing is resulting in im 


The Preece 


f 


Some 107 firms—only ten fewer than 
ever show of its kind at Olympia, London, last June, and an 
all-time record for any similar display outside London—have 
booked space for the 43rd Business Efficiency exhibition to be 
held at Bingley Hall, Birmingham, from February 20 to 25 

Plenty of new developments will be seen, especially in the 
dictating machinery field. One new portable recording-dictating 


it the world’s biggest 
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machine, weighing only 734 lb., a development of the com- 
paratively new Baird Stenocord, provides 12 minutes dictation 
at a time on a re-usable magnetic belt which can be mailed 
at printed-matter mail rates. 

It has a dynamic microphone measuring 22 by 2 inches 
with a two-stage input volume control which is so improved 
that it may be used as a loudspeaker, a footswitch to control 
the machine; and a streamlined design which makes it essen- 


tially practicable for carrying on a business tour. Manufac- 
turers are Hartley Electromotives, Ltd., Ends 


Claud Potter, recently resigned from 
the board of directors of British Type 
writers, Ltd. He was sales director and 
secretary, and left to join the old-estab- 
lished wholesale office machine business 
of Taylor’s Typewriter Company, Ltd., 
London, as joint managing director. He 
will share the responsibility with Henry 
Taylor for the development of the or- 
ganization. 

Taylor's, by the way, was established 
in 1884, and has a wonderful record of 
service to the trade. 

Mr. Potter, well-known in the trade, is a past-president of 
the Typewriter (and Allied) Trade Federation of Great Britain. 

*¥ ££ &£ & & 





CLAUD POTTER 


The Office Appliance and Business Equipment Trades Asso- 
ciation elected its new officers for the coming year at the an- 
nual general meeting held in London recently. 

A. R. Carruthers, Addressograph-Multigraph, Ltd., was 
elected president and G. L. Mercer, Lamson Paragon, Ltd., 
becomes the new vice-president. 

Other members of the Council for 1955-56 will be: S. N 
Abbott, Abbott Bros. (Southall); F. F. Chishold, Milners Safe 
Company, Ltd.; The Hon. G.C.H. Chubb, immediate past 
president, Chubb & Son’s Lock and Safe Company, Ltd.; J. A. 
Cumming, Gestetner, Ltd.; B. F. Levett, Power-Samas Ac- 
counting Machines, Ltd.; L. M. Nation Tellery, Sumlock, Ltd,; 
E. C. Rylands, Carter Parratt, Ltd.; C. H. Shelton Cox, Percy 
Jones, (Twinlock) Ltd.; Major C. V. Wattenbach, Dictograph 
Telephones, Ltd., and W. B. Woods, the National Cash Reg- 
ister Co., Ltd. 

[he well-known Liverpool firm of D. Matthews and Son, 
Ltd., shop office and hotel furnishers, have changed their 
address to 61-63, Dale Street, Liverpool, 2. 


Atkins Directs Burroughs Overseas Plants 

Robert A. Atkins has been appointed director of overseas 
manufacturing for Burroughs Corporation, a newly-created 
staff position under the vice-president in charge of manufactur 
ing, it has been announced by William J. Delahanty, vice: 
president. 

Mr. Atkins has been co-ordinator of manufacturing engi 
neering and production control since 1953. He is being suc 
ceeded in that post by Henry C. Curtis, who has been nameé 
director of domestic industrial engineering and production 
control. 

In his new post Mr. Atkins will direct and co-ordinate man: 
facturing programs in overseas plants owned by the pareml 
company or its subsidiaries. Burroughs has plants in Strathlev 
en, Scotland; Nottingham, England; Pantin, France, and Sa0 
Paulo, Brazil. 


Opens Firm in Monterrey, Mexico 

Elizardo Garza writes from Mexico that his office suppl) 
business has been transformed into a mercantile company ané 
as of October, it will be known as Elgar, S.A., Office Supplies 

[The company has also been moved into new quarters 4 
Villagran 110 Sur (South), Apartado 1838, Monterrey, N.L. 
Mexico. The firm handles the Underwood line of typewriter 
and business machines, Heyer duplicating machines and accef 
sories, and a full line of calculators, safes, registers, and offic 
and institution furniture. 
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se etsells Office. Got the Year End Filing BLUES? 


ailed 
. 
ches Furniture Prospects 
oved 
ntrol Althoug! business indicators point 
ssen to another ir of record activity in the 
ufac ofice furniture industry, competition 
among office furniture dealers for a 
larger share of the business man’s dollar 





isexpected to be keener thanever in 1956. 
Modern selling and merchandising 


technique ill certainly be essential. 
And dealers will depend more than ever 
upon the impact of national business 
magazine advertising to direct office 


furniture prospects to their stores. 
The Corry-Jamestown Mfg. Corp., 














makers of “‘Steel Age”’ steel office furni- 
ture, has announced the largest business 
magazine advertising program in its 
history. [he schedule of dealer-support- 
ER ing national advertising includes the 
regular use of full color and two color ads Chine 
nt ol in Newsweek, Management Methods 
ritain and Office Management and other lead- ‘—— 
% % ing business publications during 1956. S h N Yy Ri h bd h Thi 
Asso] 2 Millon Impressions par Ad fart the New Year hight with {his 
le an Each ad of the Steel Age 1956 cam- ae ee 
paign will be seen by over 2,000,000 men N ba | 
was in American business and industry e@W | e e ectfor 
Ltd men who exert definite buying influence ” 
in the selection and purchase of office = 
S. N furniture. [he Steel Age national adver- 
s Safe tising program also includes magazines 
past directed to such highly profitable office 
-J.A. furniture markets as banks, schools, hos- 
s Ac- pitals and other expanding institutions. 
» Ltd; Files in the Spotlight 
Percy [he first advertisment of the Steel 
graph A ye 1956 campaign appears on the right. 
1 Reg lieing in with the current seasonal in- 
crease in hile buying, the ad features the 


well-known Steel Age line of quality- 
d Son, built Grade “A” Files. It points up the 
| their efficiency and long run economy of buy- 
ing good files, and files that are specif- 
cally designed for the filing they are to 
accommodate. 














The Dealer’s Part 
veres Like all Steel Age business paper ads, | 
createe = this January advertisment directs pros- 
actu pects to their local Steel Age Dealer’s 
VICE cor Fela seo @ 
y a - a en . a Mosr filing headaches are caused by trying to keep a// of your records 
g engi which offers a free copy of the new Steel | in one or two types of files. Today, you can buy popular Steel Age 
ng 80 Ase File Selector brochure. Corry- | Grade “‘A’’ files in quality-crafted styles especially designed to efh- 
nameé Jamestown maintains a closely coordi- | ciently accommodate every office form from index cards and legal 
ductiot nated program of inquiry follow-up with | documents to microfilm and checks. The saving in space, work and 
steel Age dealers. money will amaze you! Your Steel Age Dealer has good selections of 
—_ Your Copy Is Waiting! a 1956 Steel Age » rye Br 5 Files — Visit him soon . . . and in the 
ain If you would like a personal copy of | meantime, send for your free copy of the new Steel Age File Selector. 
ad Se this new Steel Age Grade “A’’file bro- 
chess, inst doce a none te thedweetis. | 0 tti(‘(<(‘ mii | 7 ee steeeeeeees 
ing Department, Corry-Jamestown Mfg. Corry-Jamestown Mfg. Corp. . 
Corp., Corry, Pa. It contains illustra- Corry 11, Po. : 
tions of 24 different styles of Grade “‘A”’ . 
, files—models to accommodate virtually Fae GRE On 0 Ren clay of peer ae : 
SUPP every for al in GA Gale I * File Selector, without obligation. “ 
ny aol We would also be glad to tell you ee 
upp about the complete Steel Age Dealer | MFG. CORP, CORRY, PA, > Nome. ; 
Mal ae cae om Gcsanas et ee Branch Offices: Se 
ewrit@™ ture sales and profits this ae wie Atlanta + Boston + Chicago + Street___ : 
i acceé “The Quality Choice of Modern Offices” Dallas « Detroit * NewYork ~~ City State : 
d offic Steel Age! May we hear from you? | Oakland « Philadelphia + Seattle .. 1... see eeeeeeeneeceneeeeeees see 








& industry Meetings 


Philadelphia Stationers 
Hold 50th Annual Banquet 


Some 325 members, their wives and guests attended the 
50th annual banquet, entertainment and dance of the Philadel 
phia Stationers Association on November 17 in the Penn- 
Sherwood Hotel, Philadelphia, Pa. 

A reception was held in the Della Robbia Room adjoining 
the ball-room where cocktails were courtesy of the 
Penn-Mar-Va Travelers Club 


served 


Welcomed by Whitesel 
Brooks Company, Philadelphia, 
extended a cordial welcome and thanked Chairman Irving A. 
Roth, Roth Bros., Philadelphia, and Joseph O’Brien, William 
Mann Company, Philadelphia, and members of the banquet com- 
mittee for doing a splendid job in arranging the evening’s festivi- 
ties. Mr. Whitesel introduced the following guests at the head 


President Robert Whitesel, 


table: James Bryan, E. M. Bryan Company, Washington, 
D. C.; Mrs. C. W. Lukens; A. Behrend, Lucas Bros., Balti- 
more, Md.; Mrs. Irving A. Roth; Charles W. Lukens, Yeo & 


Lukens Company, Philadelphia; Mrs. J. Bryan; Irving A. Roth, 
Roth Bros., Philadelphia; Mrs. A. Behrend; J. A. Busch, Balti- 
more Stationery Company, Baltimore, Md.; Mrs. L. B. Herr; 
Charles Newcomet, C. F. Heller Bindery, Reading, Pa.; Mrs 
J. A. Busch; Larry B. Herr, L. B. Herr & Son, Lancaster, Pa.:; 
James Curran, Eagle Pencil Company; Mrs. J. J. O’Brien; 
Edward Eisenstein, Shanahan & Company, Philadelphia; Mrs 
R. Whitesel; Paul E. Burbank, NSOEA; Mrs. P. Steever: 
Robert Whitesel, Brooks Company, Philadelphia; Mrs. P. E. 
Burbank; Paul F. Steever, Office Equipment Company, Har- 
risburg, Pa.; Mrs. E. Eisenstein; Ernst Abe, Jr., Wm. F. 
Murphy’s Sons Company, Philadelphia; Mrs. J. Curran; Joseph 
O’Brien, Wm. Mann Company, Philadelphia; and Mrs. Ernst 
Abe, Jr. 


Burbank Brings Greetings 
vice-president of NSOEA, 
NSOEA executive group 
next half century will be 


Paul E. Burbank, executive 
brought greetings to all from the 
and expressed the hope that the 
even greater than the past 

President Whitesel upon Past President Charles A. 
Newcomet, The C. F. Heller Bindery, Reading, Pa.. and on 
behalf of the association presented him with a gift. Chairman 
of the banquet committee, Irving A. Roth, Roth Bros., Phila- 


called 


= 


“oa, ". 


delphia, welcomed out-of-town guests, evidence of the close 
and lasting friendships made in the industry. 

Committee members were: 

Banquet chairman, Irving A. Roth, Roth Bros., Philadel- 
phia; Louis Teti and Alec Bailine, both of Roth Bros.; Joe 
Mack, Hoskins Company; Fred Decker, C. F. Decker, Inc; 
Joseph O’Brien, Wm. Mann Company; Thomas Crilley, Jr, 
Wilson Jones Company; Joseph Dunn, Wm. F. Murphy’s Sons 
Company, and Ben Wachtel, Parker Pen Company, all of 
Philadelphia 


Curran Heads Entertainment 
James W. Curran, Eagle Pencil 
Warshaw Manufacturing Com- 
Esterbrook Pen Company; Jack 
Frank Sheehan, Eberhard 


Entertainment chairman, 
Company; Robert Johnson, 
pany, Inc.; John B. Basford, 
Pinkerton, Hoskins Company, and 
Faber Pencil Company. 

Officers of the association are: president, 
Brooks Company, Philadelphia; first vice-president, Paul F, 
Steever, Office Equipment Company, Harrisburg, Pa.; second 
vice-president, Ernst Abe, Jr.. Wm. F. Murphy’s Sons Com: 
pany, Philadelphia; third vice-president, James W. Curranj 
Eagle Pencil Company; treasurer, Edward Eisenstein, Shana- 
han & Company, Philadelphia, and secretary, Joseph O’Brien, 
Wm. Mann Company, Philadelphia. 


Robert Whitesel, 


Horder’s 20-Year Club Elects 
Marguerite Higgins as President 


For the first time in its history, thé 


20-Year Service club of Horder’s 
Incorporated, 54-year-old Chicago of 
fice supply firm, has a woman as iff 


president. Miss Marguerite (Peggy) Hig 
gins (pictured) was elected to the officé 


at the club’s annual dinner meeting 
recently. 
Miss Higgins, who is general cred# 


and a veteran of 35 years ser¥ 
Stanley Ohlman, a 48 
John Gustafson was electeg 


manager 
ice, succeeds 
year veteran. 





vice-president. 
Three new members were 


added to the club’s roster at tht 
Ed Brockob and Herbert Wellmag 
were all presented watches to commemorate the occasion 
Harold W. Jacobson, president, made the presentation. Af 
additional 17 as received service pins for five ant 
10 year service records. In all, the club now has 48 membeg 
with 20 years or more service | 


dinner. Marie A. Petrine, 


Luggage and Leather Goods Show Set 
The 1956 National Luggage and Leather Goods Sho¥ 


sponsored by the Luggage 
of America, Inc., will take place February 
New York City Trade Show building. 


12-16 in the n 


} 


and Leather Goods oye 


& ‘eae 


Lf TY Wire T! ac A Per 


Head Table at Philadelphia Stationers Ass'n. 50th Anniversary Banquet... 


bene 


E. M. Bryan Co., Washington, D. C.; 
Mrs. C. W. Lukens; A. Behrend, Lucas Bros., Baltimore, Md.; Mrs. 
Irving A. Roth; Charles W. Lukens, Yeo & Lukens Co., Philadelphia, 
Pa.; Mrs. J. Bryan; Irving A. Roth, Roth Bros., Philadelphia; Mrs. 
A. Behrend; J. A. Busch, Baltimore Staty. Co., Baltimore, Md.; 
Mrs. L. B. Herr; Charles Newcomet, The C. F. Heller Bindery, 
Reading, Pa.; Mrs. J. A. Busch; Larry B. Herr, L. B. Herr & Son, 


Lancaster, Pa. 


FRONT ROW—James Bryan 
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Eagle Pencil Co.; Mrs. J. J. O'Briefl 
Edward Eisenstein, Shanahan & Co., Philadelphia; Mrs. R. Whitest) 
Paul E. Burbank, NSOEA; Mrs. Paul Steever; Robert White 

Brooks Co., Philadelphia; Mrs. Paul E. Burbank; Paul F. Steeval 


REAR ROW—James Curran, 


Office Equip. Co., Harrisburg, Pa.; Mrs. E. Eisenstein; Ernst At 
Jr., Wm. F. Murphy's Sons Co., Philadelphia; Mrs. J. Currat 
Joseph J. O'Brien, Wm. Mann Co., Philadelphia; Mrs. Ernst Abe 
Jr. 
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FRAMEWORK 


that Counts 





VIAXTWAK. 


STAX OD STRONG. Strong because heavy-gauge rustproof 
channel steel side plates ¢ carry weight at four equal points, front and rear . 
this gwes vertical strength. Strong because steel stackers fit snugly into 
place to give horizontal strength. Strong because key-hole-slotted side plates 
interlock units side by side... this giwes an entire file bank double strength. 


Sell THEIR STRENGTH . .. Strength is the most important consideration for 
dealers selling transfer files. Sell THEIR ECONOMY ... The strength of steel, 
combined with the economy of best quality corrugated fibre-board gives you 
an efficient file, at a reasonable price. They’re handsome too! .. . in fade- 
proof bankers grey finish with rustproof metal drawer pull they look well even 
in the front office. Sell THEM AS SPACE-SAVERS... you can stack STAX ON STEEL 
up to 25 units high, right to the ceiling and save plenty of valuable floor space. 
They interlock tightly without waste of lateral space. 


Pictured at right 

is part of an 
installation of 6100 
STAX ON STEEL file units 
In the file rooms of 
Boeing Airplane Co. of 
Wichita, Kansas. They 
stack them 12 high, 

to the ceiling—and 
find that records are 
always neat, clean 


ond easily accessible 





STAX ON STEEL Transfer Files are available in Letter, Legal, Check and Tabulating Card 


sizes... the best transfer file you can buy...and sell! Send for Catalog and Price List. 






=F Laity BOX COMPANY 


— SERVING STATIONERS SINCE 1918— 
720 $. Dearborn Street 
Chicago 5, Illinois 
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IN 


They \I 


hang! —— 


THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 


If all your customers were aware that Guide-O-folders will 
save them up to 30° on their filing and finding, you would 
do a land office business. Right now — at transfer time — 
is the one time of the year they are most filing and finding 
conscious. Now is the time to demonstrate Guide-O-folders to 
your customers. If you will make an all out effort on Guide- 
O-folders you've simply got to make some real profits! Write 
for 4 page descriptive circular today. 


GUIDE SYSTEM & SUPPLY CO. 







335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC. 337 WINSTON ST., LOS ANGELES 13, CAL. 
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‘Time again. 


Transfile = 


STEEL FRONT FIBRE BOARD TRANSFER FILES 






Stacked by the hundreds or as 
single units TRANSFILE FILES 
are the low cost way to keep all 
records at finger tips. Each 
TRANSFILE FILE is a complete 
filing unit in itself. Because the 
weight of the drawer and con- 
tents is supported on steel, the 
units can be stacked as high and 
as wide as desired. The bottom 
> drawers work as easily as the top 
ones. Shipped flat, they fold to- 


gether easily and quickly with- 
i phe bolts or tools. You 3 STYLES 


will be gratified how well they 13 SIZES 


Fa, sell. Send us your order today. 





id 

_ GUSSCO — THE COMPLETE LINE 
1g OF FILING SUPPLIES. 

to High quality, competitively priced. 
e- Be sure your stocks are adequate for 
te the transfer time rush. Write for com- 


plete catalog. 


e] U) >) ad AH) ee Od me Ao 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 











ROCHESTER EXHIBIT . . This double 
booth exhibit was used by the John R. 
Bourne Co., Rochester, N.Y., at recent 
Rochester Business Show. On display were 
the new 9000 line Myrtle package desk 
plan with Boling chairs and Harter steel 
chairs is striking upholstery and finishes. 


Many View Rochester Business Show 
A successful business show was held October 20-22 in 
Rochester, N.Y., conducted by the Rochester Business Show 
Inc., with Robert E. Prather managing director. This exposi 
tion, viewed by thousands, was sponsored by the Rocheste1 
Chapter of the National Office Management Association with 
the co-operation of the Rochester Chamber of Commerce 
Exhibitors were: 
Addressograph-Multigra; M 
American Photocopy Eq Ma 


Co. Ma : 
John R. Bourne Co. McBe 
Charles Bruning C M slculating M 


Burroughs Corp. 
Commercial Con 
Ralph C. Coxhead Cort st ash Reg 
Cummins-Chicag tostat rk 
Davidson Sales & Ser 


ntr v J € r 


Agency - 
Demac Typewriter k it Rand 
Dictaphone Cort f Sperry Rand 
Diebold, Inc. Rex Rotary Dur 3t 
Ditto, Inc. Rochester Staty. ¢ 
Duplicating Produ Royal Typewriter ¢ 

Co. of Rochester mplex Time Recorde 
Edison Voicewriter t jard i stir 
Elliott Addressing Ma Mact 
Executone Systems ( tand x 
Felt & Tarrant Mfg 
Friden Calculating M 

Agency V 1 Systen 
The Haioid C wv Memindex 
Heinrich-Seybold Stat ; H. Wright and W 
International Bus. Mact Y & Erbe Mt 


Kee-Lox Mfg. C 
Magnetic Recordir 


Stationers’ Groups Fete 50-Year members 


The New England Travelers Club, Inc., an association of 
manufacturers’ representatives calling on the stationery trade, 
were hosts at a testimonial dinner tendered in honor of two 
of their associates who have recently completed 50 years in 
the stationery industry. 

The honored guests were Harry L. Chandler of 31 Curtis 
Ave., W. Somerville, Mass., president of the wholesale sta 
tionery firm of Adams Cushing & Foster, 29 Melcher St 
Boston, and William J. Driscoll, 6 Houston St., W. Roxbury, 


CONFER ON SALES .. . Bankers Box Co. 
holds annual sales meeting at Union League 


Club in Chicago. 
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Mass., recently retired sales representative of The Carter’s Ink 
Company, Cambridge, Mass. 

More than 125 guests, including representatives of the sta- 
tionery industry from all parts of the country, attended the 
dinner in the Georgian Room of the Hotel Statler, Boston, 
Mr. Chandler was presented with a set of hand hammered 
andirons and Mr. Driscoll was given an eight-day Seth Thomas 
chime clock in recognition of 50 years of faithful service. 

Representing the host New England Travelers Club was 
President Spencer F. O'Leary, Belmont, Mass. Representing 
the Boston Stationers Association was President James W. 
Hayes, Jamaica Plain, Mass. Representing the National Sta- 
tionery & Office Equipment Association was Regional Gov- 
ernor John W. Murray, Natick, Mass. Representing the Con- 
necticut Valley Stationers Association was Richard Kilpatrick 
of Hartford, Conn. Max L. Smith, Hyde Park, Mass., was 
chairman of the affair and John B. Dwyer of Marlboro, Mass. 


was toastmaster. 


Bankers Box Holds Sales Meeting 

Bankers Box Company recently held its annual sales meet 
ing at the Union League Club in Chicago. All Bankers Box 
company officers, sales representatives and office personnel 
were invited to attend. In attendance, as pictured, were: 

FRONT—Walter Nickel, secretary-treasurer; Jim W. Cooper 
Jr., southern representative with Bankers Box 22 years; H. Lj 
Fellowes, chairman of the board; Folger Fellowes, president, 
and John Fellowes, vice-president 

SECOND ROW-—-Bill Stoneberg and Frank Hubacek, reps 
resenting Frank C. Jacobi — Advertising Agency; R. C. Strafé 
ford III, southwestern representative; Arthur Frey, Fifth Dis 
trict representative; Merill Hasty, Northwestern representative 
Walter Podlin, junior salesman, home office; Frank Sorenson 
office manager; Earnest Eaton, office accounts department 
Tom Blattner, assistant office manager, and Ray Williams 
eastern representative. 

REAR—Heinie Sengbusch, Midwest representative; Johm 
Dweyer, New England representative; Bob Book, south? 
western representative; Jack Cooper, southeastern representat 
tive; Elmer Dinnsen; Heron Frey, Fifth District representativey 
Frank C. Jacobi, Frank C. Jacobi—Advertising; and Frank 
Rising, West Coast representative. : 

The only two representatives who could not be in attendance 
were Willis Clark, West Coast representative, and Charleg 


: 


Dwyer, New England. : 
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in numbering “4 | 
adibve rill - i hor 5 0 


The wraps are off — it’s the 
first of an exciting line of 
important new Roberts office 
necessities. And it’s a knockout! 


The 3-movement, ‘‘color-toned”’ 


FH AACA theese xellru 4 fectinrs - 


IWS STREAMLINED—first really new numbering machine, designed to “feel at home 
in today’s Office. With a smart, modern, long lasting all-chrome finish and color-coord 
nated to compliment every office scheme (choice of red or black) 


IT’S REALLY LIGHTWEIGHT —takes the drudge out of office routine—and cleverly compact 
to tuck away in any drawer 


$0 STURDY—all-stee| construction with machined parts and rust-resistant hard wearing 
chrome finish. Really built to last in the renowned Roberts tradition. Allows consecutive 
duplicate, triplicate, quadruplicate, and repeat numbering ... changeable at the flick 
of a finger... available in 5, 6, 7, 8 and 9 whee! models 





"g m 
ally pre. Sell Magazines acty. 


YES, ROBERTS LEADS THEM ALL—in looks, performance, value—and, is priced to sell ~Years cn! YOUr cust 
- Oung Omers 
.. profitably for you! ig ROBE 
RTS extagy | 


‘a 
SSnoidh. On — 

OFFICE & PLANT MANAGERS 

ROBERTS’ “SPECIAL SERVICE” 


DEPARTMENT WILL GLADLY 
HELP SOLVE ANY NUMBERING 
PROBLEM YOU HAVE... DON’T 
~ HESITATE-—CALL NOW! Established 1889 — “The No. 1 Name in Numbering 


ROBERTS NUMBERING MACHINE CO. 700 Jamaica Avenue, Brooklyn 8, N. Y.— MI 7-4600 





tod OTL” wi 
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An Important Message 
About Fair Trade 


We Feel that this is an appropriate time to give 
new emphasis to a Company conviction and restate a 


Company policy: 


7 The Esterbrook Pen Company believes that their 
customers are entitled to full-profit margins, that 
present margins are not excessive, that they 
should be preserved to the fullest possible extent, 
not only by the dealers themselves, but by our 


Company as well. 


2 The Esterbrook Pen Company will continue to 
actively support present Fair Trade laws 
wherever they exist. We will protect the resale 
price of Esterbrook products wherever it is legally 


practical to do so. 


This restatement of policy finds us still of the opinion that 
the maintenance of the dealer’s legitimate profit is in the 


best interests of both our dealers and their customers. 


We are sure we can count on your enthusiastic support 


of this policy. 


Gsterbrook 


AMERICA’S OLDEST PEN MAKER 


The Esterbrook Pen Company, Camden 1, New Jersey * The Esterbrook Pen Company of Canada, Ltd., 92 Fleet Street, East; Toronto, Onter TY! 
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R.C. Allen ............ 
as ge fa vl 


The Low Price of R. C. Allen Cash Registers is all the more amazing 
because of the many ‘“‘extra’’ efficiency features considered standard in these 
versatile machines. Most businesses, whether large or small, will find an 

R. C. Allen model suited to their requirements and satisfactory in both service and 
value. The preference for R. C. Allen quality makes an exclusive cash register 
franchise most profitable for dealers everywhere. Exclusive franchises in a few 


cities are still available. Write for details. 


R.C.Allen Business Machines, Inc. 


680 Front Avenue, Grand Rapids 4, Michigan 


TYPEWRITERS - CASH REGISTERS - ADDING MACHINES + SAFES: FILES - BOOKKEEPING MACHINES 
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Mr. & Mrs. L. C 
N.Y.; Lester Madan: 
Stationers Ass‘r H 
Mesdames G 

R. S. Meyers 
Mesdames Robert 
Max A_ Goldste 
Whittemore, Whole 
Co., Baltimore, Md 
Mrs. & Mr. B. C 
Mesdames J. E. | 
Marion Springer 
tioners Ass‘n Har 
president of W 
Joseph Jaret, Tutt 
Retailing 

G. Fred Griffith 
Paper Co Wast 


Wholesale Stationers Eastern 


District Meets in Atlantic City 


Haddon Hall Hotel in Atlantic City, N. J. was the scene 
of the annual eastern district regional Meeting of the Wholesale 


71 72 


Stationers Association October 


90 


PERSONALITIES AT 
EASTERN DISTRICT 
SESSION WHOLESALE 
STATIONERS ASS'N. 


Ralph A. Maish, Jr 
t Dennison Mfa. C 


semmell 


nway, Lor > 

Samuel Taubman 

Members: John W 
ing Pin Ticket ( 


Ir 


The meeting was originally scheduled to be held in Shawnee 
Inn, Shawnee, Pa., but recent floods caused the Inn to close 
its doors for the season. Despite the last minute change ol 
location, some 85 members, their wives and guests arrived on 
Thursday, the day preceding the date of the meeting, in ordet 
to enjoy a long week-end and take advantage of the warm 
sunshiny weather that prevailed 

An elaborate program was planned by the committees 
which included such recreational activities as putting contests 
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K.C. Allen ...-...-- 
alunys gues you fina vod 


You'd Expect a VisOmatic Typewriter to Cost More... yet, with all its 
exclusive features for speed, accuracy and efficiency, this fine machine actually 
sells for less than many standard machines. The R. C. Allen policy of giving the 
utmost in value at a practical price is one of the reasons why more and more 
dealers look to R. C. Allen for consistent profits. If you are interested in an 


exclusive R. C. Allen Typewriter or Cash Register Franchise, write us for details. 


R.C.Allen Business Machines, Inc. 


680 Front Avenue, Grand Rapids 4, Michigan 





TYPEWRITERS + CASH REGISTERS +» ADDING MACHINES + SAFES FILES - BOOKKEEPING MACHINES 
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president of W 
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G. Fred 
Paper Cc 
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Wholesale Stationers Eastern 


District Meets in Atlantic City 


Haddon Hall Hotel in Atlantic City, N. J. was the scene 
of the annual eastern district regional Meeting of the Wholesale 
Stationers Association October 21-23 


4 


90 


PERSONALITIES AT 
EASTERN DISTRICT 
SESSION WHOLESALE 
STATIONERS ASS'N. 


Ralph A. Maish 

Dennison Mfg 
Gemmell, Binney & Smitt 
Fis All-Rite on 


Bonny and 


Lorir 
el Taubman 
4 John 


The meeting was originally scheduled to be held in Shawnee 
Inn, Shawnee, Pa., but recent floods caused the Inn to clos 
its doors for the season. Despite the last minute change ol 
location, some 85 members, their wives and guests arrived of 
Thursday, the day preceding the date of the meeting, in orde 
to enjoy a long week-end and take advantage of the warm 
sunshiny weather that prevailed 

An elaborate program was planned by the committees 
which included such recreational activities as putting contests 
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K.C.Allen ...--.... 
als gus you fas val 


You'd Expect a VisOmatic Typewriter to Cost More... yet, with all its 
exclusive features for speed, accuracy and efficiency, this fine machine actually 
sells for less than many standard machines. The R. C. Allen policy of giving the 
utmost in value at a practical price is one of the reasons why more and more 
dealers look to R. C. Allen for consistent profits. If you are interested in an 


exclusive R. C. Allen Typewriter or Cash Register Franchise, write us for details. 


R.C.Allen Business Machines, Inc. 


680 Front Avenue, Grand Rapids 4, Michigan 
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4 CHAMPION CLASP 


Extra wide, heavily gu™m- 
med seams give greater 
on to contents . - 

n 24 sizes 
stock. 


protecti 
available } 
Parkraft or Cameo 
String and button fasten- 
ers available on all sizes. 














ove 400 


Styles, Sizes, Stocks 
and Weights of 


Quality Envelopes. 












VERTICAL FILE > 
POCKETS 


The ideal container for 
bulky correspondence - - - 
five piece construction in 
long-wearing leatheroid, 
letter or legal size in 1%, 
312, or 5% inch expan- 
















sion . + + Red Rope or 
cloth lined gussets. 





VERTICAL FILE 
«= JACKETS “ PIECE) 


An economical and dur- 
able jacket of Quality Tag 
stock or Red Fiber with 
full cut tab and added 
reinforcing at top edge. 
Letter and legal size with 
134 or 2 inch expansion; 
10 x 15 size with 2 inch 








expansion. 














<2 COMPARTMENT 
and FLAT MAILER => 


Heavy durable stock with 

e seams. 2-com- 

partment has cellophane 
windowed first class en- 
velope attached ..- avail- 
able in 4 sizes - - - Flat 
mailer available in 9 sizes. 








extra wid 
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“BEST SELLERS” 


ae f oaaligpease satisfied customers 

yp usiness for you. There’s 

é vality Park Envelope for every 

ogg ... for every month of the 

~- oe. eep a BETTER stock on hand 
ER BUSINESS in 1956. 


Sold Through Dealers Only 








Quality Pk 


Products 












DANE aN VsHODs 


General Office and Factory Quality Park, St. Paul 4, Minnesota 

Cc g 
icageo ce and erehouse, 564 ' ’ 
h Off Ww h W. Monroe St., Ch cago 6, ilinois 











- mele jilooul: 


set a new standard in office chair beauty, comfort and durability 











au - 
‘iy > 
Aristocrat “Receptionist” No. 223 
TILTING SEAT AND BACK Aristocrat ““Guest’’ No. 22 Aristocrat “Visitor” No. 21 
Illustrated in Elastic Naugahyde Illustrated in Elastic Naugahyde Illustrated in Elastic Naugahyde 
$58.60 list, in Zone 1 $33.50 list, in Zone 1 $24.00 list, in Zone 1 





— ... and don’t forget, WELLS 
\3 Sst still pays the freight on 
Wwe \ shipments of 100 pounds or more! 


epic a ht a 





WELLS CHAIR CORPORATION, Michigan City, Indiana 
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MAKE POLIO FIGHT .. . Executive com 
mittee members of the Office Furniture & 
Equipment Division's Campaign for the 
1956 Greater New York $3 million appeal 
of the National Foundation for Infantile 
Paralysis met recently to plan their drive. 
Present were: SEATED—H. B. Elmer of 
The Globe-Wernicke Co.; Seymour Nathan 
Chas. S. Nathan, Inc., divisional chairman 
and Irving Kramer, David Kramer, Inc. 
STANDING—H., A. Clemetson, Office Fur- 




















niture Warehouse Co.; George M. Clark, 
Clark & Gibby, Inc.; Arthur Bayer, guest 
speaker; unidentified in news release. 


on the green, shuffleboard, both outdoors and indoors, golf, 
horse racing, bingo and a treasure hunt for the ladies. 

Friday morning was devoted to registration followed by a 
social get-together luncheon after which the business confer 
ence was held in the West Room. Chairman H. C. Whittemore 
extended a cordial welcome and called upon President Harold 
W. Jacobsen, Associated Stationers Supply Company, Chicago. 
Mr. Jacobsen, in opening the round table discussion, sounded 
the keynote of the meeting which was the “7-Point Program” 
and after outlining its purpose and operation, he turned the 
meeting over to Mortimer H. Chute, Jr., Bainbridge, Kimp 
ton & Haupt, Inc., New York, N. Y., who acted as moderator 

Mr. Chute went on to point out how selling through the 
wholesaler helps the manufacturer as follows: 


1. It multiplies their sales 2. It gives them economy in 
distribution — 3. It means more profit for them — 4. It cuts 
their overhead — 5. It gives the consumer quicker service 


6. It sells more merchandise 7. It deserved the manufac 
turers’ support because of service rendered 

Among those taking place in the discussion of each point 
that followed were: J. W. Brooks, Scripto, Inc.; Herbert (¢ 
Hooks, Moore Push Pin Company; Samuel Taubman, Samuel 
Taubman & Company; Marion Springer, American News 
Company; G. Fred Griffiths, Noesting Pin Ticket Company, 
and Max A. Goldstein, Rochester Stationery Company, 
Rochester, N. Y. 

On Saturday afternoon the Board of Control meeting was 
held in the Bakewell Room under the leadership of H. ¢ 
Whittemore during which plans were discussed for the 40th 
annual convention of the Wholesale Stationers Association 
to be held March 2-5, 1956, in the Drake Hotel, Chicago 

Members of the program committee responsible for a 
splendid week-end were: Chairman G. Fred Griffiths, Noesting 
Pin Ticket Company; co-chairman, Ralph A. Maish, Jr., Den 
nison Manufacturing Company; Robert T. Gemmell, Binney 
& Smith Company; J. , Eberhard Faber 
Pencil Company; John W Joseph Dixon Crucible Com 
pany; John G. Kolb, ¢ Joseph 
Strauss, Fulton Marking John L. Gal 


Howard Shoemaker, Jr 
Henn, 
Howard Hunt Pen Company; 
Equipment Company; 


od 





Office Machine Dealers Ass'n. of New York Holds 8th Annual Dinner Dance 







Steinhilber, 


Geyer-Mc- 
ruttle Press Company; 
Pin Company, and Robert 


lup, OFFICE APPLIANCES; Fred 
Allister publications; Joseph Jaret, The 
Herbert C. Hooks, Moore Push 
Shearman, Modern Retailing. 

Serving on the ladies committee were: Honorary chairman 
Mrs. H. W. Jacobsen, ladies program chairman Mrs. H. C. 
Whittemore, Mrs. M. A. Goldstein, Mrs. J. H. Shoemaker, 
Mrs. G. Fred Griffiths and Mrs. M. E. Springer. 

Members of the golf committee were George 
Sr., Noesting Pin Ticket Company, and Henry 
Stationery Company, New York City. 


F. Griffiths, 
Levy, Silver 


New York OMDA Holds Annual Dinner 

The 18th Annual dinner dance and revue of the Office 
Machine Dealers Association of New York, Inc., was held 
Saturday evening, November 5, in the Room of the 
Plaza Hotel, New York City. 

More than 280 members, their wives and guests attended 
the gala affair. Refreshments were served in the adjoining 
foyer, permitting guests to spend an enjoyable hour of good 
fellowship before the banquet. 

Chairman of the entertainment committee, Harry Ritchie, 
Addressing Machine & Equipment Company, extended a 
hearty welcome. He then called upon National Office Machine 
Dealers Association president David C. Silvers, American 
Business Machines, Inc., who congratulated the New York 
Chapter on the excellent attendance. 

A beautiful pair of gold cuff links went to executive sec- 
retary, Lemuel Bannister, Jr., in recognition of his good serv- 
ices as secretary of the association. Harold Peck, Ideal Business 
Machines, president of the New York Association, was pre- 
sented with a set of gold cuff links and a beautiful traveling 
bag in appreciation for his administration as president. 

A splendid floor show followed, consisting of a variety 
of first class acts from stage, television and night clubs with 
Jack Emden as master of ceremonies. Excellent music was 
provided by Sam Ross and his orchestra, with the result that 
the dance floor was crowded continuously for the balance 
of the evening. 


Terrace 
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For amano other home 


Where 1 most of your waking 
hours you want the best 
GF Metal Business Furniture. 


It’s styled f iuty of color and line. 


Designed for mfort, convenience and 
efficiency icated from modern 
materials —~ welded steel, anodized 


aluminum, 7 lite or Velvoleum work 





And it’s built for a lifetime of satisfac- 


tion and dependable service. 


The cost of GF Metal Business Furni- 
ture is most reasonable—less than you 
pay to furnish your home living room, 
or for a well appointed car. 

Stop at your local GF showroom and 
see what truly modern office furniture 
looks like—Mode-Maker desks, Good- 
form chairs, Super-Filer mechanized 


MODE-MAKER DESKS ® GOODFORM ALUMINUM CHAIRS 


Surfaces ibber cushioning, Bed- 
ford cord o1 ous plastic upholstery. 
SUPER-FILER ME 


HANIZED FILING EQUIPMENT @ GF ADJUSTABLE STEEL SHELVING 


GF meta! business furniture is a GOOD investment 
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files, all available in smart decorator 
colors, with aluminum in gold, ebony 
and other deep-anodized finishes. You'll 
find the address in your classified 
phone book. Or write for. color catalog. 
The General Fireproofing Company, 
Dept. X-50, Youngstown 1, Ohio. 


© GF Co. 1956 








A 


GENERAL 
FIREPROOFING 


Foremost in Metal Business Furniture 
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“On busy days like this, 
I’m so thankful for my new CLARY !” 


iry Adding Machines have the prettiest “salesmen’”’! 


x 


We mean the loyai girls in nearly 160,000 offices who'd rather use 
Clary Business Machines than any other make. The girls who’ve 
helped Clary dealers ring up record-high sales this year 


And now color, too! 


Both Clary 10-Key and Full Key models are now available in 
nerica’s smartest office colors—blue, gray, green, beige 
i turquoise. Still another plus for every Clary dealer. 














ited number of Clary franchises are still open. Write to 
er Division, Dept. A-16, Clary Corporation, San Gabriel, Calif 


BUSINESS MACHINES DIVISION. ARY RPORATION, SAN GABRIE 





CREATORS OF MODERN ADDING MACHINES AND CASH REGISTERS FOR AMERICA AND THE WORLD 
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News and Miscellany 


Modern, Glass-Faced Building 
To House Texas Office Supply 


A modern two-story, glass-faced building is now unde! 
construction for the Texas Office Supply Company, Houston, 
Tex. 

The new building, located in the 6600 block on the Gulf 
Freeway, will house over 50,000 square feet of warehouse 
and display rooms. It will be reinforced with steel and fin 
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ARTIST'S DRAWING Proposed new home of Texas Office 
Supply Co., Houston, Tex., to be completed by June |. 


ished with structural tile, featuring all air-conditioned display 
rooms for customers to view offices before they make thei 
decision. 

Abe, Sam and Jake Axelrod, all active in the company, 
stated that additional departments are contemplated as well 
as a proposed expansion of the office supply and furniture 
departments. More employees will be added to all depart 
ments as well. The display windows will be lighted and so 
arranged as to be easily seen by traffic on the freeway. 

Parking facilities will be available, and an elevator is being 
installed to carry shoppers to the second floor showrooms. 
The main office and supply department will remain at 109 
111 Main St. in Houston 


Smith-Corona (Canada) Names 
W. R. Woodrow as President 

Smith-Corona, (Canada) Limited re 
cently announced the appointment of 
W. R. Woodrow as president of the 
firm. 
c Mr 
with the company for 20 years. He was 
| appointed assistant comptroller in 1947 
=. and comptroller four years later. He 
, assumed the post of vice-president in 
1953. He 6 4. O. Dawson who 


succeeds 


Woodrow has been associated 


recently retired. 

W. R. WOODROW Mr. Woodrow is a graduate of the 
University of Toronto, and is active in 

the Canadian Business Equipment Manufacturers Association 

and the Commerce Club 


Named Distributor for Todd 

R. D. Perry and Company, Dallas, Tex., has been named 
Dallas distributor for Todd Protectrograph check-writing 
equipment.—JHR 
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Dvorak Keyboard In the News Again; 
U.S. Government to Put It on Trial 

That Dvorak keyboard is again “news” in governmental 
studies. 

Although not novel to the office equipment industry, which 
heard the same story in October of 1943, it is exciting to 
Edmund F. Mansure, administrator of general services, the 
governmental housekeeping agency which buys and services 
the government’s typewriters. 

Mr. Mansure on November 21 announced to the press serv- 
ices that the Government would try cut the keyboard origi- 
nally designed by the then Lt. Comdr. August Dvorak of the 
U.S. Navy. He so arranged the letters on the keyboard that 
the left hand will not have to do as much work as it does on 
the usual keyboard and the right will do more. Mr. Dvorak 
is now director of research at the University of Washington. 

According to the Mansure plan a dozen hand-picked, super- 
efficient secretaries will be “brainwashed” of old typing habits 


MOOOOOOOO® 
MWOOOOOOOOO®D 
WOOUOOOHOOOO 

QOOWOOOOO® 


SIMPLIFIED KEYBOARD 


rearrangement of keys for faster typing. 














DVORAK ... 


for a four-month experiment. They will then be put to work 
to type as fast as they can on the new keyboard to increase 
proficiency which the Government officials hope will be in- 
creased up to 35% 

In 1943, when the Dvorak keyboard came to the attention 
of the U.S. Navy it was declared that the originator had re- 
arranged the board in such a way that the left hand—usually 
the less deft of the two—has only 44% and the right hand 
56% of the work. Speeds of 180 words a minute were declared 
to be possible. 

In opposition to the Dvorak keyboard, just as when it was 
introduced more than a decade ago, will probably be the same 
arguments as used then. Attempts to introduce it into the com- 
mercial world will be declared impractical economically inas- 
much as there are now millions of the standard keyboards in 
use today. 

It is pointed out by typewriter men that a change in key- 
board would mean that all business schools and commercial 


QVOOOOOOOOO 
QOWOMDOOOOO® 
OOOOOHOOUOO® 
DOQVOOOOOO | 


STANDARD KEYBOARD 


CONVENTIONAL 














keyboard in common use today. 


concerns would have to agree to such a change and this would 
entail not only the installation of new typewriters but a new 
set of typing textbooks as well. 

[he standard keyboard used today differs little from that of 
the first successful commercial machine made in 1873 under 
the direction of Christopher Latham Sholes. Carlos Glidden 
and Samuel W. Soule and put on the market by E. Remington 
& Sons, gun makers, of Ilion, N.Y. 

Since then, dozens of attempts have been made by inventors 
with an eye to improving keyboard speed and efficency. The 
Dvorak method has perhaps been the most publicized of all. 
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Model 60-Y 

Space Maker Chair, 
List Price, $10.50 
($11.95 in Zone 2) 


Model 20-LA 

Conference Arm Chair, 

List Price, $28.95 

= ($30.95 in Zone 2) 


is 9 g 
Model 18-TA Ww . 
Executive Chair 
List Price, $48.95 ¢ 
($51.45 in Zone 2 





uld 


1eW 


t of 

















der 
iden 
ton 
saa | Model 15-F 
pe a Secretarial Chair, y L 
“a List Price, $29.95 
($31.95 in Zone 2) 
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@ “Office fashioned”. . . designed by 
seating engineers and mass-produced 
by skilled craftsmen, to look better, 
feel better and wear better than others 
costing twice as much! All component 
parts except casters actually produced 


in the huge Cosco plant, for greater 


economy and quality control. Get full 


facts about popular Cosco “Office 
fashioned”’ chairs . . . nationally ad- 
vertised to your best customers, in 
Fortune, Newsweek, Business 
Week, U. S. News & World Report, 
Management Methods, Institu- 
tions, and other leading business pub- 
lications. Write today for full details! 


HAMILTON MANUFACTURING CORPORATION 
COLUMBUS, INDIANA 





Model 20-1 
Conference Chair, 
List Price, $23.95 
($25.95 in Zone 2) 





IF YOU WANT TO SELL MORE CHAIRS 





























No. 7110 


Note these quality features of the 7100 

Series of Boling Chairs: flush back construction, 

steam bent back slats and back posts, 

solid hardwood throughout. Yet you can 

profitably see them at a price to please your 

most budget-conscious customers! 

Ilustrated are the two armchairs — No. 7110 

(revolving) and No. 7111. Be sure you 

stock them. And if you don’t have latest 
catalog of the complete Boling line, 

write for your copy today. Bisionk 

It pays to feature Boling Chairs — now in rap mn gan 
their 52nd year of satisfying business ng 8 sn 
and institutional users everywhere! 


No. 7111 






~~ pide, High Point Bending & Chair Company 
CZ SILER CITY, NORTH CAROLINA 


be - High Point it Bending a Chair yes of Siler Cy, N.C 
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“When a salesman comes in with a great big 
grin... I know what he’s sold,” 


SAYS MR. CECIL RANSOM OF THE KEITH SAFE COMPANY, DENVER, COLORADO 


When one of my salesmen has written up an 
ordet! I Mosler Record Safe. I can spot the grin 
tl while he’s still half-a-block away MOSLER DEVELOPS NEW PRODUCTS 
For t’s the kind of sale that lets me write CONTINUALLY TO HELP DEALERS 
ires on his pay check. A lot bigger. Which MAKE SALES 
ike 1 happy. Me, too 
, New money safes for the nation-wide food store market. 
‘Naturally, anything in the price bracket and the 
br t of a Mosler Record Safe isn’t something New low-cost money safes for the wide retail market. 
nen can just go out and take orders for Drivers’ special cash depositories. 
like | r clips. But it’s surprising how many busi- 
ne n swing the gate open and tell our men to The new TR-30 Torch-Resistant Money Safe. 
Sit \ when they Start talking record protection Revo-File, world’s finest revolving card file. 
iT M I 
‘ Roto-File, the new development for volume card filing. 
I is if Mosler is really doing a oD People 
lk to are now interested in knowing whether AS WELL AS AMERICA'S FINEST 
or 1 elr old safe is adequ ate. And as for which LINE OF RECORD SAFES. 
safe 1 lready think is hest, ''d sure hate to try 
to sé hem anything but Mosler 





IF IT’S MOSLER .. . IT’S SAFE 
Ve Comfuiny World’ s largest builders of safes and bank vaults Mosler built the U. S. Gold Storage Vaults 
3S e- a € Since 1848 at Fort Knox and the famous bank vaults that withstood the Atomic Bomb at Hiroshima 
HAMILTON, OHIO 
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INTERIOR VIEW of one 
section at Horder's Washington 
St. store reveals day-light bright- 
ness of the luminous ceiling and 
the convenience of Visual Selling 
fixtures. Shades of yellow, green 
and gray were used for the walls. 


Horder’s 
Installs 
Visual 
Selling 


One of the features of the recent Chicago convention of 
NSOEA was the unveiling of the remodeled “Visual Selling” 
store of Horder’s, Inc., old-time Chicago office supply dealers 
with eight. stores in downtown Chicago. The remodeled store 
is the one in the Chicago Title & Trust Company building at 
Washington & Clark, in which building Horder’s has had a 
store for almost 40 years. 

According to Harold W. Jacobsen, president, the public 
acceptance of this remodeling has been so good, as evidenced 
by an increase in cash sales alone of over 30%, that definite 
plans to remodel the other seven stores are being formulated 
as fast as possible. 
~§o challenging did visitors find the announcement of this 
new store that a steady stream of them took time out from 
a busy schedule to travel across the loop to visit it, augmenting 
approximately 11,000 Chicagoans who had been attracted 
to the three-day formal opening ceremonies 

















HERE'S HOW . 
modeled Horder store. Slim line fixtures hang from original ceiling, 
which was painted white. Supporting tracks for plastic panels are 
suspended on rods from the light fixtures. Diffuser panels are® laid 
on tracks—easily removable for cleaning. 


the luminous ceiling was installed at the re- 
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The laymen had been tremendously impressed with the 
cheerful brightness of the luminous ceiling and the yellow, 
green and gray of the decoration, while the “old pros” paid 
particular attention to the unique fixtures which put prac- 
tically every one of the 20,000 store items within actual phy 
sical reach of the visitor. 

The combination of bright and cheerful illuminiation, visible 
from a half block distance, and the easy availability of the 
merchandise to the browsing customer, guarantees the quick 
offsetting of the comparatively modest remodeling cost by 
the increased volume of business. 

One of the major objects of the remodeling of this store 
was the elimination of the old style bulkhead type wall shelves 


(Turn to page 104, please) 





of Visual Selling gondola used at Horder’s re- 
modeled store. Total of three shelves can tilt if desired. More than 
82 square feet of display space is illustrated here, using less than 
27 square feet of floor space. Another end unit could add addi- 
tional 17 square feet of display. 


SIDE VIEW 
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Seema: s | } 1 } ++} tt }_ 
ane INCREASE YOUR SALES ‘VOLUME WITH 


= HASKELL’S POPULAR 24" BUDGET STEEL 
ET , . 


xs ae T T T 


|MODULAR DESIGN 


an ad ‘SONSSEeSEaaae 


Wore Mypulat Tham Lver, y 


24" SPACE-SAVING 
DESKS ¢ TABLES ¢ CABINETS 


Haskell’s 24’ Modular Design goes everywhere and 
especially where there’s a space problem to meet. For 
Haskell offers the widest range of sizes and the widest 
choice of matched pieces—desks, tables and cabinets. 
All handsome, modern designs and best of all—they’re 
bud get-priced! 


There are hundreds of new offices to be fitted 

and with the high cost of office space, the need 

for economy as well as beauty and efficiency 
points to Haskell! 


There’s a great profit potential for you in Haskell 
Modular Budget Steel that’s worth investigating — 


WRITE TODAY FOR 
MODULAR DESIGN BROCHURE 


HASKELL 





OF PITTSBURCH 





303 E. CARSON ST. ¢ PITTSBURGH, PA. 
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NO INTERLOCKING! 
NO ASSEMBLING! 


Because each Haskell piece stands on 
its own feet, you can do so much more 
with Haskell Modular Designs. Arrange 
and rearrange them hundreds of ways. 






YOUR PIONEER STEEL BUDGET LINE 
Oa 
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Horder's Installs 


Visual Selling 





Continued from Page 102 


which very effectively blocked the view of the store interior 
from the street. These bulkheads, handsome walnut though 
they were and the last word when installed, gave way to a 
simple low level wall backing the display windows to afford 
complete visibility of the entire store from every point along 
the entire frontage. 

Even this, however, would have been inadequate to provide 
a proper view of the interior with the lighting as it was, so 
a brand-new concept in office supply stores was introduced - 
namely, the completely luminous ceiling 

This luminous ceiling is entirely free from shadow and 
glare. Its light is superior even to daylight and is evenly 
diffused through panels known as Lumi-Plastic. Installing it 
was not particularly difficult either. Continuous rows of slim 
line fluorescent fixtures on 24 inch centers were suspended 
from the prevailing ceiling which had been painted white 
for good reflection. Supporting tracks for the Lumi-Plastic 
panels were suspended on rods from the light fixtures above 


Panels are Removable 


The diffuser panels were laid on the tracks and are easily 
removable for replacement of lamp tubes or the washing of 
the Lumi-Plastic panels in any detergent. In the event of fire 
the panels, which do not support combustion, soften and fall 
to the floor, permitting sprinklers to function normally. If it 
is true that seeing is the biggest thing in selling, and lighting 
is the biggest thing in seeing, this new luminous ceiling soon 
will be copied by hundreds of other dealers 

Though the value of lighting is well recognized, display 
fixtures which practically put the merchandise in a customer's 
hand play a very important part in closing a sale. The new 
“Visual Selling” fixtures in the Washington St. store were 
designed by Horder’s own personnel, using the principles 
shown in the excellent displays which were a feature of the 
NSOEA convention of 1954. Patents are pending for all of 
them. 

These fixtures come in four basic styles a free standing 
double-faced island, an end style for affixing to the island 
at either or both ends, and two types of wall stands which 
must be anchored to the wall. Some of the shelves of all 
styles may be tilted and all are movable vertically. 


Have Storage Space 


The free standing styles have ample storage drawers in the 
base for holding reserve stock inconspicuously, a complete 
unique feature of the fixture. It is understood that Associated 
Stationers Supply Co., Horder’s wholesale affiliate, is offering 
these fixtures for sale to dealer customers at very reasonable 
prices. 

Remodeling of the lower level of the store was not as 
extensive as that of ‘the ground floor, but there too the contrast 
is great, produced primarily by adequate lighting and the 
painting in the standard yellow, green and gray of the racks 
and shelving. That area also has been made a most attractive 
place to shop. A few suites of office furniture and related 
items are on display in this area, though the major furniture 
display is located in the Horder headquarters building at 
Jackson and Jefferson Sts. 


Taubman Increases Factory Space 

The Taubman Laundry Marking Pen Company has recently 
acquired additional space in Long Island City, N. Y., to 
facilitate increased production, according to an announcement 
by Samuel Taubman. 

The increased production has made possible a reduction in 
price in the Model T-5 laundry marking pen, from $1.15 to 
$1. The firm is also expanding its 1956 national advertising 
to reach more consumers directing them to purchase the 
marking pens in stationery, department and drug stores. 
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Zinkhon Uses Helicopter in 


Novel American Pencil Stunt 


Floyd Zinkhon, American Pencil Company representative 
in Ohio, has found a solution to slow delivery problems. 

The Paradise coloring set plugged by Bud “Stringbean” 
Chase on his “Our Gang Comedy” WCOP-TYV Cincinnati show 
was in rush demand. That situation was just a challenge to 
Mr. Zinkhon, who represents Paradise in the area 

In co-operation with McKesson & Robbins 
distributor, Floyd rented a helicopter to land in the WCOP 


Cincinnati 





PROMOTION PLUS Floyd Zinkhon (left) of American 
Pencil Co., television performer Bud ‘'Stringbean'' Chase (center) 
and pilot Bob Phare beside the helicopter used in Paradise color- 
ing sets promotion 


I'V parking lot, pick up “Stringbean” just as his show was 
closing and take off to deliver shipment of Paradise sets 
to a waiting druggist in Kenwood, a suburb of Cincinnati. 

As planned, Chase signed off his show, climbed into the 
“flying windmill”, and took off while waving to the young- 
sters. In Kenwood, the traffic had backed up for blocks wait- 
ing for the machine to land in vacant lot next door to the 
pharmacy. 

What could be more exciting than a real helicopter land- 
ing right in your own neighborhood? To make a long story 
short, the sponsor got the message across, the station and 
American Pencil Company got top promotion and Mr. Zink- 
hon hit the mark with a slightly different gimmick in a gim- 
mick-happy merchandising world. The pharmacy sold 468 sets 
at $1.50 the same evening of the helicopter’s landing, which 


was witnessed by 2,500 persons 


Teale Garard Joins Old Town 

Teale Garard has recently joined the 
Old Town Corporation to assume the 
post of manager. Mr 
Garard was connected with Ditto, Inc., 
in various manufacturing positions for 
nearly 20 years and leaves the position 


manufacturing 


of plant superintendent in charge of 
supplies manufacturing to join Old 
Town. 





. At the same time, Old Town has ap 
A pointed Dr. Alfonse DiMino as director 
TEALE GARARD of the research and development de- 
partment. In the past, Dr. DiMino has 
been actively engaged in both manufacturing and research 
operations. The new appointment will allow him to devote 
his entire time to vital research and development projects. 
Announced concurrently were the appointments of Richard 
Panicci as manager of the mechanical engineering department 
and George Sharpe as national machines service manager. 
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Jeep, 3, murious comfort has MODERN 
been a t with Sikes office furni- 
BOARDROOM 







ture for s f years. These uphol- 

tered cl w that established CHAIR 

traditior killful combination of 

nviting re and designing-for 

omfort truction has placed Sikes 

upholst: rs in many board - 
rooms rooms and offices 


throughout 1 . with a record 


na-life and service. 





1930 
SF 17” HB 18%" > 






OW 26%" ‘SD 19” 
WA 21” 


4 1932 


SF 18” HB 19%” 
Ow 25” SD 18%" 
WA 2014" 





1932 
\ SF 17%” HB 16” fe 
Ow 18” SD 17%" 





THE SIKES COMPANY, INC. 
20 Church et Buffalo 7, N.Y. 
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Practical, Portable Victor Book Visible... 


The book, of «a Yhousand uded.. 


YSALESMEN carry it with them for route lists, record of calls, or other pertinent data 
they need “in a hurry.” 


Y EXECUTIVES use it constantly for small, summary type records that must be always 
up to date and always ready for reference. 


/YDEPARTMENT HEADS find it perfect for summarized facts and figures that tell 
their “story in a nutshell.” 


These are but a few of the users and uses of the Victor Book Visible. 


e Plan today to make Victor Book Visible one of your best sellers. 


VICTOR SAFE & EQUIPMENT Flemington. Fland DEALER SALES 


DIVISION OF SPERRY RAND CORPORATION 





315 FOURTH AVENUE - NEW YORK 10,N.Y. 
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Worlds Finest Duplicators 


AT THE WORLD'S LOWEST PRICES 


Srele oducing 


SPEED-O-PRINT’S 
LIBERATOR MODEL 300 ELECTRIC 


{, 


SPEED-O-PRINT CORPORATION /% 7 / 
1801 W. LARCHMONT AVENUE + CHICAGO 13, ILLINOIS : / f 
"{ < 
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Model Offices Highlight 
New Loth Furniture Display 
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NEW HOME ... This six-story building 


now houses C. Loth, Inc., in Cincinnati. 





¢ THE BETTER PART of the six-floor, remodeled building 
that now houses C. Loth, Inc., Cincinnati office furniture and 
restaurant equipment dealers, has been given over to model 
offices which afford many choices to the customers. 







A new expressway forced the company to move, after 43 
successful years on Pearl St. in the Cincinnati “bottoms”, to the 
spacious building at 120 E. Eighth St. Loth’s which lays claim 
to the title of biggest office furniture dealer in Cincinnati and 
one of the largest in Ohio, invited the public in for a two-day 
open house to view the improvement. 









The new building offers 25,000 feet of display space, with 
showrooms and the firm’s office on the first floor, model 
executive office suites on the second floor, commercial furni- 
ture on the third and fourth floors, restaurant and store 
fixtures on the fifth floor and storage on the sixth. An addi- 
tional building is leased nearby for warehousing. 








Nathan M. Loth, is president of the company founded by 
his father and uncle in the 1880's. Stuart J. Koch is executive 
vice-president; Adolph Dryer and Sol Blackman, vice-presi- 
dents, and Julius Schild, Jr., secretary treasurer 













Mr. Koch was recently elected first vice-president of the 
Executive Furniture Guild of America, and Loth’s, which is 
the exclusive Guild member in Cincinnati, is also one of its 
original charter members. The store features many complete 
Guild model offices in its display areas 
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GUILD DESIGNED .. . Top picture shows one of the Executive 3 TI 
Furniture Guild designed model offices at Loth's. In the center, * cle 
Charlie Patterson, left, designer, discusses the placement of the 
telephone in the model office with Julius Schild, Jr., company 
AT EXECUTIVE DESK . . . Nathan M. Loth, company president, secretary-treasurer. In the bottom picture, Stuart J, Koch, execu: 
tries one of the executive model office desks for size. tive vice-president, models another executive desk. 
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this makes a 


- GLOBE-WERNICKE FRANCHISE 


It's TECHNIPLAN ... the original all steel modular 

office equipment. And it makes your Globe-Wernicke 

Franchise outstanding. 

| TECHNIPLAN is a “name” product with an un- 
* matched reputation for customer satisfaction and 

repeat business. 

2 TECHNIPLAN offers your customers the greatest 
"number of combinations plus the most complete 

selection of horizontal sections, sizes, colors and finishes. 

3 TECHNIPLAN is the Key to modern office effi- 
* ciency . . . the planned answer to the most pressing 


office problems ol today! 


valuable 


Add it up. If you’re not selling TECHNIPLAN 
(and the entire G/W line), now is the time to investi- 
gate all the important advantages of a Globe-Wernicke 
Franchised Dealership. Write today for complete in- 
formation. Your postcard may lead to an entirely revi- 
talized business for you. 


GLOsBeE WERNIEIC K E 


WV fg 


CINCINNATI! 12, OHIO 


6 remember... success depends on the strength of your line 
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WINNERS in Monroe Calculating Machine Co., Inc. National 
Business Show contest receive the glad tidings and prizes. Top: 
Winner of 7-day trip to Bermuda, Rita Griffin of the Advertising 
Research Foundation in New York City, looks over literature from 
the Islands in company with Robert F. Lusk (right) of Monroe and 
John E. Moore, manager of the Monroe Uptown New York Office. 
Lower Left: Frances Largey displays Monroe calculator she won as 
second prize. Lower right: Third-prize winner E. V. Dannaher is 
likewise elated over his calculator prize. 


Monroe Rewards Show Winners 

A seven-day holiday in Bermuda and two Monroe cal 
culators were awarded to three lucky winners at the National 
Business Show in New York by the Monroe Calculating Ma 
chine Company. Rita Griffin, manager for the Ad 
vertising Research Foundation in New York, walked off with 
the Bermuda holiday, which includes a trip for two people, 
transportation of their own choosing and a stay at the Elbow 
Beach Hotel. Miss Griffin had about one chance in 20,000 
of winning the prize. 


ottice 


Second prize, an “Executive” model Monroe calculator 
went to Frances Largey, chief clerk at the FBI office in 
Newark, N. J. Third prize, also an “Executive” calculator 


was won by E. V. Dannaher, a supervisor in the offices of 
the J. P. Morgan Company in New York City 





TYPEWRITER DISPLAY .. . This specialized 
window at the Gary Office Equipment Co 
Gary, Ind., featured the Remington Rand 
Office-riter, Quiet-riter, and  Travel-riter 
portables, tied into the company's line of 
desks chairs and cabinets to form an at 
tractive display and traffic-stopper. 





Name NSOEA Chairmen for 
1956 Chicago Convention 


From the Washington offices of NSOEA comes the an- 
nouncement that chairman for the 1956 convention and exhibit 





ART REPLOGLE 


NORBERT BURGESS 


of the organization in Chicago will be Norbert Burgess of 
Sanford Ink Company. 
Co-chairman is Art Replogle of Replogle Globes, Inc. 
Dates for the convention are September 29-October 3. 
Baker Co. Inaugurates New Store 
with ‘‘Welcome Day’’ Open House 
The Baker Company, Lubbock and Midland, Tex., opened 
its new store and building in Lubbock recently with a well- 
advertised “Welcome Day” that attracted over 2,400 visitors. 
The new store, at 13th St. and Avenue L, offers 26,000 





MODERN BUILDING .. . houses the Baker Co., in Lubbock, Tex. 


square feet of floor space on two floors plus a full basement. 
Located in the center of downtown Lubbock, the store still 
offers free customer parking on its own property. 

The firm was founded in 1931 by Lennis an James Baker, 
and their mother, Mrs. France Baker, who has been associated 
with them from the store’s beginning. Today the two stores 


have 65 employees, including eight outside salesmen in Lub- 
bock. 
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STYLE A 


Distance hook extends from edge 


/ of card, may be varied from 4’ 








STYLE B 


Illustrated to the left is Smead’s 
shelf filing guide with a straight 
back. This guide is ordinarily used 
with a closed back type of unit. 
The overall dimensions of this 
guide for letter size filing (exclu- 
sive of the tab) are 11% ” in width 
by 9%” in height. The tab itself 
extends %” beyond the edge of 
the pressboard. With 2%” tab 
No. A1133; with 2%” tab No. 
A1143. Specify tab position. 


Smead makes several types of 
“locking hooks” to meet various 
types of shelving backs. Illus- 
trated at left is a metal hook. 
These hooks prevent the guide 
from being pulled off the shelf 
when folders are removed. The 
hook can be placed at any height 
to meet the requirements of any 
shelf back. With 2%” tab No. 
B1133; with 2%" tab No. B1143. 
Specify tab position and detailed 
placement of hook. 


AVAILABLE IN TWO TAB SIZES 


Double face metal tabs are available in 
the 2%” size (window area %” x 15%”) 
and 2%” size (window area %” x 2%”). 
Also available in single face style in five 
standard sizes, flat or angled. Window 
facings available in standard colors. 








lit your 





STYLE C 








This height can be 
varied to suit your 
needs 

















The use of Smead’s Pressboard 
Out Guides provides a dependa- 
ble ‘‘Charge-Out”’ record. A 5 x 3” 
signature card inserted in the 





posnet —<eeeey 
eyeletted to guide—readily tel 





These Smead tabs have 
an indentation in the 
metal which firmly 
grips the insert. Pre- 
cision beveled edges of 
tab closely grip the 
pressboard leaving no 
open space to catch 


the file clerk who has “Out of 
File’ papers. Thumb cut in pock- 
et permits easy insertion and 
withdrawal of card. The Press- 
board Guide may be used over 
and over again. 








papers. 


This lock type back has a “‘cut- 
out hook” reinforced with plas- 
tic. The hook itself has a lock- 
ing area 4%” wide by %” deep. 
The position of the hook can be 
varied. With 2%" tab No. C1133; 
with 2% " tab No. C1143. Specify 
tab position and detailed location 
of hook. 


This ‘‘cut-out’’ locking device is 
similar to the one shown above 
except for an additional locking 
channel as shown in the diagram. 


With 2%” tab No. D1133; with 
2%" tab No. D1143. Specify tab 
position and detailed location of 


hook. 


Any of these guides can be supplied 
with plain tabs or insertable cel 
luloid tabs of any length. Celluloid 
tabs available in numerous colors 
and %” or 1” tab exposures. Tell 
us your requirements — we can sup- 
ply the guides, folders and indexi: 
that you need! 


SMEAD MANUFACTURING CO., INC. 


HASTINGS, MINN.; LOGAN, OHIO 


LITHO IN USA 















there is always 
a matket for 


An able salesman can always sell a quality line. WATSON t 
long been established as one of the foremost fabric 

fine steel record filing equipment for Banks, Court 
Institutional and Public Buildings, Hospitals and Business C 


Listed below are the WATSON Stock Lines, — each one ae “en 
plete to provide modern and eyes 2 protections 
standard types of records . . . all loaded with ™ 


Several dealer territories are open — perhaps “hi 


since 1887 


unexcelled for quality, efficiency, 


a 













' These are WATSON Stock Lines: 





400 Line — “High Line” of document files and 
roller shelf cases. 7134" high — 
with Companion Units 343" high. 






800 Line — Horizontal Units—for stacking — 
maximum flexibility —all styles. 










3100 Line — Counter Height Units — 
417/," high—Continuous Linoleum 
tops and streamline counter 

fronts. 











4100 Line — Vertical Units — all styles of 
standard units in 51 7/2" height — 
also 2 drawer desk height units. 






When you sell this seal - 
! 5100 Line —5 drawer cap and letter cases. 






Optional Inserts available for 3100, 4100 and 5100 Lines. 






: at Sent VALS. ANY 


“eee 





For information on any or all of these lines, write Dept.O-4 


you sell Quality! 


A WATSON dealer has access to Watson Engineering 
Service, — which will design. units, or complete installations 
for unusual or special record filing conditions. 


WATSON MANUFACTURING COMPANY, Inc., Jamestown, New York 
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“LOST AND FOUND"... 


A. Pomerantz 


and Co., Philadelphia, Pa., took on the 
Roneo Visible-80 filing system recently and 
dramatized the event with this window 
display. Paul Holgate, Site Filing Co., 
Roneo distributor, worked with store per- 
sonnel to set up the display and promo- 
tion which proved very successful. 


VISIBLE - 





Mosler Names Bartels to Board 

Carl P. Bartels, vice-president in 
charge of production for the Mosler 
Safe Company, has been elected to the 
board of directors, it was announced by 
Edwin H. Mosler, Jr., president. 

A vice-president since 1951, Mr. Bar- 
tels will celebrate his 50th anniversary 
with the company next June. He was 
appointed general plant superintendent 
in 1933. 

Bartels lives in Hamilton, Ohio, with 
his wife, the former Ellen Crittenden. 
They have two sons, Robert L., an attorney, and Carl C., a 
physician. 








CARL BARTELS 


Kingsbacher-Murphy Company Expands 

The acquisition of the Warbro Manufacturing Company of 
Los Angeles, manufacturers of looseleaf and zipper ring 
binders, albums, and advertising specialities, has been an- 
nounced by Harry and Sol Beim of Kingsbacher-Murphy Com- 
pany. 

The products of the Warbro firm will be added to the al- 
ready extensive K-M line of acetate products, albums, bind- 
ers, badge holders and other stationery items. 

Further information on the complete K-M line can be 
secured from the Kingsbacher-Murphy Company, 6245 Lex- 
ington Ave., Hollywood 38, Calif. 








Acme Paper Company to New Quarters 
Sam Frankenstein and Sydney Feinberg of the Acme Paper 
Company, Detroit, announce removal to new quarters. The 





SYDNEY FEINBERG S. FRANKENSTEIN 





new building will house the jobber in a comfortable 40,000 
square feet of space at 897 Lawndale Ave. in Detroit. Park- 
ing facilities will be available for customers and salesmen. 





Travels to Europe for Research 

Nathan A. Strauss, Artistic Deck Pad and Novelty Com- 
pany, recently left for Europe on the S. S. Constitution for 
an extended trip through Europe. Mr. Strauss will visit style 
and design centers in France, Spain and Italy to do research in 
connection with the many lines of products now manufactured 
by Artistic. He will return late in December. 





CARBON, PAPER DISPLAY . . . Western 
Bank & Office Supply Co., Oklahoma City, 
Okla., exclusive distributors of Allied Flag- 
ship metallic back carbon paper and South- 
worth typewriter paper, featured both 
products in this attractive window display. 
lt was tied in with a 30-day promotion 
and drawing. Left to right: W. A. Went- 
worth, national dealer sales manager for 
Allied; R. B. ‘Buck’ Snow, vice-president 
in charge of sales for WESBANCO; Ronnie 
Hamman, WESBANCO buyer and Don 
Westerfield, Allied territorial representa 
tive. 
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s variety of ge 


, ‘beautiful pencil striped walnut exteriors in 
and silver walnut finish. Inquiries are invited. THE JASPER DESK CO., JASPER, IND. 
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and Eye-Ease Sales Hit 



















DICK KING FRED WEBSTER ALLARD (‘‘AL’’) ELIE 
Floyd Stationery Co., Gen. Mgr. Maverick-Clarke Miller Davis Company 
San Pedro, Calif. San Antonio, Texas Minneapolis, Minn. i 
‘4 










R. E. KAVANAUGH L. E. YEAGER 
Garrigan's Inc., Springfield, Ohio Yeager's 
— and his entry, Nancy M. Shea East Orange, N. J. 






Miss Eye-Ease of 1955 








Join in the 
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; $500 to the salesman whi 


name is on the Entry Form 
Miss Eye-Ease. 










JACK BALL 
ivan Allen Co. 
Atlanta, Ga. 
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Miss Eye-Ease of 1956 
$1500 


a“ 


$100 to the salesmen wht 
names are on the Entry For 
of the ten Finalists. 


Again the National Blank Book Company and its Dealers 
Salute America’s Lady Office Employees 


Yes, Eye-Ease sales went up but salesmen report the Miss Eye-Ease Selection. 
that this popular promotion helped them sell plenty Entry Folders include all the rules, the official Entry 
of other items, too. Everybody is interested in lovely Form and the complete Eye-Ease Story. Send for you 


ladies. They are easy on the eyes — and so is Eye-Ease! display material, a full supply of Entry Folders and 
It’s a natural tie-in that makes everyone in the of- suggestions on how to increase store traffic and sales 


fices you visit want to talk to you to get the details of | with suggested “Miss Eye-Ease Special Sales Events” 









| te (926 Mu Ege late Shellion 


ii a NEW HIGH! 





What these Salesmen say: 


R. E. KAVANAUGH, Garrigan’s Inc., Springfield, Ohio. “Besides the 
thrill of winning $600 it was mighty satisfying to see my Eye-Ease 
sales go up as the result of the Miss Eye-Ease promotion.’ 


DICK KING, Floyd Stationery Co., Gen. Mgr., San Pedro, Calif. 
(Formerly with-Columbine Stationers, Long Beach, Calif.) “Even 
totally disregarding all Eye-Ease business derived from the con- 
test, I feel the one thing accomplished through this means, that 
was not possible by any other method, was a more genuine friendly 
customer relationship. This feeling in many cases was obtained, by 
merely suggesting that there was a good or even a slim chance of 
the customer’s selection as a winner.” 











RUGGLES ROY MASON FRED WEBSTER, Maverick-Clarke, San Antonio, Texas. “This cam- 
GEORGE W Supply & Equip. Co. paign was very successfyl. Our local radio, TV and newspapers 
les, In PBS pply é , : 
Ruggles, inc. Phoenix, Arizona picked it up for the benefit of both the salesmen and the stationer. 
Seattle, Wash. Our customers were curious about Eye-Ease and we had the op- 
—— portunity to tell them more about the product’s advantages and 


make sales.”’ 


ALLARD (“AL”) ELIE, Miller Davis Company, Minneapolis, Minn. 
“The Miss Eye-Ease Selection certainly opened the door to many 
sales of National Eye-Ease products. So many users had never 
heard of a lithographed ruling on ledger and analysis sheets before, 
and time after time they have been surprised to find the lines still 
there after using ink eradicator and erasing their figures only. The 
extra features have made it a pleasure to demonstrate.” 


GEORGE RUGGLES, Ruggles, Inc., Seattle, Wash. ‘‘This contest was 
a great stimulant for ‘Eye-Ease’ products.” 





ROY MASON, PBSW Supply & Equipment Co., Phoenix, Arizona. 


MAX FINGER “So many have asked ‘What is Eye-Ease?’. This has been our cue 
ROBERT C. BRASHEAR Stationery Co., Inc. to present the great story behind National Eye-Ease. As a result, 
Suggs Office Supply Co. _— rage 4 Y. Eye-Ease sales are on an increase.” 
e = = 





Dallas, Texas 









JACK BALL, Ivan Allen Co., Atlanta, Ga. “This promotion was and 
is a natural for the salesman and the stationer. I’m 100% for this 
type of sales help behind a good product.” 


ROBERT C. BRASHEAR, Suggs Office Supply Co., Dallas, Texas. “It 

/ was pleasant to win a cash award in the Miss Eye-Ease Selection 

but just as important to me was the sales help this program gave 
me in pushing a fine product to my customers.” 


MAX FINGER, Simax Stationery Co., Inc., New York, N. Y. 
“National’s uniformity and complete line of products helps me in 
my sales. That’s why I prefer National Blank Book Company to 
any other brand, as the satisfied customer means assured and fre- 











s quent, seangeee. I think the Miss Eye-Ease Program is a real sales 
stimulant.” 
vh This Entry Folder is the key 
an WH 
y Form to the Miss Eye-Ease Selec- da good lead-in to Eye-Ease sales. Order 
he few simple rules and and a § d 
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National Blank Book = y 
31 WATER STREET, HOLYOKE, MASSACHUSE 


romotion. Please send the 
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Giant 36” x 24” Miss Eye-Ease 
Window Display to use as fea- 
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Smaller counter display will hold following material: 










or youl Entry Folders. Named... .ccccvvesescncess0 ses sous ota +6 =ih\s anni 
Quantity = 
ers and 7 es eo ea ae 
s in Z ; Entry Company 
ad sales 3500 =] Folders ; 
7 . ag Counter | Address 
vents SY Ree . ( ) Zone State 
’ . = Display One | City 7 
[a> ¥. a Seiniae | . |. 
‘ | nnn Display One | Send to the attention of: 


ae Get Your Free Entry Folder Here 




















genuine 


,ather 





Only genuine leather wears as well as it looks 
THE UPHOLSTERY LEATHER GROUP, INC. + 141 East 44th Street, New York 17, N. Y. 
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Appointments . .. Now nylon stops 
squeaks in Bassick 


JOHN M. HOMER has been appointed 
district sales representative for The Globe- 





Wernickle Co. He joins the organization 

with an excellent background of experience 

with dealer organizations in retail selling a 

of stationery and office equipment. Mr. 

Homer will cover the states of Wisconsin, chair control 
Minnesota and North Dakota, as well as 


the northern peninsula of Michigan. Mr. & 
Mrs. Homer plan to settle in the St. Paul- 
Minnesota area which will become his 
headquarters for the territory. 









Heads Pacific District 


ALFRED JENSEN has been named Pacific 
district manager of Underwood Corp. From 
headquarters in San Francisco, Mr. Jensen 
will supervise sales and service in a 13- 
state area which extends from Canada to 
the Mexican border. Mr. Jensen, who 
joined the business machine company fol- 
lowing World War | service as a naval 
officer, was formerly regional manager at 
Underwood's Los Angeles office. 





Joins Steel Age Staff 
LAWRENCE E. JOHNSON has been ap- 


pointed to the company's Chicago sales 
staff, announces Corry-Jamestown Mfg. 
Corp. Under the jurisdiction of the Chi- 
cago office, Mr. Johnson will serve Steel 
Age dealers in North Dakota, South 
Dakota, Minnesota and parts of lowa and 


Wisconsin. His office will be located in 
Hopkins, Minn., a suburb of Minneapolis. 
Before joining Corry-Jamestown, Mr. John- 


son served as manager of an office ap- 
pliances store in Chicago and for several 
years as a sales representative for The 
Globe-Wernicke Co. 





Heads Defense Contracts 

HARRY B. ROTTIERS, a member of the 
Defense Contracts Administration of Bur- 
rougns Corp. since 1962, Res Seon ap- New nylon bearings make Bassick’s modestly 


pointed director of Defense Contracts. In . a ? : 
his new position, Mr. Rottiers will be re- priced G-1000 tilting chair control safe, silent 








sponsible for the negotiation and adminis- and maintenance-free. 
tration of defense contracts. He will make : 
his headquarters at Burroughs’ home office At one stroke the new bearings 
in Detroit, Mich. Burroughs is working on 
extensive contracts for the Armed Forces (1) stop squeaks and chatter 
ae in research, development and production ; =," ‘ 
in Detroit area plants and at its research (2) put an end to the messy job of lubricat- 


center and subsidiaries. ing this area 


(3) eliminate metal-to-metal friction bear- 
ings which often elongate and give a 
chair the “wobbles.” 


Tell your office manager customers about these 
new safe, silent, maintenance features. You'll sell 
more chairs with Bassick G-1000 Tilting Chair 
Controls—as well as “Diamond-Arrow” casters, 
of course. THE BASSICK COMPANY, Bridgeport 2, 
Conn. In Canada: Belleville, Ont. 





Codo Promotes Falbo 


JOSEPH M. FALBO has been named 
supervisor of a Codo Manufacturing Corp. 
territory comprising part of Ohio and part 
of Pennsylvania. Mr. Falbo has been with 
the firm for 16 years at both the production 
and branch office level. He will make his 


headquarters in Cleveland, Ohio. 





Named Esterbrook Official 
J. T. (JACK) BROWN has been named 


an assistant general sales manager of The 
Esterbrook Pen Co. In his new capacity, he 
will help supervise Esterbrook's expanded 
sales activities and will report to the gener- 


al sales manager, Harry W. Lynn. 
A DIVISION OF 


Bassick ff 





MAKING MORE KINDS OF CASTERS... MAKING CASTERS DO MORE 
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Appointments ... 


Gets New McBee Post 


ROBERT C. McCORMICK has been named 
to the new post of assistant to the general 
sales manager of The McBee Co., division 
of Royal McBee Corp. The move is part 
of a reorganization plan which divides sales 
functions into two broad phases of admin- 
istration and promotion. Mr. McCormick 
will assume much of the administrative load 
formerly handled by the general sales man- 
ager. 





Heads Burroughs Defense Sales 
J. ©. LINDLEY has been promoted to the 


post of sales manager for the Defense 
Contracts Organization of Burroughs Corp. 
In his new position, he is reponsible for the 
sales and promotion of all! Burroughs-pro- 
duced defense products and services by all 
of the corporation's units and subsidiaries. 
He will make his headquarters at the home 
office in Detroit. 





with a SCOTHE 





Serves Fulton Marking Equip... 
M. G. (PAT) PATTERSON has been ap- 


The Automatic SCOTTIE LETTER OPENER 
opens 200 to 300 letters per minute. The Scot- 
tie is designed for small and medium sized 
businesses opening 200 to 2,000 letters per day. 
Opening letters 30 times faster than by hand 
gets the whole office into high gear fast. It 
takes a clean slice off all sizes of envelopes 
without clipping corners or damaging mail. 
Light and portable, the Scottie can be moved 
from desk to desk or easily stored. 


The market for Scottie Letter Openers is huge. 
It is needed by banks, stores, wholesale houses, 
insurance offices, mail order businesses, fac- 
tories and dozens of other medium sized firms. 
Scotties offer a 12 times greater market than 
for larger, more expensive machines. If you are 
experienced in specialty equipment sales, look 


pointed by Fulton Marking Equipment Co. 
to represent the firm in the sale of stamp 
pads, sign and price markers, dates and 
numberers, rubber type outfits and juvenile 





type novelties. The territory 


West Virginia. 


Becomes Harter Sales Manager 


THEODORE COMBS has joined Harter 
Corp. in the capacity of sales manager. He 
comes to Harter from American Seating 
Co., where he started as installation man- 
ager of eastern division and held the posi- 
tion of sales service manager when he left 
to join Harter. 


Ohio, Michigan, Indiana, Kentucky 


into the Scottie for steady, future profits. 





Mfd. by ARNOLD MACKENZIE, Inc. 
3133 Overlook Drive 
Minneapolis 20, Minn. 


only $10 5,00 F.0.B. FACTORY 


plus excise tax. Stacker option- 
al at nominal price. (Prices sub- 
ject to change without notice.) 


Named Scovill Officer 


ROMAINE C. CHAPMAN has been ap- 
pointed by the board of directors of the 
Scovill Mfg. Co. to serve as assistant vice- 
president with respect to sales of the Oak- 
ville Co. Division. Included in his field are 
paper fastening devices for the stationery 
trade. Mr. Chapman has been associated 
with the Oakville Co. Division since 1923 


and assistant sales manager since 1945. 












Name Underwood Manager 


W. ©. BRYANT has been appointed re- 
gional manager for Underwood Corp. in 
Los Angeles, Promoted from adding ma- 
chine division manager, Mr. Bryant will 
direct sales and service for the business 
machine copy in the greater Los Angeles 
area and parts of Arizona and Nevada. 
His headquarters are 733 S. Spring St., 
Los Angeles. 








ARNOLD MACKENZIE, INC. 








3133 OVERLOOK DRIVE, MINNEAPOLIS 20, MINN. 


1! am experienced in sales of specialty office equipment. 
Send full information on Scottie Letter Opener. My 
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Conrad Joins Gunlocke Chair 
JOHN L. CONRAD has been added to the 
W. H. Gunlocke Chair Co, staff of sales- 
men. Mr. Conrad will represent Gunlocke in 
the states of Missouri, Kansas, Nebraska, 
North Dakota, South Dakota, Colorado, 
Wyoming and Montana. 
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Try it 
and FEEL the 


difference! 





Qo @&<VU-e is: 


Not until you've felt your fingers race 1 
across the key board of a Johnston can 
you know what ease of operation means 
in adding machines. For the first time “My 
all keys—both feature and numeric — 
respond to exactly the same light z 
finger touch. Try it...and FEEL the 4 


Qs, 


difference! | sold 
and 
| serviced 


' exclusively 


3 ) machine 
dealers 





the 
les 
e in 
ska 


ado 
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ARE YOU 
COMFORTABLE’ 
WITH YOUR 
CHAIRS ? 


You will be 

with the Harter Line 
and the right model 
for every sale 


No need to put up with cramped 
lines—or several sources of chairs 
for each job. With Harter you 
complete the installation from one 
reliable source. And you have the 
comforting assurance that your 
reputation for quality and your 
profit will be protected by the 
performance delivered by depend- 
able Harter Chairs. 

Consumer ads like the one on 
the right pre-sell your best pros- 
pects on the quality and comfort 
theyll find in Harter chairs. And 
Harter backs up its line with sales 
promotion and superb catalogs. 


If there’s no Harter dealer in your area 


drop us a line and let’s talk it over 


ASK ANY DEALER WHO 
HAS A HARTER FRANCHISE 


122 


you; not just the average man. Precise 





ARE YOU 
REALLY 
COMFORTABLE 
IN YOUR 


CHAIR 


? 





You will be in a Harter chair 


that adjusts to fit you 


You don’t have to put up with uncomfort- 
able seating. With a Harter executive pos- 
ture chair you get comfort tailored to fit 


handwheel adjustments do the trick. 


You can discard the loose pillows and 
cushions —this chair is completely comfort- 
able, “as is.” Seat and back are deeply 
cushioned with molded foam rubber. 


The compact design of these chairs is 
right, too. Short arms let you get up close 
to your work without sitting on edge. Always 
you have the comforting support of the 
backrest at just the right spot. But, you 





HARTER MODEL 67-T 
EXECUTIVE POSTURE CHAIR 


can lean back to relax. 


Your choice of metal finishes and durably beautiful upholsteries. 


Every detail is flawless — that’s Harter quality! 


Write for informative booklet, “Posture Seating Makes 


” We'll send name of our nearest Harter Dealer. 


Sense 
te Harter Corporation, 125 Prairie, Sturgis, Mich. 


HARTER Sas 


CHAIRS 
7tU 8 et mn Ee in 
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NAME CHANGE .. . Samuel Ortner, seated, president of Lipton 
Manufacturing Co., is shown signing the document which officially 
changed the firm's name to Seal-O-Matic Dispenser Corp. With 
him are, left to right, Arthur E. Shapiro, ad manager; Eliot Jordan, 
Joe Cardinal and Frank Restivo, all of the sales and ad staffs. After 
changing the firm name to that of the trade name, Mr. Ortner 
also announced that a move to larger quarters is being planned. 





NSOEA Manufacturers Meet 
in Chicago and New York 


Under the guidance of Lou Brown, Eberhard Faber Pencil 
Company, vice-president of the manufacturers’ division and 
Elmer Rahe, The Globe-Wernicke Co., vice-chairman of the 
manufacturers’ division, manufacturer members of the Na- 


tional Stationery & Office Equipment Association met in two 
closely scheduled luncheon sessions in Chicago on November 
28 and in New York on November 29. 

At the Chicago meeting in the Hilton Hotel the attendance 
was 40. The New York gathering attracted 35 at the Com- 


modore Hotel 

Vice-president Brown called both sessions to order. Self- 
introductions were followed by a period of discussion con- 
cerning the 1955 exhibitions of industry products. Several 
problems and suggestions were aired. Comments were recorded 
for the purpose of passing along to the executive committee 
of NSOEA for study. 

Paul Burbank, executive vice-president of NSOEA, pre- 
viewed the 1956 series of regional meetings, which will feature 
clinical discussions of the model furniture store presented 
at the 1955 convention, and the very important subject of 
inventory. Lou Brown is to be a member of the regional 
meetings group of speakers. His subject will be concerned 
with more effective dealer use of promotion materials provided 
by manufacturers. 

Before adjournment it was announced that the manufac- 
turers’ division will meet again in Chicago on June 7, and 
in New York on June 14. 

Mr. Brown said that a liaison committee of manufacturers 


has been appointed by President Ivan Allen, Jr., to study 
and plan activities of the manufacturers division and sub- 
mit their recommendations. Members of the committee are: 


L. M. Brown, Eberhard Faber Pencil Company; H. J. Walsh, 
Ace Fastener Corporation; J. L. Mann, Sturgis Posture Chair 
Company; Earl F. Opie, Weber Costello Company, and Elmer 
G. Rahe, The Globe-Wernicke Co. 





P. J. Meith Firm Now Operates in New Jersey 

P. J. Mieth recently dissolved the Mac-Mieth Company of 
Port Orange, Fla., and has formed the P. J. Mieth Manufac- 
turing Company with a plant at 706 S. Michigan Ave., Kenil- 


worth, N. J. The firm will continue to manufacture a line of 
commercial and industrial hand punches for sale to the trade. 
A new illustrated brochure describing the line is now avail- 


able to dealers. 
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Any time and every time... 


the YELLOW BOX LINE is best! 


Time-tried. . . quality-proved 


... CUStomer- preferred! 


Oakville’s complete Yellow Box Line 
of paper-fastening devices simplifies 
your buying, streamlines your inven- 
tory, cuts your handling costs, saves 
you money! From one source — with 
one order — on one invoice you get the 
merchandise your customers want. 
One-stop buying — the Yellow Box 
way — builds sales and profits! 


Concentrate on the Yellow Box Line 
— the line that’s best for you! 


OAKVILLE COMPANY DIVISION 


SCOVILL MANUFACTURING COMPANY 


Nat 20, Connect 


v¥ 


New Y k @ Philadeip? 


In Canada: Brown 
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Tell Your Prospects 
About The Many Different 
Locking Arrangements On 


National Letter Writing Week 
Window Display Awards Made 


Twenty retail stores won cash awards in the annual window 
display competition sponsored by a trade association in con- 
nection with the 18th annual National Letter Writing Week, 
it was announced recently. Awards amounted to $1,000. 

A jury of three judges selected winners from photograph 
entries in the offices of the Paper Stationery and Tablet Manu- 
facturers Association, the sponsoring organization, at 527 
Fifth Ave., New York City. 

A special cash prize, set up three years ago to reward 
personally the designer of the window best reflecting the 
artistry and skill of the display profession was awarded to 








INSULATED STEEL FILES 





FIRST PRIZE . . . Win- 
dow at The Southern 
States Prtg. Co., Grif- 
fin, Ga., designed by 
Mrs. Hester Handley. 








Charles Fowler, display director of the Griswold Store in 
Warren, Ohio. The window which won this award for Mr. 
Fowler placed second in the department store classification. 

Judges of the contest were Irving C. Eldredge, former dis- 
play adviser for the National Retail Dry Goods Association 
and now a New York display consultant; Fred Reed, a vet- 
eran art director and sales promotion consultant; and Charles 
B. Tanner, business manager of The Department Store 
Economist. 

The jury of judges studied photographs of window displays 


Note the heavy steel inner and 
outer walls. Note that Meilink’s 
exclusive Thermo-Cel insulation 
is reinforced for extra strength 
with wire mesh. Here is un- 
matched protection against fire 
and pilferage. 





You have two powerful selling arguments 
when you talk Hercules insulated files to 
your prospects. 

FIRST: Hercules insulated files give 24- 
hour-a-day point-of-use fire protection to 
valuable business records. They carry Un- | 
derwriters’ Laboratories and SMNA labels. | 


SECOND: Hercules insulated files offer an 


| ae ba | 
extremely wide choice of key and combina- | i a2 of 
tion locking arrangements on one or all | : a +f. = Cy pul 
| 


Wry 





drawers. Important papers can be kept aps “ 
safe from pilferage and prying eyes. Be sure 
to explain the advantages of Hercules 


SECOND PRIZE ... Window at Schwabacher-Frey Co., San 
Francisco, Calif., designed by John H. Potasz. 


i- g s to yo ; ; :aG ; ; 
Multi-Lox features to Jor CooeTS on exhibit during the period of October 2 to 8 which was 
2, 3 and 4-drawer legal and letter models. | National Letter Writing Week. They awarded three prizes 


Write for a folder giving fullest information. | in each store classification, which were designed to prevent 
sani . | low budget stores from having to compete with those possess- 
| ing advanced display facilities. 

E. STEEL SAFE COMPANY The Letter Writing Week contest is among the oldest and 
TOLEDO 6, OHIO most respected in the retail industry. It is sponsored by manu- 
“and © LABEL SAFES, HOME VAULTS INSULATED FILES facturers of Fi er spi ae aig gy asso- 

. P Y : | ciation in co-operation with 25, ocal post offices. 
re ASS TVPMRITES FTANES | Prize winners in the stationers’ division were: First prize— 








124 OA-1/56 | % 








AND SELL THE BEST TO KEEP YOUR BUSINESS GROWING 


OLUMBIA 


Steel Office Equipment 


A FILING CABINET FOR EVERY NEED « DESKS AND TABLES FOR EVERY BUSINESS PURPOSE 


SPECIAL PURPOSE 
DESK TOPS 





DESK HEIGHT FILES CROSS FILES 


| a 
al 
se ¢ 


ONE DRAWER AND APEX GRADE B FILES TANDARD HEIGHT 
SHORT LINE FILES - FILES 


LEDGER, MICROFILM & COUNTER HEIGHT FILES HALF ANI BASES FOR 
FINGERPRINT FILES - BLUEPRINT FILES WIDE SECT UPRIGHT FILES 


= 
= 


SUBSTITUTE DRAWERS 





COLUMBIA STEEL EQUIPMENT COMPANY 


ESTABLISHED 1919 
OFFICE —- SHOWROOM — PLANT 


FORT WASHINGTON, PENNSYLVANIA 
CHESTNUT HILL 8-2200 


THE HIGHEST GRADE EQUIPMENT AVAILABLE PROFITABLE TO SELL 


























REGISTER FORMS AUTOGRAPHIC 
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fake a GIANT STEP 


with WAU GALAU 


tg * A QUALITY LINE WITH REPEAT SALES 
* BONDED DEALER PROTECTION 
* ACCURATE, PROMPT DELIVERIES 
* SATISFIED, STEADY CUSTOMERS 
* FULL MIAMI-DEALER COOPERATION 


Capitalize on your abilities and reputation with the 
service MIAMI renders in all business forms for any 


register. 


Men attain real and lasting success when they work and step 


together 


MIAMI! SYSTEMS CORPORATION 


ctw Tree ATI Ft. VAI 


£ eee. |) Saree CONTINUOUS PRINTED FORMS 
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The Southern States Printing Company, Griffin, Ga. Second 
prize—Schwabacher-Frey Company, San Francisco, Calif. 
Third prize—The R. P. Lewis Co., Flint, Mich. 

Honorable mention winners included W. H. Kistler Sta- 





THIRD PRIZE . . . Window at The R. P. Lewis Co., Flint, Mich., 
designed by Stanley J. Hughson. 


tionery Company, Denver, Colo., window designed by Robert 
Cormack, and ZCMI, Salt Lake City, Utah, window designed 
by Ronald Nelson 

In the Gift Shops and Book Stores classification Jack Rid- 
dell’s window at Smith’s Book & Stationery, Vallejo, Calif., 
placed first; Mrs. W. J. Sloman and Don Des Lauriers’ win- 
dow at Kankakee Book Store, Kankakee, IIl., placed second 
and R. H. Wertz’ window at Tavo’s Gifts, Canoga Park, 
Calif., warded third prize. 


Aigner Co. Gets ‘‘Typerite’’ Copyright 
On Typewriter Spaced Tabbing Strips 


[The G. J. Aigner Company has received a U.S. Patent 
office trade mark, Serial No. 665,289, on its Aico “Typerite” 
tabbing and insert strips. 

[he name “Typerite” is now registered as the name to iden- 





. 


‘\Tal].cur 




















TYPERITE’ . . . is the U.S. trade mark granted to G.J. Aigner 
Co. for its tabbing with typewriter spaced inserts. 

tify all Aico index tabbing and insert strips as typewriter 
spaced. The strips, introduced in October, 1953, are now used 
on all Aico guides and indexes with insertable tabs. 


Diebold Plans Expansion at Tennessee Site 
Diebold, Inc., has acquired a 17-acre tract adjoining its 





newly-acquired plant at Dickson, Tenn., Raymond C. Koontz, 
president, announced recently. Mr. Koontz said the tract was 
acquired so additional facilities can be erected for manufac- 
turing and warehouse purposes. The Canton company an- 
nounced October 19, that it had acquired the entire product 
me and manufacturing facilities of the K. F. Cline Company, 
ne, 

[he Cline company is now being operated as a subsidiary 
company of Diebold. Mr. Koontz said 100,000 square feet 
of floor space will be added to the plant and that employment 
will be raised from 100 to 250. Construction of the new 
facilities will start early in January. 
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uarantees quality! 


For top quality steel office furniture...specify 
BENTSON! A constant pioneer toward the 
ultimate in quality desks, tables, companion 
units and filing cabinets . . . the name BENT- 
SON always assures you of functional beauty 
for exacting office requirements and office 
comfort. 


Only Bentson offers you Perma-hush con- 
struction in desks, tables and accessories. 
Only Bentson gives you the many outstand- 
ing features found in the Top-Flite file. 


The 6000 Series features roll-edge tops 
in desks, tables and companion units. 
A compiete selection of models is avail- 
able with variation of top overhang in 
the executive group, all with exclusive 
Perma-hush construction. 


The 2000 Series, Space-maker, features 
square edge tops in desks, tables and 
companion units . . . plus Perma-hush 
construction. This space-saving design 
also offers a complete selection of 
models and variations in top overhang 
for executive appeal. 





Matching companion units for both the 
6000 Series and the 2000 Series are 
available to accentuate the function and 
beauty of the line. Credenzas, tele- 
phone stands and book cases. 


The last word in “Grade A” steel filing 
cabinets. Top-Flite signifies smooth opera- 
tion, durable construction and dependable 
performance for any filing cabinet need. . . 
BUT BE SURE IT’S BENTSON TOP-FLITE. 











Dependable office comfort . . . with an accent on beauty! 


THE BENTSON MPG. COMPANY 


AURORA, ILLINOIS 
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YOU'LL SING 


more cheers, 7 sales tun 













WHEN ADS LIKE THIS 
BRING MORE TRAFFIC 
SALES AND PROFITS 


fl - 


Kil-Klatter’s aggressive 





advertising reaches 
office managers, secre- 
taries, stenographers 

and typists through 


national office and 


SOUND A 
SOFTER NOTE 


business magazines. . . 


clears the way for 





sales for you. 





for office efficiency with 


KIL-KLATIER 


Certain noises in offices are practically 
impossible to eliminate — but, you can 
easily and quickly STOP the distract- 
ing noise of typing. Simply place a 
Kil-Klatter pad under each and every 
typewriter in your office. You ll find that 
errors will disappear and general office 
efficiency will improve 


extra 
sales aids 


Kil-Klatter pads are designed to absorb 
the shock and to deaden the noise of 


typing. Made of genuine long-life OZITE @ CATALOG cuTS 

felt, Kil-Klatter pads are dent-proof 

skid-proof and they fit all makes of @ NEWSPAPER 
MATS 


typewriters, and other office machines 


@ TWO-COLOR 
$q@25 


h 


THE SCIEMTIFIC TYPEWRITER PAD 


AT YOUR STATIONER OR ENVELOPE 
OFFICE SUPPLY DEALER STUFFERS 
@ COUNTER CARDS 






IL- 


~——_~~ 





ATTER 


—————e—Eeee—eeer> 


“The Answer to a quieter office 
may be under your typewriters” 





Order your supply of KIL-KLATTER 
typewriter pads and free sales 
aids... TODAY 


AMERICAN HAIR and FELT CO. 


MERCHANDISE MART, CHICAGO 54 











54 Exhibitors Participate in 


Cincinnati Business Show 


The 1955 Cincinnati Office & Business Equipment Show 
held recently at the Hotel Sheraton Gibson Roof Garden 
was acclaimed “a distinct success” by the 54 exhibitors utiliz- 
ing 88 booths and the in excess of 2500 invited visitors. 

The photograph showing the ribbon-cutting formal opening 


. of the 1955 Cincinnati Office & Business i 





ae 
FORMAL OPENING .. 
Equipment Show was signalizd by this ribbon-cutting ceremony. 
of the show pictures Cincinnati mayor Carl W. Rich (second 
from the left) using shears to break the entrance barrier. 

Pictured with him are members of the show executive com- 
mittee. On the left of the Mayor is Henry A. Smith, asso- 
ciated with Eriksen’s, Inc., Cincinnati, president of the non- 
profit show committee and chairman of exhibit booth con- 
tracts. To the right of the mayor are Lynn P. Carlson, with 
L. P. Carlson & Associates, Cincinnati office equipment sales 
representatives, and general chairman of the show, and John 
L. Howison with Kelsall-Voorheis, Inc., Cincinnati office 
equipment firm and show treasurer. 

A steady stream of visitors from 10 a.m. to 10 p.m. on 
both show days maintained busy activity for the exhibitors. 


Selling Contest Is Highlight 
of Boston Stationers’ Meeting 

A selling contest, for members of the Boston Stationers’ 
Association who had been in the industry for at least five 
years, was the highlight of the second meeting of the season 
in November, at the Smith House in Cambridge. 

Arnold Shulkin, Abbott Allen Stationery, Boston, was in 
charge of the program and enlisted the aid of six volunteers 
who each talked for 10 minutes on a stationery item of their 
own choosing. They were required to sell the product to a 
panel of judges, two from outside the industry, who based 
their decision on a point system. 

First prize winner was Jack Mullen, Rebhan 


Blake and 


Company, Boston, who did a good job of selling a pencil 
sharpener. Second and third prizes went to Dick Prembly, 
John W. Murray Company, Inc., Boston, who talked about 


a stapling machine, and Larry Davidson, Wards, Boston. 
who discussed proper filing and central filing in the office 
Prizes of $25, $15 and $10 were presented. Other contestants 
received consolation prizes. 

The contest was well-accepted by the membership and 
plans were made for a similar contest in the future. No meet- 
ing was scheduled for December, and the group will have 
its third session on January 16 at the Smith House. 


Takes District Manager Post 

John C. Imboden is the new Toledo, Ohio, district manager 
for Roach-Reid Company, distributors of the Edison Voice- 
writer, and has opened offices in the Park Lane Annex. Mr. 
Imboden comes to Toledo from the Cleveland headquarters 
of the firm, where he served six years as a salesman.—AK. 


OA~1 /56! 












DEALERS — 


sardel 
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ssiness 


CARBON PAPER 





[| Typewriter 

[| Pencil 

joh [_] Billing 

as [1] Saddleback or Reverse 


= Speed-o-form 








[] Hectograph 

[_] Stencil 

[ | Binder 

[| Jacket 

[] Book 

[| One Time 

[_] Special Strip 
| [_] For Diazo Process 


STORMS 
SERVICE BUREAU 


The Storms Service Bureau. is ready to 
help you with special applications of 
Carbon Paper, Inked Ribbons and Car- 
bon Rolls. You are invited to consult with 
Storms whenever you get such requests 


from your customers, No obligation, of 
course. 
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Check 
Your Stock 


Carbon Paper 
Carbon Rolls 
Inked Ribbons 


é For 1956! 


INKED RIBBONS 
[_] Typewriters 
[_] Adding Machines 
[_] Billing Machines 
[_] Bookkeeping Machines 
[_] Addressograph 

















CARBON ROLLS 

[J Adding Machines 
Bookkeeping 

C7 Elliot Fisher Billing 
Autographic Register 
Tailor Marking 


Neon (asbestos) 





| arking 

[J Dupligraph (7 Teletype 

(] Speedaumat C] Elliot Addressing 

[_] Multigraph mevhon Ribbons for all 
: ectric Typewriters 

[|] Multilith 

[_] Daters 

[_] Time Clocks 


[_} Flat Bed Presses 












[_] Special Purposes 





H. M. STORMS COMPANY 
Storms Building, Brooklyn 38, N. Y. 
Gentlemen: 


Please send us a Storms Catalog, showing the complete line with prices and 
discounts — and other information to help us profit from Storms products. 
Pe artrecncrummeuniteisinetttisieiidiinincnat tiie thai See ae ents 
COMPANY NAME____ 

ADDRESS 
CITY_. 
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Fischer PROFIT miiiesen 


for Shaw-Walker Dealers 


The 1956 OFFICE GUIDE is a 
profit-producing part of the 
most complete office equip- 
ment franchise in the world 
— 5,000 items. 















The Shaw-Walker Dealer is distributing to office equipment 
buyers this colorful, 292-page order-getting catalog — with his own 
name imprinted on the front cover. 

The OFFICE GUIDE increases dealer business because it enables the 


dealer's salesmen and the dealer's customers and prospects to obtain 
immediately complete information about 5,000 office items. 


Distribution of this impressive catalog spotlights you as the ‘‘Number 
ats. One” dealer in your community. If you want to be the dealer in your . 
pskyecraper” city who has the privilege of distributing OFFICE GUIDES bearing your 
name, write Shaw-Walker, Muskegon, Michigan. 


GHAW-WALKER wisizcos, Setintee 


LARGEST EXCLUSIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 


: 











. 


Pf 


ei on 
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Sanders to Address Motor City 
Cavalcade of Sales January 18 


[he Motor City (Detroit) Travelers 
Club has announced the 1956 Cavalcade 
of Sale: sales rally and clinic to be 
held in Hotel Fort Shelby’s Coral Room 
on January 18 in Detroit. Topic is to be, 
‘Selling is Show Business.” 

Guest speaker for the occasion will be 
Robert J. (Bob) Sanders, manager of 


dealer sales, Burroughs Corp. His talk 
will point out the need in today’s selling 
of polished product demonstration and 
effectiveness of dramatizing sales points 
in terms of customer benefits. 

A full course roast beef dinner will be served and there 
will be music and entertainment. 

All Michigan dealers are urged to attend with all of their 
sales personnel, and all travelers are also welcome. 

Jim Barrett, Minnesota Mining & Manufacturing Company, 
and John Mislan, Eberhard Faber Pencil Company, are or- 
ganizing the affair and expect an attendance of 400. 

Tickets at $5.50 per person can be had by contacting Motor 
City Travelers Club, P.O. Box 176, Detroit 2, Mich. 


R. J. SANDERS 





Explain Associates’ Plan for NOFA 

The New York Chapter of the National Office Furniture 
Association met November 7 in the Baroque Room of the 
Brass Rail Restaurant with President James H. Kahlert, Office 
Interiors, Inc., New York City, presiding. 

President Kahlert, introduced’ the following guests: James 
H. Kahlert, Jr., Office Interiors, Inc.; Edward Hemp, West- 
cort Company; Anthony Curtsio, Desks, Inc.; Charles Baconi, 
Field Eisenhart Company Inc.; Fred Bitgood, Office Furni- 


ture Warehouse Company. 

Under discussion was the new membership division of 
NOFA to be known as the Associate Members Division. 
Mr. Kahlert briefly outlined this new feature of NOFA, 
telling his listeners that at the recent NOFA Officers Con- 
ference it was felt by board members that too few office 


furniture dealers salesmen are conscious that they are a vital 
part of the industry in which they make their livelihood. The 
plan is to invite them to enroll as associate members without 
the right to vote or hold office. This way, they will receive 
all NOFA material except the mail intended for management 
level attention. The annual dues will be a token amount of 
only $3.00 

Under this plan, it is believed that two objectives will be 
accomplished: (1). A better-informed and better-trained office 
furniture personnel and (2) a feeling on the part of salesmen 
that they really belong and are an important part of the office 
furniture industry. 

Guest speaker of the evening was T. T. Wiley, Commis- 
f Traffic, New York City, whose topic was “Solving 


sioner < 

[Traffic Congestion problems in Manhattan”. Points covered 
were: Signal operation, one-way avenue traffic regulation, 
truck loading and unloading at certain hours, no standing on 
one side of cross streets, parking and off street parking places, 
pedestrian safety regulations and accident prevention. 





Metropolitan Travelers Elect Officers 

The regular monthly meeting of the Metropolitan Travelers 
Club of New York was held on November 7 at the Hotel 
New Yorker. President Martin M. Moldow, partner in Moldow 
Associates, presided. 

[he major order of business was the election of new officers: 
President, Milton Stone, Milton Stone Associates; first vice- 
president, George Nicklaus, National Blank Book Company; 
second vice-president, Emil Contreras, Joseph Dixon Crucible 
Compa treasurer and correspondence secretary, Herbert 
Grayson, Ace Fastener Company; secretary and editor, James 
T. Hurley, Oxford Supply Company. 

[he balance of the meeting was given over to the showing 
of the Jack Lacey sales training film on “Hot Button Sales- 
menship 
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ACELINER No. 502: 
World's finest, most at- 
tractive 4-way Stapler 

. handfastens, staples, 
pins, tacks. Loads 210 
ACELINER Staples No. 
2025. 









SCOUT No. 202: Top 
quality at low price. 
Gives perfect perform- 
ance. loads 105 ACE 
Scout Staples No. 200. 


PILOT No. 404: Mil- 
lions in use the world 
over. Staples, pins, tacks. 
Loads 210 standard 
size Staples. 


STANDARD No. 102: 
Famous for endurance. 
Gives perfect lifetime 
performonce. Uses stand- 
ord size Staples. 


CLIPPER No. 702: 


Saves time and money 
for florists, dry clean- 
ers, stores, schools, fac- 
tories, offices. Loads 210 

; ACE Clipper No. 700 
ACE CLIPPER Staples. 


CASH IN ON ACE ADVERTISING! 


Impressive advertisements appear regularly in 
magazines reaching Insurance firms, Banks, 
Florists, Laundries, Cleaners and Dyers, lus 
20,000 office management executives. This 
hard-hitting campaign will give YOU power- 
ful aid in boosting ACE sales. Send for displays 


PAR EY 


ACE FASTENER CORPORATION 








3415 N. ASHLAND AVE., CHICAGO |} 


1M CANADA: ACE FASTENER (CANADA) LTD.. 
6705 UPPER LACHINE ROAD, MONTREAL 28 * 258 WALLACE AVE., TORONTO 
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Here's the 


ABSOLUTE ANSWER! 


THE TIFFANY 





OFFICE MACHINE STANDS 
with features never before available... 


@ Heavy-duty stand designed especially for today’s 
electric typewriters and bookkeeping machines. 


@ Completely and absolutely vibration free. 


@ Tremendous strength through super rigidity of con- 


struction. 


Here are the big 
selling features... 

Open-top—the “escape- 
hatch” through which noise 
is dissipated away from 


operator. 


Adjustable foot compen- 
sates for uneven floors. 
Occupies minimum office 


space. 


One-piece top adjusts for 


all machines. 


“King-size” drop leoves. 
Special new ease-of-operation 
... foot pedal retracts casters. 
Speedy assembly... 6-piece 
framework, 16 screws (no nuts). 






- MODEL 8000 


Also available: 

Model 8002—with 2 drop leaves; 

Model 8350—35'2” height for 
stond up work 

Model 8352—35'%2 height with 
2 drop leaves 


Nationally advertised...sold through dealers only 


Stand Co. 


me) 





New York OMDA Hears 
City Purchasing Agent 


The Office Machine Dealers Association of New York met 


Tuesday, November 15th at the Advertising Club of New 
York for their regular meeting. 
After opening the meeting, President Harold Peck, Ideal 


Business Machines, New York City, called on Treasurer Sam 
Stein, Quality Office Equipment Corporation, to report on 
the results of the club’s annual dinner-dance which was held 
recently. Mr. Stein announced that the affair was successful, 
from the social as well as as the financial standpoint. 

President Peck, in behalf of the group, extended his heartfelt 
thanks to those members who worked so hard to help make it 
a success. 

Lemuel Bannister, Jr., executive secretary, read the minutes 
of the last meeting. 

Ihe first of the evening’s two guest speakers, Samuel Adler, 
in charge of purchasing office machines for the city of New 
York, was introduced by President Peck. Mr. Adler told the 
club that he was charged with the responsibility of buying 
office machines for 55 city departments including police, 
fire and sanitation. 

“We buy on a strictly competitive basis,” Mr. Adler, 
“inviting bids from all responsible dealers and manufacturers 
with the final order going to the lowest bidder who meets the 
specifications on the invitation to bid.” 

“The city purchases only new machines and the source 
of supply need not necessarily be located in the city of New 
York,” he added. Following a detailed summary of how his 
department sets up specifications and bid invitations, Mr. 
Adler made available to the members a list of all the city 
agencies which do their own purchasing. 

Norman H. Schaefer, Computer Sales Company, was on 
hand to demonstrate the new Johnston adding machine which 
his firm will distribute in the East. He explained the features 
of the machine which included automatic credit balance, two- 
color ribbon, even-action keys and all feature keys electrified. 
Mr. Schaefer announced that he will distribute the Johnston 
adding machine which is manufactured in North Hollywood, 
Calif., to dealers only and not directly to business firms. 

The firm plans to introduce three more machines next year, 
Mr. Schaefer advised, including an electric calculator and a 
hand operated adding machine. He added that the company 
offers a one year guarantee to all their dealers. 


said 





Empire State Travelers Club Holds 
Annual Fall Party in Syracuse, N.Y. 

The attractive ballroom of Drumline Country Club in 
Syracuse, N. Y., was the scene for the annual Fall Party of 
the Empire State Travelers Club on the evening of November 
. | 
Dancing was enjoyed from 9 to 1 to the music of Dick 
Howell and his orchestra. At 11 P.M. a sumptuous buffet 
supper was served. This year, the affair was referred to as 
the Central New York Party because dealers in the Syracuse- 
Utica area shared with the Travelers the honor and expense 
of conducting the event. Attendance was close to 150. 

There are never any speeches at these parties but president 
John Dwyer (known around the territory as Silent John) ex- 
pressed the thanks of the club to the hard-working committee: 
Tom Freeman, vice-president; Frank Wilkerson, secretary; Ed 
Goodlet, past president; Dave Williams, and to Bill Perry, 
president of the Syracuse Stationers Association. He also rec- 
ognized the attendance of district governor Erwin Howard from 
Oswego, past governor Harry Sanner from Erie, vice-governor 
Martin Murette and secretary-treasurer Tony Paul from Buf- 
falo, vice-governor Stan Cooper and the Travelers’ p2rmanent 
membership chairman, John Kennedy of Utica, and the most 
loyal stationer in the district George Mac Greevey of Elmira. 


American Carbon Paper Plans Expansion 
has purchased an 


The American Carbon Paper Company 


eight acre tract of land near Ennis, Tex., on the Southern 
Pacific railroad line for future expansion.—JHR 
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Leopold 
DOCUMENT SUITE 
wins 








in design 





U 


From the hundreds of photographic 

entries in the “Design In Hardwoods” contest 
sponsored by the Fine Hardwoods 
Association, the Leopold Document Suite 
won highest honors. 


Charles U. Deaton designed 

the contemporary Leopold Document Suite 
of versatile desks, tables, chairs, 
bookcases and other office furnishings 

on which the award was based. 











The functional Document Suite is available 
in five finishes which add depth and warmth 


to the natural tones and grains of the 


fi American walnut from which it is crafted. 


Plan now to offer the prize-winning Document Suite 
to your customers. Write for the new Document 
brochure, illustrated in natural color. Also ask for 
materials to aid you in providing a complete office 
planning service. 


EQOA cowen 


Burlington; lowa 


Member: \w/ Wood Office Furniture Institute 


134 OA-1/56 





nm Oe tee ae Gk oe 





af 





16 





ICRDA Celebrates 10th Anniversary 
in Los Angeles Convention, Exhibit 


In celebration of its 10th anniversary the Independent Cash 
Register D Association held its membership meeting and 
exhibit i Ambassador Hotel, Los Angeles, Calif., recently, 


the best attended meetings of the association. 
register dealers from all over the United 

attended the various meetings and the 
information and new 


It was ofr 

Independent 
States and Hawaii 
exhibit 


xchanged ideas as to 


SEEN AT 
ICRDA 
MEET 


& Cash Reg. C Ed Silberzahn, Baltimore Cash Reg 





ago Cash Kyle Leeds, Leeds Cash Reg 
S & Ca ~ Cr 
k Harris 1 Bob Harris, A-1 Cash Reg. C 
Clary Corp 
Counse tanley Hayman, ICRDA ecretary 
NOMDA executive rector; Dick Barrett, Clary 
Reg. & Part Matthew Berger, McKer 
ish Reg ervice 3uy Edmunds, International Ca 
smar ICRDA General Counsel Miller Huagin 
ICRI € tary-treasurer; unidentified - 
ash ‘Re . M. Kiyohiro, Hawa 
1 ash Reg Simpson, The Cash Rea 


Cc ecretary-treasurer; Wade Senter, Sweda Cash 
jentified i Benjamin, Buffalo, N.Y.; Mr. Ehrling 
Cash Rea ales C Parke Harr A-I Cash 


manager Victor Adding Machine C é 
Af a+eh Beraer, McKenna-Phelps r Tay 


mechani ds and methods of operation. 
As the name indicates the ICRDA is a trade association 
duly listed by the Trade Association Division in the United 


States Department of Commerce. It is composed of the in- 
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NO STOOP 
NO SQUINT _ 


NO SPY |\\\ 
( . . 


Safes will make users 
stand up and cheer 





No more stooping and squinting to 
read the dial. The user just casts his 
eyes downward, and there are the 
numerals—bright, clear, and well 
concealed from anyone standing near. 














This new combination lock will be a regular feature— 
at no extra cost—on all deluxe model safes, chests, vault 
doors and insulated files in the 1956 line. It’s a plus 
value that will make Herring*Hall*Marvin products still 
easier to sell against competition. Other important sales 
advantages: (1) all deluxe-model safes available in 
choice of four smart decorator colors; (2) all safes— 
even the smaller sizes—carry 4 LABELS, including the 
T-20 (burglary) and Relocking De- 
vice labels of the Underwriters’ Lab- 
oratories. 


Exclusive franchises are open in a num- 
ber of important centers. Inquiries will 
receive prompt and careful consideration. 


HERRING~> HALL* MARVIN SAFE CO. 
Hamilton, Ohio 
BUILDERS OF THE U. S. SILVER STORAGE VAULTS AT WEST POINT 
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Model No. 523 
Arm Revolving Chair 





Model No. 521! 
Arm Chair 


FASHIONED 
COMFORT 


Brings Customers Back 
Again and Again 


Here’s a pair that goes anywhere. And your customers 
will appreciate the executive look at a Jack Benny price. 

Gregson’s No. 520 Series has that modern day look plus 
old fashioned comfort that would please even grandpa. 
The solid Walnut Arm Swivel Chair and Companion Arm 
Chair are available in a wide range of colors, in Nauga- 
hyde or top grain leather. Deep coil springs and foam rub- 
ber, plus scuff plates and 2-inch ball bearing casters, add to 
the life of the chair, and to the comfort of your customers. 


Sell your customers comfort and beauty in office furni- 
ture at a price they can well afford .. . Gregson’s Arm 
Swivel Chair and Companion Arm Chair . . . the perfect 
pair, for any office. 


DEALER INQUIRIES INVITED 





GREGSON MANUFACTURING COMPANY 
Manufacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 
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dependent cash register dealers throughout the United States, 
Hawaii, Puerto Rico, Canada, Mexico, and Cuba. Manufac- 
turers and suppliers to the trade are also admitted to member- 
ship. 
Its members are kept informed as to conditions in the cash 
register industry which may affect their operations, particu- 
larly in regard to price lists and trade-in-allowance schedules. 
It maintains an attorney in Washington, D.C. to furnish legal 
advice and assistance on all matters affecting the Association. 
For further information, dealers are invited to contact Irving 
R. Pressman, executive secretary, 1406 G Street, N.W., Wash- 
ington, D.C. 

An exhibit was held in conjunction with the membership 
meeting, which was very well attended. Exhibitors, such as 
Clary Corporation, International Cash Register & Parts Co., 
R. C. Allen Business Machines, Inc., Rittenhouse Paper Co., 
Sweda Cash Register Co., Inc., and Victor Adding Machine 
Co. exhibited their products and demonstrated the latest in- 
novations in the cash register industry. 

One of the features of the convention was the trip to St 
Gabriel, Calif., to visit and inspect the manufacturing tech- 
niques of the Clary Corporation. 





Memorial Trophy Awarded in Match 
One of the highlights of Travelers’ golfing year in California 
is the annual tournament between the Golden State Travelers 
of Southern California and the 49’ers Travelers Club of North- 
ern California for the Bert M. Morris Memorial Trophy. 
This event took place at Fox Hills Country Club Friday, 


% 





> 


TO THE SKILLED . . . Bert M. Morris Memorial golf trophies and 
others awarded in links match. 


November 4, and the 49’ers were victorious with such excel- 
lent golfers as Bob Cass, Bob Heath, Bob Smith, Augie Erick- 
son, Wally Jones and Danny Kerr. 

After the golf game approximately 100 Travelers and guests 
enjoyed a fine dinner and entertainment. 


Pittsburgh NOFA Chapter Meets 

The Pittsburgh chapter of the National Office Furniture 
Association met Nov. 7, at the Crest club of the William Penn 
hotel with 16 members present. 

President Jack Sack appointed William H. Oehmler as 
chairman of the program committee with William H. Neely, 
Edward Haskell and George Whaley to assist him. S. K. 
Haskell was named membership chairman, to be assisted by 
all members. 

President Sack and D. M. Ogilvie reported on the NOFA 
officer conference held in Cleveland in October, and a motion 
was made by Mr. Ogilvie that future dinner meetings of the 
group be held on the first Monday of each month at 6:30 
p.m. NOFA members, manufacturers and 
especially, who may be in Pittsburgh on meeting days are 


invited to attend, 


OA-1/56 


representatives 


Sen tenet neces 


" et Se ee 


a 


~~ 


OA- 





Big year 
of FORTUNE 


for 
| — STANDARD 


Forti ” iY i Ue dealers | 


la a 


ng 


Look for a steady stream of colorful 





“Offices for Living’ ads in '56... this month 
and every month...in Fortune and in 

Office Management, too. No let-up. Get set for 

a step-up. Everywhere, buyer orders and 

dealer re-orders continue to increase. 

“Offices for Living’’ ads and mailings are 
opening buyers’ eyes and pocketbooks as they've 
never been opened before. Keep them open! 


Use the new Standard sales aids... 





schedule frequent tie-in newspaper ads and 
direct mailings. If you are not a Standard Dealer, 


write for territory availabilities and full facts. 
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Elegance of design, artfully complemented by 
; ; F CURRENT INSTALLATIO 
rich, top-grain leather, durable Elastic Naugahyde, va of a Seaierie . we 


KA 


MA r KA 


Munster and Donegal Vinyl or luxurious 
decorator fabrics, create a distinctive combination Describing The Complete M 
The Space”’ 


of lasting luxury, quality and beauty. 


For Offices, Hotels, Institutions 


modernize inc 


666 Lake Shore Drive Chicago 11, Illinois Factories: Chicago, Grand Rapids 
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Write For New Catalog Illustrating and 
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odernize Line. | 


Upholstered Furniture of Distinction 
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“Furniture By The Inch To Fit Furniture To} 








H. 


br 
We 
an 





cal 
(ric 
age 


soli 
age 
pur 
Gre 


Mo 
hon 
his 

sisti 


by 


Phi 
S 
was 
Nat 
mee 
S 
deal 
Con 
Mol 
H. 
S: 
to } 
the 
The 
Con 
pany 
M 
Dep 
repr 
pan} 
Stee! 
Wol 


NO. 
TI 
and 
Calit 
phor 
TI 
mitte 
in N 


OA- 


Line 
re T 


/56 


Honor Goodwin for 25 years with Monroe 


An F-m Monroe calculating machine sold in 1918 by 
4. H. Goodw sales representative at the Pasadena, Calif., 
branch off the Monroe Calculating Machine Co., Inc., 
was Ex! \ at a dinner held in recognition of his 25th 
ynnivers: the company. The machine, still in use, was 


IN CONTRAST . . . A. H. Goodwin compares modern N-model 
calculator with ancient F-model which he sold to L. R. Bradley 
(right), retired manager of Upland Lemon Growers Assn., 37 years 
ago. 

sold, Mr. Goodwin recalls, while he was working for an 
agent whose territory covered all of Southern California. The 
purchaser was L. R. Bradley, manager of the Upland Lemon 
Growers Association, now retired. 

Mr. Goodwin, whose record of continuous service with the 
Monroe Company dates from November 24, 1930, shared 
honors witl rs A. W. Herbst, who is service manager at 

company’s San Bernardino office, and E. D. Pickett, as- 
sistant branch manager at Las Vegas, at the party arranged 
by their assox I 





Philadelphia NOFA Elects Officers 


Samuel Berman, Samuel Berman Company, Philadelphia, 
was elected president of the Philadelphia chapter of the 
National Off Furniture Association at the group’s October 
meeting 

Seymour Golden, Business Furniture Company, was named 
dealer vice-president; Mac Block, Fidelity Steel Equipment 
Company, manufacturer vice-president; Morris Kretchmar, 
Morris Kretchmar Company, treasurer, and Horace Laurence, 
H. M. Laurence Company, recording secretary. 

Samuel Galespie, retiring president, handed over the gavel 
to Mr. Berman who then named a committee to investigate 
the possibilities of the chapter sponsoring a business show. 
[he committee includes Mr. Block, Herman Dubin, Dubin 


Company; Mr. Golden, and Frank Wolf, Frank Wolf Com- 
pany 


Membership committee members include Jim Anderman, 
Departmental Supply Company; Bill Corbett, manufacturers’ 
representativ nd Joe Moore, Peerless Steel Equipment Com- 
pany. The grievance committee has Jack Emhardt, Columbia 
Steel Equipment; Mr. Golden, and Leonard La Fair, Frank 
Wolf Compar 





NOMDA Office to New Location 


The Natio Office Machine Association has taken larger 
ind improv ffices at 1542 Hillhurst Ave., Los Angeles 27, 
Calif., annour Harold Mann, executive secretary. Tele- 
phone numb NOrmandy 4-2468. 

This mov 1s unanimously approved by the executive com- 
nittee and arrangements were completed for the move made 
n Novem! 
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Dealers rave about the NEW 
1956 QUALITY LINE... designed for 


easier selling and. bigger profits! 


PARKER STEEL 





SLIDING DOOR CABINET 


Three convenient sizes; 
six different models. 
Featured No. 72SL, 
Storage Type, 72x36x18. 
For Office and Home use. 
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STEEL BOOKCASE sroRAGE CABINET e 
Standard size with disappearing measures 72x36x18 Py 
4 glass front panel for featuring baked- Fy 
e clear visibility. on enamel finish i 
‘ Available 3 sectional in Green-Grey or o* 
.. sizes... .W. 35%" ' Grained Walnut -* 
*, D. 11%", H. in and Mahogany. , ¢ 
*. 12”, 15” or 18”. at ng 
. “7 e an @ 
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features: SLIDING DOOR CABINETS 


e No swinging doors to block aisle space. 

e Adjustable shelves within cabinet. 

e SET-UP for IMMEDIATE USE (no nuts or bolts to fuss with). 
e Electrically welded construction throughout. 

e Heavy guage furniture steel throughout. 

e Doors with large roller bearings for smooth operation. 
e Baked-on enamel finish in Green, Grey, Brown. 

e AVAILABLE WITH LOCK OPTIONAL TO ASSURE PRIVACY. 


Write for our new catalog... for style, size, and description 
of Sliding Door Cabinet fo fit your needs! 


PARKER STEEL PRODUCTS, INC. 


54 North 11th Street + Brooklyn 11, New York 
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Joseph Dixon Executives 


$ Share Horatio Alger Careers 


From office boy to president has become pretty much of a 


standard American legend. But in Jersey City at the Joseph 
Dixon Crucible Company, they’re pretty blase about that sort 
of thing. 

They’ve done it there in triplicate, so to speak. 

Three of the company’s leading executives — president, a 
vice-president and the general sales manager of the pencil 


ALUMINUM SWIVEL AND STRAIGHT CHAIRS srrende. With 139 yours Of service epessouted fa this exocetiv 
GIVE YOU THE AMMUNITION YOU NEED 


SALES BATTLE 


|. Full line for every need 
of commercial, indus- 
trial and institutional 
establishments. 


2. Quality second to none. 


3. First choice of many of the nation’s most astute 
a buyers for top business So HORATIO ALGERS ... . Joseph Dixon, portrait, looks down on 
—used in some of the most fabulously appointed three of the top executives of the firm he founded, Joseph Dixon 
quarters, such as California's new Beverly-Hilton Crucible Co., who started their careers as office boys. They are 
me tehicl| is felale ti new Seville and the Hollywood from left to right, Frank CS. Atkinson, president; Henry W. Arm: 
Beach Hotel Chicago's Palmer House. New strong, treasurer and vice-president, and Harry G. Ericson, general 

; : Si il division. 
York's Roosevelt, ete. Hence, no limit to your a ee 
sales potential. 





trio, they outnumber Dixon’s “mere” 127-year history as manu- 
facturers of lead pencils, crucibles, industrial paints and pow- 


Aggressive advertising | ieee | devel unatole. 

to your best prospects | ee Somewhat ironic is the fact that of the three, the company’s 

in such leading national ” * president, 56-year-old Frank G. Atkinson can number a scant 

magazines as BUSI- forty-one years of service with the company. This hardly 

NESS WEEK, INSTITU- ) compares with the work record of vice-president, Henry W 
PTR Armstrong, who was feted two years ago for fifty years with 


TIONS MAGAZINE, 
HOTEL MANAGE- 
MENT, PACIFIC 


Dixon. He joined the firm when he was a fourteen year old 
stripling and has recently celebrated his 66th birthday. 


COAST RECORD. -_ ‘ T haven't even started as yet to make my retirement plans,” 
; ne says. 
Harry J. Ericson, who heads up the company’s pencil sales 
WRITE FOR DETAILS, ‘ . division, a 61-year-old widower can look back on forty-six 
NEW FULL-COLOR Z . years spent in the Dixon employ. He joined the office boy staff 
CATALOG rg ¥ in the summer of 1909. 
< The careers of Mr. Atkinson and Mr. Ericson have a further 


parallel in that they both married Dixon secretaries, and both 
FINE CHAIR SPECIALISTS took their jobs to tide them over a summer vacation period 
Neither ever returned to school, staying on to scale the execu- 
tive heights at Dixon. 

Their starting salaries were the same — $4 a week. “Pretty 
good pay it was, too,” they comment. 

Mr. Armstrong has remained a happy bachelor, and takes 
a ribbing from his confreres because his starting pay was only 
$3.50 a week. “My pay scale was established before inflation 


» HIO 
a Al rR CO 4. | All three have served extensive periods of time in various 
4 departments at Dixon — traffic, sales, administration, and 
410 N. MERIDIAN RD. YOUNGSTOWN. OHIO finally in their present executive capacities. ' 
. 7 J 


“Dixon policy has always been one of promotion from with- 


i , | in the ranks,” says Mr. Atkinson. He promises that this rule 
in effect as long as he guides the company’s 


set in,” he says drily. 


will remain 
| destinies 


EXPORT DEPT: 25 BEAVER ST.. NEW YORK 4, N. Y. 
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selling ideas 


from the 
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6600-30 FBR 


= 
= 


Most comfortable yet for typing. Machine on the desk. Always 
ready to use. Handy, yet not in the way. Room for other work, 
writing, filing. Plenty of knee space. 








6600-03 FBL 




















Easy office arrangements. No lighting problems, Operator always 
facing in same direction, whether typing or writing. 


“Y and E” 
pioneered design with secretary in mind. Type- 


Secretaries approve! Good reason. 


vriters, calculators right place, right level, right 
ngle. Maximum comfort. 9 models. Decorator 





Notes from 
a secretary help 


you sell this 

















rigid platform 




















Sturdy, fixed bed. No vibration. No springs, levers. No open or 
close. Wires of electric machines neat, safe, through and under 
desk. 


—a 






































. Lan . 


All-Purpose Machine Desk standard elevator shelf desk 





Compact. No shelf sticking out. Easy access. Good for crowded , 
office. Saves floor space. 


colors. Fits every need and taste. 

This is the secretarial desk of future. Outstand- 
ing selling ideas. It can play big part in your 
sales—today. 


YAWMANAND FRBE MFG.©. 1015 JAY STREET * ROCHESTER 3, N. Y. 


FOR 75 YEARS « A TIME-HONORED NAME, A QUALITY LINE, A VALUABLE FRANCHISE 
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No. 1900-WGR Bel Air 
of WALL GARMENT RACK 





No. 75-S Modurn 
SAND URN 






No. 56-S Regal 
SAND URN 


specially designed for 


e INDUSTRIALS e TAVERNS 
e BARBER & BEAUTY SHOPS 
e RESTAURANTS e SCHOOLS 
e PUBLIC BUILDINGS 
e FUNERAL HOMES 


























f See Oe Moder, Line 


° OFFICES eHOTELS <y 


No. 18-GR Silent Butler 
GARMENT RACK 














> 4 


No. 333 
Honor Guard 
STANDARDS 











No. 25 
Duchess 
TORCHIER 




















For big profits, display the entire line of smart, 
- new VALCO accessories. Each piece is the result 
No. 408 of years of research and development, and is made No. 265-T 
Statesman of the highest quality aluminum... will not rust! Cosmopolitan 
COSTUMER The unbeatable VALCO combination of gleaming COCKTAIL SMOKER 
No. 17-C beauty, modern styling and economical upkeep j 
Monarch € P means extra sales for you to an almost unlimited P No. 60-S hal \ ath 
COSTUMER market. cerns Ae 
No. 1500 re No. 260 wy, 
we WRITE FOR PRICE LISTS & COMPLETE DETAILS New Yorker = * 


COSTUMER 


SMOKING STAND 


W/-\[L[ 61] cOMPANY-1311 ANN AVE. ST. LOUIS 4, MO. 





142 


OA-1/56 








Su 


Ste 
anc 
acc 


of 

Pri 
gar 
fac 


pre 
ly | 
Rol 
thre 


nev 
peri 
our 
Mis 
in 

thei 








AMERICAN PENCIL CO. . . .products were highlighted in this 
recent window display at the Marshall-Jackson Co. store in Chi- 
cago. Chicago representative of the firm A, M. (Benny) Allen 
arranged the window in co-operation with store manager Bill 
Rocco. Theme used was, "We Crossed the Pen and Pencil to Get 
a New Writing Tool for the Office.” The store reported a notice- 
ale sales increase through employment of the comprehensive win- 
dow treatment of Venus pencils and other American products. 





Supreme Steel Equipment in New Plant 
Supreme Steel Equipment Corporation successor to Supreme 
Steel Products, Inc., is now in production in its new factory 
and sales office located at 53rd St. and Ist Ave., in Brooklyn, 
according to Miss Eva Dainoff, sales manager and treasurer. 
The firm is continuing the fabrication of a complete line 


of steel cabinets, lockers, shelving and automotive parts bins. 
Prices remain the same as those issued by the former or- 
ganization. Additional items will be announced as soon as 
facilities permit 

The key personnel of the original firm remains intact. John 
P. Posa, formerly vice-president in charge of manufacturing, is 
president and general manager; Edward P. Hunerberg, former- 
ly purchasing agent, now secretary and manager of purchases; 
Robert Stahl, sales service manager. District representatives 
throughout the nation likewise retain their affiliation. 

Miss Dainoff and her associates regard the future of the 
new firm with optimism and confidence. “We know our ex- 
perience and reputation have justified the endorsement of 
our many national district representatives and dealers”, says 
Miss Dainoff. She added, “We are a dedicated organization, 
in which many key personnel have invested as a result of 
their strong and enthusiastic convictions.” 








STUDENT'S SPECIAL 


PORTABLE TYPEWRITERS 


AND WE SERVICE WHAT we SELL 


THIS EFFECTIVE AD . 
. . was used by Harry 





Smith-Corone Remington Pitts of Albany, Ore., 

abe weeny axe Fron ong | Office machines dealer 

who was winner of 

“fe, writers wold by ut carry @ one yaor servic NOMDA's 1955 adver- 

SS ocd | tising award. A reprint 

Ee of the ad appeared in 

ae ee recent issue of “Keep- 

we PON © ing You Posted", 
oo epee CLIPPER ‘70° NOMDA bulletin. 
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FREE Typewriter Stand With Any Americon Mode! | 
j 
| 


|, Albany Typewriter Exchang 


ang 
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SO EASY! ...SO PROFITABLE! to sell 
the world’s finest MARKING DEVICES... 


3 This exaggerates 
the outward exuberance 
of a satisfied dealer... 
yet this feeling of satisfaction is 


with everyone who handles 


“THE CROWN LINE”. 








joes 


You will be proud, too, when you select your 
CROWN PRODUCTS... truly the industry’s 
prestige line of THE FINEST MARKING 
DEVICES EVER MADE. For that EXTRA QUALITY 
...ECONOMY ... EFFICIENCY ... FASTER 
DELIVERY ...insist on the best 
“THE CROWN LINE”. 


R.A. STEWART AND COMPANY, INC. 
80 Duane Street « New York 7, New York 
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Old Town Corporation Appoints 
Number of New Sales Executives 

E. L. Tabat, vice-president in charge of sales for the Old 
fown Corporation, has announced these appointments in the 
sales division: 

Bernard L. Rieser—director of sales, national accounts, with 
headquarters in the New York general sales office. 

Don Lundberg—assistant to the vice-president with head- 





a 






ka 


B. L. RIESER DON LUNDBERG 





development. 

Gordon A. Hopf—eastern regional managers with head- 
quarters in New York. 

W. C. Dickneider—director of the plant service division. 
His headquarters will be at the Old Town plant in Brooklyn. 

K. J. Scott—Los Angeles branch manager. 

H. W. Carlson, Jr.—district sales manager, western region, 
with headquarters in Dallas, Tex. 


quarters in New York. He will be responsible for new product | 
' 





Satisfied Customers — 








The satisfaction given by swivel office chairs and Py y* 
typewriter desks depends on the quality and efficiency . 
of the operating fixtures. That is why it pays to insist GORDON A. HOPF W. C. DICKNEIDER 
on Seng-Equipt office furniture. Seng quality assures James E. Markham, district sales manager, western region, 
satisfied customers and future sales. with headquarters in Detroit, Mich 

ane , , : H. H. Shellenberger—district sales manager, Milwaukee 

Precision engineering and tested designs, are com- satiate 
bined with the finest workmanship and materials to J. N. Khazzam—export sales manager. 
make Seng Fixtures last longer, function more smooth- Mr. Tabat points out that these organizational changes and 
ly and protect you against costly adjustments. Specify additions are designed specifically to strengthen and support 
Seng Equipment on all office furniture. It is used by the activities of Old Town dealers 
manufacturers who take pride in their products. 
For Office Chairs 

Seng action controls are easily adjustable to suit 
the user. Nylon bearings at vital pivot points supply 
smooth, silent tilting and turning and prevent wear. 

i 


For Typewriter Desks 


Seng Fixtures bring the typewriter to typing posi- 
tion with effortless smoothness. They provide a stable 


platform for typing. 





The SEM Company 


DON LUNDBERG, head of Old Town's stencil project committee, 


shows production-run samples of the company's new Hi Vi stencils 


1450 NORTH DAYTON ST - CHICAGO - 22- ILL. 


SINCE 1874 WORLD'S LARGEST SPECIALISTS 
IN (URNS oe to E. L. Tabat, vice-president in charge of sales and research. 
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Executive Chair by 
W. H. Gunlocke Chair Company 
Wayland, New York 








‘| _ meang 
Businese with us. 






This handsome executive chair gets right down to the 
important business of your all-day, every-day comfort. And the secret 
of its comfortable success is U. S. Koylon Foam Cushioning! The 
buoyant ease of Koylon actually refreshes you while you work... 
rests and relaxes you with balanced support. What’s more, chairs 
cushioned with Koylon smooth themselves out after every 
sitting, keeping your office looking its efficient, attractive 
best at all times. 
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NO. 5 OF A SERIES 


Every unit as it comes down the line from final assembly is individually inspected 


This is why you can sell H-O-N with confidence 


On H-O-N products you will see a 
merchandise tag that is attached to 
each unit. This tag is tied to the unit 
only after it has passed rigid inspection 
standards. 


For example on the H-O-N Unifile 
(shown above): each drawer is 
worked; each follower block tried; 
each lock and handle operated. Door 
and drawers are checked for fit; the 
finish examined. Only then are the 
units that qualify tagged and approved 
for packing. 


Not only our own, but your reputa- 
tion too, is at stake on every sale. 
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In protecting ours, we protect yours 
too. That’s why we say, “You can 
sell H-O-N with confidence.” And 
should perchance a faulty unit slip 
by we stand behind all H-O-N dealers 
100% and insist that an adjustment 
be made to the customers satisfac- 
tion. 
7 * . 

The member workers in the various 
departments of the H-O-N factory are, 
in practically all cases, happy with 
their jobs. They have adequate time 
to perform their duties well, under the 
direction of a staff that is mindful of 
human relations. 





H-O-N 


OFFICE EQUIPMENT 


THE H-O-N CO., MUSCATINE, IOWA 
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commemorative stamps are presented 


FORT TICONDEROGA ... 
to Harold W. Jacobsen (center), president of Horder's, Inc. and 
Associated Stationers Supply Co., Chicago, by H. B. Van Dorn 
(left), sales manager of the Joseph Dixon Crucible Co. Dixon's 
Frank G. Atkinson, looks on. The scene was the Dixon ex- 


president 
hibit at the NSOEA convention. 





Old Town Announces New Line of Supplies 

Effective December 1, Old Town Corporation introduced 
a complete line of stencils and mimeograph duplicating sup- 
plies, it was announced at the company’s New York head- 
quarters by E. L. Tabat, vice-president in charge of sales and 
research 

Entry into stencil duplicating is the most recent of a series 
of moves designed to broaden Old Town’s operations in the 
office equipment and supplies field, Mr. Tabat said. The new 
stencil line of the firm is the result of months of intensive 
work in product development and packaging by a company 
project committee headed by Don Lundberg, assistant to the 
vice-president 


Featured products in the new line are the three Old Town 
Hi Vi stencils, claimed to be triple-coated for high visibility 
and employing a tough wet strength base tissue. 

Old Town has developed a new stencil package. Single 


stencils can be easily removed from the box without disturbing 
the rest of the pack. Besides being functional, the packaging 
includes a unique grade labeling band, identifying the product 
by type, quantity and size. 





Cel-U-Dex Names Executive Assistant 

J. P. Sullivan has recently been named as executive assistant 
for the Cel-U-Dex Corporation. He was formerly associated 
with various hotel groups across the country and is a specialist 
in management techniques. His duties will include keeping in 
close contact with trade outlets. 








. Sister Antoinetta, S.S.N.D. (left) 
of St. Anthony's high school, Detroit, Mich., was the winner 
of an Underwood Universal portable typewriter during the 
recent annual conference of the Catholic Business Educa- 
tion Association in Chicago. She received the prize from 


CONFERENCE PRIZE . 


Sister Tarcisius, S.S.C.M. (right), conference chairman. 
H. W. Stewart, Underwood regional manager in Chicago, 
donated the portable. 
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your customer 


can change his office layout 
with new...... 


mOove-a-Wall 


Steel Office Fatilioning 


CONVERT AN 8' X 10° OFFICE IN MINUTES! 





@ EASY TO INSTALL 
MODERN WAY TO 
ENGINEER OFFICE 
REQUIREMENTS 


One long sweep of beauty, 
MOVE-A-WALL partitions are 
complete FLUSH from end to 
end! 








@ NEW-THICKEST 
CONSTRUCTION OF ALL! 


Engineered to take abuse, 
they feature the thickest 
construction ever achieved 
in free standing partitions. 





@ HIDDEN WIRING! 


Another modern feature .. . 
all wiring is hidden and you 
get all the electrical outlets 
you need without plastering 
or alterations. 








@ RATTLE PROOF 
RECESSED GLASS! 


Another exclusive .. . all 
glass is recessed into the 
posts for more beauty and 
more silence! 








THESE PLUS FEATURES MAKE 
MORE PARTITION SALES FOR 
youl 


CO-OPERATIVE ADVERTISING 
PLAN AVAILABLE 














‘ Write for 
catalog price 
move-a-Wall “=: 
measuring 
information 
33 Jumel Place, New York 32, N. Y. - + + free. 
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Over 12,000 Folders 
at your fingertips! 
ina NEUBAUER 
OPEN SHELF FILE 





WW | 






till, 





Designed for insurance 
companies and other firms 
with a large number of active 
accounts, the Neubauer Open 
Shelf Filing System provides a 
tremendously increased capacity 
over standard filing systems... 
and at a lower cost too! An in- 
stallation of four double files as 
illustrated handles more than 
50,000 folders. 

Both single and double files 
have seven shelves with variable 
compartments and provisions for 
an index system. 


“TWIN POST” 
Adjustable Steel Shelving 


The one shelving with the strength 
and fine appearance for most 
office, storeroom and warehouse 
shelving needs. “Twin Post” 
corners are shaped for rigidity— 
hold shelves in line. 





“TWIN POST” 
all steel Utility Table 
Two standard sizes, 30” high 
with two shelves. Many other 
sizes available. Baked on grey 
or green enamel. Shipped KD. 





18” x 36”—List $15.95 
24” x 48” —List $19.50 


2017 CENTRAL AVENUE 








MINNEAPOLIS 18, MINN. 
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Re-Elect Officers of Supply Exporters 
Current officers of the American Office 
Supply Exporters Association, 250 Fifth 
Ave., New York City, were re-elected at 
recent annual meeting. They are: 
President—Alfred Berk, Aetna Safe 





Company. 

Vice-President—Paul Spoerry, Swing- 
line, Inc. 

Treasurer—Tracy Higgins, Higgins Ink 
Company. 





Executive secretary—David Manley, 
Davidson Publishing Company. 

In addition to these officers the board 
of directors consists of Don Abbate, Oxford Filing & Supply 
Company; R. J. Banner, Underwood Corporation; Otto Gaf- 
fron, Eberhard Faber Pencil Company; Charles Linn, Bates 
Manufacturing Company; Herman Lutz, Columbia Ribbon 
& Carbon Manufacturing Company, and Gordon N. Stein- 
metz, Sanford Ink Company. 

The AOSE is an association of export managers of firms 
who manufacture office equipment and supplies. Meetings 
are held regularly in New York City and a branch operates 
in Chicago. 


ALFRED BERK 





Morse Elected President of OEMI 

Kenneth P. Morse, executive vice- 
president and general manager of The 
Standard Register Company, was elected 
president of the Office Equipment Manu- 
facturers Institute for the coming year 
at the Institute’s annual meeting in New 
York. 

As president, he succeeds Sheldon 
Hall, vice-president and secretary of the 
Burroughs Corporation. He is the second 
Standard Register man to serve in this 
capacity. Mr. Morse has been vice-presi- 
dent of the Institute for two years, serving as first vice-pres- 
ident last year. 

He has been with Standard Register since 1937, and vice- 
president and general manager for the past 10 years. 

Carl P. Ray, vice-president in charge of engineering and 
research for the Underwood Corporation, was named vice- 
president of the group. He has been a director for several 





K. P. MORSE 


years. 


Curtis-Young Buys Capital Stock 
of U.S. Carbon & Ribbon Firm 

Curtis-Young Corporation of New York City has contracted 
with Benjamin M. Snyder, Jr., and Benjamin M. Snyder II 
for the purchase of the capital stock of the U. S. Carbon & 
Ribbon Manufacturing Company, Inc., of Philadelphia, Pa., 
a 60-year-old manufacturer of inked ribbons and carbon 
papers. 

Arthur W. Young and Todd P. Curtis of New York City 
have been elected to the board of directors of U.S. Carbon & 
Ribbon Manufacturing Company, Inc. The other directors are 
Benjamin M. Snyder, Jr., Benjamin M. Snyder, III, and 
Charles Harlan, all of Philadelphia. 

The management and personnel of U.S. Carbon & Ribbon 
Manufacturing Company, Inc., will remain unchanged. Ben- 
jamin M. Snyder, Jr., is president and has been with the firm 
for 39 years and active head for the past 27 years. 

Curtis-Young Corporation, with headquarters in New York 
City, manufactures copyholding devices and distributes a com- 
plete line of duplicating supplies, carbon papers and _ inked 


ribbons throughout the United States and 81 foreign countries. | 


The new board of directors of U. S. Carbon & Ribbon 
Manufacturing Company, Inc., has planned an_ extensive 
factory expansion and modernization program. The company 
owns its six-story building at 621 Cherry St. in downtown 
Philadelphia where it is presently installing some of the latest 
designs in modern manufacturing and packaging equipment 
to take care of expanding business. 
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: | ye ) nt waste TIM E e@ e e e Start cashing in now. Schedule your local tie-in with 


Morval’s buy-provoking campaign in Time Magazine. 





January . . . February. . . every month, Morval is pre- 
sented to FOUR MILLION Time readers . . . America’s 
on 


largest audience of ready-to-buy doctors, dentists, 


lawyers, businessmen, schools and institutions. 





WRITE, WIRE OR 'PHONE to order direct mail and point- 





of-sale tie-in material. If you're not a Morval Dealer, 
net Morval Corporation write for territory availabilities and facts about Morval’s 


Herkimer, New York complete Time merchandising program. 
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5. K. Jones 





Wiltiam Tonkin Henry E. Norton 


7109 MERCHANDISE MART 


JOHNSON CHAIR COMPANY 


CHICAGO 54, ILLINOIS 
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"WINDOWS THAT SELL". . . was the theme for the two windows 
shown above which were arranged by Bankers Box Company of 
Chicago during the NSOEA convention. Four windows were set up 
in the Congress Hotel, near the Convention headquarters, to dem- 
onstrate the effectiveness of a single product display by the dealer 
using available materials furnished by the company. 





Sheaffer Pen Co. Appoints 
New Public Relations Director 

Greg Rouleau, president of radio sta- 
tion KXGI, Ft. Madison, Ia., has been 
appointed director of public relations for 
the Sheaffer Pen Company. 

Mr. Rouleau will join the firm on 
January 16, succeeding R. O. Thomas 
who will now devote his full time to 
the company’s legal work. 

Sheaffer's new director is a native 
of St. Paul, Minn., and has wide expe- 
rience in the communications field both 
GREG ROULEAU as a news commentator and radio 

executive. 








Officers Re-elected for Peerless Steel Equipment 

Following its recent stockholders’ meeting at which Anton 
J. Kuhn was re-elected president of Peerless Steel Equipment 
board of directors re-elected the following of- 
ficers and directors fer the ensuing year; 


Company th 


Conrad Bergmann—vice-president. 

Francis E. Timlin—secretary-treasurer. 

4. H. Kappenberger—assistant secretary. 

A. F. Rosenberger—vice-president, production. 
Joseph J. Galen—director. 

H. W. Crane—vice-president, sales. 


All of the officers and directors have been associated with 
Peerless for more than 20 years and are active in various 
executive capacities in conjunction with their directorial duties. 


Distribution of merchandise is handled on a national basis 
with dealers from coast to coast. An export department is 
also maintained in Philadelphia. 
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WESCO 
PRESENTS, 


Ais) 
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STEEL 
suspension 
FiL..€ 









It's introduc- 
tion time 
again here 
at Wesco— 
and we 
are plenty 
proud of 
our latest 
product. We can af- 
ford to be. Built with 
the skill and engi- 
neering background 
that only years of 
experience can sup- 
ply, our new 2800 
suspension file will 
provide a lifetime 
of service. 


Best of all—the 
2800 is priced right 
for the budget con- 
scious buyer. It is the 
finest low priced sus- 
pension file avail- 
able today! 


FEATURES 


Each drawer operates on 6 
steel balls and 4 absolute 
friction free rollers @ Side 
locking type follower blocks 
e Full 28” depth e Inde- 
pendent frame work con- 
sisting of six vertical upright 
channels welded to cabinets 
sides with WESCO’S exclu- 
sive interlock weld ¢@ Full 
pan bottom on case @ Su- 
per reinforcing torque bars 
e Pleasing individualized 
chrome hardware e Plated 
suspension slides e@ Re- 
bound eliminator on all 
drawers @ Heavy gauge 
furniture steel @ 





"Finger-Tip" Operation 


New York Display and representative 
Arthur Gordon Co. Associated 
206 Lexington Ave., New York 16, N. Y. 
Florida Warehouse & representative 
Mac Weiner, 730—83rd St. 


at STAMP OF Qa, 
4 
4 Miami Beach, Florida 


TTL. Mic co 











AURORA. iit 


WESTERN MANUFACTURING CO. 


AURORA, ILLINOIS 








UR 
LABEL HOLDERS 


for neater Wore attractive indexing 


On Ring Binders 





You'll enjoy their neat uniform appearance. 
They're durable and will last indefinitely. 


Your Choice of 
Kolor-Klip 


Red, blue, green and ivory— 
fabricated from plastic. 
Black — made of durable 
metal—smooth finish. 


3 Standard Sizes 


SO-1 for 1” Ring Books 
SO-1'’%%2 for 1%” Ring Books 
SO-2 for 2” Ring Books 





Built-in storage space 
for label. 

Clips swivel for a per- 
fect fit. 


On Post 
Binders 


Fits any size post 
without slipping. 








They're made of Vinyl Plastic—will 
not warp or curl—will fit every type of 
open back binder. 


3 Standard Sizes 
PBS-'2” x 2%” PBM-1”" x 22” 
PBL-2” x 2!” 


Available from your Office Supply Dealer or for information write to 


Office Products Ine. 


9920 Freeland Ave. . Detroit 27, Michigan 


West Coast Distributor: Arch K. Ansty Canadian Distributor 
171 2nd St., San Francisco 5 The Luckett Loose Leaf, Limited 
Toronto 2B, Ontario 


Territories available for Dealers and Distributors 





152 











COLONIAL CARBON CO. ... specialists in the manufacture of 
spirit duplicating products, announces it has signed a contract 
for the erection of a new factory to be located at 8110 N. St. 
Louis Ave., Skokie, Ill. The new factory will be approximately 21.,- 
000 square feet in area on a plot 70,000 square feet, thus allow- 
ing ample room for future expansion. It is estimated that the new 
facilities will allow for an increase in capacity of 100% over the 
present building. Occupancy of the new quarters is planned for 
March or April of 1956. 





Dictaphone Corp. to Move 
New York District Office 

Dictaphone Corporation will move its New York District 
sales offices on April 1st from the Graybar Building to the 
new 20-story, air-conditioned office building at 711 Third 
Ave. New York City. 

Dictaphone Corporation has leased 11,200 feet on the street 
floor and basement on the northern side of the building. 
It will share the ground floor with the Chase Manhattan 
Bank which will have an office on the southern side of the 
structure and vaults in its side of the basement. Dictaphone 
Corporation will use its grourd floor space for display and 
its secretarial school as well as offices and will use its base- 
ment space for storage and its service department. 





Mobile Supply Store Gives New Service 

A new innovation, the mobile office supply store, has been 
inaugurated by Butler’s Office Supply Company, Inc., Lex- 
ington, Ky. 

Featured as “The Store That Comes To Your Door”, the 
mobile unit will be in a panel delivery truck. It will make 
regular periodic calls on customers, who in turn will have 
check lists with needed items ready for the driver. 

Telephone orders will still be accepted, and of course, cus- 
tomers are still invited to the main store to inspect the office 
furniture and larger items. 

A. D. Butler, president of the company, is also president 
of A. D. Butler, Inc., manufacturers of store fixtures and 
equipment. 





Permacel Tape Appoints Roberts 

[he appointment of Donald B. Roberts as Missouri Valley 
division manager for the Permacel Tape Corporation, New 
Brunswick, N. J., has been announced by George A. Fitz- 
gerald, vice-president in charge of industrial and automotive 
sales for the corporation. Mr. Roberts’ headquarters are at 
the Permacel Division office in St. Louis, Mo. 

rhe Missouri Valley Division of Permacel Tape Corporation 
serves the states of Arkansas, Missouri, and parts of Illinois, 
lowa, Kansas, Kentucky, Mississippi, Nebraska, South Dakota 
and Tennessee. 

Mr. Roberts makes his home at 357 
Olivette, Mo 


Summerdale Lane, 


Ever Ready Moves Main Offices 

After December 15, the executive offices of Ever Ready 
Calendar Manufacturing Company will be moved to 150 Bay 
St., Jersey City 2, N. J. 

The move combines the administrative and manufacturing 
department under one roof. 
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LEADERSHIP 
IN THE DUPLICATING FIELD 


DEPENDABILITY and PRECISION 


has been the keynote of ROSE’S success. Continuous 





research by ROSE has preduced a superior line 

of duplicating products. This basic policy supplemented 
by more than a quarter of a century 

of experience and know-how gives ROSE 


the highest reputation in the field. 


® MASTER UNITS 

® SPIRIT CARBONS 

® HECTOGRAPH CARBONS 
® SPIRIT CARBON ROLLS 


®@ DUPLICATING FLUID 
AND HAND CREAM 





RIBBON and CARBON MFG. CO., Inc. 
HARRISON, NEW JERSEY 


Makers of the world-famous patented “Sta-Clean” 
metallic protective-coated master units. U. S. pat. 2,671,734 


CATERING TO THE REQUIREMENTS 
OF DUPLICATING SPECIALISTS ALL OVER THE WORLD 
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in terms of your calendar sales 


















Magnifying window THAT 
REALLY MAGNIFIES the yearly 
calendar. 





* 
Exclusive, patented “Keyhole 
slot’ — only one turn of the 
screws unlocks the top-plate 

. a tangible selling point 
that makes Ever Ready 
selling easy. 




















—1 High quality bond paper — 
sharp, 2-coler printing. 

















Choice of page heads for 


your customers. 








Look at these PLUS features 








Deep, roomy pencil trough. 














Molded plastic base—attrac- 
tively styled and equipped 
with securely fastened rub- 
ber desk-top bumpers. 














Ever Ready is the only REALLY complete =55 — The Duplex 


line of desk calendars on the market today. 


* PP ) 
WARN I NG! Ever Ready is the only desk * Ever Ready calendars build customers, not just sales 


calendar with the “Key-hole” slot . . . a patented feature 


which cannot be duplicated * Ever Ready is a complete line: from the loose-leaf 


double page utility to the executive deLuxe and gift 
The “Key-hole” slot makes stub removal and refilling styles 
quick and easy . . . no fussing around with long screws 


. no need to take the plate assembly apart to discard ° Ever Ready offers you practical, hard-selling dealer 


old page stubs . . . a real time-saver for your customers. promotion material 
* In service, quality of product and pricing structure. REMEMBER. If you want to sell your customer 
the dealer is Ever Ready’s first consideration the best in desk calendars, sell them Ever Ready. 





160 MAPLE STREET + JERSEY CITY . NEW JERSEY 
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PRODUCTIVE WINDOWS... . The bridal window, above, and the 
window commemorating National Letter Writing Week, below, are 
two examples offered by the John W. Murray Co., Inc., Boston, 
Mass., as traffic stoppers and business producers. Such windows, 
run twice yearly in the early spring and fall, provide more impulse 
business than any other efforts, the Murray's claim. Mr. Murray is 
governor of NSOEA District |. 





Herman Miller Reorganizes Sales Setup 


As part of a new reorganization and expansion program, 
Hugh De Pree, vice-president of the Herman Miller Furni- 
ture Company, has announced new appointments and promo- 
tions in certain categories of the sales divisions. 

Euget Eppinger, with the Herman Miller firm for 15 
years, is appointed manager of the company’s entire showroom 
division. In his new capacity Mr. Eppinger will, therefore, 
have under his aegis the New York Showroom, at 305 E. 
63rd St., where he makes his headquarters, as well as the 
Herman M showrooms in the recently-opened Dallas 
Decorativ Arts Center, and those in Los Angeles, Boston, 
Grand Ray and Kansas City, and all affiliated Herman 
Miller showrooms 

John Buglisi, who for five years has been a salesman in the 
New York area, becomes manager of the new Herman Miller 
New York Showroom, located at 305 E. 63rd St. 

Hy” Bomberg, also of the New York sales territory, will 
move to ‘ ago to manage the Herman Miller showroom in 
that city. T Chicago Showroom is in the Merchandise Mart. 

Jack Brick formerly manager of Herman Miller’s Midwest 
erritor ppointed manager of the expanded contract di- 
vision 





Invincible Names Two Representatives 


Invincil Metal Furniture Company recently announced 
that Geors \. Wilkerson, 233 Phipps Plaza, Palm Beach, 
Fla., w present the company in Alabama, Florida, Geor- 
gia, M sippi, Tennessee and North and South Carolina. 

The firn so announced that the New England states will 
now be represented by Robert Mack, whose temporary head- 
quarters is 1 Sheraton Plaza Hotel, Boston, Mass. Mr. Mack 
succeeds John J. Schulda, who recently passed away. 
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At last... 


the felt 

tip pen 
comes into 
its own— 


with the 
Neu) Wonder 
Pen—the 


ADVANCED 


Flo-master 
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THE ie | 
LINE* of SPIRIT PROCESS 
ADDRESSING MACHINES 


*the line of least resistance 





Since 1948 when we introduced the first spirit process me- 
chanical addressing system we have constantly developed 
and improved the line. Our objective has been to provide 
a simple method of fast, clean, clear mechanical addressing 
at a reasonable price. That our objective has been attained 
is evidenced by the demand for and sales of the Master 
Addresser line. Those who buy addressing machines buy 
quality plus economy . . . and they buy Master Addresser. 
A demonstration and a comparison of Master Addresser 
values breaks down any buyer's sales resistance. 








MODEL 40 


Prints from paper tapes easily pre- 
pared on standard office typewriter. 
500 names per roll. Reproduces list 
up to 50 times. Tapes automatically 
advance with each imprint. Variable 
margin guide. Incl. supplies $54.50 
plus tax. 





MODEL 40-H 


Easy swing foot pedal provides 
faster imprints and smoother 
operation. Leaves both hands 
free for feeding envelopes. Lists 
prepared for Model 40 usable 
in Model 40-H. Sturdy stand 
has adjustable side leaves. 

Incl. supplies $104.50 plus tax. 
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MODEL 90 

Separate paper address slips (pre- 
pared in any typewriter) in in- 
dividual holder-cards provide dual 
purpose addressing and _ record 
keeping system. Greater selectivity. 
Automatic card feeding. Easy sort- 
ing and filing in 3x5 card trays. 
Incl. supplies and Federal Excise 
Tax $94.87. 


SOCCER REET EERE ROR ERROR ROR nee See eeenereenesaeee seeeeesenee’ 





Pe 


MODEL 90-H 
Foot operated Model 90-H 
designed for larger lists and 
faster addressing. Heavy mi. 
duty tubular steel table. 
Adjustable shelves. Pivoted 
tray to hold card files. 
Incl. supplies and Federal 
Excise Tax $174.90. 


DEALERS — Write for 
complete information! 





MASTER ADDRESSER CO. 


6500-D West Lake St., Minneapolis 16, Minnesota 
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February 6-10. Annual Stationery Trade Fair, Blacks England. The Stationers 
Ass ation of Great Britain & Ireland, 6 Wimpole St., Lond W Leonard 
Paglierro, general secretary 
February 12-15. Annual exhibit sponsored by Chicago Chapter of National Office 
Management Association. Conrad Hilton Hotel Chica Chicag MDA Chapter 
105 W. Madison St Chicago, Il! 
February 20-23. Efficiency Exhibition mingham, England. Office 
Appliances & Busine Equipment Trades Ass’n., 11-13 Dowgate H Cannon St 

don, E. C. 4 
February 22-March 2. British Industries Fair, London. British Industries Fair 
Ltd., Ingersol House, 9 Kingsway, London, W.C 
March 2-5. Wholesale Stationers Association of A. 40th annual convention 
Drake Hotel, Chicago. H. C. Whittemore, secretary, 250 5th Ave., New York N.Y 
March 3-5. National Office Furniture Association nual exhibit and convention, 
el Auditorium and Hotel Jefferson, St. Louis Vl John R executive 
lirector, 327 South alle St., Chicago 4, Ill 
April 5-7. Region 4 NSOEA, The Roney Plaza, Miami Beach, Fla 
April 15-18. National Association of College Stores, Ir Statler Hotel, Boston, 
Mass., Russell Reyr general manager, Box 58, 33 W. College St., Oberlin, Ohio 
April 19-20. Region 8 NSOEA, Hotel Fontenelle, Omaha, Neb 
April 23-May 4. Office equipment section of British Industries Fair at Olympia 
1 London and Castle Bromwich, Birmingham 
April 27-28. Region 9 NSOEA, Hotel Texas, Fort Worth, Tex 
April 30, May 1. Region 5 NSOEA, Netherland Plaza Hotel, Cir at Jhio 
May 3-5. Region 6 NSOEA, Pere Marquette Hotel, Peoria, | 
May 5-9. Stationers Guild of Canada, Inc., vention and exhibit, Sheraton 
Mount Royal, Montrea Fred Smart, executive secretary, 19 Richmond St., W., 


Toronto Canada 
May 10-13. New York Stationery Show, Hotel New Yorker, New York, N.Y 
3eorge F. Little Management, 220 Fifth Ave., New York 1, N.Y 


May 14-15. Region 12 NSOEA, Hote! Ahwahnee, Yosemite National Park, Calif 

May 17-18. Region 14 NSOEA, The Coronado, San Dieg Calif 

May 20-24. National Office Management Association 37th International Conference 

ind Office Machinery Equipment Exposition, Philadelphia, Pa 

May 25-26. Region 10 NSOEA, Gladstone Hotel, Casper, Wy 

May 31, June 1. Region 11 NSOEA, Hotel Vancouver, Vancouver, B.C 

June 4-5. Region NSOEA, Hotel Lowry, St. Pau 

June 11-12. Region 3 NSOEA, Pocono Manor inn, P no Manor, Pa 

June 18-19. Region 13 NSOEA, Grossinger’s Country Club, Gr yer Ferndale 

June 22-23. Reg 2 NSOEA, Whiteface Inn, Lake Placid, N.Y 

June 28-30. Region 1 NSOEA, Marshall House, York Harbor, Me 

July 8-11. National Office Machine Dealers A ation conventic ind exhibit 

hamrock Hotel, Houston, Tex. Harold Mann, Executive Secretary, 1267 North 

Ww n Plac L 38, Calif 

September 29-October 3. National Stationery & Office Equip Association 

onvention and exhibit. Conrad Hilton Hotel, Chicag Paul Burbar Executive 
e-President, 740 Investment Building, Washington 5, D. C 


October 15-19. National Business Show, New York eum. Rudolph Lang, Man 
aging director, 33 W. 42nd St., New York 36, N.Y 





Mitchell Manufacturing Merges with Cory 

Merging of two major Chicago appliance firms into the 
world’s largest manufacturer of room and packaged air con- 
ditioning equipment was revealed recently when J. W. Alsdorf, 
president, the Cory Corporation, announced his publicly- 
owned firm has purchased all capital stock of The Mitchell 
Manufacturing Company, headed by B. A. Mitchell, president. 

The Mitchell company, which in 1946 became the first to 
produce a post-war commercial room air conditioner, will 
continue to operate as it has in the past, but as a wholly- 
owned subsidiary of Cory, Mr. Alsdorf said. He emphasized 
that it will operate as an independent division of Cory and 
will be competitive with Cory’s Fresh’nd Aire division which 
makes air treatment appliances of all types, including air 
conditioners. 





New York City Firm Moves 

Typewriter Equipment Company, Inc., has moved to new 
and larger quarters at 25 Park Place in New York City. 

G. F. Glueck, president, said the additional space now avail- 
able will allow his firm to bring in more equipment and expand 
the stock area. He plans to carry a larger line of platins, type- 
writer parts and office supplies, offering faster service to his 
customers, he said. A catalog is now available. 
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Dev 


brings you 
a great 
new 





dictating-transcribing machine at a price 
that makes sense—Only *169°*!" 





“<2-way” Stenorette 


Here’s the dictating-transcribing equipment, every office, 
every business, every professional man—large and small 
—needs! And at less than half the price of comparable 
equipment of other leading makes! Never before has there 
been a modern, low-cost machine that gives so much 
dictating and transcribing efficiency ... with such ease 
of operation. Now everyone can have the convenience 
and economy of the dictating equipment they’ve always 
wanted. 


FINEST DICTATING-TRANSCRIBING MACHINE AT 
ANY PRICE! New “2-Way” STENORETTE is the 
finest machine of its kind ever built ... proven by over 
200,000 users all over the world. Its quality stands up! 
Its operating expense is practically nil. (For instance, 
re-use the same recording tape over and -over again 
indefinitely.) The magnetic tape reproduces sound with 
natural clarity. Here in a compact, portable dicta- 
ting-transcribing machine is real push-button efficiency. 
STENORETTE gives positive indexing, 30 minutes of 
recording, instantaneous playback, automatic error eraser 
and many more features! STENORETTE is backed by 
DeJUR’S 30 year reputation for precision electronic 
equipment of topmost quality! 


NEW SALES POLICY MAKES LOW PRICE POSSIBLE! 


STENORETTE is sold only through established franchised 
dealers. Buyers pay only for the machine and reliable 
retailer service. You don’t pay a cent for an expensive 
door-to-door sales setup. Se STENORETTE—with the 
most modern dictating machine features available. 
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*F.E.T. EXTRA Transcribing accessories at a small additional 
charge. 


TO DEALERS: Your area may still be open for the valuable 
DeJUR STENORETTE franchise . . . write, wire, or phone for 
full details. 


You're Always Sure With f) i IR 


Long Island City, N. Y.; Chicago, Ill.; Beverly Hills, Calif. 
DeJUR Internationale, G.M.B.H., West Germany 








Business Equipment Division 

















f 1 
1 ' 
1 
MAIL ; —HeyUR-AMSCO CORPORATION Dept. oA-2 : 
THIS : 45-01 Northern Boulevard, ; 
rT Long Island City 1, New York. nM 

I 
COUPON ' Gentlemen: ; 
TODAY ; Please send me complete information on the : 
r new DeJUR “2-Way"” STENORETTE. n 
FOR : NAME TITLE ; 
FULL ' COMPANY 1 

! 
DETAILS | Aooness i ' 
city ZONE___STATE , ; 
i 
4 








No streaks 


—with FLAGSHIP 


> 





Streaks (roller marks) have been voted the most baffling problem in getting 
out perfect carbon copies — especially with the high feed-roll tensions of 
modern typewriters. 


Now, with Flagship's newest metallic-back carbon paper development you 
have the easily proved, quickly demonstrated answer to that problem. 


Roller marks are out! Clean, perfect copies of brilliant color strength and fine 
erasability are in — for good — with Flagship. 


And Flagship can be counted on to lead the race for a genuinely better 
carbon paper that will give more satisfaction to more customers. If you are 
not getting results with ‘‘the line you have always bought" Flagship may be 
your answer. 


FLAGSHIP is curl-proof, with smudgeless erasures. The 
metallic back makes it easier to handle, wear longer and give sharp, 
permanent copies. Meets the needs of more people with fewer 
weights and writing strengths. 





Let us tell you more about Flagship. Make it a point to call or write us today. 


AL. LEE BD carson ano risson MANUFACTURING CORPORATION 


General Offices and Factory: 165 Duane Street, New York 13,N.Y. ‘ 
Western Office and Warehouse: 3404 So. Main, Los Angeles 7, Calif. 
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‘Passed Away 





Luther Bynum Clegg, 

82, founder of the Clegg Company, San 
Antonio, Tex., died November 21, in 
his home in San Antonio. He was a na- 
tive of North Carolina. 

Mr. Clegg went to work for the John- 
son Brothers Printing Company in San 
Antonio in 1895, and a short time later 
formed the Johnson and Clegg Company 
when he brought the first Miehle press 
to Texas. The company was dissolved 
in 1901, and Mr. Clegg became a partner 
in the San Antonio Printing Company. 
In 1927 the firm added a five-story addition to its building 
site and took the name, the Clegg Company. 

Mr. Clegg was head of the San Antonio Chamber of Com- 
merce military affairs committee for 23 years and is credited 
with being one of the businessmen most active in bringing 
Randolph AFB to San Antonio. He served as chamber presi- 
dent in 1914-15 

Although he still kept active in management, he turned 
over the general management of the company to his son, 
William C. Clegg in 1939. William is a past president of the 
NSA, predecessor of the NSOEA. 

Survivors include William Clegg, two grandsons, William 
Jr. and Marshall Terrell, both active in the firm; a grand- 
daughter, Mrs. W. F. Trieschmann, and a great granddaughter, 
Trudy Trieschmann, all of San Antonio. 


~ + + + + 





B. F. Hamilton, 

Senior founder and chairman of the 
board of Hamilton Manufacturing Cor- 
poration in Columbus, Ind., died October 
31 at the age of 71. Mr. Hamilton’s 
condition had remained critical after he 


suffered cerebral thrombosis on Septem- 
ber 16 

Mr. Hamilton, with his three sons, 
William, Earl, and Clarence, organized 





in 1935 the company that now produces 
the nationally-advertised lines of “Cosco” 
metal furnit for the home and office. 

Survivors, in addition to his widow and the three sons, are 
two daughters, Mrs. Kirk Bassett and Mrs. Norman Kelly; 
18 grandchildren and three great-grandchildren. 

Mr. Hamilton had served as chairman of the board of 
directors since February, 1954, when a son, William S. Hamil- 
ton, succeeded him as president of the firm. Earl F. Hamilton 
is vice-president and treasurer in charge of engineering and 
Clarence O. Hamilton is vice-president and secretary in charge 
of sales 

Before organizing the Hamilton Manufacturing Corporation, 
Mr. Hamilton was an efficiency expert and production engi- 
neer for Arvin Industries. 

He was a director of the Associated Colleges of Indiana, 
a director of the Irwin-Union Bank and Trust Company, a 
member of the Kiwanis Club and the First Methodist Church, 
n various civic organizations, charities and 


and was active 
clubs 
~ ++ + + 


Samuel D. Dolson, 

75, founder and president of Standard Office Service Company, 
stationery supply store in Port Richmond, Staten Island, 
N.Y., died November 12. 

Mr. Dolson’s ancestors were among the Dutch settlers who 
came to N York in 1648. He was born in Ulster County 
and in 1903 received a Bachelor of Arts degree from Colgate 
University. Mr, Dolson was a founder and director of the 
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Out to round up 
more “TRANSFER 
TIME” SALES? 


J 


DROP THAT 
LASSO! 


You ll corral ‘om 
faster if you offer 


IMPERIAL 
METHODS 


Folders * Guides 
Cards * Labels 


How does Imperial Methods help you 
build ‘‘transfer time’’ sales? 

That’s easy ... by providing you 
with top quality filing supplies, when 
you need them, at attractive low 


prices! 


Write for samples 
and prices... 


Imperial [IJethods (0 





FOREST PARKA, ILLINOIS 


= _— 

















with Bulman EQUIPMENT 
and ‘STORE PLANNING 


A 25% to 50% increase overall... larger volume with 
same number of employees . . . easier to inventory 
stock and change displays . .. have more time for key 


customers .. . make more money with less effort ... 


because each store is planned in detail and merchan- 
dised department by department for you by a Bulman 

' store engineer — THE specialist in self-selection 
merchandise. 


SEND for catalog now while you think of it 


we uli Way ene 


Dept. OA16 125, GRAND RAPIDS 2, MICHIGAN 






The Greatest Name in Self-Selection | 


960 





former Port Richmond Building & Loan Association. 

Surviving are his widow, Mrs. Edith Dolson; three sons, 
George, Teunis and Deyo Dolson; two sisters, Mrs. May Foster 
and Miss Grace Dolson, and two brothers, Fred and Guy 
Dolson. 


-~+ + + + 


Thomas Grafton Duggan, 

64, manager of the Los Angeles sales 
division of Columbia Ribbon & Carbon 
Pacific, Inc., a subsidiary of Columbia 
Ribbon & Carbon Manufacturing Com- 
pany, Inc., met with a tragic and fatal 
automobile accident October 23. near 
Phoenix, Ariz. 

Born in Oklahoma City in 1891, Mr. 
Duggan. joined the Columbia organiza- 
tion in 1920, At one time or another 
during his long association with Colum- 
bia, Mr. Dugan represented the company 
in practically every state of the nation. He also served as 
assistant sales manager of the company at the home office in 
Glen Cove, N.Y. from 1941 to 1946. At one time he was 
located in Chicago and was a member of the Great Lakes 
rravelers Club 

“T. G.”, as he was familiarly known throughout the organi- 
zation and the industry as a whole, later trained sales personnel 
for the new-formed Duarte, Calif., subsidiary in 1954. Shortly 
thereafter, he assumed his last responsibility as manager of 
the Los Angeles sales division. 

Interment was in Oklahoma City. 

Surviving are the widow, Stella, and four children including 
a son, Walter, and three daughters, Mrs. Stella Moran, Mrs. 
Nina Dochtermann and Mrs. Virginia Futur. 


++ He +e + 


Sherman R. Hawley, 
a distinguished road veteran of Sanford 
Ink Company, died in Toledo, Ohio, 
where he resided, on November 9. 
Born in 1877, Mr. Hawley joined San- 
ford at the age of 20 and spent more 
than a half century representing this 
manufacturer in Ohio, Pennsylvania, 
Michigan, New York and nearby areas. 
“Sherm”, as he was known to his many 
friends, had been in retirement for the 
past several years. 











SECRETARY HONORED .. . Mrs. Frances Tayak, secretary to 
George Agrell, president of Addo Machine Co., was honored 
recently as the outstanding career woman of the month by Saks- 
34th, New York department store. Mrs. Tayak was chosen because 
of her secretarial ability, her successful combination of career and 
marriage, and her faithful service to Addo over a period of years. 
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tailored for 
contemporary interiors 


“FLOW-LINE” GROUP 


“he . 
4“ ~ . The growing trend toward custom-designed 


modern office interiors and contemporary furniture 


builds exceptional business volume and profits 
for the dealer displaying and stocking this superb 
chair group. For here is the elegance of contemporary design, 
the master craftsmanship, the lifetime comfort that appeals 
to American businessmen with a modern outlook. 
For this important, expanding market, specify 
MILWAUKEE'S “FLOW-LINE’—and you'll SELL... 


makers of the finest chairs for over half a century 


MILWAUKEE CHAIR COMPANY 
Miiwaukee 45, Wisconsin 
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THIS YEAR WE'LL SEE YOU AT 
THE COLISEUM 


1956 marks a New Era in the history of the National Busi- 
ness Show. 

For the first time we’ll be in the new New York Coliseum— 
world’s newest and largest exhibition hall. 


For the first time we will be able to house the ever-growing 











National Business Show comfortably under one roof. Je 

1956 is going to be the biggest and best show ever—and the on 

one truly National Business Show. ae 

Sit 

Th 

LS flo 
= NATIONAL BUSINESS SHOW 4 
New York Coliseum - October 15th thru 19th, 1956 . 

RUDOLPH LANG, Managing Director Si 

33 West 42nd Street * New York 36, New York * PEnnsylvania 6-6760 bee 

wet i ad 
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the 
important 
thing... 





Mrs. A. Mac Donnell, Excelsior Supply Company, whole- 
sale commercial stationers with stores in Wellington, New Zea- | 
land; Sidney and Melbourne, Australia, paid a visit to OFFICE | 
APPLIANCES’ New York City offices on November 4. Mrs. 
Mac Donnell arrived at Vancouver, Canada, by boat on 
October 31. While in the United States she planned to visit 
Philadelphia, Baltimore, Cleveland and Chicago while pro- 
ceeding to San Francisco. The Excelsior Supply Company 
is sole distributor for a number of United States firms in both 
Australia and New Zealand. Mrs. Mac Donnell expected to 
visit those companies before sailing December 9 on return 
trip 


Donald Swan of Rochester, N. Y., favored OFFICE AP- 
PLIANCES with a brief visit on December 1. He was in Chi- 
cago for several days visiting with friends in the industry. 
Don started his career selling stationery at retail for dealers 
in Elgin, Rockford and Springfield, Ill. Upon his return from 
service in the armed forces he traveled for Yawman and 
Erbe Manufacturing Company, most of the time in the Fifth 
District. Later his activities were transferred to the home 
office. He resigned recently, and expects to have a new con- 
nection to announce shortly after the first of the year. 





CARBON PAPERS and RIBBONS 











Jens Risom Expands New York Showroom : 
to Facilitate More Groupings Is not simply that they are produced of the 
finest raw materials in the world . . . mate- 


Jens Risom Design, Inc., announced recently that it has | : . . 
- : ; reat care for 
expanded its New York City showroom at 49 E. 53rd St. by | oe sg are selected with great e 
u or 





¢/ BEST MATERIALS @/ QUALITY CONTROL 





- < 
=A 


EXECUTIVE OFFICE . . . One of the many new displays in the yY PACKAGE DESIGN > SELLING AIDS 


Jens Risom Design, Inc. showrooms in New York. 


one-third to show the entire Risom line in a series of co- oy CARBON GRIPPER ¢ BUYER'S GUIDE 
ordinated groupings. 
For the first time, the line may be seen in an atmosphere 















similar to office or home where the furniture will be used. And that spells PROFITABLE Carbon, 
The firm has also acquired a plant near Putnam, Conn., with 
floor space of 50,000 square feet to afford increased produc- Ribbon, and Hectograph Supply business. 


tion 








Prior, Inc. Moves to Long Island City 


Ben Sperling has announced that Prior, Inc., formerly of 
374 Broadway, New York City, has moved to 26-16 40th Ave., 
Long Island City, N.Y. Both the office and warehouse have o~— MANUFACTURING CORP. 


been moved Factory: Coraopolis, Pa. 





Mr. Sperling said now the > company has i W ild- , Meares 
ing in te W ne ai ype pr = - “ phos i le = Nhe * * er? > te: 
4 e ne Cé >xpedite ers ealers. 
Set Pa Men New York 16, N. Y. Pittsburgh 22, Pa. Chicago 6, Il. 
Friends in the trade are invited to visit the new facilities. : 
ooo 
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with the new 





The Only Filing System with 
these EXCLUSIVE Features! 





oi iy 
OPEN TYPE UNITS—where dust 


DOORS—for greater record | 
protection is not required! 


protection! 





METAL DIVIDERS—horizon- 
tally adjustable! 





“BACILE GUIDE-PULL” — NATIONALLY ADVERTISED | 
Unique, patented indexing TO YOUR CUSTOMERS 
ON THE PAGES OF— 


BESTS] 
’ | 











«i Modern Industry ice 
management 
methods] [BANKING 
DON’T DELAY! WRITE FOR CATALOG & 


FULL DETAILS OF THE 
VISI-SHELF DEALER PROMOTION —TODAY! | 








DUN S REVIEW 























® 
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VISI-SHELF FILE, INC. fF 
105 Reade St., New York 13, N. Y. @ 
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Ist District Notes 


TAKEN FROM NET CLUB NEWS 
EDITED BY JOHN J. DUNNE 





Ga Gagamage na forced severa IEAIE a KE 

ary quart Norwalk Stationer Norwalk, Conr was wiped 

ut in recent f is. New itocation will be 12 High St., Norwalk. 
see Cliff Lemons. 

Mattituck Stat Waterbury, Conr als uttered severe 

damages. Charles Henion is operating out of temporary 


ver his old store. 


JUuarter upsTfair E 
John Alexis a reports that Alyn Stationery, Winsted, Conn. 


emporary quarters while the old TION iS Dé aired. 

* £ € & # 

Among these who moved or expanded recently were A. R. Reid 
ated 4 O State St., Springfie 31, Ma A. Harr n & Sons, 

COTS Igy sot noved te 461 tain $+. next door to the Post 


7 
Mike Shulkin reports that Abbott Stationery Company, Prov 
r ated at 67 Richmond St., in a store four times 


1€ e, R. | > now 
Zé tT the >| . 
Charles C. R Company, Laconia, N. H., has moved into 
suburbs, three miles outside t Laconia, at the JNCTION C 
utes 3 and ||. The new store is larger and offers more display 
pace and plenty of parking. 
Sidney Shapiro, Sidney Office Supply, Providence, R has 
3 new store address at 150 Wickenden St 
Manfred Levine is in charge of the new Cobk tore in the 


ng center outside of New Haven, Conn. The address is 2142 
Ave., Hamden, Conn. 


SICK CALL 
Ed Churnick, Da Card and Index Company, Boston, has re- 
vered from a ent operation for var e veins. 
Roy Fletcher's daughter, Carolyn, was injured rece ntly in an 


tomobile accident in New Hampshire. 

Al Collin, Union Bookbinding Company, Boston, has been ill for 
veral months. Albert Parker, Milford Typewriter, Milford, Conn. 
was recuperating Clearwater, Fla. He is expect 3ck soon. 
Peter Regis, equipment man at G. C. Prince & Son, Loweli, Mass. 


returned to work ently after a month's 


3U 


Sy Aronson ha cently sold his brar tore at 62 Kingston 
St., Boston, to Sam Carpenter who has been managing this store 


the past I5 yea 


Wiemers, Inc. and Long Office Supply Company igeport, 
Cont are now merged. 
* + &* €& ¥ 
The Boston Stationers annual banquet w be held Saturday 
vening, February I1!, at the Hotel Statler, Boston. Tat nd seats 
be reserved by calling Jim Hayes. 


Clary Conducts Class in Honolulu 

V. E. Austin, dealer service supervisor for the Clary Cor- 
poration, recently returned to Honolulu to conduct a two- 
week training course for sales and service representatives of 
the W. Tip Davis Company, the company’s Honolulu dealer. 

Mr. Austin was last in the islands in 1944 when he was a 
member of the famed 2nd Division, U.S. Marine Corps. 

Accompanying Mr. Austin was Aisab Asvaraksh of Bangkok, 
Thailand, who spent six weeks in the Clary Corporation add- 
ing machine and cash register plant, in San Gabriel, Calif., 
studying modern American service, sales and manufacturing 
methods. Mr. Asvaraksh was enroute to his homeland to train 
his countrymen in the use of American business machine 
equipment. 


Felt and Tarrant Name Distribytor 

Gerald C. Dorr, Toledo, Ohio, midwestern division manager 
of the Alken-Murray Corporation for the last 10 years, has 
been named northwestern Ohio distributor for Comptometer 
dictation equipment made by Felt and Tarrant Manufacturing 
Company, in charge of 10 counties. He has leased space in 
the Fine Building, Toledo, for the agency, which is franchised 
for both sales and service.—AK. 
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packaged shelving units 


check racks 





horizontal files 






More than 400 fast-selling Lit-Ning items are 
making money for Lit-Ning dealers all over 
America. Be a Lit-Ning dealer. Send the coupon 
today. Get more with Lit-Ning. 


tell mé MOre... about the Lit-Ning line. Please send your new cata- 
log, discount sheet and Lit-Ning profit story. 
LIT-NING PRODUCTS COMPANY 


3907 Duquesne Avenue 
Culver City, California 


Firm Name 








Address___ ee a 





City ee —— —— — 


in-and-out boards 





CERES EEHEHE EM, 


LIT-NING PRODUCTS COMPANY Sales Office 3907 Duquesne Ave., Culver City, Calif. - Factory Fresno, Calif. 
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make a neat profit... 
build continuing sales on Tempo supplies 
with today’s biggest value in stencil duplicators 


SELL tne QUALITY duplicator 


EVERYONE can aftord:! 





Model 74 







~~ 
47° ‘LOOK at these ie” 


ie Raeenad Features: YY 

tite 
Here’s a machine so loaded with quality features, so attrac- 
tively priced, “‘it sells on sight.”’ 

The Geha Comet appeals to all those buyers who need a 
stencil duplicator for a wide variety of work but can’t afford @ complete copy control 
the more expensive models. @ fast color change 

It produces the same high quality copies as the more 
expensive models because it is precision-built—yet unbeliev- 
ably simple to operate. The Geha Comet is clean because it @ centered pressure control 
uses the proven silk screen and paste ink process. @ automatic paper feed 

The Geha Ccmet is so sturdy you'll have no “comebacks’”’ 
—no service problems as there is virtually nothing to get out 
of order. Fully guaranteed. 

They sell on sight. So order your Comets now and start 


rolling up profits. 


@ push-button selective 
line inking 


@ complete copy alignment 


@ automatic counter 


@ automatic roller release 


Write for MILO HARDING COMPANY 


Established 1904 
dealer ne 
Manufacturer of the most complete line of stencil duplicating machines and supplies 


proposition 500 South Monterey Pass Road, Monterey Park (Los Angeles County) Calif. 
San Francisco « Pittsburgh * Cleveland * Dallas 
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47H District Notes 


R. E. HILBURN, CORRESPONDENT 
P.O. BOX 2835, GREENSBORO, N. C. 





\am l 
wreensbor 


tober 27 alt 


tf Mr. & Mrs. Howard Kaiser. The asion was a huce suc 
j r k" the Kaisers en ne fe Ww 
it, They have gone a marvelot c in 5 
m the w ace wa k 
: pa | 
* + &€£ €&© 
ning t Durham way. The J 
mpany more, havings aone under 
elve sve the deta j one but T seems 
+t Wade Meyers to go back business under the handle 
Me y & Equ pme Company, P.Q. Bcx 373, 
you the straigt ds when | cet ‘en 
ale TH aS B ok Store we 
ave to wa 4 ont momth 
+#+ xX & € 
und and d r the old | t 
ny, Raleigh Taking ver & pert 
al space fice supply section, 
ved back, which will more then dauble tha 
| up front. Tt will make a decided im- 
€ ne nec >] turn sideways to get 
* + *¥ & # 
4 S Cc na na ly opened T new 
1, 8nd a more up-T the-minute store y 
as the la in store front fl ' 
Gaffney its first full-fledged office 


c ed = it wi a we 
Mrs. Carter doing a bit 


heduled date for 


ymbia, S. C., to m 


|. Mr. Sossaman is the 
f quarterbackina. 


*¥ ££ &£ & & 
the Office Equiprr ant 


e to its new location 


4 snd TI new ation is quite a few blocks 

k ness dist but as is the trend now 
ding a park pace, plus the larger 

ay, i$ pay f ery time. I+ will be 
nave every straightened ut but 

} forma boys. 

* &£ & & 
any, Pensa F has bought a large 
Church St. and will move their printing 
will give them the proper amount of space 
uld go a long ways towards improving 
%*¥ ££ & & 
R Company nvi e S ted was due 
n about November 5. New address wi 
A xtension. Don't know where this is. but it 
se ‘fringe deals. Hope one of my hard 
time tc end the details on all thes 


Equipment Company 


* £ &€ & &¥ 
Huntsville Ala 


Alabama in again) moved into their new loca 
n St. on September 9. The new store is 
with plenty of space to properly do the job 
ustomers elbow room. Not many of the 
ne, but | understand the new job i 
e the area 
+ £ & & & 
Anderson Office Equipment Company, Decat 
A th 'e dina ne door and will modernize 
This should eliminate that “cramped” fee 
%* &£ & & & 
Company, Southern Pines, N. C. had 
pening trom November 7 to the week 
Wea in de € f furniture. 
* ££ &€ & 
Bill Wood yer of J. J. Stone office supply section 
yreensbo as severely beaten and robbed on the night 


ailant must have 


Ww n Two places nece 


n the h spita A+ 


rely toward complete 
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SQuse 


any sorting problem with 
the KOHLHAAS PROFIT LINE! 


. +. you get a BIG PROFIT on each Kohlhaas 
Sorter and File you sell . . . but that’s not the 
end of the sales story. Users see Kohlhaas Equip- 
ment answer their sorting problems — MAKE 
GOOD PROSPECTS FOR PROFITABLE REPEAT 
SALES! 








there’s an efficient Kohihaas Sorter and File for every 
job. Here are just a few . . . 


ALPHABETICAL 
SORTERS 


No. 460-W 25 to 100 sub-divisions 





NUMERICAL 
SORTERS 


No. 472-W 2 digit, 00-99 





HOLDING FILES 


No. 912—25 
No. 915—25 


= 
y 


Letter Size 
Legal Size 





POSTING TRAYS — 


No. 785 CB Tray 


ay 





* 


Special Sizes built to any size and index! 


thlhans FAST-SELLING SALES FEATURES 


@ Full steel tray, black ripple plates, chrome plated rods. 
® Metal reinforced, steel tabbed index guides. 


® Self-supporting index guides carry filed material — no 
slipping or crawling. 






WRITE FOR CATALOG, DISCOUNTS 
and INFORMATION! 


THE thlhaas COMPANY 


8012 South Chicago Ave., Chicago 17, Illinois 
Telephone BAyport 1-4433 
Mfgrs. of Vertical Sorters for— 
LETTERS, CHECKS, SALES SLIPS, WORK TICKETS, BILL STUBS, BILLS OF 
LADING, STOCK CERTIFICATES, PAYROLL CHECKS, INVOICES 
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SELLS LIKE HOTCAKES! 






DRI-RITE... 


‘ 
: because 
“it’s the 


EASIES 
10 
USE 


DUPLICATING INK 


ON THE MARKET! 


Stu 


ats 





Bi 
Re oe 
Soe Se 











> Smcpetiaae 








A duplicator ink that actually @ No oil creep in pad 
dries as it stacks on mimeo @ No offset, smudge, 
bond (and some rag stock). Per- slip-sheeting 
|| formance guaranteed, too! Little © Will not harden the 
: wonder, Canode Dri-Rite is a pad in any climate 
4 favorite in offices everywhere! © Will not clog pads, 
= harden in cylinders 


rd In new 1-lb. cans, 1-lb. cans or 


. P d stencil 
> %-lb. plastic squeeze-it package. 0 ee 
4 @ For both open and 


Black and 3 colors. closed drums 





Write Today for Details on Private Brand Labeling 


INK SPECIALTIES CO., INC. 


519 North Halsted Street ©@ 


Chicago 22, Illinois 
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Hear wi y ole fren Johnny Floyd to move to the areeee 4 
i t Nawtt s-lina, Charlotte Tt t xact. V ne + THE 

f the fastest arowing stat L rie “ie 

a arr Yy WwW 

* * & & * 

t east sure srn_ that Harper Br 
3d won th ISOEA IBSA nte Store 
Mod =) ew job t sldn't miss. Would 
f bucks just t¢ ee Ed ller go to the rostrum 
pt the 100 buck Now "Mist Henry’ writes 

4 the ame #f +} thaw 4) tores. These 

rin n them Harpe 

* + * € 

et's all of u ke Joe Alvarez, Chesnut 
r K us out Tt tor t won a 

at Ct 

* % * & ¥ 
ade that re mix with 

fe 6 ami you had | t é snd ad 

RIGHT ft R ey Pla A 5-6-7 LET ALL GO. 
*¥ £ &€ & 
Miahty : , rc kins this mont { the £. men. Jack 
Cooper and Joe Maura were only tribu is here thing 
Will excuse Johnny Floys this time as he has had his hands ful 
f jing a pla + move but if | ’ nina mate c rida Jack 
Miller, thinks he i ff the hook" he nut ack was t 300d 
snd In f much to allow anythina like that. Besides Jack 

u over a week a month t int your money. 

k "Inky" Lydiard must have f: n that lake in 
new back yard and as for Tommy (groceries) Tompkins — wel 
ke night as well give ur him, nyh many thank 
k and e buddies. 

"Really sharp Chompin T'nite" 

t | pull all the stops when talking about a place 
feed bag but tt time that is exactly what Ima 
already written up the Charcoal Steak House in 

ing | said about it st yoes but now the 
beautiful, and | DO mean beautifu w restaurant 

a 1 serve the same T R 
T even better and for a quiet, restful, beautifully 
erved ve you the Char 31 Steak House in Charlotte. 
The ist off W. Morehead, across the street from 
the W BT adcasting station and a few blocks west of our 
frie ( Office Supply pany. Tt cale uldn't 
be it is close in and the view f the city is per 
T TYPE of restaurant you want 5k r wit 

nds. Try 'em—you'll be glad y | 


Announce New Stein Bros. Representatives 

Ralph W. Graham, general sales manager of Stein Bros. 
Mfg. Co., has announced the territories for three new rep- 
resentatives. 

James C. Young is now covering the Southeast territory 
embracing the states of North and South Carolina, Georgia, 
Alabama and Florida. He is well known in the Southeast, 
having been formerly branch manager for Columbia Ribbon 
& Carbon Manufacturing Company, Inc., in Atlanta, Ga. 

David B. Leet has been appointed Stein Bros. representative 
for the states of Mississippi, Tennessee and Kentucky. He is 
the traveling member of a team of stationers, his wife operat- 
ing their stationery store in Demopolis, Ala. 

James W. Curran has been appointed representive in the 
Penn-Mar-Va area. Now president of the Penn-Mar-Va 
Travelers Club, he has spent about 10 years with the Eagle 
Pencil Company, the majority of this time in the territory 
he is presently covering. 
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MOORE BUSINESS FORMS, INC., ANNOUNCES 


formation of a new division to give Select Stationers distribution of the 
most complete line of system-engineered Stock Forms available. Its 7 ware- 
houses strategically located across the United States will assure quick delivery 


of any item in any quantity. 






SPEEDISETS 





NO CARBON 
REQUIRED 


\ 





S33 2 
\ SS TELETYPE ROLLS 
\EZ 
\ 
\ 
COMPLETE LINE SYSTEM ENGINEERED 
QUICK DELIVERY F.0.B. STATIONER 


Stock Forms Co. is the exclusive distributor of Rediform prod- 
ucts, the newest, most versatile line of forms. Your salesmen 
can offer variety, price, and a complete line for one-stop shop- 
ping with top-quality forms designed and manufactured by 
the oldest, largest manufacturer. A national line for identical 
supply anywhere from coast to coast. Carry Stock Forms for 
quality, reputation and service. 


STOCK FORMS CO. 


A Division of Moore Business Forms, Inc. 
National Rediform Distributors 
4 


3 W. 42nd St. 4300 Forest Park Ave. 365 Brannan St. 
New York City St. Louis San Francisco 
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REGISTER 
FORMS 


STOCK FORMS co 








STOCK FORMS 


for Key Operations 


¢ PURCHASING 

* RECEIVING 

* STOCKKEEPING 
* PRODUCING 

e SELLING 

¢ DELIVERING 

¢ BILLING 

¢ COLLECTING 

¢ DISBURSING 
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ARM SWIVEL CHAIRS 

















Cc}, to bist as low 

La as $53.00 each! 

we 

a 4 

~N YOUR MEN CAN SELL MORE 
geweet 1283 Cramer CHAIRS, WITH A PRICE 





ADVANTAGE LIKE THIS... 

















With padded 
arms. In Nauw- 
57.50. 


and you, as a Cramer dealer, will 
i ) reap added profits from sales to 
Wy price-minded buyers as well as 
oN your regular customers! 
’ ? 
MODEL 1223.2 These chairs have all the fea- 


tures necessary to a good, com- 
fortable, long-service chair; super- 
strong aluminum and steel con- 
















struction . . . bonded foam latex 
padding . . . removable covers in 
> a wide assortment of rich colors. 
S We'll advertise them in MAN- 
AGEMENT METHODS, DUN’S 














REVIEW and other leading pub- 
lications; we'll provide you with 
good printed material for your 
men to use. 

Write for the whole story today; 
up your profits from quality 
chairs! 









@ Dealerships available 
in certain areas; write 
Dept. OA-3 for the 


complete story. 


POSTURE CHAIR CO., Inc. 
1205 Charlotte, Kansas City 6, Mo. 


ape | 





“BU LAUT 





No. 3-U Basic 4-ft. office 
wardrobe unit provides 12 
wooden coat hangers (spaced 
4” apart) 12 individualized 
hat spaces on embossed (ven- 
tilated) shelves, umbrella 
stands on each column and 
off-the-floor overshoe shelf. 
Comes in any length (inter- 
locking units) by the foot to 
fit any wanltabis spate — 
Doubles lockerroom capacity. 







_— 





——_— > 


Offices, factories, churches, 
schools, clubs, hotels, res- 
taurants, institutions, 
lodges—even private homes 
—wherever people gather 
today you see VALET and 
Checkerette Wardrobe 
Racks. There seems to be 
no limit to the demand or 
market for these efficient 
units. 


For profitable volume 
sales-talk, display, demon- 
strate and catalog VALET 
and Checkerette Racks. 
(Tie-in your local advertis- 
ing with VOGEL-PETER- 
SON’S extensive program.) 
Write for our file of adver- 
tising helps, mats, cuts, 
sales literature, decals, etc. 


No. S6 Answers the wraps problem 


in the small or private office. 
Provides 6 coat hangers, 6 hat spaces and 
umbrella stand. Keeps wraps 
orderly manner—aired, dry and “‘in 
press.’”’ Will not tip over. 


No. 6-12 Lockenctte 


in an 


— 


Combines the 
best features of both ward- 


robes and lockers. Provides em- 
ployees with coat hangers held apart on pre- 
determined centers, ventilated hat spaces, overshoe 


shelf and dry 12” x 12”x 15” lock boxes for personal effects. 
End pat oe of ery 4 wraps in dark lockers, soggy 
a 


lunches soaked by wet 


ts and mittens, etc. 6 ft. unit 


accommodates 12, 9 ft. unit accommodates 18. 











Manufactured only by 


VOGEL-PETERSON 


1121 West 37th St. 










7 = eee 


A separate line of smaller large 
capacity floor and wall wardrobe rac 
with a hundred uses. Checkerette racks 
have unique feature of storing away 
like folding chairs when not in use. Go 
anywhere—can be set up without tools 
or fasteners in less than a minute. 


Write for Bulletin OV-13. 





co. 


° Chicago 9, U.S.A. 
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S> StH Distrier Notes 


PAT PATTERSON, CORRESPONDENT 











3710 GROSVENOR ROAD, CLEVELAND 18, OHIO 


team-rolling for the Fifth District Reaiona 


; April 29, 30 and May | at the Netherland Plaza 
( r t pear: that this w be ur greatest yet > na 
Thor sent Mar h Office Supply, Inc., Ypsilanti, Mich. 
hairman, tells me that he is as busy as all! get 
j } plans tor our annua hindig. | am happy t 
hat Saas Grenon, Leonard Office Supply & Equipment 
t publicity chairman, has recovered nicely from 
pneumonia. Keep watching this umn 
srding the nvention 


+ ££ & & & 
I've just eived a tremendous post-card (9 x 12 inches) 
Bob Beekman, Al! Stee! Equipment Company, from Lihue Hawaii 


Bob and | harming Missus are touring the island group, and 
tt was the fourth island they hit. They sailed on the streamer 
Lurline, and w the canasta tournament during the voyage. 
Quote siled on a few dealers over here, but couldn't se 
them a membership in The Fifth District Travelers Club.’ Bob, y 
are slipr T Beekmans went deep-sea fishing (Bob is a noted 
disciple of + port), caught 18 mackerel and one mahimah 
The latter w sarge enough to feed their party of 20 people for 
nner. Whew! A bagged was a 1!0-foot long shark. Bob promises 


esting movies of the trip upon his return 
* &£ € €& & 
Bert Johnsons, Eaton Paper Corporation, are the proud 
parent f a new daughter Sheryl, who was born October 28 


&* te & @& @ I 


Harry Marshall the new buyer at Lynn B. Emery Company 
Detroit » | been with the firm three years. Ralph Young is 
the new president and general manager. Conarats to bott 

Leslie Johnston, personable young man known to many 


the travel now with Tom Lawrence at Lawrence Office 
supply, Ferndale Mich. . . . . A new dealer has opened up in 
St. Clair Shores, Mich. Remer's Office Supply, Eleven Mile Rd 
and re A 


*& £ & & & 

, nded the 7th Annual Serv-A-Show in Toledo at the 
Civ Auditorium. Accompanying me was J. Burrell Bateman, 
: # ble Company. This is an annual exhibit spon 
red by The ledo Purchasing Agents Association. Members of 

ur industry having exhibits were The Newell B. Newton Co 
Toled Robert F. Wolfe Co., Fremont, Ohio and Eriksen's, Inc 


* £ & & & 
| had the pleasure recently of meeting Viktor Nobel, sales man 
Minnesota Mining & Manufacturing Co., on 


aaer for Swede 
a busing trip in the United States. | met him in Pittsburgh 
where he w sccompanied by Fred R. Allen, Pittsburgh repre 
entative for the company. Mr. Nobel will spend some time ir 
Cleveland before going on to St. Paul, Minn. 
* *&* & SF 
Anchor fice Supply Company, Cleveland, has really gone all 
ut with ristmas spirit. The store looks like Santa's workshop 


mplete wit! ristmas music piped to the outside. ; 

Chuck Aker, president and crack salesman for this firm, re 
cently bowled a perfect 300 qame. Tennis, anyone? 

* &£ &£ & & 

REMINDER fo all who can possibly attend The 1956 Cavalcade 

f S snuary 18, sponsored by The Motor City Travelers 

Cluk will be held in the Coral Room of the Fort 

Shelby Hotel in Detroit; in excess of 400 is ex 


, 
pected. 


an attendance 


* + & & & 
SHIPS THAT PASS IN THE NIGHT: A thought garnered from 


Home é oply Company, Detroi t: A company may spread 
tself all over the world: it may employ thousands of personnel. Yet, 
the average person will judge this company through contact with 


ONE INDIV AL. If this INDIVIDUAL is lackadaisical or in 


is the same; it will be an uphill battle to 


att ant 4 mpany 


erase the bad impression. EACH AND EVERY MEMBER of an 
Janizatior THAT ORGANIZATION, and is a SALESMAN FOR 


THAT RGANIZATION: the impression made is an advertisement 


that organization, good .... or bad. 


* &£ & & i) 


DEPARTMEN T STORE BRIEFS: Bernard Goldstayn is the new 
buye terling-Lindner-Davis in Cleveland; he formerly was 
assistant | st the May Company here. The former 
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MANY A 
MODERN 
BUSINESS 
RELIES ON 


CRAMER 


ALL 
THE WAY 


SIDE ant ARM CHAIRS | L2 


in colors to complement 
modern decorating schemes 


Every office, reception room 
or shop where visitors or 
































seated is an excellent pros- | 
pect for these fine Cramer 
chairs. Modern in design . 
built of “ton-tested” square- : 
tube aluminum”... padded THEY STACK) 
with bonded foam latex ... covered 
in U. S. Naugahyde or Claremont in 
standard or “decorator” colors 
they’re comfortable, durable, and the 
most economical chairs of their type 
on the market. 


This is your chance, as a Cramer 
Dealer, to profit from chair sales to 
a whole new list of customers, with 
these “chairs of a hundred uses.” 
Drop us a line for complete details 
today! 


List Prices, in U. S. Naugahyde 


MODEL 1200 Armiess (they stack!) $31.40 
MODEL 1201 Side chair, plastic arms . 37.70 
MODEL 1201-2 Side chair, padded arms 40.20 


@ Dealerships available 
in certain areas; write 
Dept. OA-4for the 
complete story. 
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The R. P. Lewis Company, Flint, 
Michigan was founded on January 1, 1934 and now operates 
outstanding stationery and office equipment stores in Flint, 
Saginaw, Bay City, Lansing and Jackson. 


Lewis Builds Profits 
Selling Hano Forms 
In Flint, Michigan 


Ray Lewis, president of R. P. Lewis Company 
says, ‘“‘Hano products, from the simplest Register 
set to complicated Snap-a-Part and Tab forms, 
have a definite part in the selling program of our 
twenty-one salesmen specializing in industrial 
sales. Hano contributes substantially to our 
recognition as an alert systems and methods 
dealer.” 


Hano quality adds profits 
for dealers too... in 
Snap-a-Parts for example. 
Made in individual sets, 
with finest Hano one- 
time carbons for hand or 
machine writes, check 
on gh with Hano... sell acom- 
Oy { plete line of modern 


business forms. 





Some dealerships open for established 
stationers and printers in the 

midwest, south and southwest. 

Two plants to serve you: 

main office and plant, Holyoke, Mass.; 
branch plant, Mt. Olive, III. 





MANIFOLD PRINTERS SINCE 18688 
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buyer, Bernard Hershey, now with Sattl n Buffalo. .... Rod 
Berry, buyer at Taylor's in Cleveland t n Norcross Greetin 


Card Company January |. 


WO 


+ &£ & & & 


Harry Howard, Minnesota Mining & Manufacturing Company 

sry proud of his new home in North Olmsted, Ohio. We hear 

Quite 3 umptuous pala e mpierte wiTn neated wimming 
f Addre 5968 Louis Drive Frank Yunker, also with 
MMM, has been promoted to div s| sales manager for Cleve 
and and Pittsburgh. .. . . George Calvert, Samuel Ward Manu 
facturing Company, is now moving into | new home in Chag 
Fa from Pittsburgh. . . . . Bob Braun has finished his Navy hitch 
nd back with Park Sherman C Jack Friel has been 
promoted ft trict manager witt ript . Keith Rupert, 
DUYE aT s ImoOu Blank B . Cc mpa y C IMOuU ®), sm 
na ir r v home with his lovely wite and tive your } uns 
Ivan H. Namesnik is now in the te y Pe ane Pigmen 
Company Mel Joffey is traveling here for | ur Sten 

Bill Elliot is with C. R. Git npany 
T “ T Tak yOu 4 4 
u : holiday a t 1956 





STRETCHING BUSINESS .. . This pile of 1,107,000 rubber bands 
may be more than a customer will need around the office for the 
next few months but it's only a drop in the bucket compared with 
a record 15 billion elastic bands made in 1955, according to an 
estimate of The B. F. Goodrich Co. Industrial Products Division. 
Mary P. Newlen, a BFG secretary, holds aloft a few thousand 
bands, fresh from a cutting machine, which will help set the 1955 


production record. 





Stationers 12:30 Club Meets 

The Stationers 12:30 Club of New York met November 
28th in Rosoff’s Restaurant, New York City, with Edward J. 
Healy, Wilson Jones Company presiding. 

Following the regular order of business, President Healy 
offered a tribute to a member of the 12:30 Club who for the 
past 18 years has given unselfishly of his time and efforts in 
behalf of the organization and the trade. To Mort Libien, 
Libien Press, Incorporated was bestowed the title of honorary 
member by the unanimous approval of the members. Mr. 
Libien expressed his deep felt gratitude to every one present 
for the honor paid him. 

Edward Leventhal, Biddle Purchasing Company, as chair- 
man of the nominating committee offered the following slate 
of officers as drawn up by the committee: 


President — Harry Sills, Commercial Stationery Company; 
vice-president — Stanley Geismer, Joshua Meier Company; 
secretary Fred Griffiths, Noesting Pin Ticket Company; 
treasurer — Edward Leventhal, Biddle Purchasing Company; 
sargaent-at-arms — Mort Libien, Libien Press, Inc. 


The entire slate was elected to office for 1956 by unanimous 
vote of the membership. 
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A Years-Ahead Concept of 
QUALITY, PERFORMANCE, PROFITS 


vos “RIBBONS, CARBONS 
ae od DUPLICATOR SUPPLIES 


RECOGNIZED LEADERS in the industry’s manage- 
ment, laboratory and merchandising activities are 
identified with Eaton. 




















HEKTOGRAPH / 


Eaton’s modern plant is almost unbelievably original. 
It is equipped throughout with new machinery espe- 
cially built to our own designs and specifications — 
far in advance of the field — based on our years of 
production experience. 





Eaton’s combination of plant and personnel achieves 
economical, volume production of the industry’s fin- 
CARBONS est, most uniform merchandise, enabling you to meet 

price competition at gratifying 

profits. WRITE TODAY FOR 
DETAILS AND PRICES. 





170 TILLARY STREET 
BROOKLYN 1, N.Y. 


OPTI TL TATA | Manufacturers 
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=-~OR THE OFFICE OF DISTINCTION 


METAL-LUX 


L=x™ There is a touch of magic in the way 





MILWAUKEE METAL-LUX Chairs transform an 
office from the ordinary into the realm of 


distinction. METAL-LUX dealers capitalize on If you haven't yet 
shared in METAL-LUX 
; sales and profits, write 
chairs that give them every selling advantage: for full literature today. 


Illustrated: 


M-8000, Executive 
Posture Chair. 


M-5000, Matching 
Side Arm Chair. 


this quality of distinction. These are the 


the merit of clean, modern beauty never 
before attained in a metal chair, superlative 
comfort and construction—and such obvious 
good value. MILWAUKEE METAL-LUXx sells 





on sheer superiority. 


MILWAUKEE METAL FURNITURE COMPANY 
101 N, Campbell Ave., Chicago 12, Illinois 
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Turkey Day at 


Bill Saunders 





C. O. SCHLAVER, CORRESPONDENT 
OFFICE APPLIANCES, 600 W. JACKSON BLVD., CHICAGO, ILL. 
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737, Tom Gillice, R 


eeded reduce € 
xe ta exc 
Des, cranber and 
minced p 
nen cep TAG & 
nm * 3 
SALESBOOK CO. 
- Mia. C Factories at Ennis, Texas @ Chatham, Va. 
Cod ltg. Corr h 
ranestos Manvfacturers for Dealers Only 
peration Branch Offices and Warehouses at Hous- 
& pleasure ft ton, Dallas, Birmingham, Los Angeles, 
Pen Co. | Denver, St. Louis, Monroe, Orlando 


PROFITS GO UP 


WHEN YOU SELL ENNIS PRODUCTS 


eee ee a PRINTED-TO-ORDER 


4 
: ) i telalhacl ic ME stele a 
+4 fi " Salesbooks 

1 “ Guest Checks 
eae Deposit Books 
%&* &£ & H& & Tags 

Ct , Add to your 

: Rese volume . rele, 

wW to your profits 

J a num 


with — 


STOCK ITEMS 


Tell delele) a: 

Guest Checks 

Teller Cash 

Tickets 

Blank Tags 

28 Styles Stock 

Printed Tags 

ALSO 

MANUFACTURE 


Index Cards 


File Folder 
File 


Ring Book 
Sheets 


Guides 


Figure Pads 
Steno-Book 
Lertita 
Adding Machin« 


Pape ' 


Out Set 


trade press and 


narpened up a 
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SELF-SERVICE PACKAGING 


Designed to increase sales and profits 
through impulse buying. Eye-catching retail 
units pre-packaged in strong transparent 
polyethylene bags enables the shopper to 
see the contents at a glance. C-all pack- 
aging is particularly advantageous for peg 
board and counter displays. It also prevents 
loss from soil and handling. 








THE REYBURN MANUFACTURING CO., INC. 


PHILADELPHIA, PA, 


4048 W. Polk St 901 W. Vickery Blvd. 
WAREHOUSES: Chicago 24, Il Fort Worth, Texas 
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7TH 


BRUCE A. BLACKBOURN, CORRESPONDENT 
5526 VERMONT ST., MINNEAPOLIS 16, MINN. 


District Notes 


new \ er d 
>] aea 1 Trav s T kn 
or ite u think a Rev 
C. H. “Jack” Berry, 17 N. W U Mir 
fr T av rr 
x“ x “* 
Fror kota mes wv t Jona Jacobschick of Globe 
Daze WwW has really be etting | é t t 
season. Ed OS ee f Dick n stopped 
the Twir his way East, Patti Shipley + Art and 
Esther Shipley f "Gaff aney and Shipley in Bismarck, N. D. now 
j University of Colorad st Bould 300d luck 
Patti. Mrs. Robert Larson wife Bob Larson 
Minot i t eph's hospital and we hope be ming 
e+  & 
Jerry McCoy Record Put >rand 
k Minr 1 the Vet : 
pt. 24. H be there for son 23 ward 71. How 
ut ev ending him a card etter ra James a 
>| iend ana < 
y am happy to report was able t me home 
time to enjoy Thanksgiving. 
E * + F 
ran into John Homer the new esentativ the G 
Werr Ke ® na wish tc ay we ne sna an j Ww 
work tt Ith region. Roy Utne of Farni n Minne 
] 3 urned trom a tw W k Tlying Trip fT Edinburgh 
S Tiang where Ne attended Tne C { 
%*¥ + + F&F F 
Paul Burbank was in town to addreé the Sa Executive Club 
f St. Paul. Anoth visitor was ft Hi Lege gi Fellows 
Field [ f aREA snd Banke Box. H ttended 
party at Charlie Cate Exce f Minr ndance 
were Clarence Benson, Del Soten Wally "Hubbs, "Earl Collin, 
Jack Guntrum, Ray Goosin and Merrill Hasty. A good time wa 
nag Dy 4 
xe He & * 
Lucky Bud Caruso told me at the monthly ting that 
j y tor the ao d a S + tor the w + + Ww rk the 
ner snd soak Up @ liTTie in if ex é pe 
at a Eck of the N. W. Travelers w hay » real fir 
winter w now that the wn oF , ma will 
ana non retur 
* & &£ 
S eeding H. S. Fall, retirir ry de 
f Jap r mpany of Min Sam Okney 
Mr Ok ad yea of « unt 
; | f r Cor A k 
4 F |. are ‘bt ar N 
T as been r 
hall mach 
7: iated i 
DON'T FORG 
xe * & * 
; rr rmer t Merrill D. Hasty snd 
T tr m the Lar } T Ls 40 W iT 
DUCKS UNLIMITED 
q an e 
‘Roy. Clark ‘ tr IF R r 
ste art gar duck 
j That's wh F Fa 
] yood many ind 
rea ¢ aster. tc a 
n way west as Ww ] 
4 come L n 
Ole 
ee % 
Old pal Mel Sowell | was up to get f f ducks. Ye tl 
y wr siway JeT 5 Til ||! R y gav ne at report 
* + & €& F 
And while | was in Grand Fork nd Joe Roller 
_H deer up in the Lak + the W >| snada, dis 
A were as lucky. The tt ands of ducks, but 
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the world’s finest copyholder and enjoy bigger profits! 


When you stock—and sell—the “best?” you 
are building prestige for your firm. 

This is true of Pres-To-Luine, the only 
Copyholder that meets ALL modern busi- 
ness demands...and, with Pres-to-Line, 
every sale brings in the extra profit dollars 
youre looking for. Pres-To-Line is 
nationally advertised and wanted . .. and has 
proved itself “best” through acceptance by 
the nation’s largest commercial users and the 
U.S. Government. 

Available in fingertip or foot-actuated 
spacing mechanism, in 5 widths, 14” thru 
32”, and in colors to match any typewriter. 


ONLY Pres-To- Line can be adjusted up 
or down for eye-level reading, forward and 
back for focal distance, tilted for proper 
light reflection to suit operator’s individual 
requirements. Only Pres-To-Line folds 
over typewriter, to store into most typing 


desks. 


ONLY Pres-To- LIne gives instant micro- 


spaces, or intermediate spacing. 














PRES-TO-LINE 
DESK 


q STABILIZER 


Another 
“best” 
with a 

handsome 
discount 
for you! 





Saves unnecessary fatigue, reduces 
typing errors by eliminating wobble and 
vibeation, wth Ao life expectancy of 
desk and typewriter... has instant finger- 
tip release...makes typists happier in 
their work. Sturdy, all-metal construction 
...smooth streamlined finish, —— 

ase. 


Retails at only $4.95. 














matic one, two, three or four typewriter rubber top bumpers and floor 


7 





Pres-to-Line Corp. of America Dept. 123 
2339 Cotner Avenue, Los Angeles 64, Calif. 


l 

” | 
| Please send me catalog of complete line of 
| Pres-to-Line products. 

. ] | Please provide me with a 30-day Free Trial of the 

Pres-to-Line Copyholder at no obligation. 
| 
| 
| 
| 
| 





CORP. OF AMERICA ecememe _ 
LOS ANGELES 64, CALIFORNIA 





Address 


- —_= Zone State 


World's Smallest Adding Machine 


SUT 


VISIBLE ADDING DIALS 














9 COLUMN CAPACITY 


~ “— 


SWIFT ADDING MACHINE 


SWIFT BUSINESS MACHINES CORP. Great Barrington, Massachusetts 
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NEAT, SWEET 
and easy on the budget... 


ified 
Office 

Planning 
Service 







A new popularity leader in Jasper Chair Com- 
pany’s line of fine chairs . . . outstanding in ap- 
pearance, rugged in construction, moderate in 
price. Available with upholstered seat, cotton 


filled, or with plain hardwood seat. 





Enblem 
Business ilennoter THE RIGHT CHAIR 


RICE LEADERS - 
or raz WORLD AT THE RIGHT PRICE oe a ee 
Stand: 


—dJasper Chair’? 
Company 





. ter: co 
of Mp 4 


SPER, INDIANA 















r 
REPRESENTATIVES: GEO. A. LITCHFIELD, SALES MGR. 

GEORGE DEUTSCH (SOUTHWEST) R. A. BROWNE (WEST) R. J. FREEMAN AND JOHN R. FREEMAN 
FIRST STATE BANK BUILDING 1527 E. 14th ST. (EASTERN) .385 MADISON AVE. 
DENTON, TEXAS SAN LEANDRO, CALIF. NEW YORK, N. Y 

“sp, pia®* JAMES S. FOWLS, (SOUTHERN) JACK S. DORAN (NORTHWEST) Lester W. Brown (Chicago-Midwest) 

8-08 327 SUNSET DRIVE, NORTH 1527 E. 14th ST. 666 LAKE SHORE DR 
4 ST. PETERSBURG, FLORIDA SAN LEANDRO, CALIF. CHICAGO, ILL. SPACE 844 





UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 

1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 

able where quiet operation is desired. 








Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S. A. 


ASSOCIATED Kilian Manufacturing Corp. Fischer Bearings (Canada), Ltd. Kilian Steel Ball Corporation 
COMPANIES: (Canada), itd. 240 Fleet St. East, Toronto 2B, Ont. 100 Wellington St., Hartford, Conn. 
240 Fleet St. East, Toronto 2B, Ont. 
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y went after them, the birds had flown. Did 
me on Lake Bemidji, at Bemidji, Minn. He 


ummer, and the freezer is stocked t 
K very nappy in Their new store, 
* ££ & & &€ 
Bert Ert hunter. While } wa n North Dakota, he was 
vit: Be, nd thers + makes the endl. t 


Bob Maynard } were >u } 
M Art Shipley. They are great lover f horse we 
) tT rode and what a de t Turnea it To be 
+ & & @& F&F 
sre all thinking about and promoting 
Earl Collins for the chair of vice president of the field 


+ &¢ Ht & & 


A sn nel Gilieenn Tibi tits tes ie tl 
jeale Ben J. Wesdal of Williston, N.D. Ben and wife 
Alice a t mmuters to Faribault, Minn., where their sor 
CL», c 


e at the Shrine conver 
Man., too. It's nice to get away! 

* &£ & & & 

the golf episode. | an 

come. It seems that every 

audience, | get in the major act. May | finish 

the Northwest travelers for that wonderfu 

ved during my stay at home.''—Merrill D. 


at Snattuck. They wer 


j 
recoverea tr 


mberea tor year 





IZZY VODA, CORRESPONDENT 
2001 S. HANLEY RD., ST. LOUIS 17, MO. 





ers and travelers heartily responded to call 





Dave C. Neuhaus Pre-Planning Meet Photos .. . 


rep.: Sidney Anderson, Latsch Bros., Inc., Lincolr 
esota Mining & Mfg. ( A. S. Perry, Jr Federal 
Office Supply Wichita, Kan.; Don J. Arundel 
Omaha, Neb.; Dan H mbach, Peterson Litho & Ptg 
rep Jack A. Lang nfrs. rep Ray Kline, Security 
Mo., governor 8th district; S. M. Hicks, Corry-James 


H. Chowning and V. C. McGaughy, all Federal Staty 
Veb Ray Kline ecurity Staty. Co., Kansas City, Mo 
taty. Cc Omaha, Net 
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close-up 
on profit 
builders 





WMaguiid Mili... 


is the reason more dealers are selling, 
more customers prefer Barkley 
Plastic Tab File Guides and 
Card Indexes. Angled, crystal 
clear plastic tabs are entirely 
above file cards to save 
valuable space too! 

Available in six color tints. 






There's 
a size to fit 


Write for complete illustrated *" *tenderd file 


systems too. 


literature. 





Serving Stationers Since 1921 


C. L. BARKLEY & CO. 


Manufacturers of Filing Supplies 


1220 W. Van Buren St. @ Chicago 
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OE eae 


Biggest Ball Point 


WRITING Year... 


Biggest Ball Point 
ERASER Year! 





7 oday almost evervbody goes for ball 





838 





point writing. {/most everybody is doing 
more and more ball point erasing! It 







takes erasers of special texture and skilled 
cleanly erase ball point 
lead. Weldon Roberts 
has ‘em originated ‘em THE MOS1 
OF THE BEST . BRAND NEW! 

REAP THE BENEFITS OF SENSA- 
TIONAL BALL POINT SALES WITH 
THESE SUPER-SELLING WELDON 
ROBERTS BALL POINT ERASERS 


manutacture to 


— 


ink and ball point 


epee 


int J ET ERASER 


ie 






STYLES & SIZES FOR 
ALL BALL POINT USERS! 


All the same soft green color 


BALL POINT JET. 

NO, 838 WITH POCKET CLIP, 

NO. 8380 WITH WHISK BRUSH 

Ball point eraser in stick form, in at- 
tractive, transparent plastic holder. A 
sensationally popular novelty number. 
Tip unscrews so eraser can be moved 
ovtward. Not a mechanical gadget. 
Big refill profits, too. (No. 838R.) 


NO. 138 

PAPER-WRAPPED 

BALL POINT “ERASER-PENCIL”’ 

Convenient pull-string peels off paper spiral 
wrap for easy pointing. ATTRACTIVE DISPLAY 
PACKING — one display holding a dozen 138 
Ball Point Paper-Pencil Erasers included in each 
Yq gross carton. 

BALL POINT NO. 
38. Handy elliptic 
shape, convenient- 
ly fits the fingers. 
Packed in attrac- 
tive display box, 
2 dozen to the 
box. 


ORDER 
TODAY! 


WELDON ROBERTS RUBBER CO. 
Newark 7, N. J. 





Sixth Avenue 


365 


W orld’s Foremost Eraser Specialists 














Correct Mistakes in Any Language 









rf 


f Governor Ray Kline and Midwest Travelers’ preside 


nt, Bill Crom- 


well, to attend the first pre-planning meeting for the 1956 Regior 
al to be held Omaha, Neb., next April 19 and 20 at the Fon 
tone H + 


The meeting wa held at the Pickwick Hote Kar 
November || and 


was n the a ide, an apportunity 


More Neuhaus Photos from Pre-Planning Meet... 


12. Tne Friday afterr n and ever 





1. Howard Hendricks, Allen Marking Products, In Ka ty, Mo.;. Charles 
F. Farley, mfrs. rep.; Ray Kline, Security Staty. Co., Ka ty, Mo., gover 
nor 8th District; G. Max Keating, mfrs. rep.; Joe C. Melt Velton Publishing 
Co 
Cort B. Horr, Associated Stationer ipply C Dick Howard, Joseph Dixon 
Crucible ( Vaughn T. Williams, Sct ey Pt & Stat Kansas City 
Mo n P. Low, Minnesota Mining & Mfg. C Fred Pfaff, Duke, Inc 
Wichit Kans 
Ed P. Tare National Blank Book C L. P. Winger nfrs. rep.; Loyat 
D. Carlor Bates Mfg. Co W. F. Cromwe Eaton Paper Clint Cooper, 
Esterbrook Pen Co.; Chas. F. Farley, mfrs. ref 
A. S. Perry, Jr., John H. Chowning and V. C. McGaughty Federal Staty 


Howard Blanchard, Fiddler's, Ir Kansas City 


renewing J acquaintances and swapt t he past, pres 
ent ana tutur 

The business session was called t rder at 9:30 A. M. Saturday 

i 1 W vernor Kline c } Repor the tenative 
plan ta mmittees were discussed and ea in minute 
deta a tT wr nm will result Tr U € Uu 
Jional meetings the 8th District has eve neia 

T wa snnounced that the next and Tina 3 meering 

be held at the Fontenelle Hote n Omaha, Neb 


dealers and travele 
are urged to attend this important meeting. 


F the business meeting an excellent ar 
wa erved. Fictures of most t tr e wh attends 
by the 8th District ficial photograpt Dave C. 
=] Ww ew th. 

* 

John Brain, nairman t the t ard } ntr Q +1 
gations sppear with other member f the 


right are Clint Copper, Esterbrook Pen C 
rep.; Fred Pfaff, Duke, Ir Wichita, Kar 
rp.; Ray A. Baldwin, Gallup Mar 


c a 
Fator Paper © 


were take 


Neuhaus, and 
* *+' * 
District Foun- 
Kansas City. 


Dave Neuhaus, 


Bill Cromwell, 


& Stat'y. Co.; 





OA-1/56 








— Se Ue 


nus, 


ell, 





56 





SINGLE 


DOUBLE 


TRIPLE 





LOUNGES BY ARD 


Built to Sell and Satisfy... 

Look at these features: Wide, no-sag spring seats and backs, 
comfort-shaped and heavily padded . . . Duran upholstery, 
choice of colors . . . curved chrome frames. Built for long 
life, priced to sell. 


Compare these Low List Prices... 


Neo. 66C Triple Lewmge....ccccccccscccccvcscsceces $125.00 
No. 44C Double Lounge (illust.)..........-0.0+e000- 95.00 


ml 22¢ Single PT SP ererrrrrerrrrrr rere 62.50 
r ent from our central location. Drop shipment to your cus- 
t rea 


WE SELL THROUGH DEALERS ONLY 


end for ARD Catalog of Lounges, Chrome Chairs, Costumers, Lecterns, 
Tables nany other profit-makers 


Ba 2 AL MANUFACTURING CO., INC. 


13 VINE STREET, EVANSVILLE 8, INDIANA 








THE 
STANDARD OF QUALITY 
IN ALL-STEEL 
OFFICE APPLIANCES 


—— os 

















PENNANT=— PRICED TO SELL ON SIGHT! 
WRITE TODAY for Beautiful 12-Page Color Catalog. 


KE. vm | 








PARTS MANUFACTURING CORPORATION 


A Division of Blackstone Manutecturing Co., Inc 


4630 W. Harrison Street * Chicago 44, Illinois 
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And a suggestion for increased profits . . . the “U. S. 


@ 








Line” . . . often referred to as the dealers’ line! 


Understandably so . . . as it offers a complete range of 


carbons and ribbons of superb quality at sensible prices! 
Harmonizing packages and dealer imprints are additional 
features ! 


All the facts are yours for the asking 


US. 


CARBON & RIBBON MFG. CO. Inc. 


621-623 Cherry Street Philadelphia 6, Penna. 
Established 1895 


. without obliga- 


tion, of course. 





























GUARANTEED- 
LIKE-NEW 


OFFICE 
‘MACHINES 


Like the shapely lady 
above, our rebuilt ma- 
chines are put in perfect 
shape—rebuilt like new by 
trained mechanics. Hun- 












BOOKKEEPING 





ADDING dreds of select rough ma- 
MACHINES ; ; 
chines of all sorts in stock 


BAA —yours at prices that al- 


MACHINES 


low you big profits. Write 
Dept. BB today for our 
price list on select rough 
catcutaTORS machines and see for 
COMPTOMETERS yourself. 














ADDRESSOGRAPH 
Cable address: ADDBOOKAL 


INTERNATIONAL OFFICE APPLIANCES, INC. 


326 BROADWAY, NEW YORK 7, N. Y. HAnover 2 














TWEETEN Larder 


THE PENCIL OF 1000 abel 


DISPLAY 


~ 
SELF 
SERVICE 
e 


Display 
ettopname Marte 
both Wound Glars 
tym, Metal, Ete 


MARKS ON ANY SURFACE — 





Better Sales, bigger profits are 
yours with the nationally advertised ORDER FROM YOUR REGULAR 
Tweeten Marker. And the reason SUPPLIER OR THESE FINE 
. . it’s easy . .. your customers JOBBERS 

know the Tweeten Marker is ten McLennan Pen Co Chicago, Il! 
times more economical because it Carpenter Paper Co 

lasts ten times longer. Order your Fort Worth, Texas 
supply today. Catalog sheets and Carpenter Paper Co. Houston, Texas 
profitable Dealer Discounts sent on Carpenter Paper Co 


request. Oklahoma City, Okla 
REFILLS 3%2” LONG Federal Supply ©o. St. Paul, Minn 
In 6 colors — Black, Green, Red, Blue Federal Supply Co 


Kansas City, Missouri 
, Federal Supply Co Omaha, Nebr 
+i per — az J. K. Gill Co. Portland, Oregon 
, per pac aC Baden Mfg. Co New York City 


TWEETEN Fiebre CO., INC. 


2029 FULTON STREET © CHICAGO 12, ILLINOIS 


White, Yellow 














New— 
and needed 
by everyone 


A profitable 
“impulse-buy" 





= 

== \ = home and office is a prospect for a CARD CADDY 
= . ends desk drawer clutter . files those important 
business cards for easy reference. Precision-made of high 
impact-strength silver-grey plastic, CARD CADDY is an at 
tractive desk accessory. Handsome silver-grey case blends 
Va with any decor. Popular gift item — sells on sight. A per 
/ fect ““door-opener’’ for your salesmen 


Reguiar dealer discount 
RETAIL PRICE $350 F.0.8. Destination 


CHECK THESE FEATURES: 
© Handsome high impact e Hidden rubber legs 


strength silver-grey sk surfaces 


H 
p de 
GD plastic case © Qutside Dimensions: 
© Satin-smooth finish with 4.3/4" vide 3-1/8" 
| rounded corners deep, 9-1/2°" long 
© Aluminum drawer for © 1000 card capacity! 
easy, smooth action @ Individual carton— 
© One-piece plastic follower packed 12 to a case 


block, with quick-set and © Prompt delivery— 
release—holds cards erect satisfaction guaranteed 


SOLD THROUGH DEALERS ONLY 


LA JOLLA INDUSTRIES, INC. 
4606-16 Santa Fe Street, San Diego 9, California 


rontect 


L 


NEN 





CEL-U-DEX Crown Tip 
INSERTABLE INDEX 





TRANSPARENT COLORS 


with visible exposures of 





(for one-line index), %'' (for two-line index), 
/,"" (for three-line index). 
{we six-inch lengths in each package—cut to re- 
uired sizes. Safe to use because non-combustible. 
Quick, permanent adhesion. Attractively packaged 
with blank and alphabetical inserts. Write for 
samples and prices. 


CEL-U-DEX CORPORATION 


1 Main Street, Brooklyn 1, WN. Y., U.S.A 

















FOAM RUBBER 
CHAIR CUSHIONS 


DeLuxe 


EXECUTIVE 


STYLE 
IN THREE 
SIZES 





Covered with velour—fibre and velour—also corduroy and fibre in 2” 
thickness with boxed edges. 


“Monfock” 


FOAM RUBBER 
CHAIR CUSHIONS 


One side covered with rich 
pile corduroy for cool sea- 
sons, the other side with 
woven fibre for hot 
weather. 


Filled with new live rub- 
ber having thousands of 
air cells that breathe with 
every move. 


Colors: Brown, Green. 
Sizes: 17" x 18”%——15" x 
17"—142" x 1542”. 


STOOL CUSHIONS 


“Softaoat” 


Transforms Hard Stools into Soft Seats. 


Available in four sizes 12”, 13", 14", 15” Diameter 
Write for New Illustrated Folder 
Giving Complete Information 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


6435 EDMUND STREET PHILADELPHIA 35, PENNA. 
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John Brain stionery maha, Nek Vaughan Williams, 
Cc Kansas City, M and Ray Kline, 
a “te M rn + 8th District 
y m the trea y 
dat ncreased c derat 
wever 5 not enouch pe 
} Foundations purt 
Ibie | 3 how Th m 
Ju k t 
a v tary U 
t Miow can one contrit 
“ ngs, donat 3 
4 try's nm k commemorat 
. Foundation 
J will at Ch time, donat 
Tt but a few at the way 
pr A ntributions are tax deductible 
A J tute members—dealer 
tray slik xample: Some members might need temp 
w whose child needs assistance To complete 
dese 7 college tuaent ft continue |} 
an be obtained by writing any of the 
j Contr A report of the 8th D 
be given during e week of the 8th rea 
N Ap 19-2 
A ' t an be mailed t hn Brair 1415 Harne 


NSOEA Founda 


payable ft 





9OrH Districr Notes 


ART CARROW, CORRESPONDENT 
4423 N. ROSENEATH DR., HOUSTON 21, TEX. 








J travelers are shaping 


up their plan 


the 9th f + t at the Texa Hote 


27th and 29th 


Governor Neill Stewart has near 


y 


mmittees next month. 
ked | rew with Bob Straff 

Al Baugher sirman of receptior 
lican the triendshig 


ry 


- ow 


Edaewater G 


ness Forms Assoc 


mpleted his program ana 


Ray Howard of +! 


ord 3rd, genera! chair 
mmittee; George Mil- 


ttee; L. H. McDaniel, 


and Wolt Stempel in charge 


* £ &£ & 


ation hela their 


Hotel at Edgewater 


November, Hubert Marcia of Ennis Tag & 


Stanley Brown 
” thins 


vail = 
Charles McDaniel, 
r } T 7% Ww 
Charles McDaniel has n 
+ V th 13. Te 
Bill Gig T 3 > 8 
Ww Ma 
R 
Bob Anderson + the Bert M. M 
ana and kla 


d Guy Lowe 


M en ; me evera 
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nd Harry Tehan, Jr, of R 
Marcia and Brown 


the S uthern Trave 


art TT St 
+ memt fi 
they have not ¢t 
y the ab 


wing @ new Da Jesk 


ee &¢ ¢ @ @ 


fice Supply Company 


weeks and W. Boyd 











"i Write for full information con- 


cerning the new Victor desk stapler 
—today'’s best value in stapling 
machines. 


IMMEDIATE SERVICE 


AT ATTRACTIVE PRICES 


VATIL 
MANUFACTURING 


COMPANY 


East 95th Street Chicago 19, Illinois 
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MODERN WOOD BLOCK 
STAMP PAD! © e@ee#e2e°® 


Outlives 
Two 
Ordinary 
Stamp 
Pads 


L. A. PHILLIPS, President 





Wood Block is chemically 
treated to hold large amounts 
of ink and to feed just the 
right amount to the surface! 


Ink dries instantly on paper 
yet never dries in the pad! 


Pad surface is always flat and 
firm does not collect lint! 


Ink cannot gush up between 
the type causing a blurred 
impression! 
Impressions are always 
strong, clear, brilliant and 
waterproof! 


Ink penetrates pad quickly, 
will not stand on surface as 
with ordinary pad! 
Clear-Print Ink and Pad are 
never affected by moisture or 
humidity! 


gladly sent to interested Dealers! 
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Dhillins | 


PROCESS / CO, 192 mitt st.. rochester 14, NY. 














PROTYPE 
= as 
sida PROTYPE CLEAR-PRINT 
— TYPEWRITER wooo STAMP 
BON PAPER RIBBON PADS 


Campbell, M pi Sch Supe ack k list 
at Bax Tis? ) Jack B r >| 
+ £ &£ & & 
Mr. Tenney T ey O 5 S pa 
way and Mrs. Tenney w ntinu e 
* &£ FS & F 
W. L. Veale ned H. R. Miller of Pampa ttice Supply 
and w assist sles work bot! Je and tside. The Bud 
Adams, DHice Supply, Childre Tex e the pr 4 
arent Samuel Leslie. | till walking ; 
¢ %* + 
Jim Burger eft Delta ¢ 
Agha 4 | N 
Frank Grounds, Waaner Office yuipment, San A T 
incea fr T na pening rT TNe R Tex 
> S. Ma St.. with Thomas S. Malone, 
Du ed ir R ind 
sd k 
x % x + 
ike 1 pply at Gladewat Tex. has t J by H. 
C. Duplissey to Irby Robinson. 
H. C. "Duke’' Duplissey Willie Pritchett formes a 
Kilg Tex., from A. E. Hurst 
Fred a Kimbrell 3 pened u K TT pr mpa 
t 425 M t Natcnez, M j t te sta 
4 x x Pa 
und Kra Freer 
r g nine f 
%* * e 
Jack Klinger nerly with the Bak npa pened ut 
he ack k Hice Outfitt st 407 W WwW t Midland 
Chuck Shettleworth the t tt 
( *¥ e e 
T wit yret Tha W aq Luther 
Bynum Clegg, founder of the eg mpa t San Ant 
Texas at t ; f 82 years. Su j William C. 
Clegg and +} yrandchildren. William Jr., Marshall 1 Mrs. W. 
F. Trieschmann, a4 f San Antor 
Mrs. Willa Potts Lengnick, wife of T. E. Lengnick t Arkansa 


Electronic Equipment Sold on Installments 

Electronic dictating and transcribing equipment and tele- 
phone dictation network systems for offices can be purchased 
on the installment plan, it was announced recently by Pierce 
Wire Recorder Corporation. 

Purchasers can have up to three years to pay without down 
payment, Charles Pierce, president, disclosed. The mer- 
chandising plan, he added, was developed in consultation with 
Walter E. Heller & Company, world’s largest exclusive indus- 
trial and commercial financing firm 

Mr. Pierce also said this was the first time these terms 
had been offered by the company. He also disclosed that three- 
year leases on these products are available. The leases may 
be extended beyond this period at the end of the original 


contract, he said. 


Partners Open Stationery Business 

Emil Tracy, owner of Tracy Office Equipment, Butler, 
Penn., announced recently that he has dissolved his business 
to enter into a partnership with Jack T. Fischer in the Butler 
Stationery store, located at the same address, 247 E. Jefferson 
St. 

Mr. Tracy was in the office equipment and typewriter busi- 
ness for nearly 10 years, and Mr. Fischer has been selling 
office supplies and stationery for the past eight years. The new 
business is in need of catalogs and information from the 
stationery field 
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i SHELF SIZES 
. 6-8X30 6-12X30 
6-10X30 6-14X30 





AGATE CARD INDEX TRAYS 





Neatly finished with traditional agate paper covering. Each 
has 1,000 card capacity. Wonderfully well made of heavy 
binders’ board, metal reinforced to last a long time. Has 
spring latch steel follower on metal rod. Label holder on 
front. Length 11%". 


Stock No. For Cards Carton Pack 
C135 3" high x 5" wide 12 
C146 4" 6" 12 
C158 5" 8" 6 
C169 6" a 6 
C159 4'/2"' a 6 







Write for prices and dealer discounts 





AMBERG FILE & INDEX CO. 








Kankakee, Ill. 
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Write for This FREE GUIDE 


Reflector-Hardware Corp. Dept. OA-1 
Western Ave. at 22nd Place, Chicago 8, Illinois 
Gentlemen: | pay rent on my store area and | 
want it productive! Please send me your 128-page 


fully illustrated guide to getting the best self-serve 
end self selection presentations with Spacemasfer 


eee eee aie e 





Position m 





Firrn es 
Address _ 
City Zone 











State 





KING SIZE ECON-O-FLEX 71KS 
COMES COMPLETE WITH 24 METAL SHELVES. 


Can be assembled in minutes by your own store 
personnel. FULLY ADJUSTABLE—AIl 24 METAL 
Shelves move individually. 


Yet $117.50 4°" $112.50 


(All prices F.O.B. our factory, Chicago, net) 


REFLECTOR-HARDWARE CORPORATION 


CHICAGO 8, ILLINOIS 


2231 S. WESTERN AVENUE 


225 W. 34th STREET; 12th FLOOR NEW YORK 1, NEW YORK 
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Scotty-Terry 


“The Watchful Secretary”’ 


(Pat. Applied For) 





Suggested List Price: $2.00 
Plated Colors — $1.50 Black 


individually boxed — 12 to 


holds... 





New & Novel — A 
wonderful gift item 
for every Office & 
Home. 


@ Pens 
taster shipping carton — 
@ Pencils weight 8 Ibs. 
@ Paper Clips 
Practical — yet with 
© Paper Memerende instant eye - appeal. 
. 


Letters 


Available in JEWEL 
PLATED Colors 
Gold Silver Rose 
Chertreuse Turquoise 
Also in Black 


Capitol Metal Products 


577 University Ave., St. Paul 3, Minn. 











Write for literature and special 
dealer discounts. 














a ¢-THRU 


E 


Bab bp onneny Va 


HART EF O fe conn. 


PROTECTED PROFITS FOR YOU 


WITH ADVANCOS POLICY OF 
SELLING THRU DEALERS EXCLUSIVELY 


ADVANCo 


WADE IN U.S.A NEE MEG. US. PATENE OFFICE 


Write for General Catalog and Price List 


ADVANCO Ne A, otis Inc: 
MANUFACTURERS ; 


148 WEST 24th STREET NEW YORK nN N Y ag r saivene CHe sIsea 3-1276 


CUFF & SLEEVE 
PROTECTORS 


Made of form-fitting trans- 
lucent plastic. Slip on over 
wrists. Keep blouse & dress 
cuffs crisp and clean at 
work or play. Sure-fire 


i \ 
profit makers. 
Packed in colorful individual cellophane 
wrappers, 2 doz. to attractive counter 
display box. Wt. 21/2 Ibs. 


STYLE #46—Snapbutton 
STYLE #47—Talon Zipper, elbow length 
STYLE #49—Extra-long slip-on 


To Retail from 50c to $1.00 per pair. 


Catalogue of 28 fast-selling specialties 
available. Call your jobber or write: 


ANGLER’S PRODUCTS co. /\ 
Flushing 58, N. Y. _ 


TYPEWRITERS 
Ge 


THE UTMOST IN QUALITY 


—THE LOWEST IN PRICES 


REGALRITE BRAND 
RIBBONS AND CARBONS 


PROVEN-BEST BY TEST-—BEST FOR LESS 


atl TYPEWRITER COMPANY, INC. 


200 HUDSON ST MEW YORK 13, N. Y 
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10th District 
Notes 
JIM ELLERTSON 
2994 S. Bellaire, 
Denver 22, Colo. 














. . 
ra a n daa 3 
An attendance record was established 
sler travelers. and the wives qathered at the 
JE n Der ve kta 4 steak ainner 
M k Don Stanfield, governor of Region | and | 
wn from Chavenne te be aut meas at kee 

J is read regional in Casper next 

J everyor their reservation 


ve € t make 
happy to see Phil Pratt and his wife 


as part of the vacation 
Eddie Leistico ypit Dice Supply, took dancing h 
+ Al n a tT wa a wondertu 
ks to everybody wt worked out the det 
was: part Gardner Griffith, 


Glen Barc ay, Kistler Rudy King, Diebold nail George 


Feels y 
%* * 4 x 
John Jolliffe, Shaw-Walker é 
} at | . J ' 
“ a Me a's 
Frank t k) Lipp's 5 h +4 
ne Ww Ww ve 
* &£ &€ & 
Georg Burkhardt wv at N Mex 
eehe a 
n C ado aistrit 
% e & & * 
A he Frida ast month were Chet 
Smith from Kansas City. M he wa n | 
George Sever, Capit fice Supply, Denve 
} n Las Vega Seorg pen everal d 
before tackling restful Las Veaga 
* £ & & 
4 hada ® tma ana Ne Yaa 
think 9546 here and 
srything arranaed Lae the rea na a+ 
Casper May 24, 25 26 
Jay . snd y an write Miss Connie 
Baxter istone tor your reservat 
* *€£ &€ & 
hink back just years, to 1946... are 
u tnouagnt you woulda be r O years 





12TH DISTRICT NOTES 


JAMES F. BRINKLEY, JR.,. CORRESPONDENT 
244 CALIFORNIA ST., SAN FRANCISCO, CALIF. 


. +} » f C 
three year é Northern Ca fornia 49 « 
c mI 
4 orn C nia Golden State Travele 
natct tar +he Rert Morr Mem ria v. 
mber 4 at the Fox H c nt C 


Monday lunch of the 49'er Trav Clut 
Dan Thompson. 
+ ££ & & & 
ride “ K 
w 5 y Merry C n 
Ne Yea 
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gvikespeare said it: 
We are advertis’d by 
our lobing friends. 


(a) Henry VI 
. 
ey : 

. 


fu 


mais 






By ay ae ee 


: 
Ps 
a 
* 
Ay . 
Ria 
Pe 
Dealers Every- ne 
where Boast that 
Justrite Gives Fin- 
est Envelope Satis- 4 
faction! 


Thirty-five years of Justrite leadership justifies 
their claim. With Justrite you can be assured of 
the widest variety of envelope styles and stocks. 





JUSTRITE TAMPERPROOPS 


. offer security from 









( Ypen t nd 
} xpanding 
ramperproof 


intrusion for important 


documents and papers. 


Extra heavy construc- Pa 
a. 
tion, double safety-fold ae Flat ae 

/ dc + yee 


Ope® SY foo 
1 smper? 







flaps and deep flap 
gumming are a few of 
the extras you always 
get from Justrite. 
Justrite Tamperproofs 
are available in a wide 
variety of sizes and ope 
sa” 


expansions. 








& PRICE LIST 1-4 jal 





WRITE FOR SAMPLES 





NORTHERN STATES ENVELOPE CO. 


300 E. 4th STREET, ST. PAUL, MINNESOTA 


JUSTRITE ENVELOPE MFG. CO. 


23 STEWART AVENUE 5.W ATLANTA, GEORGIA 


Two modern factories to serve yor 
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dependable source for all your 
SCHOOL EQUIPMENT 


Chalkboards 

Bulletin Boards 

Aluminum Chalkboard Trim 
Framed Blackboards 
Blackboard Erasers 
Window Shades 
Darkening Shades 
Darkening Channels 


% Classroom Seating 
Primary Furniture 

Tables & Chairs 

Library Equipment 
Playground Equipment 
Vocational Furniture 
Teacher’s Desks 

Misc. Classroom Equipment 


+ + tt OH 
% Ot OF tt Ot Ot OF 


Rowles offers you a complete line of high quality School 
Furniture and Equipment—everything you need to pro- 
vide your customers with the specialized kind of service 
they need. 

Rowles School Equipment has been a favorite for more 
than 50 years. Make Rowles your headquarters for all 
your school equipment needs. Enjoy the benefits of the 
Rowles trademark, the convenience of one centrally 
located source . . . and the profits on every sale you make. 


e 
Write for the latest Rowles School Equipment 


catalog and complete information on the Rowles 
Dealership program. 


E. W. A. ROWLES COMPANY 
ARLINGTON HEIGHTS, ILL. 











SEEN & HEARD IN 
SOUTHERN CALIFORNIA 


by J. EDWARD TUFFT, 
2012 Huntington Dr., S. Pasadena, Calif 











°) n 730 wa the speaker a7 Ne a TNnly nee nq rT Nhe 
y tose e ~hapter tT tne Nationa tice Management Ass A 
n November 8 at the Rodger Young Auditorium, L Angeles 
His subject wa Work Measurement in the Office’. Mr. Mand 
h is president of the Southern California Chapte Systems and 
Procedures A ation. 
The speaker heduled for the December meeting was Dr. Joies 
Stone, | J ng the subject Huma Relatior n the Office”. 
The San Frar Conference and Busine Show sponsored by 
San Fran Chapter, November 8-9, was especially fine 
rding to those from here who attended. Ray Prinz of the L 
A jele oT ip wa ne 7 the spea 
¢ &£ & & & 
For the é ao time n three yea! new napfte tT the Na 
nal A ation of Cost Accountants has been st rea by the 
L Angeles Chapter. A charter has bee 1iven to the new Pomona 
Chapter. Rawn a assistant national secretary, accompanied 
f ationa t Charles R. Israel, his western trip to be 
pr tT at nitiation. A number trom Los Angele 1ttended 
the ceremoni The president of the n hapte Donald N. 


first v Donald R. Butler, the second 
V dent Arthur G. Sattler, the treasures Ed Szfranski, 
nd the secretary is Paul O. Clark. The board of directors is made 
wing men: Joe G. Rodent, J. A. Brown, Robert 
Fleischman, eas Ww. Moffett, Robert H. Olsen, Robert G. omy 
der and Robert E. McMahon. The chapter apparently starts ou 
with good prospects. 
George J. Wachholz, controller t the Minnesota Mining & 
Manufacturing Company, was the speaker at the meeting held on 


e-president 


vember 15. His subject wa Positive Programs for Profi 


+ 


The General Printing & Lithograph Company 407 S. Maple 


St., Los Angeles, has announced the election of V. R. ("Dick'’) 
ee as president, and J. R. Stewart as executive vice-pre 


Bc th men ft years were as ated with the Charle R. Hadley 
mpany. Mr. Youngquist was v pre Jyent and member t Tr 
poara t directors while Mr. A was western div xn manager 

nd also a member of the board of directors 
The General Printing & Lithographing Company n addition 


to its regular printed and lithographed products plans to distribute 
sndard Loose Leaf torn and Timemaster Post-It 
e Writing B ard torms and dev 
Dealer n are being set up 


Fa) 


3 gealer salesmen will ge 


penetit tT The ba kground exper 


The regula Jinner meeting tf the Southern California Office 
Furniture A ation was held November 7 at Levy Grill, Los 
Angeles. Leo Hawkins, president, we med the members and 
yuesTS 

Mr. mawk reported nin Trie T C eveiana where he aT 

dead tr OFA Officers’ Conferer na he said the invitation 

the Los Angeles ar oup + r d the next nference in th 

Ty was acce »d with enthusias 

The ft wing Ticers tor SCOFA were unanimously elected in 

mplia th the report of the nominating mmittee headed 


y Sid | Holtby, hairman: 

President, Waughn Howard, Los Angeles Desk Company; vice- 
esident, Vern Vallet, Southern California Stat ners: secretary 
treasurer, Marion Pearson, Qualiton. 7 >wing members were 
ppointed to the board of direct Cal esi caus Nielsen, 
inedta Piltzer, Ray Alba, Earl Sheafer, Wally Thor, Jay McDowell, 

nd Bill Jones. 


At the annual meeting of the Southern Calif . Often iis 
e Dealer A iation, held at tt Rodaer Youna Auditorium 
Los Anaeles, November 21, the f W fficers were elected 
he ensuing year: president, Vern seat Floyd Office Machine 
Company, S Pedro; vice president, Ray Alba, Compton Office 
Equipment Company: ecretary-treasurer Cy King, Henley Type 
writer Company H ywood: and KE v ecret Dovid A. 
Hendler, W Typewriter and Supply Company, | Anaeles. 
The new office will be installed at a bang held at 
> Hacienda Motel in San Pedr r snuary 2] 
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New Protectall Line 
ot Low- Money Sates! 


nel 


* Here's cash protection priced to sell FAST . . . to every gas © Here's a real opportunity for quick, easy sales and a lot of 
station, store, restaurant, bar and small business establish- ’em...achance to get first crack at all the low-cost cash 
ment in town! protection business in your territory. Don’t miss it. Mail 


the coupon for full details on Protectall’s new “‘built-to- 


* Here's quality protection, too. Protectall’s new low-priced be 
sell-fast’’ money safes, today. 


money safes are built to approved standards of burglary- 
resistance . . . they bear the Safe Manufacturers National 
Association label... have the Underwriters’ Laboratories, 


ae Huy! Mail Coupon, Today| 


* Here's “‘insurance-saving” protection for your customers. 
Protectall’s new line qualifies for the low “E”’ rating and | | ( ; h | | 
applicable premium discounts on both Mercantile Safe am OW O \vaS Nn . 


Burglary and Money and Securities Broad Form policies. 







eeeeeee eee eee eee e eee ee eee eee reer eee eee eee ee eee eee ee ee eee 


Protectall Safes, Department 926] 
Hamilton, Ohio 
Please rush complete details to me about the new low-cost line of Protectall Money Safes 


Protectall Safes 


HAMILTON, OHIO 


YOUR NAME POSITION . 
ADDRESS... 

DIVISION OF THE MOSLER SAFE COMPANY 
CITY. .}. ZONE STATE. 
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EXTRA FINE 


» Quality - 
nisson /J 


/\ 
EXCLUSIVELY YOURS ! 


If you have delayed making a change 
for a quality ribbon, DON'T! . . . LEEDALL 
offers you a wide selection of RIBBON BOXES 
WITH YOUR NAME PRINTED on the LID. 


AT NO EXTRA CHARGE! 
© PLASTIC BOXES © METAL BOXES 
@ ROUND CARDBOARD BOXES 
@¢ FOLDING CARDBOARD BOXES 
YOU'VE GOT OUR MESSAGE— NOW, 


write today for full particulars and with our 
reply we will send you our NEW COMPLETE 


4y 





Catalogue-PRICE-LIST giving you all the 
FACTS on the finest Inked Ribbons, Carbon 
Papers and Duplicating Supplies at prices you 
will be interested in! 


LEEDALL PRODUCTS MANUFACTURING CO. 
Main Office & Plants Milltown, N. J. 











Another First 
by La Salle 


One of a New Group of 


Modern Smokers 
featuring tapered posts and reflect- 
ing the Newest Trend in Office Furni- 
ture Design. No. 175 


D> Other Smokers 





Solid Walnut. 

Solid brass of the same 
ferule and general design 
screen, with available with 
matching 8-inch glass 
removable liners. 

liner. 

Same Smoker Write for 
available in Seanes ane 
metal. Satin Catalog Sheets 
Chrome, on this latest 
Bronze, or group of 
Becerater Smokers. 


Colors with 
Chrome, Brass 
or genuine 
Bronze 
screens. 


The La Salle Line includes Smokers and Ash Trays in Gold Clear 
Anodized Aluminum — Brass -—— Jeweler's Bronze — Chrome — 
Decorator Colors — Walnut and Oak. 


LA SALLE PRODUCTS CO. 


2216 N. Clybourn Avenue CHICAGO 14, ILL. 
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SMOOTH 
PERFORMANCE 






CUSTOMER 
SATISFACTION 













NATIONALLY 
ADVERTISED 







Send for catalog 


Over 35 Stapling Products 
Marow fas Tener £0... /Nc. 


ONE JUNIUS STREET, BROOKLYN 12, N.Y. 


SCHWAB 


sells 
| protection 

















manufacturers 
of 
@ FIRE & 
BURGLAR 
PROOF SAFES 
@ BURGLAR 
PROOF 








at eS CHESTS — 
bade = VAULT 


ge DOORS 


af Underwriters 
A, B, and CT 
20 Label In- 


1316-C 120 1419-C 120 1622-c 120 sulated 


@ “FORTIFIED 
FILES” — 
HOME 
CHESTS 


THE 
SCHWAB | 
SAFE COMPANY 
LAFAYETTE, INDIANA =" 
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Patents ANNOUNCING THE NEW 


Jiffy 





Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 






Granted November |, 1955 


r for Stencil Addressing Machines. Car e Stitz, f 
* Patent Applied For 
al Charts for Weighing Scales. Merrell E. Holmes, Wilming 
Toled ale C Toled r 
ary Shelf Arrangements fford Browr Wauwat W C A Rg | N e T S 


Tw 


nnected Envelopes and Method of Manufacturing. Clarence FOR OFFICE, HOME, SCHOOL 







gnments, to Uar 
ng Devices for ‘Account ng Machines. Pierre Jacque harle 
pag Machines Bull (Societe Anonyme DRAWERS HOLD 8% x 11 SHEETS .. . letterheads, 
asfer Calculatin ng Mac hine. Grant Cc. Elterbort San Le second sheets, carbon, etc. Drawers have 
r€ ii¢ at Via { nc u r ! 
2 1-Divisor Aligning Mechanism Elwood A. Davis, Hayward “finger-lift” holes for easy access 
Inc. Illustration y . 


rying Mechan sm for Calculating Machines. Karl West 
Alt rt t dorf ar) Germany. Illustration 
43 bon Holder fer Guttinees: Form Stationery. Lester K. Fle 


and Merchaniom for Preteene the Same. Frank F. Pfeiffer 
Reynolds & Reynolds ( Dayton, Ohio 
ne Hand and Set 3eoffrey A. Patrie, Sheboygan, W 


Granted November 8, 1955 


122,747 sauge for Use With Mechanical Binding Machines. William | 
E to General Binding Corp., Chicago, III 
Pressure Contro for Duplicating Machines Henry P. Keil, Chicage 
Hardware Co Chicago, Ill. Illustration 









SUB-DIVIDED 
DRAWER BACK HALF 
of SUB-DIVIDED 
FRONT HALF is 10 bins DRAWER HOLDS 
for stamps, bands, tacks, etc. scissors, pencils, etc. 


THE JIFFY SECRETARY LINE IS MADE IN: 

3, 4, 6 and 8 drawers high. All sizes have ONE ONLY 

Sub-Divided Drawer, rest of drawers are OPEN with “fin- 

ger-lift” holes. Inside drawer dimensions 85%” x 11%” x 

1%”. CRYSTAL CLEAR STYRENE DRAWERS * EXPANDED 

METAL FRAME, TRIM AND DRAWER ¢ PULLS ARE MOD- 
| ERN SATIN BLACK. TOP AND BOTTOM OF HARD-BOARD 
| IN CHOICE OF COLORS: SOFT GRAY, CORK TAN, 
2,722,886 Roller Moving Means for Rotary Duplicating Machine. Henry P | OR MOSAIC GREEN. 


to The Fixture Hardware Corp., Chicago, I!!. Illustra- 




















2,722,8 Printing Mechanism and Record Material Handling Equipment * 
R. W Walter G Fer Dayton, Ohio, assignors to The National 
Re yt Ohio. Illustration 
2,722,91 Mechanical Pencil. Joseph Aversa, Brooklyn, N. Y Made by the makers of 
2,722,914. Retractable Cartridge Type Ball Point Pen. Joseph Aversa, Brooklyn, | THE ORIGINAL JIFFY 
2,722.91 Pen-Holder Dillon Charles Furey, Melbourne, Victoria, Australia 
2,722,91€ mpe rmeable Air-Transport Cover for Fountain Pens. Carlos Barn UTILITY CABINETS. 
1A hexico 
2,722 936 ard Filing Devices. Nicolaus Per Mathiesen, Danby, Vt 
2,722 a Card s Carrying Case, Grover R. Austad, Salt Lake City, Utah aber oats a ey "7 
2,722,9€ Combination Desk-Seat Unit. David Chapman, Chicago, IIl., and | 
. ard Muskegor Nic ssianors re) rs . s-Co 7 e ‘ . 
gon, Mich., assig to The Brunswick-Balke-Collen | CAMPRO SALES co Gentlemen: Send information on | 
2,723,019. Mechanism to Control Movement of Traveling Carriages. Raymond A | 1310 - 4th Street S. W. [) JIFFY SECRETARY LINE 
Sian hnson a pation W. Titus, Dayton, Ohio, assignors to Canton, Ohio ) () JIFFY UTILITY LINE | 
. y 
723,073 aps bie Filing Container john E. Fellowes, Wheaton, Ill., as NAME | 
, ; 2 Ch aaqo ] aon = = 7 ? a 7 es: ee eee 
23,0 Mailing Envelopes. Harlan M. Whitman, West Hartford, Conn., as | 
r t r Hartford, Conr 
123,077 ntinuous Envelopes Harlan M. Whitman, West Hartford. Conn | FIRM NAME . "eae ee | 
n Hartford. ( fi 
23,07 Ma ng Device. James 0. Tilly, Tulsa, Okla | | 
3,11€ Automatic Business Register Elbert V. Abbott, San Francis ADDRESS ....- See ere eee | 
4 fcKee Co Jak lar Calif 
723,118 Record Car 'd Feeding esensies Gustav V. A. Malmros, Binghan | 
r Jr Johnson City, N. Y., assignors to International | CITY eg stabata ZONE | Sea | 
SS t New York, N. Y. Illustration 
317 R ding Door Mechanism eland W Belew. Hamilton. Oh 2 ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee 
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BE SURE WITH 


NATIONAL LITHO 





STOCK FORMS 


READYSET 


Custom and standard one time 
carbon interleaved single set busi- 
ness forms, speed up office pro- 
cedures, eliminate lost motions, 
and are designed for every na- 
tionally known business machine. 


INTEROFFICE MEMOS 


Snap-out Interoffice Memos are 
printed on high quality paper 
with sharp, easily legible impres- 
sions. Copy separation is easy 
with perforating system. Order 
forms, Bills of lading, Blanks, !n- ' ti 
ventory and Sales Records, In- 
voices, and other individual busi- 
ness forms are products of Na- 
tional Litho. 





COPIFIXT 


Carbon Copy Sets — available 
for single, double, or multiple 
copies — makes uniform, clean, 
clear, copies of letters and other 
important data. 


READYTAB 


Continuous and tabulating busi- 
ness forms produced to fit in- 
dividual installations of any 
equipment utilizing continuous 
forms. Specially engineered fea- 
tures make it possible to quickly 
separate leaves and carbons. 


Increase your sales and profits — 
build up your business with satis- 
fied customers using National 
Litho Forms. ‘ 


Complete line of continuous, tab- 
ulating, stock tab imprinted, stock, 
standard, (single set) and no car- 
bon required forms. 





Write today for profit making 
data and samples. 


ZIiITtrHo 


OTM 


COM PrAN YT 


NATIONA EI. 


18423 EUCLID AVE.. CLEVELAND 12. OHIO 
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Marvin Safe C 


Granted November 15, 1955 
2,723,392. Means For Varying The Opening Between The Base and Stapling 


Arm of Stapling Machines. Edward Harold j Engla 
2 123 forse Caster _ Will R. Taylor 1 Howard 

v r The Taylor iccataee C pole Mict 
2 723 719 Perforating pean Willian Viantonya f } assignor 
2 724, 367 Fountai n Pen Frederick R. Witt ert hicag gnor to 


] 


2 723, 741 Ribbon Drive for Multiple Typewriters 


2,723 801 Electro- ye tee Decimal Adder 


Busir nes Mi ach nes Ne Ww y rk 
2 723 849. Record. “Transferring Device F t 
usiness Machines Cort New York, N 
2 723 850. Card Ejector Mechanism. Karl R t F 
H Wappingers Fall N Y 1 t terr 
Ne Yor N. Y 


Granted November 22, 1955 
2,724,328. Tamper-Proof Means in Printing and Computing Machines. Robert 


Hlustration 
724,366. Non-Leaking and Flooding Fountain Pen. Be F Viiessner 


tow 


~ \ 


Parker Pe p< W 
724,386. Lock Construction for Leese Leaf Binder tanley 
ke, Ma BI B Holyoke, Ma Illustration 
724,387. Movz ble Ring ‘Files and Bi nders t MacLea Pue C 
re NV i rat } V @ar 1ece 
Fe + + 


hade 


Nm 


7 Nc 


Macl. ean and 


S) 


2 124 479 Type riter Corviage Feed and Return a rkee, Ar 
mesne assign alex lilustration 
2 724, 480 Plat en Assembly Tom G. Tur r 
Dayton, Ohio. Illustration 
728, 550 Flush Mounted Cash Repeater 
Gabriel, Calif as 


Nm 


2 724, 551 Co ynstant Device for Caitsdation Mach ne. Walter A. Ande Tr 
nderwood Corp., New York, N. Y. Illustration 
2754 554. Acco Qunting Machine Interlocks Helge Birminghan 
} National Cash Register ayt OF Illustration 
2 724, 601 Cz arbon Paper Pad. Robert t i Fritz Miche New \ 





ROWNELEIWE 


NEW TRADEMARK Brown Brothers, Ltd., Toronto, Ontario, 
Canada, has recently devised a new trademark which will be used 
to identify its complete line of loose leaf, blank books and 
calendar pads. This trademark will replace the ‘Maple Leaf" and 
“Canadian Line" marks. 








April Brand Names Day Extended to Week 

The annual Brand Names Day activities sponsored by 
Brand Names Foundation, Inc., will be extended into a na- 
tionwide Brand Names Week in 1956, to be celebrated from 
April 15 through April 21. 

This was announced by Palmer Hoyt, publisher of the 
Denver Post, who is the chairman of the 17-man planning 
committee for the event. 

Mr. Hoyt said that the week-long promotion on _ brand 
theme would be highlighted by the observance of Brand Names 
Day on Wednesday, April 18. The annual member meeting 
of the Foundation and awards dinner are scheduled for this 
day at the Waldorf-Astoria Hotel. 

A tie-in kit of editorial and advertising material keyed to 
Brand Names Week will be distributed in late February, ac- 
cording to Mr. Hoyt. Manufacturers, retailers, newspapers, 
radio and television stations, advertising clubs and Chambers 
of Commerce are expected to make extensive use of this ma- 
terial. 

The Foundation will award its eighth annual Brand Name 
Retailer of the Year plaques and citations to merchants in 
24 categories of retailing at the Brand Names dinner on April 
18th. Honors will be given for outstanding year-round pres- 
entation of manufacturers’ brands to the public during 1955. 


Kern Firm Represents Chicago Saddlery 

The Jack C. Kern Company has announced its appointment 
as manufacturers’ representatives for the Chicago Saddlery 
Company. 

ferritory covered by the Kern firm for the line of brief 
cases and bags, catalog cases and special-made articles of 
leather and Tolex includes Texas, Arkansas, Oklahoma, 
Louisiana, Mississippi, Tennessee and Alabama. 
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IMPORTANT NOTICE 


Our Brief Case Portfolio as pictured here is 


protected by Patent No. D-175.389. 


Our exclusive design DOES NOT resemble chain store type 
merchandise which is being offered as a substitute. Were 
proud of the careful manufacturing and fine material that 
goes int ur patented Brief Case Portfolio and we'll pro- 
tect our patent rights by law. 

We are the largest users of the Flexi-Grip plastic zipper, 
which we perfected and introduced to the stationery trade, 


and have had long experience developing manufacturing 
methods with this unique closure. 


ORDER SAMPLE ASSORTMENT TODAY AND COMPARE 


No. 71 — Legal Size. 
co & Made of Spanish Crush 
leather grain Vinylite, 
164%, -™ 12”, welded 
seams, famous Fiexi-Grip 


tan, black, navy. Retails 
at about $1.50 ea. 


No. 70 — Letterhead 
Size, Same high quality, 
simpler design, sized 14 
x 11”. Brown, tan, black, 
navy, red. Retails at 
about $1.20 ea. 





e @ full trade and quantity 
discounts 


ANGLER’S PRODUCTS CO. 
Flushing 58, N. Y. 


See also our ad on page 186 














Can be imprinted i 








DUNS TT AST AD 
wiModern Industry 
= 


oS NATIONAL 
woes ADVERTISING 


— — | ‘Acco Not Only Makes The Best 
ae a But HELPS YOU SELL IT! 


For well over 50 years Acco’s rep- 
utation for quality and leadership 
has been tops. But Acco doesn’t 
stop there. Acco wants to see your 
merchandise move. 
That’s why Acco has always be- 
lieved in giving you sales making 
' displays and promotion helps. 
ENGINEERING And it’s why Acco is using Na- 
NEWS RECORD tional Advertising to your cus- 
tomers — spreading the knowl- 
edge of and demand for Acco 
products. Millions of readers will 
see Acco advertising in 1956, Are 
you ready to sell them? See your 
Acco catalog. 


ACCO PRODUCTS, INC. 


OGDENSBURG, N. Y. 
} In Canada: Acco Canadian Co., Ltd., Toronto 
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‘© 
* Back here's where sta- 


tionery dealers sometimes find them- 
selves. But not you. Not when you're a 
licenced distributor of Guild Stationery 


Products. Want confirming evidence? 


Mail the coupon . 3 


Zipper. Asst’d. brown, Fr ame EEE EE ee ee ee ee 


STATIONERS’ GUILD OF AMERICA 


1421 Chestnut Street, Philadelphia 2, Pa. 


I'm frankly curious, Tell me just what Guild membership 
offers that | can't get from my regular supply sources. 


Name 
Firm 
Address 


City State 


Introducing... 








S) Ya o 
(C) 





: 


all metal 
ADJUSTABLE UNIT 
Elevates writing bed from 26” to 2914” 


ALL Connections from writing bed to 
table mounted in rubber. No vibrating 





aS Pe, r 


or pounding, ss 
FOR BUSINESS & SCHOOLS : 
Write for: Literature 


SEMCO SALES 


PINELLAS INT. AIRPORT ST. PETERSBURG, FLA. 
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Mow SERIES 70 cuannet steet cuair 


Larger seat 


LUXURY 
























Check and compare all these 
exclusive engineered features 


FRAME — Non-tipping Y-type 16-gauge 
double-beaded channel! steel, electrical- 
ly welded and riveted. 


SEAT — Extra large, 141.” x 15”, 17” 
from floor. Steel or wood, contour shaped 
for full seating comfort. 

BACK REST—Correctly postured, curved 
steel with fully rolled edge. 


Non-tipping 


SAFETY 


Longer durable 


CHAIR LIFE 


FEET — Swaged-on steel glides covered 
with white mar-proof rubber. 


LEG BRACES — 3 leg frame stretchers 
prevent spreading or racking, 


HINGES — Fully covered safety type 
prevent accidental pinching. 

SEAT LOCKS —Free operating, positive 
holding — prevent chair 
collapsing. 













IN ADDITION TO THE NEW 
SERIES 70, Krueger offers a 
wide range of quality steel 
folding chair styles in a 
complete price range to 
meet every budget re- 
quirement. 

Write for new catalog 
showing complete line. 


UEGE. 


METAL PRODUCTS @ GREEN BAY @ WISCONSIN 














MAYLINE 


DURABILITY — is built into 
Mayline Metal Plan Files 

















MAYLINE 
INIIAVW 


Electrically welded heavy gauge steel protects and supports 


your drawings. Special roller bearings and channels provide 


fingertip control of drawers. 


Strength, durability, efficiency, ease of operation — all 
Mayline features. Protect your customers’ time and money 
investment in drawings with Mayline Metal Plan Files. 


MAYLINE COMPANY rw 


625 NO. COMMERCE ST. SHEBOYGAN, wis. | MAYIINE 








MAYLINE 














STEEL TRANSFER CASES 


25-R 
GRAY or GREEN oven-boked finish 


IMMEDIATE 
DELIVERY 


A Sturdy Recessed 
Base with Toe 
Clearance at Front 

@ Grass finish cardholder and handle 
@ four rollers for ease of operation 
@ index guide rod with brass knob 

@ Self-locking follower available 


‘Top FLIGHT PRODUCTS 
Company, Inc. 


6224 S$. Oakley Ave. WAlbrook 5-7100 Chicago, Ill. 
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Quality wood office furniture 
by 
WORDEN of HOLLAND 





3060 
58” x 32” 


Whether it is our upholstered line or our wood office desk 
line. WORDEN furniture is made of selected materials, so that 
when the article is sold it is worthy of your good name and 


representation. 


for particulars or literature, write 


the 


HOLLAND 


WORDEN company 


MICHIGAN 
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NOW—3 COMPLETE LINES 
OF STEEL TRANSFER FILES 


44 STOCK SIZES—PRICED TO 
MEET YOUR DIRECT SELLING _ 
COMPETITION! 





"G300" SERIES 


Space saver file with 4 
easy-action nylon glides, 
for very inactive records. 
Heavy gauge steel-chan- 
neled construction — Dvual- 
vision card holder — drop 
handle for greater aisle 
widths. 


8 STOCK SIZES 











NYLON GLIDES 


"R400" SERIES 


Space saver file with 4 
high - speed ball - bearing 
rollers, for active to semi- 
active records. Heavy 
gauge steel channeled 
construction — Dual-vision 
card holder, drop handle 


17 STOCK SIZES 


BALL- 
BEARING 
ROLLERS 


u” ” 
500" SERIES 
“Front office look’ shovl- 
der front file with rollers, 
brass plated hardware. 
For active to semi-active 

records. Millions now in 

EASY ACTION 


ROLLERS 19 STOCK SIZES 


WRITE NOW FOR COMPLETE 
DESCRIPTIVE LITERATURE 







SOLD 
EXCLUSIVELY 
THROUGH THE DEALER 
AT FULL DISCOUNT PRICES! 


METAL PRODUCTS 


Oot 


BROOKLYN 16, NEW YORK 


317-22 LEXINGTON AVE., 
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INDIANA 


UNDER-COUNTER 
CASH DRAWERS 


assure profit 


for you! 


COMPLETE LINE 
4 Popular Models 


@ No stock to carry 
— we will make 
drop shipment — in 
24 hours. 


@ Full dealer discount. 





@ Finest product of its : ‘ 
type available. , , 
yP SQ 4 7. 


Model R-1 
Has removable metal money / 
tray with ck-on lid 


To sell Indiana Cash Drawers all that is necessary is to display 
one. Your customers will like this high-grade product made of 
Indiana hardwoods — with smooth finish inside and out, Quiet 
roller mechanism — warning bell that rings when drawer 
opens — high-grade disc tumbler lock. 

Write for bulletin. 


INDIANA CASH DRAWER CO. 
P.O. BOX 236-E 


Shelbyville, Indiana 








2 





























Write for 
LATEST CATALOG, PRICE LIST AND DEALER'S DISCOUNT 





= 
Neiman Steel Equipment Co., Inc. 
BALFOUR & VENANGO STS.,PHILA. 34, PA. 
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it’s the natural thing to do! 


P RO 
. YOU HIT / AG 
THE HAY! 


A Good New Year's Resolution 
MARK TIME in 1956 
with STARK CALENDARS! 


WHEN YOU'RE 
SLEEPY...... 





~\_ 4, IF YOUR TOOTH ACHES, ap 
\3e you call THE DENTIST? V'\E 











And When You Need 


INDEXES _ tts Wise To Call AIGNER! 


THEY ARE INDEX SPECIALISTS 
When you need standard In- 
dexes, For Ring and Memo 
Books, Post and Ledger 
Binders, Strip Tabbing or 
Pre-Cuts Tabs, you can count 
on Aigner. And Tabs and 
Tabbing are Typewriter 
Spaced for easier typing of 
titles. For Made-To-Order 
Index jobs, Aigner supplies 
quick quotations, free de- 
sign service. 












CALENDAR 
it’s Profit Wise To Use this One Source Of Supply! -—~ available in all sizes, are lithographed on high- 
a ‘ eaikiet aa ea ace grade bond paper OF UNMATCHED WHITENESS with 
Y e a ae ordering, oe stock and nN wih the date in red and the monthly calendar in black, Fast, 
witl Aico | roducts. Anc Aigner Helps You Se 1 wit 2-color lithograph printing enables us to give you the best in 
Ads in business papers and Free Selling Aids. atty ent prompt —~y 
K write lete details 
sap Vow Sack Sp. Gry Vou ane Weews “IN CALENDARS THE QUALITY MARK IS STARK” 





























SBS 97 Reade St, New York 13, N.Y. STARK CALENDARS incorporated 


426 S. Clinton St., Chicago 7, Ill. 
INDEXES 


100-112 BISSELL ST. * PHONE * JOLIET, ILL 








READY 
SELLER 
ar 


$1775 


TAX EXTRA 
INCLUDING 
TELESCOPIC 

EYEGUIDE 











Takes all copy up to 20 inches 


A money-moaker that is easy to sell. 
Now the RITE-LINE Copy holder has 
the new Telescopic Eyeguide at no 
extra cost. Takes all widths of copy 
from a machine tape to 20 inches. 
_. Self-contained, all-metal, compact, at- 
: : tractive. Requires no installation or 
Noesting considers QUALITY service. lilustration shows it with LINE 

™ MAGNIFIER attached. Magnifier is 


is of first Tulelelae-lala- EYEGUIDE EXTENDED extra equipment you can sell. 





Large Variety of Sizes and Styles. 











For full particulars, discounts, etc., write to-— 


N e EST] N = pI N T C K c T C ‘e) N @ RITE-LINE CORPORATION, 4209 39th Street, N.W., Washington 16, D. C. 


728 E. 136th Street, New York, N. Y. (RITE-LINE copvwoupen 
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Your Room Space 


is 
CEILING HIGH 


when you use 





e —— 

Adjusto- FS 

Deck ‘ 
- 
Revolutionary 
New & Better 
l ¥ 
Will carry tremendous ~ 
loads 
& 

Expands storage space upward. 2-sided bracket shelving adjusts to any 
depth or width, clear to ceiling. Insta without special tools. Uprights 
take rugged hold of ceiling & floor without bolting or threading of pipe 
Costs 30% less than steel shelving. Saves on freight rates. Standard pipe 
& re may be bought locally to suit needs. Depths 26” to 96”. Widths 
48” to 96” 


96 
Without shelving, ADJUSTO-DECK also makes perfect Hanging Racks 


Write Today for Full Information 


WALTER HAERTEL CO. 
2840 FOURTH AVENUE, SOUTH 
MINNEAPOLIS 8, MINN. 














MULTILITH & DAVIDSON USERS! 


PLATE COSTS 


50% 


with your own nuArc lamp 
and printer combination! 










IDEAL FOR PLATES 
13’x 18” OVERALL SIZE 


You can slash plate costs and increase 
your profits today! Make your own qual- 
ity plates economically with the nuArc 
arc lamp and printing frame combination. 

Space-saving, efficient unit is easy to use. 
Perfect for small shops and offices with Mul- 
tilith, Davidson, or various other reproduc- 
tion equipment. 

Three models to suit your needs. For com- 
plete details, write now for Bulletin #300A. 


nuArc Company, Inc. 


824 S. Western Avenue, Chicago 12, Illinois 
Eastern Sales & Service: 215 Fourth Avenue, New York 3, N. Y 


SK yt es 





198 


NEW SUPERDEX INDEX CARDS 





Index cards with guaranteed accuracy of ruling 
and uniformity are now available. Produced by 
a revolutionary new machine with spectacular 
speed, greater economy and precision ruling, they 
are completely free of lint. 

Superdex index cards are now available in 
sizes 3” x 5”, 4” x 6”, and 5” x 8”. Colors 
include white, buff, blue, salmon, cherry, etc 
They are competitively priced for consumer econ- 
omy and good dealer profits. 

For free samples, write to Dept. 0A, Warshaw 
Manufacturing Co., 1 Main Street, Brooklyn 1, 


N. Y., America’s largest manufacturers of index 
cards and allied products. 









Efficiency Aids 
for HOME, 
STORE and OFFICE 
Deluxe Quality 
Workmanship 







Beautifully designed 
steel items that sell 
Write for Illustrated 
Catalog of Complete Line 




















ACORN PRODUCTS COMPANY 


4605 W. 21st Street +» Chicago 50, Illinois 
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DRAWER FILES 


built of heavy 
gauge steel 
welded to form 
for lifetime 
utility, smartest 
appearance. 


LIFETIME STEEL 
drafting equipment 





ENGINEERED for PROFITS! 


Expertly designed steel equipment of finest quality 
by STACOR is a natural sales-getter and profit- 
maker! The complete Stacor line of modern, 
functional drafting tables, tracing tables, blue 

" print filing cabinets offers your 
customers what they want in drafting 
equipment... and you what you want 
for sure, profitable sales! 


Write for Your Copy of the 
STACOR CATALOG TODAY! 





STACOR EQUIPMENT COMPANY 
770 East New York Ave. - Brooklyn 3, N. Y. 


WO ey 
CHICAGO SADDLERY CO. } 


extends to its dealers friends 


BEST WISHES for a 


Happy New Year 


and Long Continued Prosperity. 


it will pay you 
to SEND FOR OUR 
CATALOG of quality 
Ring Binders, Brief Bags, 
Portfolios and Sample Cases 

for Business, School and Profes- 
sional Use. 


CHICAGO SADDLERY CO. 


105 SO. JEFFERSON ST. * 





CHICAGO 6, ILL. 


aRatatatsl 
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Mr. Dealer: 





All-Purpose 
Automatic 
Numbering 
Machine 








Stock this all-purpose num- 
bering machine — you tie 
up less money in stock, 
make more sales. It’s built 
to handle 90% of all 
general office numbering. 
Automatic action — sets 
for consecutive, duplicate 
or repeat. 


Write for New Selector Catalog. Model 150 me 


WM. A. FORCE 


JIE NICHOLS AVENUE, BROOKLYN 8&,N.Y. 
SALES OFFICES: NEW YORK, CHICAGO, SAN FRANCISCO and CANADA 


increase Your SALES . 








ed 
one 





Ne 


STAMP PAD LINE! 


There’s a SPEED-MO stamp pad and ink for every office or 
industrial stamping problem your customers may have. Speed-Mo 
is the only complete line of stamp pads on the market — and 
that means multiple sales for Speed-Mo dealers. You need carry 
only the common pads. Prompt shipment made on special pads 
(up to 20’’ x 36’’). 

All Speed-Mo stamp pads are of specially treated, odorless 
sponge rubber. Clear impressions guaranteed. Re-inking is neat 
and simple — you just brush the ink on Speed-Mo pads. 


LIBERAL DEALER DISCOUNTS 
Write for folder showing over 35 stock items 


RIVET-O MANUFACTURING CO. 


50 FEDERAL ST., ORANGE, MASSACHUSETTS 


in Canada, for complete information write 
Bossence & Co 399 Main St., West, Hamilton, Ontario 
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KEEP | 


DESTROY OLD FILES, VITAL 
RECORDS, CONFIDENTIAL PAPERS 





SAFE, SELF-FEEDING - PORTABLE! 


THE ONLY OFFICE PAPER SHREDDER that destroys con- 
fidential papers safely because it's self-feeding! No sticking 
or jamming. Your secretary simply loads the machine, turns 
it on, and the papers are fed in—automatically and safely! 
Attractive gray hammertone finish. Neat, 
quiet, clean. 10-day free trial on any size 
shredder. Write today for literature de- 
scribing the only complete line of paper 
shredders in the world! 





211 MILL ST. 
SALEM, OHIO 


4 4 2 
INDUSTRIAL SHREDDER 
Hd Yuttyo 





SELL The Best 
SELL More 






Write for Literature and Prices. 


TELEPHONE Di 3-7965 546 SOUTH ROCKFORD 
TULSA 20, OKLAHOMA 
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THE WORLD'S MOST POPULAR STAPLING MACHINES 


re je STAPLERS, 


VISIBLE RECORD SYSTEMS 
& EQUIPMENT—Catalog G 


You should have this new catalog, because it contains 


more grades and sizes of binders, more variety of forms 
than offered anywhere else. If you are already selling 
ne Oe ee ee MARKWELLS i *he CESCO line, how many of the new catalogs do you 
want for your staff? Write now! 





PLEASE WRITE FOR 
DEALER DISCOUNTS AND CATALOGUE 


i THE C. E. SHEPPARD COMPANY 
MARKWELL MFG. CO. 


200 HUDSON STREET, NEW YORK, N. Y. 44-07 TWENTY-FIRST STREET, LONG ISLAND CITY, N. Y. 














a time-saving NEW 


” td THE LEADER 
DUK ons IN PLATENS 


New combination Tape Dispenser and AND OFFICE MACHINE ROLLS 
* ceinidl GE Gee ceetas on Typewriter Tools—Parts—Supplies 


hart 
ary 





Ar one at at tape up to 
a” wide will fit into base Ames Supply Company 


Variety of other models for Office ATLANTA DETROIT 





156 Alexander, N.W. 6527 John C. Lodge Expwy. 
nn CHICAGO NEW YORK 
Exclusive Distributor 564 W. Randolph St. 37 Murray St. 
FRED BAUMGARTEN DALLAS SAN FRANCISCO 
Dept. B1 ® 675 Cooledge Avenue N. E., 19132 Commerce St. 545 Mission St. 


Atlanta 6, Georgia 








SERVING THE OFFICE MACHINE DEALER FOR 51 YEARS 











THE NEW imPrROvVED 
JUST ASK US & 


ir eet oo es [a f= COPY-RIGHT Copyholder 


the bock of any box of 


BEACH’S 
‘Common Sense’’ 
EXPENSE BOOKS 


for over 30 
years the 
“‘mostwanted" 
copyholder... 
now manufac- 
tured by Curtis- 
Young Corpo- 
ration. 













for your OPEN DISPLAY racks or 
shelves 





Show ‘em and you'll sell ‘em! 


Beach Publishing Co. 


7338 WOODWARD AVE. DETROIT 2, MICH. 














SPECIFY 





* a i 
v For Finest 2ualily — » pever Action. -- "00 tine 


rf moves 


touch spacer © _ velvet Copy plete 

> ore at a time -- i qitts Instontly 

v Gar the Broadest Line pallet lowers COPY: i te om7 ores 
4 Knee-Action reodibility- 


of Rubber Stamps : . + Potented fore ony weigh 
copy securely: 


d-Page Clamp, holds 


and Marking Devices 


« Turne 
i d pages: . pets 
. back finishe writer, ce -kis ° 
Write for your copy . Fastens Firmly to any TYPS spalotie nt 





. sily- 
of our new catalog No. 80 quickly and e¢ 











Faun DIV., Bankers & Merchants, Inc. 


- 3229 North Sheffield Avenue . Chicago 13, Iilinois 





f 
Coli im CURTIS-YOUNG CORPORAT 
j 


w 


New Y 
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TRIPLE Your VOLUME and PROFITS! 


A Specially lem Capture the Home and 


SELL MASTER SPEED KEYS eon" Small oe Market 


THE 

Spring- Cushioned SENTRY 
Typewriter Key 

for old and new typewriters, 

bookkeeping and billing machines. 












world’s fastest-selling, lowest- 
priced personal safe —quality- 
built by the only exclusive 
); small-safe manufacturer. 
"4 Write today for full details. 


Don’t Delay 
ORDER TODAY! 
ADD THAT EXTRA PROFIT 


SPEED KEY CORPORATION Piulive'ss New vers Soverting akaaminee 545 West Ave., Rochester Il, N. Y. 


[: 
suasested $695 MY JOHN D. BRUSH & CO., INC. 


formerly Brush-Punnett Co. 


















Improved electric uninked typewriter ribbon and 
cloth tester. Built for textile cutting firm to test the 
strength of their a 





products. ae SECURITY BRAND 
Keys work one at Complete Line of 
i gE es DELUXE ALL LEATHER 


or CANVAS & LEATHER 
Mail Bags For Your 
Select Clientele 
; 3 . WRITE FOR CIRCULAR: 
SS | CAN-PROG@,.. 
PRICE — “wi 
25 F. SIMONYE ea 
== = = 4 oe es 


Factory 


Mt. Airy & Harbourton Road, Lambertville, New Jersey 


86 blows per 
minute, bits can 
be taken out for 








resharpening. 




















=~ BRADEN 
Your Imprint | | sensed OFFICE SIGNS 


200 Stock Signs* 
to select from with and 
without holders 


toeteneaetans 


1. To Hang 
2. For Walls 
3. For Door or Desk 


*Name panels easily changed 
to allow for personnel changes 


You can send along a salesman 


... with every business machine you sell! 


NEW .. . Line of Bank 
Signs “Next Window’— 
“Bank Holidays” etc. 


For those customers who want 
R 








r , . . 4 ye _ Custom signs... . SRADEN 
Keep Klean typewriter an 1 bus Overs black Made to Order ENGRAVED 

> +; er ’ tome > ° : ° . . SIGNS - Complet flexibility 
rubber, gray rubber, gray plastic. Keep y cu ners ‘‘Dealer = Write for literature and dealer information to fill every special sign need 


Conscious’ with your trade-1 | message on every cover : 


Write for prices, discounts, et 


RLADFS® M jg. Co. LANSING, MICHIGAN 


KEEP KLEAN PRODUCTS CO., INC. 4077 PARK AVE., N.Y. 57, N.Y. Synavvevoevnevcuevacevnesevsnesseenieenne HUOUOEOROCEOEAEE ECONO NOONOONONE ORO OEOEODE tiene 


Me Cuginal 
SINGLE’ FLUID 


INK and STAIN REMOVER 























Machines, Addressing Plates, 

Marking Devices and many 
others... 

* Easy fo Use « No Mess 


CARDINELL CORPORATION MONTCLAIR. NEW JERSEY 
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FOR 
EVERY 
PURPOSE 









NOTCHING 
PUNCH 









THE HOGGSON & PETTIS MFG. CO., 141T Brewery St, New Haven, Conn 


TALLY PUNCH 





Nos. 17, 33—Notches cards, sheets, etc. No. 

17 dies not over 4%” wide, %&” deep; No. 33, 

not over 4%” deep. 

No. 2—For %-%” round holes; 1%” reach. 

No. 3, 1%” reach & No. 12, 2” reach, same 

style as No, All will take special dies 
Talley l’unch—Registers number of punchings to 
99.999. lunches 4%”, *&” or %” round holes—also 


special designs. Same counter available in our Nos. 
2. 3, 10, 11, 21. Write for circulars. 











‘‘ACME’’ FOR BOX LETTER FILES 


More Filing Capacity 
> For Less. 
3” and 5” 
Inside Wic Width 
* Card index 
files 

* Transfer 
cases 

* Vertical and 

Document 

files 
* Special filing 

boxes 





Entering 
Our 47th Year 


THE “RIVAL” OE Literature and Price 


list on request 


ACME LETTER FILE CORP. 


168-170 Park Row, New York 38, N. Y. WOrth 2-2987 














MARK/LO 
CELLULOID PRODUCTS 


Loose-leaf envelopes, punched; card-cases, any size; 
menu covers; factory record protectors; tag holders; 
bill-foid envelopes; stamp containers, etc. Made of 
acetate (flame resistant) transparent cellulose. We 
build to fit your particular need. Write us details. 


Markilo 


902p S. Wabash Ave. 











Chicago 5, lil. 


Folds 
120 letters 


a minute! 


PORTABLE 
FULLY GUARANTEED 


O-matic 
Ol d-¢ FOLDING MACHINE 


WRITE FOR COMPLETE CATALOG OF 
DUPLICATING EQUIPMENT AND SUPPLIES 


PRINT-O-MATIC CO.,INC. Chicago, !\linois 
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for PERFECT 
LEAD POINTS 
BLUNT fo 
HAIRLINE 


“(1a-Potut 
LEAD POINTER 


preferred by DRAFTSMEN, ACCOUNTANTS, ARTISTS 


Here’s the fast, clean way to get perfect 
lead points every time, points up to 4" 
long, without breaking! Simply insert 
wood or mechanical lead holder and use 
to rotate lid. Sturdy, lifetime construction, 
non-skid base. 









Tea- Point Lead Holders 


WRITE FOR LITERATURE . light, balanced. Press-top, 
AND DEALER PRICES single- and double-end models. 


ELWARD MANUFACTURING CO. cotountMicn. 








ZIP-0-RITER 


The _ indispensable 
hand addresser & 
duplicator. WRITES 
HEADINGS on work 
sheets, ledgers, tab- 
ulating forms. AD- 
DRESSES direct from 
Zip-0-Riter master 
card file. 


Complete Addressing 
Kit only $23.95 


For Information 
Write: 


3875 Garland Street 


5 & M Distributing Co. Wheat Ridge, Colorado 


~-—<<<-<<<<<<— -<—<— - - 


eee 


"as 
i 
' 
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TAPE PRINTERS FOR THE TRADE SINCE 1937 





Scotce TAPES 








- « » from 6 rolls up 


SERVICE GUMMED TAPE 


- « - from 10 rolls up 





SMALL RUNS 
INVITED 














Supplying Jobbers from week service. OPEN NEW 

coast 10 coast since 1937 ACCOUNTS BY SELIL- 

Specialise in short runs, 2 ING PRINTED TAPE. 
Sample folder and price lists om request. 


ol-Bindor 1832 lai gg AVE 
CINCINNATI OHIO 
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in LEATHER 


WW in FABRIC 


for the Executive Suite 
Hand Fashioned by Craftsmen of Experience 


m oderately price d 





BROCHURE AVAILABLE ON REQUEST 


*Downease Cushions available. 
*Trade Mark Registered 


niemann inc. 











FACTORY & SHOWROOM: 469 E. OHIO ST. AT LAKE SHORE DRIVE, CHICAGO 11 


EXTRA PROFITS customers 


FROM CHAIR SALES TO SCHOOLS © CHURCHES © CLUBS etc. 


A FINE NAME IN FURNITURE FOR OVER ONE HUNDRED YEARS 








ROLLING STORE LADDERS 


ROLLING LADDERS—Made from 
Oak or Birch 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling 

“A’’ and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes 
WELDED STEEL SAFETY LADDERS 
—Made from 1” diameter round 
furniture tubing with expanded 
metal steps. Mounted on Swivel 


WE DROP SHIP DIRECT TO YOUR CUSTOMERS 
NO HANDLING ON YOUR PART 
FOLDING TABLES 
CHAIRS — 138 STYLES 


@ STEEL OR WOOD 





























oe Casters. Ladder can be rolled > FOLDING 
reely when no one is on it. When 
you step on the ladder the rubber @ NON-FOLDING 

tipped legs rest on the floor and @ TABLET ARMCHAIRS 

prevent rolling. Made in 2 to 8 step @ AUDITORIUM UNITS 

heights, and 3 widths @ 6 Ft. and 8 Ft. TABLES 
Send for Circulars 42-OA (Wood) & 53-OA (Steel) and Dealer Discount. @ SCHOOL DESKS 

: SPECIFY REQUIREMENTS (Quantity, Stee! or wood) 


Manufactured by 


I. D. COTTERMAN “> “.uicxco"st ** Adirondack Chair Co. 


Dept. 22 — 1140 B'way, N.Y. 1, N.Y. MU 3-4834 





OFFICE MACHINE COVERS 


Special Department for MANUFACTURERS 


We will help you engineer special covers for your Office Ma- 
chines and Business Machines, and produce them for you at 
low cost. Call on us for prompt service, without obligation. 


FREE Selling Helps for RETAILERS 


@ Free Mailing Brochures to help you promote more sales by 
mail to your customer list. 

@ All items shipped in Counter Display Boxes to stimulate big- 
ger “impulse’’ sales. 


THANK YOU FOR PAST BUSINESS 


Write for our complete catalog, including covers for Typewriters, 
other Business Machines, Fans, Air Conditioners, Office Aprons 


HARDBOAR D FABRICATORS, BUDL EW PR C DUC TS £9. 





59 BRANCH ST. * LOUIS 7, 














A Full Line of 


HARDWARE 


For Office Furniture 


DEALERS and MANUFACTURERS 


Selling ‘points’ 
The quality and service “points” 
built into a sharpener 
are as important as the 
pencil points it produces. 













4 BOSTON \» @ Chair Springs @ File Cabinet Hardware 
Self- Feeder # #4 = @ Chair tron Parts of Aluminum 
@ Desk & File Pulls @ Box Locker Knobs 
Boston Sharpe ners are made @ Casters and Glides @ Bernadotte Chair Hdw. 
in a variety of types that enab le @ Follower Blocks & Parts @ Hinges for Spot Welding 
you to meet every general and tant Ginaiidn Canin <— Vite t 
special need of your customers. 
e Automatic true-center feed « 30 hard-steel, deep-milled BOSTON SPEED 
CUTTERS... faster... less work « Non-rusting, nickel- plated receptacle A L LIEBMAN & SON INC. 
e Rugged all- netal frame e Distinctive new gray finish e BOSTON pencil e e ' 
stop... nowaste ¢ Takes various size woodcase penc ils e Guaranteed for I full year 
2046 McDonald Ave. Brooklyn 23, N. Y. 








HOWARD PEN CO. 
FSi wt 1, NJ H U NT ‘i. o manufacturers of sPEEDBALLpen and products 








204 OA-1/56 








TT ft MT 


KOL STANDS FOR EVERY OFFICE REQUIREMENT 


@ Matched stands for every office need! 
@ Exclusive “NOISESTOPPERS" for office quiet! 
@ Baked enamel finish in four colors! 


KOL stands are known for quality throughout the nation. Every 
tem made is guaranteed 100%. If it's a quality office stand you 
demand, see the Kol line today! 


K q) y 2323 ELLIS AVE. weirei 
R R 
INC. ST. PAUL 14, MINNESOTA a 























Fok HAND BINDER! | NEW CURMANCO 


LETTER SORTER 
Clears The Desk For 
Action! 

*Saves Time *Sorts 
* invites Action *Classifies 
*Handles * Distributes Work 


A quick selling loose leaf 
holder. When inserting 
and removing forms, in- 
voices, loose papers, 
etc., one hand is always 
free. It locks positively 
and secures contents 
against loss and spoil- 
age. Thousands in use 


















daily. 
Ord T 
Here's a profitable item Sloping Trays catch — odayt 
for every dealer. Write and hold the papers —umme GREEN — GRAY — BROWN—— 
for descriptive price list No corner posts to No. 201 Letter Size 2 tra 
“ y $4.00 

today. Sodas, Sey Tm. ae Letter Size 3 tray ... $5.25 

welded in one piece. [No 204 Letter Size 4 tray $6.50 
FREE HAND No. 205 Letter Size 5 tray $7.50 
BINDER CO. 2448 W. LARPENTUER AVE 





CURRIER MFG. CO., Saint paul & MINNESOTA 





43 Fulton Street, New York, N. Y. 











Exclusive 
creations 


by 





NEW HOLLY- 


ANAm=>mo 





ee apy 9 THESE _It costs less to draw from our huge 
ee ee eee ae ee SHOW _ stock of desks, chairs, steel furniture, 
* Sond is ace eae oe ROOMS eather furniture and accessories. 
Pie co «faere eeipped wih OFFICE FURNITURE WHOLESALE DISTRIBUTORS 
* Write us for details of our full line. NEW YORK 4. N.Y MIAMI. FLORIDA LOS ANGELES a 
GRAND RAPIDS Leather Furniture Co., Inc. 74 BROAD ST 15 W. FLAGLER ST 830 WILSHIRE BLY 


201-207 Front Ave., N.W. Grand Rapids 4, Mich. BOwling Green 9-823) 8286484 TR-7003 
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Profits for you 
in ATLAS 


Complete Vertical 
Filing Systems for 


| <,a8e end © NEGATIVES 
' ed e © OFFSET PLATES 
is D 
| si . : 
EmP oe > ° 7 
" BY ° ART WORK 
© SWATCHES 














DAYTON STENCIL —~ ae Atlas Stencil Files Corp. 
i WORKS CO. 2x73" | NEGALPLATE Hanoee Stee te oe 
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Jacks: beanstalk 
“Grows nai! 


It's not mere magic. The fabulous growth in the use of EUREKA 
DUPLISTICKERS, DUPLISNAPS and DUPLIQUIK is quite natural. 
It stems from over fifty years of special printing KNOW-HOW 
which EUREKA craftsmen have twined into all their products. 





Mac, the Mailman, is spreading the word among your customers in 


the pages of national publications. 


_* 

\) Every day more and more alert stationers are stocking and 
selling DUPLISTICKERS, DUPLISNAPS, and DUPLIQUIK. Why 
don’t you plant this fast growing line? Watch your sales climb 


and harvest extra profits. 


“Send for a copy of EUREKA’S ‘Speed Your Mailings’ con- 


taining the complete story and samples — no obligation.” 


EUREKA SPECIALTY PRINTING COMPANY 
555 ELECTRIC STREET, SCRANTON, PA, 
TRADING STAMPS +» COUPONS + SEALS + GUMMED PAPER PRODUCTS | 








Duplex Electric 
Model 912 ED— 
(Illustrated) features 
extra 'Memory’ Reg- 
ister, Automatic Ac- 
cumulation, Sub- 
traction and ‘Full 


Al CULATORS Cent’ BUT repre- 
sents no greater 
FLECTRIC CALCULATORS investment than 


other ordinary single 
register machines. 














: Pius Computing Machines, Inc. : 

: 5 Beekman St., N. Y. 38, N. Y. : 

? Without obligation : 

: [] Please arrange free demonstration in my office : 

s Please send complete literature on your lin »f PLUS equipment : 

: Name : 
; : Plus Computing 
: Company : : ' 
: Machines, Inc. 
: Address : § Beekman Street, New York 38, N. Y. : 
; ; Telephone REctor 2-0045 
3 City” Zone State : : 
i a 


PTI TIT 
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mp CRAFTSMANSHIP 


EXEMPLIFIED BY 


BRIGHT! 


Styled for perfect harmony. Fash- 
ioned for luxurious wear. Cus- 
tomed for lasting comfort and 


NO. 1025 SOFA 


Width Overa : «+ +72¥a" 

0 pete ar ivose aa pleasure. Priced for every buyers 
ee oF Oh Chae Bon purse. These are the factors which 
ig verall ecceese . . 
Depth Overall ahae eae make BRIGHT creations a joy 


and satisfaction to every one who 
buys. In a large selection of genu- 
ine leather and Elastic Naugahyde 


and a wide range of styles you will 


find just what you want for every NO. 90 EXECUTIVE 
; ; POSTURE CHAIR 













NO. 20012 REVOLVING CHAIR customer. 


Width of Seat 


ectsen Arma. 20Va" WRITE FOR CATALOG! 
Melon of Back - 


133 BLEECKER ST. NEW YORK 12, N. Y. 


NO. 200 ARM CHAIR MANUFACTURERS OF 


























THREE TOP SPECIALTIES 
For Your Office or Plant 


STEEL SHELVING 


Standard Or Government Specifica- 
tions: All Standard Sizes. 


Corner Posts, 11 Gauge or 13 
Gauge 7’3” high...8’3” high... 
9’3” high punched on 1” centers. 
Finished in Baked-on olive green 
or office gray enamel. 





TYPEWRITER TABLE 


Size 2644"H x 16”"D x 22”°W and 34°W 
overall with shelf extended. Finished in 
baked-on office gray or olive green enamels. 





STORAGE CABINET 


No. 3678-S 2” rubber casters. Shipped K. D. one per 
with adjustable shelves, finished in carton. Weight 30 lb. 
baked-on olive green or office-gray List Price $15.00 
enamels with lock in handle, insu- 
lated doors, spot welded assembly. 
Shipped one per carton, set up. Mi DWE ST 


36"W x 18” x 78”H 
Weight 175 Ibs. 
List Price: $50.00 


: SEE DEALER FOR OTHER SIZES OF 
wee CABINETS AND SHELVING 


METAL MANUFACTURING COMPANY 
1818-24 North 18th St., St. Louis 6, Mo. 
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PLANNING 
and CONTROL 





beginning in the 
February issue of 
OFFICE APPLIANCES 









HIRING and 
SELECTION 
















INCENTIVES 
and CONTESTS 






















SELLORAMA is a pictorial listing of dozens of sources 
for help in planning and carrying out an aggressive 


program of sales management. PROMOTION 





More than that, a handy ‘Tell Me More" card en- 
ables you to check off the items you find of interest 
so that full information can be forwarded to you. 


SELLING 





Don't miss it! Exclusive in OA! 











Watch for it in February OFFICE APPLIANCES 
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See other side 
for Quick Service 
Inquiry Card 
products and 
sales aids in 


covering new 
this issue. 
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QUICK SERVICE 


OAs: auiry CARDS 


NEW EQUIPMENT & SUPPLIES 


All new products illustrated and described in this issue 
in @ section beginning on page 40 carry key numbers 
duplicated on the card below. If you are interested in 
an item, or several items, simply circle the corre- 
sponding key numbers on the card and mail at once. 
Your inquiry will be forwarded without delay. 


SALES STIMULATORS 


Manufacturers’ sales aids announced in a section of 
this issue beginning on page 64 all carry key num- 
bers duplicated on the card below. For additional 
information simply circle the key numbers on the card 
corresponding to the number assigned to the Sales 
Stimulator in which there is interest and mail the card. 


8 ¢ 
t 
1 


cL £49 t9 £8 CS Le tH 4E TE LE TE Lh OZ 


4 99 19 OF LS OF 


9 1 OL AL @ 


SillddNs @B IN3WdINO®I MIN 


iv 9¢ Le 


IMUMADS © | 


"ADI@P INOYUM UOYDUUOjU! JeyNy Pues Oj 


‘P@pP4i> SADY | ssequinu Asx ey, Aq PejOdIpu! ‘Ss@sNjoDjnUDW ey, ¥sD espe} 
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o£ 69 ©9 6F HS GY OH GE PE GE PT GL HL 6 PF 
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CPi SEL CCL STL CTI SLL CLL BOL COL 
Cot Ll TEL ATL TEL LLL TAA £01 TOL 
LwL OEL LEL OTL ATL OLE LLL 9OL LOL 

SHOLVINWILS S31VS 
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PUSH THE BUTTON 


Push the button and let the magic of automa- 

tion take over. No wasteful watching and waiting. 

A touch of the button starts the ‘Spirit of '76” roll- 

ing out sharp, clean, perfect copies at 110 per minute 

in up to 5colors at once. Anything typed, written or drawn 

on the master prints on any kind of paper from postcard 

stock to newsprint up to 9 by 14 in. sheets. And while it is print- 

ing, you're completely free for other duties . . . and here's a dupli- 
cator with a mind of its own. It shuts off automatically when the last 


sheet is fed! Sold only through Authorized Dealers. Write for Details. 


THE CORPORATION 


New York CHICAGO Los Angeles 
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Luxurious new Underwood DeLuxe 
Quiet Tab has every feature you 
would want on a portable, and 
smart new Suntan and Copper 
two-tone styling. It’s Underwood’s 
finest portable typewriter. 


The handsome new Underwood 
Universal Quiet Tab styled in Hori- 
zon Blue and Dawn Gray. A porta- 
ble typewriter with exclusive Key- 
Set tabulation at a popular price. 





Feature-packed new Underwood 
Leader, America’s greatest portable 
buy. Styled in handsome Tan-Tone 
non-glare finish, priced so low 
everyone can afford it. 


Ss 8 8 all ng now 1S the best time for you to get aboard the 


Underwood Band Wagon! You get a complete line of colorful new portable 
typewriters, priced right for volume sales... you get a wagonload of 
advertising and sales promotion to presell your customers... you get local 
promotions to bring business into your store!’ Why wait? For full details, 
phone your Underwood Office today. The number is in the Yellow Pages. 


e08 ZA 


UNDERWOOD CORPORATION | 


One Park Avenue, New York 16, N. Y. 








